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Raising Money for Home Building by Advertising 


DANVILLE, ILn., Dec. 3.—Nearly half a million dollars—or more than 
#10 for every man, woman and ehild in this city—of building and loan 
shares were sold here in a campaign lasting only a few weeks, and 
the plan is so simple and effective that you can change ‘‘ Danville’? 


to your own home 


News. The 


advertisement of the 


Danville Commercial issue. 
The last 


This series of advertisements was carefully prepared from a sales 


copy was changed each 


series is reproduced on this page. 
standpoint and may be summarized as follows: 1. Story of the eam- 


paign. 2. What build- 





town and the idea 
will fit. The first 
campaign was so sat 
isfactory that another 
,? 






similar ‘‘drive’’ is to esi 
be made soon, said 
Nathan KE. Holden, 
veteran lumberman, to 
a representative of 
the AMERICAN LuM- * 
BERMAN. 





Mr. Holden is presi 


dent of one of the six 


To Procrastinate is to lose! 


building and loan as- 
sociations here, John 
W. Webster being sec- 
retary of the same as- 
sociation. Like many 
other cities, Danville 
was suffering acutely 
from a shortage of 
homes, and Mr. Web- 
ster conceived a plan 
to supply more homes. 
After first 


going 


carefully 
over his idea 
with Mr. Holden and 
getting his approval 
and suggestions, Mr. 
Webster went to the 
the 
building 
and loan associations, 


secretaries of 


other five 


and they were so 
interested that 


they were glad to con- 


much 


tribute their own cash 


and to help — solicit 
money from other in 
terested parties, so 
that by this 


effort A 


united 
$2,500 pub- 





Published by: 
THE SIX BUILDING AND 


LOAN ASSOCIATIONS OF 
DANVILLE, V1IZ: 
Vermilion County suilding 


Association, 141 North 
Vermilion St., Harvey C 
Adams, Secretary. 

Danville Benefit;and Build 
ing Association, S D. 
Corner Square, M. J. Wol- 
ford, Secretary. 

Fidelity Invéstment and 
Building Association, 107 
N. Vermilion St., J. W. 
Webster, Secretary. 

American Building anid 
Loan Association, 418 The 
Temple, Louis Platt, Sec- 
retary. 

Equitable Building and 
Loan Association, 25 West 
Main St., E. R. Partlow, 
Secretary. 

Danville Building and Loan 
Association, 110 W. Main, 
S. F. Phillips, Secretary. 
And in co-operation with 
the following allied in 
terests: 

Lumber Dealers 

Brick Manufacturers. 
Real Estate Roard. 
Master Plumbers Associa 
tion. 

Associated Contractors 


Danville Architects 
Building Material Deal 
ers. 


Hardware Dealers. 
Electrical Dealers 
Sub-division Owners. 
Chamber of Commerce 
Roofing Contractors. 
Sheet Metal Contractors. 
Painters and Decorators. 
Western Ind. Gravel Co. 
Carmichael Gravel Co 


—to lose a high rate of interest on an invest- 
ment of absolute safety! 


—to lose an opportunity to help build more do for the 
homes in Danville! 

—to lose an opportunity of giving employ- 
ment to the people who build homes! 


Our Building and Lean Associations have a greater demand for 
loans than they can supply—you have been told that. 


ing and loan associ- 
ations have done— 


Danville 
homes to the total of 
$75,000,000 in the last 
forty years. 3. 
Strength of 


and loan associations. 


financed 


building 


1, Allied interests 
which helped raise the 
fund, 5. 


What money in build 


publicity 


ing and loan associa 
tions will do. 6. 
What this money will 
working 


7. What this 


money will do for the 


man. 
farmer. 8. Impor 
tance of investing 


small amounts of 


_ Money invested in these Associations has always paid 6 per cent money with building 
interest—you know that. : act 
Money invested in these associations is absolutely safe because and loan associations. 


every dollar is secured by first mortgage on desirable property—you 


know that. 


Money invested in these associations is used exclusively to finance 
home building, giving employment to all classes of labor—and you 
know that, too. 

As an investment, is there a better place 
for your money than in our Building and 
Loan Associations? 

As a means of helping Danville, is there 
an easier or better way than investing in 
these associations ? 

This is the last appeal to you as a smal] saver—to you as a large 
investor—to you as a good citizen. 
up Danville by investing your money where you get a high rate of 


interest with absolute safety. 
Invest 


Invest! 
Invest Now! 


9. Value of invest 
ment. 10. Churches 
and lodges ean advan 
tugeously invest their 
money with building 
and loan associations. 
11, 12 and 13. Need 
for more homes in 
Danville. 

The 
Danville building and 


st rength of 
ee nee ee ee loan associations was 
stated in advertise 
ment No. 3, 


of which reads as fol- 


in small amounts! Invest in large amounts! 


the body 


“Buy an Interest in Danville—Invest in Its | ws: | 
Building and Loan Associations” ponding — 





ing over seventy-five 





licity fund was raised 
In a short time, mak- 
ing it possible for the 


and loan 


public to be told effectively about the building 
The publicity 


advertising, which consisted of a series of thirteen full page displays 


movement. fund was used exclusively for 


which appeared in the local newspapers three times a week. The copy 
for these was written by Arthur E. Price, advertising manager of the 


How business interests of an Illinois city cod perated in putting over building and loan drive 


millions of dollars for 


home building pur 


poses, the present strength of the building and loan associations of 


Danville should command the attention of every person with money 


to invest—whether he has ten dollars or ten thousand. The money 
will be safe! In combined time, these associations have rounded out « 


(Continued on page 41) 
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alifornia Sugar Pine 


This lumber has certain definite qualities 
that should be remembered by lumber men 


dit 





Straight Grain. 4. Durability. en 
Even Texture. 5. Ease of Working. . 
( 
3. Uniformity. 6. Non-Shrinking, Non-Warping. ™ 

In our thirty years’ handling of California Sugar Pine we have earned the reputa- 
tion with our customers of shipping only band-sawn, correctly manufactured and a 
properly cured lumber, fully up to grade from the top to the bottom of the car. nd 
0 


Write for current Stock Sheets and Prices. 


ae ama 


7) ~ 
E. J. STANTON @ SON : 


For Thirty Years Specialists in 
California Sugar and White Pine 


Home Office: Eastern Office: fi 
38th and Alameda Streets 516 Union Building 7 


LOS ANGELES, CALIF. CLEVELAND, OHIO ) Stanton Servi ce p 

















° 


CICICICICIC ICICI INICICICICICICICIoc IC IIIc 
Cc OOMICIcs 


pea | cap | ape | ce | ee | cee | ce | ce | ee | ce | ee | ce | ee | oe | ICICICICIGICICI.e ICICI Ic 
pa | cen) es | ei | en | ee) es | i | es | es | as | ei | | es | es | i | en | | ea | es | en | | es | es | a | er | i | es | i | ee | ces | ee | as | ee | ey | we | el | | 








it 








62525255) 


ICICI 
ICICI 


IC 


ICC 
Coc 











p) cap | ce | ce | ce | | 
CICICICICICI 





ICICIC I 





p| ee | ce | cee | eee | eee | 
cc 2] 


i 
N 
; 


| cape | ce | cee | cee | ee | oe | 
ICICI 


IWICICIC IC 





| ce | ee | cee | ce | ces | ce | cae | 
Cocococ 


IOICICICICICS 


Floored ” 
with : 
13/16x 2” Clear Maple Flooring : 


You can get this Northern slow growth, climate ol 
hardened and tough fibered Flooring, together with Lr) 





all grades of 34” and 13/16” BEECH, BIRCH and 
OAK Flooring from the manufacturers. 


Nichols & Cox | 


Grand Rapids, Mich. iF b C | I 
“the Homeot suited 1 UINDCLF WO. & 
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W.D.Young @Co. 
Bay City, Mich. 


We are members of the Maple Flooring Manufacturer’s Association 
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Selling the Thrift and Home Owning Idea to a Community 


LL lumbermen who have had experience with building and 
loan associations know their importance as agencies in sup- 
plying money to build homes. It is, indeed, an unfortunate 

community that has no such organization; and the retail lumberman 
is the chief loser on that account. In view of these facts, the article 
beginning on the front page of this issue of the AMERICAN LUMBER- 
MAN should stir every lumberman to energetic action. 

Development in most communities is haphazard, with little or no 
effort at codperation among merchants and citizens generally. 
Folks are apt. to think only of interests that conflict and not of those 
that all citizens have in common. They see that banks and savings 
associations compete for funds and that lumbermen and other mer- 
chants compete for trade in their several lines; and they fail to see 
that the essentially important factor in community prosperity is 
thrift and the will to build, furnish and equip homes. 

Communities differ as do their individual inhabitants; and it is 


just as practicable to form the character and direct the develop- 


ment of a community as it is to do the same with the individual. 
Thrift and home ownership are best for both citizens and com- 
munity. That is to say, all the citizens have a common interest in 
encouraging thrift in order that home building may be possible. 
When all the merchants once accept this fact they have the founda- 
tion for unity of effort. All the prosperity that comes to a com- 
munity is owing to the efforts of its citizens, even tho they work 
largely at cross purposes. By uniting their efforts they do away 
with waste of energies, and further the common welfare. 

Salesmen now know that their problem is to make the prospective 
purchaser want the thing offered, not to compel or deceive him into 
accepting it. So the people of Danville sought to sell Danville to 
its citizens—a better city, whose inhabitants should be a thrifty, 
home owning and home loving people. Their effort paid for itself 
in money; but more than that, it has added to that community other 
values that are beyond reckoning in dollars and cents. 

Danville’s achievement is a challenge to every forward looking 
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lumberman and to his community. The article referred to is not 
merely a pleasing story; if it does not impel the reader to action in 
behalf of thrift and home building in his own community his time 
is wasted in reading it. If the performance at Danville does not 
arouse in every reader a determination to duplicate it in his own 
town, little good has been done in bringing it to his attention. 
Reading that does not inspire to action is merely a form of loafing. 
Surely, Danville has furnished the inspiration; lumbermen of other 
communities should now take action. Who will be the first to report 
to the AMERICAN LUMBERMAN that a start has been made in his 
community? 





Read the President’s Message to Congress 


O MOST AMERICANS THE PRESIDENT’S annual message 
T to Congress is a political declaration and little more. But tho 
the President is the leader of his party and its authoritative 
mouthpiece, he yet voices the moral sentiments and the political 
ideals of all the people. The President, like every other good citizen, 
is an American first and a politician after that. 

Moreover, the vastly enlarged interests and responsibilities of 
America, as well as the greatly extended activities of government, 
have brought within the sphere of public consideration and public 
action many matters that are not of a partisan nature. And, after 
all, these are of vastly greater interest and importance to the aver- 
age citizen than are many of the questions about which political 
contests are waged. 

President Coolidge’s message was delivered in person and was 
broadcast by radio, so that many thousands, perhaps millions of 
citizens, heard the President’s voice. It is to be hoped that the 
message will be widely and carefully read, for it is a patriotic and 
an inspiring utterance. A lofty moral tone pervades the message. 
There is no evasion of responsibility either individual or govern- 
mental. 

Other presidents have been confronted with greater single prob- 
lems; but it is believed that problems greater in number and more 
vital in their implications never confronted the political leader of 
any people. What these problems are, the principles President 
Coolidge conceives it wise to observe in their solution, and the 
duties of citizens in sustaining the Government and in supporting 
national policies are clearly set out in his message. Few presidents 
have so clearly distinguished between the sphere of private and 
the sphere of public activity in matters affecting the public welfare. 
Hence those who read this message may be expected to acquire 
clearer views regarding the relations between government and busi- 
ness, between public control and private initiative. 

As a chart of legislation the message should serve the admirable 
purpose of sustaining interest among citizens in the proceedings 
of Congress. The President is peculiarly the representative of the 
people, and his message is a pledge to them which their support 
will enable him to keep inviolate. Therefore, it should be read, 
studied and understood by all citizens. The latest message is not 
only instructive and valuable, it is a human document and will 
find a sympathetic response in the hearts of all those who believe 
in free institutions as exemplified in American government. 





Inculcating Sound Economic Principles 


MONG PRACTICAL PERSONS there is likely to be a disposi- 
tion to scoff at the study or consideration of economic and 
political principles; and yet observance of those principles is 

recognized by thoughtful persons as the only safeguard of economic 
and political liberties. Even tho principles are ignored in the enact- 
ment of a law; courts must discover its: fundamental principles in 
order to interpret it. So with commerce and industry; there must 
be an observance of the rights of property and a recognition of the 
rewards of effort and ability in order that industry and thrift may 
be stimulated and wealth created. 

Much that is unsound in political and economic doctrine gains 
impetus in the United States because it meets with no opposition 
from those who might inculcate sound principles. Many persons 
are led to espouse unsound doctrines because they are more pleasing 
either to their vanity or to their nature than are sound doctrines. 
It is easier to dream of wealth and leisure than to go to work and 
earn it. It is more comforting to fix responsibility for our own 
misfortunes upon society than to take it upon ourselves. Each of 
us is disposed to- find fault with everybody but with himself. 

Many doctrines that appear sound when one has no property as- 
sume a changed aspect when one owns a business, a home or a farm. 
In the midst of the struggle for a start the system looks wrong; 
but when a few hundreds are in the bank, when the home is in sight 
or the business acquired, society appears to be organized pretty well 
to reward those who strive for its prizes. Then it becomes quite 





clear that most of those win who deserve to win; and that failure 
is largely owing to disregard of the fundamentals of success, 

Study is good for everybody at every stage of his life; but it pro- 
duces the most satisfactory results in youth. Hence political and 
economic principles are the proper study for young men and young 
women who are to shape the future destinies of government and 
trade in the United States. There are many doctrines quite widely 
advocated and held in this country that are violative of the prin- 
ciples on which American government is founded and on which 
American prosperity has been built up. It was doubtless recogni- 
tion of this fact and of the need of inculcating sound principles 
among the youth of the land that led A. T. Simonds, president of the 
Simonds Saw and Steel Co., Fitchburg, Mass., to offer liberal prizes 
for contributions on economic subjects in a series of annual contests, 

Announcement has just been made of the third of these contests, 
as reported on page 47. The AMERICAN, LUMBERMAN urges its read- 
ers to inform themselves regarding the terms and conditions of 
Mr. Simonds’ offer and bring them to the attention of the teachers 
in their local schools. The contest is open to students of high, 
normal and trade schools; the prizes are liberal and there is a 
chance for nine winners, one to get $500, one to receive $300 and 
seven each to receive $100. It will be an admirable thing to arouse 
nation-wide interest in this contest, for the benefit to each commu- 
nity will extend far beyond the few who participate. Whole fami- 
lies will become stimulated and an immense amount of discussion 
will take place that can not fail to prove beneficial. 


Why Boys Shun the Building Trades 


HE RETURNS FROM A QUESTIONNAIRE recently sent by 
an eastern journal to several hundred young men in so-called 
“white collar” jobs, with a view to ascertaining why they 

chose those occupations in preference to entering the building 
trades, convey some very interesting information. In the light of 
the replies received, it looks as tho the current notion that the 
majority of the young men of today are sidestepping the trades 
because of their desire to be in jobs where they can wear good 
clothes and avoid soiling their hands will have to be revised. Out 
of the whole number, only about 25 percent express any objection 
to thoge factors. The drawback most frequently named was that 
the jobs in the building trades are not continuous; that outside of 
the larger cities it is not possible to find steady work the year 
around. This is a reasonable and well grounded objection, and one 
which it is up to the contractors and the building public to remove 
by doing away, so far as possible, with seasonal limits to building, 
and carrying on construction work all thru the year. 

A very considerable number of young men answering the ques- 
tionnaire said that their objection to the building trades was that 
there was no chance for advancement beyond the wage earning 
status. While this attitude doubtless reflects a creditable spirit of 
ambition, the viewpoint is a mistaken one. There is no reason why 
an energetic, ambitious young man entering a building trade 
should not go as far as his abilities will carry him. If he is willing 
to devote some of his spare time to taking advantage of the oppor- 
tunities afforded him for acquiring a knowledge of the technical 
side of construction, thru study in night schools, correspondence 
courses etc., he can get ahead. Foremanships and superintendencies 
are open to the men who are qualified to fill such positions. More- 
over, the opportunity always exists for a man to enter the contract- 
ing and building field on his own account as soon as he has acquired 
sufficient experience and saved enough capital for a modest start. 

Union domination of the individual, and the feeling that unions 
are largely controlled by unscrupulous leaders and a radical ele- 
ment, also were repeatedly named as the obstacles that have kept 
many of the respondents out of the building trades. 

The results of the questionnaire are very enlightening and should 
point the way to such codperation of the public, the contractors, and 
young men about to enter industrial and commercial life, as will 
result in a larger proportion of the youth of the country entering 
these honorable and well paid trades. 








LUMBER MANUFACTURERS and dealers who have been wrestling 
with the problem of standardized nomenclature covering the defects 
allowable in the various grades may feel like sparing a little 
sympathy for the poor glass manufacturers who are facing the 
same problem. Knots, shake, wane, pitch pockets etc., seem to 
fade into insignificance when compared with the ills that plate 
and window glass are subject to, such as “seeds, boil bubbles, 
blisters, open bubbles, cords, strings, ream, knots, scratches, light 
grazes, cullet cuts, sand lash, sleck, short finish, sand _ holes, 
feathers, skim, stones, waves, lines, burns, burn sports, and fire 
cracks,” to mention a few recently listed in a glass trade publica- 
tion. 
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Cut, Shipments Less; Orders Gain 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Dec. 6.—Reports received 
by the National Lumber Manufacturers’ Asso- 
ciation from 377 of the larger commercial saw- 
mills, as compared with revised reports of 392 
mills for the week before, indicate that for the 
week ended Dec. 1 there was a falling off in pro- 
duction and shipments, and a slight increase in 
orders. 

Production decreased 21,254,893 feet, ship- 
ments decreased 19,064,091 feet, while orders 
increased 2,662,953 feet. The 132 reporting 
mills of the West Coast Lumbermen’s Associa- 
tion and the 130 reporting mills of the Southern 
Pine Association show an increase in unfilled 
orders on hand from 632,000,676 feet of the 
preceding week to 635,400,091 feet last week. 

The figures for last week follow: Production 
—228,215,345 feet, against 249,470,238 feet the 
week before, and 207,241,841 feet the same 
week last year, when 374 mills reported. Ship- 
ments—213,065,253 feet, against 232,129,324 
feet the week before, and 191,575,974 feet last 
year. Orders—222,612,493 feet, against 219,- 
949,540 feet the week before, and 187,643,201 
feet last year. 

For reasons heretofore stated, these figures 
do not include the lumber movement of the Cali- 
fornia White & Sugar Pine Manufacturers’ 
Association. Reports received from sixteen of 
the California pine mills, representing 36 percent 
of the total production of the California pine 
region, give their production as 9,667,000 feet; 
shipments, 9,305,000 feet, and orders, 7,420,000 
feet. 

Production reported by 130 Southern Pine 
Association mills last week was 74,941,893 feet, 
against 79,857,208 feet the week before, when 
135 mills reported, and 71,279,687 feet the same 
week last year. Shipments were 64,551,204 feet, 
against 72,798,018 feet the week before, and 
76,641,084 feet last year. Orders totaled 
73,614,327 feet, against 67,376,889 feet the week 
before, and 71,107,024 feet last year. 

Production of 132 West Coast Lumbermen’s 
Association mills was 104,109,578 feet, against 
113,144,474 feet the week before, when 131 mills 
reported, and 89,473,981 feet last year. Ship- 
ments were 104,576,121 feet, against 104,419,296 
feet the week before, and 71,403,607 feet last 
year. Orders totaled 102,424,207 feet, against 
106,347,356 feet the week before, and 75,489,101 
feet last year. 

Compared with the same period last year, the 
lumber movement for the first forty-eight weeks 
of 1923 follows: Production—11,498,819,399 
feet, against 10,147,970,545 feet; 1923 increase, 
1,350,848,854 feet. Shipments—11,377,308,105 
feet, against 9,667,875,283 feet; increase, 1,709,- 
432,822 feet. Orders—10,820,184,838 feet, 
_ 9,957,141,321 feet; increase, 863,043,517 
eet. 

The West Coast Lumbermen’s Association 
wires that production for the reporting mills 
was 17 percent above normal, new business was 
2 percent below production, and shipments were 
2 percent above new business. Of all new busi- 
ness taken during the week, 57 percent was for 
future water delivery, amounting to 58,548,506 
feet, of which 32,917,861 feet was for domestic 
cargo delivery, and 25,630,645 feet export busi- 
ness. New business by rail amounted to 1,286 
cars. Of this week’s- lumber shipments, 58 per- 
cent moved by water, amounting to 60,850,420 
feet, of which 35,249,212 feet moved coastwise 
and intercoastal, and 25,601,208 feet went over- 
seas. Rail shipments totaled 1,281 cars, and local 
auto and team deliveries totaled 5,295,701 feet. 
Unfilled domestic gargo orders totaled 105,045,- 
477 feet; unfilled export orders, 245,030,002 
fect, and unfilled rail trade orders, 3,537 cars. 
For the first forty-eight weeks of this year, pro- 
duction has been 4,893,025,562 feet; new busi- 
ness 4,891,301,710 feet, and shipments 5,028,- 
027,816 feet. 

The Southern Pine Association advises that 


orders (new business) received increased 13.5 
percent over the previous week, shipments de- 
creased 7.9 percent, and production decreased 
2.6 percent. Orders on hand at the end of the 
week totaled 214,584,612 feet, as against 205,- 
186,593 feet at the end of the preceding week. 
Of the seventy-four mills reporting running 
time, fifty were on full or over-time—two of 
them being on double shift. 

The California White & Sugar Pine Manu- 
facturers’ Association wires that to date thirteen 
large mills are closed down, the car supply is 
normal, labor plentiful, and that there has been 
no extreme snow, fire or other extraordinary 
circumstances, 


Pine and Fir Manager Resigns 
[Special telegram to AMBRICAN LUMBERMAN] 


PORTLAND, ORE., Dee. 5.—Fred W. Roblin, 
who for two years has been manager of the 
western pine department and wholesale fir de- 
partment of the L. B. Menefee Lumber Co. here, 
has resigned, and will engage in new activity 
shortly, in this city. He is succeeded by P. L. 
Menefee, who heretofore handled the company ’s 
sugar pine sales. 


Killed by Runaway Logging Train 

[Special telegram to AMERICAN LUMBERMAN] 

PorTLAND, OrRE., Dee. 5.—Harry Lytle, son 
of EK. KE. Lytle, principal owner of the Lytle 
Inch Logging Co., near Eatonville, Wash., was 
instantly killed Dee. 3, when a runaway logging 
train car struck the speeder on which he was 
riding with Harry Ashby, the head saw filer 
in the camp, who died later in the hospital. Mr. 
Lytle, aged 33, was a native of Portland, and 
had been associated with his father in business. 


Standards Meeting Open to All 

WASHINGTON, D. C., Dec. 4.—W. A. Durgin, 
chief of the division of simplification practice, 
Department of Commerce, has addressed the 
following letter to all organizations represented 
at the original lumber standardization confer- 
ence here, with a view to insuring a full -at- 
tendance of representatives of all interested in 
this movement at the meeting called to pass 
upon the recommended standards, which will 
begin Dee. 12: 


The Central Committee on Lumber Standards 
has made certain modifications of the recommenda- 
tions to be submitted to the industry and _ this 
department as incorporated in the attached copies. 
In this reprint, paragraphs 19, 23, 27 and 28 of 
the original have been eliminated as being not 
within the scope of the yard lumber standards, 
outlined in letter of submittal and the language 
in paragraphs 18, 21, 22 and 24 has been cor- 
rected and clarified; the standards recommended 
remaining, of course, unchanged. 

Will you please see that the revised draft is placed 
in the hands of the two gentlemen appointed to 
represent your association at the Dec. 12 confer- 
ence and that they are prepared to act officially 
in the following matters: 

1. Discussion of the committee’s recommenda- 
tion. 

2. Adoption of “American Lumber Standards.” 


3. Determination of the date when these stand- 
ards shall become effective and of a regular re- 
vision period when the detailed results of the 
recommendation shall be surveyed and any neces- 
sary changes made. 

4. Appointment of a committee to carry on be- 
tween these regular revising conferences. 

The Central Committee has given us certain sup- 
porting material which we forward for your con- 
sideration, together with an outline of the regular 
service of this department available in these under- 
takings. 

May we again emphasize the great importance 
of the fortheoming conference and urge you to 
be represented fully? If you find it impossible to 
send direct representation, please give us at least 
a strong expression of your views by letter which 
we may read to the assembly. This of course will 
lack the intimate knowledge only to be gained by 
those present; but, failing your attendance, it will 
be of considerable value. ‘The conference is open 
to everyone interested in lumber simplification and 
standardization and we ask you to spread this 
cordial g.neral invitation to all your associated 
groups. 





Consolidation of Michigan Interests 
[Special telegram to AMERICAN LUMBERMAN] 


CADILLAC, MicH., Dee. 6.—A consolidation of 
timber interests has just been completed, thru 
which some of the biggest lumbermen in Michi- 
gan have merged a part of their interests into 
what is conceded will be the greatest operating 
lumber industry in the State at the present 
time. . 

The articles of incorporation were filed here 
today for the Cadillae-Soo Lumber Co., which 
is the name of the new concern. Those inter- 
ested in the organization are the Mitchells, 
Saunders and Murphys of Cadillac, the Mer- 
shons of Saginaw, and Richardson and Avery 
of Raco, in Chippewa County. 

The merger brings together the Cadillae Lum- 
ber & Chemical Co., of the Soo, the Richardson 
interests of Raco, and the Raco Land & Timber 
Co., an organization formed to pick up other 
holdings for the merger. There are two im- 
mense tracts of standing timber brought in by 
the two largest merging concerns and other 
holdings that assure this new corporation at 
least forty years of operation. 

The Cadillac Lumber & Chemical Co. operates 
at the American Soo. A new modern sawmill 
and chemical plant have been recently placed 
in operation. 

The direetors of the Cadillac-Soo Lumber Co. 
are W. L. Saunders, Joseph Murphy, C. T. 
Mitchell and C. A. Saunders, of Cadillae; W. B. 
Mershon, of Saginaw; L. M. Richardson, of 
Raco, and Sewell L. Avery, of Chicago, 

The officers are all Cadillac men, namely, W. 
L. Saunders, president; Joseph Murphy, vice 
president ; George G. Brown, secretary, and C. T. 
Mitchell, treasurer. 


Anacortes Plant Sustains Fire Loss 
[Special telegram to AMERICAN LUMBERMAN ] 
BELLINGHAM, WaAsH., Dee. 6.—Fire of un- 

determined origin broke out at the Anacortes 

(Wash.) plant of the Morrison Mill Co. at 2 

a. m. today, and before it was brought under 

control by the fire department of Anacortes, 

Bellingham and Mount Vernon it had destroyed 

the box factory, planing mill of this factory, 

office and all its records, four dry kilns filled 

with lumber and between 6,000,000 and 7,000,- 

000 feet of box lumber in the yards. The saw- 

mill was saved after a hard fight. While the 

plant is insured, the loss is estimated at $300,- 

000. President Archie Morrison says that the 

box factory and planing mill will probably be 

rebuilt. The daily capacity of the box factory 
is 125,000 feet. 


Committee Studies Waste Problem 

[Special telegram to AMERICAN LUMBERMAN] 

WasuineTon, D. C., Dec. 6.—The insistence 
of the public upon buying lumber cut to even 
lengths results in an annual waste of 140,000,- 
000 feet of lumber in this country. This waste 
represents the average annual growth of more 
than 2,000,000 acres. 

Discovery of this enormous waste in building 
of houses, with its correspondingly higher costs 
to the consumers, was made by a special com- 
mittee of the Consulting Committee on Lumber 
Standards, representative of manufacturers, re- 
tailers and consumers, composed of E. 8. Hall, 
architect, chairman; William A. Babbitt, Na- 
tional Association of Wood Using Industries; 
E. S. Curtis, millwork manufacturer; John 
Foley, forester, Pennsylvania Railroad; Frank 
Ward, retailer; J. E. Jones, chief inspector 
Southern Pine Association, and T. F. Laist, 
architectural advisor, National Lumber Manu- 
facturers’ Association, secretary. 

A careful analysis was made of 310 examples 
of house plans. This revealed that the consumer, 
altho demanding even lengths, actually saws 
over 50 percent of his purchases of joists into 

(Continued on page 59) 
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Grades and Rules for Box Making 


I am seeking some information regarding the 


pine box industry. Is there a box (shook) asso- 
ciation, a grade book or any set of rules govern- 
ing boxes of this kind; namely, vegetable crates, 
dried fruit boxes, powder boxes, fresh fruit boxes? 
I should like to know where I could get a book 
or set of rules giving the grades and sizes.— 
Inquiry No. 1,158. 

[This inquiry is made by an Oregon reader 
of the AMERICAN LUMBERMAN. Specifications 
for the manufacture of some packages have 
been worked out and adopted and it is under- 
stood that one of the larger associations is 
working on a set of rules in which this reader 
may be interested. The inquirer has been given 
the names of a number of box manufacturers’ 
organizations and his name will be supplied to 
interested persons upon request.—EDITor. ] 


F. O. B. Mill Buying Avoids Disputes 


There has come to my attention in your issue 
of Nov. 24, on page 40, the query and comment 
relative to cash discount, and I note especially 
the comment that there seems to have been no- 
where suggested a convenient form or practical 
way for the elimination of just such differences as 
are reflected in the comment, 

The writer begs to suggest that if buyers would 
make their purchases f.o.b. mill, they would not 
only eliminate every possibility of a discussion 
of so simple a matter but would at the same time 
eliminate an untold amount of expense to both 
the buyer and the shipper thru the doing away 
with the old time custom of the partial payment 
plan made necessary when estimated freights are 
used as a basis for settlement. 

Personally, speaking with reference to my pur- 
chases, all goods are bought f.o.b. mill. The pay- 
ment of freight charges then becomes a matter 
between the railroad company and ourselves, The 
invoice of the shipper is likewise a matter between 
them and us. When the goods are received, ac- 
cording to our terms of settlement with all of our 
mills, which are cash less 2 percent within 10 
days after arrival of goods, we pass the invoice 
to the accounting department with full instruc- 
tions for settlement. There is, therefore, only 
one move necessary for the accounts payable de- 
partment. We never have a discussion with a 
shipper relative to such matters.—INQuIRY No. 
1,133A. 


[The foregoing comment is made by the pur- 
chasing agent of a large consumer of wood. 
His name is withheld at his request.—EbITor. | 





Machine to Mortise Large Timbers 


We received an inquiry from one of our foreign 
agents from which we quote below: 

“In building these boards yellow pine lumber 
having dimensions of 6x6-inch—16 feet and 2x4 
inches—25 feet will be used as a framework. 
Where this framework is joined together it is 
planned to cut simultaneously the required depth 
and width of all joints in each scantling by a 
circular saw; namely, in the 6x6-inch 16-foot up- 
rights, 3-4x2-inch notches, five feet centers, will 
be cut simultaneously, as shown on attached 
sketch. Likewise the lateral pieces of 2x4 inches 
by 25 feet will be cut, except that there are four 
notches and have 8-foot 4-inch centers. 

“An apparatus is required which will not only 
saw both sides of each notch at the same time, 
but which will knock out the section of wood be- 
tween the saws, while the cutting is going on. 

“The overall dimension of this cutting equip- 
ment, as you can see, will have to be at least 25 
feet from centers of extreme saws, plus length 
for bearings and pulley. Four sets of twin saws 
with their respective ‘knocking out’ hammers will 
be required together with the shaft, bearings, bear- 
ing housings and end pulley for driving purposes.” 

We do not manufacture a machine which would 
answer these requirements and rather than go to 
the trouble and expense of developing one we would 
turn this over to some manufacturer who already 
has something of this nature. If you can suggest 
someone who would be interested in this, we shall 
be glad to give him the rest of the information, 
including the sketch which we have.”—INQUIRY 
No. 1,144. 


[The foregoing request comes from one of 
the largest manufacturers of sawmill machin- 





ery in the country. To this company have been 
supplied the names of two manufacturers of 
machines that apparently are designed to per- 
form the work required. The inquiry is pub- 
lished for the benefit of other readers to whom 
the name of the inquirer will be supplied upon 
request.—EDITOR. | 





Correctness of D4S and S4S 

To settle a friendly argument kindly advise 
which is considered the correct and more popular 
usage, D4S or S4S ?—InqQuiry No. 1,162. 

[This inquiry is made by a representative 
of a lumber company in the South. A list of 
the abbreviations recently recommended by the 
Forest Products Laboratory gives S48. In 
‘Forest Terminology’’ published by the Jour- 
nal of Forestry S48 is given as the proper 
designation for a board surfaced on four sides. 
The same list of terms, somewhat revised, is 
published in Bryant’s book ‘‘Lumber’’, S48 
being given as the proper term to apply to 


Users of Bending Lumber 


Please supply us with the names and addresses 
of concerns using bending lumber, such as auto- 
mobile bows and wagon stock.—INQuiIRY No. 1,161, 

[This inquiry is made by a Michigan hard- 
wood concern, The names of a number of manu- 
facturers of bent wood products have been sup- 
plied to the inquirer and a source of additional 
information has been suggested. The name of 
the inquirer will be supplied upon request.— 
EpITor. } 


Hackmatack Ship Knees Sought 


Can you give us the names of producers of 
hackmatack ship knees who could ship to Chicago 
or Louisville territory? We are in the market for 
approximately 100, but do not know who special- 
izes in this material—INQquiry No. 1,160. 

[This inquiry is made by a Chicago whole- 
saler to whom have been supplied the names 
of producers of ship knees in the East and in 
the Northwest. The name of the inquirer will 





car a twelve-dozen egg case. 
picking up some fresh eggs. 


to get them. 





“COURTESY PAYS” 


“It is a habit of mine,” says an Illinois lumber dealer, “to have in my 

When I go to the country I am always 
My wife likes them and if we get more 
than we can use we pass them on to the neighbors. They are delighted 


“The other day as I came down to the office I saw some excavations 
and I wondered what was going on; I had not heard of any new build- 
ing. I sent my man to find out what it was all about. He came back 
and said he could not find the contractor who was having the work done. 
After a while the contractor came in and said: ‘I understand your man 
was looking for me. Is there anything special?’ I said to him: ‘No, 
nothing special except that I wanted to see who was doing that work 
over there and I thought we could figure on the bill.” ‘O, he said, ‘that’s 
all right about the bill. I expect to bring the bill in and have you fill it 
just as quickly as I can figure it out. 
not completed the bill. As soon as I have it completed I will bring it in 
and you can send the stuff over to me.” ‘Well, I said, ‘I was just look- 
ing after possible business and I did not want anything to get away. 
That is the reason I was following it up, 
‘you don’t suppose I have forgotten the fact that you have been deliver- 
ing fresh eggs at my house all summer? You get this business.” 


This is a hurry-up job and I have 


‘Why, said the contractor, 








stock surfaced on four sides. In the new book 
‘‘The American Lumber Industry’’ by N. C. 
Brown (just off the press) D4S and S48 are 
given as alternative terms. 

Market reports reaching the AMERICAN LuM- 
BERMAN each week vary in their use of this 
term. In the cypress report S48 is commonly 
used; in the southern pine report from Alex- 
andria, Birmingham, Hattiesburg and Kansas 
City S48 is used, and the same is true of the 
northern pine, Douglas fir and redwood mar- 
kets. In the southern pine market from Jack- 
sonville D48 is used as it is also in the North 
Carolina market report from Norfolk. 

Perhaps from the foregoing it will be in- 
ferred that S4S has rather the better of the 
argument. However, the inquiry is published 
for the bentfit of readers of the AMERICAN 
LUMBERMAN who are invited to give their views 
and experiences.—EDITOR. ] 


be supplied to interested readers upon request. 
—EDITOR. | 


Standards for Matched Flooring 


Will you please tell me whether there is any 
standard tongue and groove for maple flooring? 
We have flooring from four different manufacturers 
and no two are alike so that they can be laid to- 
gether. In addition the thickness varies from 4§ 
to 33-inch full—INQuiIRY No. 1,159. 


[This inquiry is made by a Wisconsin reader 
of the AMERICAN LUMBERMAN. Standard widths 
in all grades of matched hardwood flooring are 
144-, 2-, 24%4-, and 34-inch face. The standard 


thicknesses in all grades are 34-inch and 13/16- 
inch. Members of the Maple Fooring Manufac- 
turers’ Association are supplied with steel 
models worked to these sizes which they under- 
take to observe in the flooring of their manufac- 
ture.—EDITOR. | 
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Southern Pine Trade Factors 


The increase in southern pine trade during 
the last fortnight is visualized by the South- 
ern Pine Association’s barometer for the week 
ended Nov. 30, which shows that bookings dur- 
ing that week rose to 88 percent of normal and 


within 2 percent of production. This is the 
highest mark attained since the last week in 
September, and distributers believe that de- 
mand will continue to expand from now on, 
tho probably with an interruption during the 
normally slow holiday week. Retailers’ and 
consumers’ needs are known to be great, with 
purchasing generally postponed in view of the 
approaching inventories. With these out of 
the way, prospects are for an early, simulta- 
neous entrance into the market of buyers in all 
lines of distributing and consuming trades. 

Many mills are on the market only to a 
limited extent, announcing that they are fully 
booked up on most desirable items. Long joists 
are very scarce and are held higher by many 
manufacturers. Short dimension also is in short 
supply and has advanced markedly. No. 2 
common, 6- and 8-inch, also is short and higher 
by $1. The general market is easily 50 cents 
higher than it was ten days ago. Wholesalers 
report that transit cars have been almost en- 
tirely absorbed during the last few weeks of 
heavy hand-to-mouth buying, and some specu- 
lative buying is again being done. 

The outlook is particularly bright for car 
material business. Railroads and ear builders 
are actively feeling out the market, and while 
orders from this source are not yet large nor 
frequent, it is expected that there will be 
plenty of them soon after the first of the year. 
Other industrial business also looks promising, 
as does export trade, particularly with the West 
Indies and South America. Timbers are among 
the strongest items on the list. 


Southern Hardwoods Hold Up Well 


Trade in southern hardwoods, tho slower 
than recently and somewhat spotty, holds up 
remarkably well for this time of year, and 
manufacturers and distributers almost with- 
out exception report satisfactory results of 
their selling efforts. While order files as a 
tule are light, there are enough orders from 
day to day to keep the mills busy. Dry stocks 
of many popular items are very low, and con- 
sumers often encounter trouble in locating 
what is wanted. This is especially true of 
items needed by automobile body manufac- 
turers, stocks of which are badly depleted be- 
cause of long sustained heavy demand for 
them. There has been scarcely no diminution 
in the call from the automobile interests, and 
as these are planning big production in 1924, 
it is likely that they will continue to be the 
leading customers for some time. The fur- 
niture industry remains quiet, buying only 
small lots on a hand-to-mouth basis, with fair 
quantities of crating material, and no reversal 
of this situation is expected until after the 
January furniture shows. Furniture retailers 
have worked their stocks down to a minimum, 
it is reported, and are awaiting these shows 
before stocking up. It is therefore believed 
that this industry will reénter the market on 
a much larger scale during January or early in 
February. In fact, many hardwood distrib- 
uters think that not until February will the 
hardwood trade gather any considerable mo- 
mentum following the slowing down that will 
accompany the holidays. Demand from floor- 
ing and interior trim makers remains fair, 
with much activity in this consuming branch 
in prospect for early spring. Other consumers 
are well represented in the market, but ex- 
ports are dull, due to weak foreign exchanges. 

Southern hardwood prices are well main- 
tained, tho generally somewhat lower than 
a month ago. Sap gum, being in less urgent 
demand and somewhat better supply, has de- 
clined slightly. But outside of red gum and 


the higher grades of plain red and white oak, 
which are in comparatively poor demand and 
big supply, there is no real weakness exhibited 
by any of the woods or items. 


Market for Northern Lumber 


Continued good market conditions are re- 
ported by manufacturers and distributers of 
northern hardwoods. Buying is not heavy, 
but fully on a par with the low supplies of 
dry lumber. Many items are very scarce, and 
generally higher prices during the winter are 
looked for. Statistics show that orders for 
and shipments of northern hardwoods during 
the year have exceeded the production by a 
good margin, and this is the real cause of the 
firm price situation. Preparations for winter 
logging are actively going forward, and every 
effort will made to secure as heavy an input as 
possible. Logging camps now in operation 
are being pressed to their fullest capacity, 
production being facilitated by the ample sup- 
ply of labor. 

The movement of hemlock is a little slow, 
the lake navigation season having closed and 
the East being a poor customer at this time. 





Statistics on production, orders and 
shipments appear on page 43 





Business in Wisconsin continues good, because 
the unusually mild weather favors continued 
building operations. Prices hold fairly steady. 


North Carolina Pine Movement 


The last barometer of the North Carolina 

Pine Association and subsequent manufac- 
turers’ reports show that demand for that 
wood recovered sharply during the last half 
of November, there being a 37 percent in- 
crease in bookings during the week ended 
Nov. 24, compared with the previous week. 
This gain, however, placed bookings at only 
60 percent of normal, and 20 percent below 
production; so the market can not yet be 
described as active. Whether or not this gain 
is held, there are definite signs of better busi- 
ness in store for North Carolina pine pro- 
ducers, and even if this does not develop until 
sometime after the first of the year, they are 
facing the future with confidence. This is 
illustrated by the firmness with which prices 
are being maintained in face of the recent 
poor market conditions. In fifty-three items 
quoted by the AMERICAN LUMBERMAN, there 
are fourteen changes noted this week—six 
declines averaging 50 cents, and eight ad- 
vances. Of the latter, the heaviest were on 
D4S No. 2 and better, all widths of which 
advanced $6 to $7.50, and on 13/16 x 2%- and 
3-inch rift flooring, which moved up $2.50. 
Kiln dried products meet a good deal of com- 
petition from air dried lumber that is being 
marketed by the small mills at almost any 
price, 
, It is noticeable that orders for solid cars 
of dressed items are more plentiful, and that 
buyers are more ready to pay prices asked if 
quick shipment can be obtained. Retail stocks 
everywhere seem to be badly depleted, and 
what is bought is wanted quickly, orders for 
future delivery being few and far between. 


Western Pines and Redwood 


The market for western pines has shown 
no consequential change during the last week. 
Demand from both retailers and factory con- 
sumers is relatively slow, but a fair number 
of inquiries are in circulation, and prospects 
are good for an expansion in trade soon after 
the first of the year. Prices on all fir and 
larch items are firmly held, because of a 
shortage of stocks. Nos. 3 and 4 western and 
Idaho white pine boards are also strong, but 
other items are spotty. Where some individual 


mill has a surplus of certain items, it quotes 
prices that will move them quickly, and this 
practice affects the entire market. Shop ap- 
pears particularly weak, and there is a big 
spread in prices. Sawmills in the Inland Em- 
pire are beginning to close down for the 
winter, following a season of heavy produc- 
tion that has brought stocks into shape to 
meet any probable demand during the winter 
and spring. 

California white and sugar pine manufac- 
turers report sizable inquiries, covering most 
of the list, and a fair volume of orders being 
placed. Comparatively little dry No. 1 white 
pine shop is left unsold at the mills, and there 
is a shortage of 8/4 sugar pine in No. 2 shop 
and better. Prices on these items show a 
tendency to stiffen, but on most others are 
unstabilized. Some manufacturers have re- 
cently reduced their prices $5 in order to move 
shop lumber on which they were long. Un- 
usually good weather prevails in the moun- 
tains, and this induces many of the mills to 
continue operating, as they are convinced that 
spring will bring a demand for everything 
that can be manufactured this season. 


Excellent weather has permitted the red- 
wood mills also to operate uninterruptedly at 
a high rate. Mills connected with the Cali- 
fornia Redwood Association from Jan. 1 to 
Nov. 24 produced 450,000,000 feet, but the 
year’s bookings and shipments have both ex- 
ceeded that total by a good margin. The 
mills suffer no lack of business, trade with 
California and foreign markets, especially 
Australia, holding up excellently. Stocks are 
not materially improved, tho manufacturers 
are making every effort to round them out 
sufficiently to enable them to meet the pros- 
pective eastern demand. Dry clears are scarce, 
and siding is moving in heavy volume. Prices 
have shown no change. 


In the Douglas Fir Field 


The Douglas fir market continues to be fea- 
tured by great activity. Statistics covering 
last week’s operations of 132 mills reporting 
to the West Coast Lumbermen’s Association 
reflect a slight decrease in production, ship- 
ments and orders alike. In the case of pro- 
duction and shipments, this was largely due to 
the general half day shutdown for Thanks- 
giving, and in the case of bookings to a down- 
ward fluctuation in foreign orders. Most mills, 
large and small, are operating full time, and 
many of the big operations are running double 
shifts. This is made possible by unusually fine 
weather, which favors logging operations as 
well as mill production. There are plenty of 
signs of coming activity in the rail market, 
with inquiries increasing in number and more 
orders being offered. The consensus on the 
Coast is that a big buying movement will 
develop in the middle West this month, but 
that retailers and consumers will experience 
considerable trouble in satisfying their re- 
quirements because of poor stocks at the mills. 
California trade remains dull. Tho the aceum- 
ulation there is being gradually absorbed, there 
are still enormous stocks to be moved into con- 
sumption before that State will reénter the mar- 
ket on a considerable scale. Retail yards report 
a big demand for construction purposes, and it 
is the general impression that a temporary 
curtailment of the inbound movement, allow- 
ing the surplus to work off, would soon bring 
the California market to a very healthy con- 
dition. 

Industrial demand is fair, and prospects are 
particularly good in the railroad and car ma- 
terial trade. Prices generally are holding 
strong, tho there has lately been a slight weak- 
ness in some yard items and in dimension. 
These have been moving at $1 off Rail B list, 
and uppers at $10 over. Timbers are strony at 
$1 off list. 
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Railroad Material Needs for 1924 


New ORLEANS, La., Dec. 3.—That the rail- 
roads of the country consume between nine and 
ten billion feet of forest products each year, 
or approximately 25 percent of the total pro- 
duction, including about six billion feet of 
railroad ties and three and a half billion feet 
of lumber, timber, bridge and switch ties and 
material, was just made known in a report by 
Rodney E. Browne, director of the market re- 
search department of the Southern Pine Asso- 
ciation, released thru H. C. Berckes, secretary- 
manager of the association. 

Figures made available at a recent meeting 
of the Railway Executives’ Association rela- 
tive to their expenditures and the program 
adopted for further improvements, indicate con- 
tinued heavy expenditures during 1924. It was 
estimated that the railroads will have spent 
$1,060,000,000 during 1923 for equipment and 
permanent improvements. 

It has been reliably stated that approxi- 
mately 100,000 new freight cars, largely box 
ears and refrigerator cars, are to be purchased 
in the near future and it is calculated that 
from 200,000,000 to 225,000,000 feet of car 
lumber will be required in their construction. 
Also large requisitions for maintenence of way 
material have been placed by some of the eas- 
tern and southern lines. 

As a result of the investigations of the re- 
search department of the requirements of the 
railroads thus far made, it is predicted that 
in 1924 there will be further placement for 
cars in considerable quantities. In fact, the 
information obtained indicates that the next 
four years should be favorable for placement 
of new freight cars, as the railroads, it was 
estimated, will require an average of 200,000 
to 250,000 cars a year to meet their require- 
ments for the coming four years. 

It was also reported that the railroads put 
into service from Jan. 1 to Nov. 1, 1923, 155,872 
new freight cars, a larger number than in any 
similar period during the last ten years. 


Sell New Hardwood Mill’s Output 


SHREVEPORT, La., Dec. 3.—In addition to 
handling the sales of softwoods manufactured 
by the Peavy-Byrnes Lumber Co., the Peavy- 
Wilson Lumber Co. and the Peavy-Moore Lum- 
ber Co., O. N. Cloud, sales manager of the 
Peavy-Byrnes Lumber Co., now is charged with 
the responsibility of marketing the output of 
the new hardwood mill recently put in opera- 
tion by the Peavy-Moore Lumber Co. at Dewey- 
ville, Tex. This new hardwood mill has a capac- 
ity of 40,000 to 50,090 feet a day, is equipped 
with modern facilities thruout, including a 
Diamond Iron Works band mill, and it is ex- 
pected that a band resaw will be installed later 
on. Discussing this new proposition, Mr. Cloud 
said: 

The company owns between 200,000,000 and 
300,000,000 feet of hardwood timber standing on 
both the Louisiana and Texas sides of the Sabine 
River for a distance of about twenty-six miles 
north of Deweyville. Competent inspectors and 
estimators class this timber with the best hard- 
woods standing in the South, both as to quality and 
size. Oak and gum predominate, but our holdings 
in greater or less amounts contain all species of 
southern hardwoods. We have favorable rates to 
southern ports, and it is our intention to culti- 
vate the export trade in addition to serving domes- 
tic requirements. 

The operation of the plant is in the hands of 
the most competent hardwood men that we could 
employ, and the sales will be conducted along the 
same high plane of service to the trade that char- 
acterizes our interest in the manufacture and dis- 
tribution of southern pine. Sales will be = con- 
ducted from the Shreveport office of the Peavy- 
Byrnes Lumber Co. 


Discussing conditions in the southern pine 
trade, Mr. Cloud said that orders on hand are 
somewhat below the number of orders on hand 
a year ago, due largely to the heavy movement 
of lumber resulting from ample equipment, 
unusually prompt service by the railroads and 
the fact that business has not been compelled 
to remain on the books on account of bad 
weather and other interferences in the matter 


of delivery. 
in general. 


This applies to southern pine mills 
He said: 


At our own mills stocks are lower than they have 
been for a long time, and assortments are badly 
broken. About the only stocks we have in sur- 
plus at all are the less staple items which can not 
be made to accommodate the needs of the ordinary 
run of trade. 

We have a fairly heavy order file, and are being 
traced on 75 percent of this business. The hand- 
to-mouth policy pursued by the dealers for some 
time has resulted in a sort of dinect-from-the-mill 
proposition on a large proportion of their require- 
ments. 

I am convinced that the latter part of December 
will, in all probability, see a great deal of buying 
by northern and eastern dealers. Unquestionably, 
the disposition is to count money instead of lumber 
at the end of the year, but if I am not mistaken 
in judging the outlook, we are apt to see a repeti- 
tion of what happened the latter part of 1922 and 
the first part of 1923. Perhaps this will not be on 
so extended a scale, but that the market will be 
extremely active there is no question. 


Opens West Coast Office in East 


NEw York, Dee. 3.—S. I. Wood, formerly a 
large wholesale distributer of west Coast prod- 
ucts in Boston, has recently opened an office in 


Sensi: Sallie Sie Two Tethieals 


MontTcoMERY, ALA., Dec. 3.—The latter part 
of November was made notable in this section 
thru the dispatch by the W. L. Shepherd Lum- 
ber Co. of two special full trainloads of lum- 
ber to its eastern trade. Under the direction 
of Traffic Manager R. C. Copeland, the lumber 
for these special shipments was concentrated at 
Athens, Ga., being brought to that town from 
the planing mills in the surrounding territory. 
At Athens two trainloads of forty cars each 
were made up and sent thru on special schedule 
by the Seaboard Air Line railway. The dis- 
patch of these two special trainloads of lum- 
ber is in line with the policy adopted by the 
W. L. Shepherd Lumber Co. some time ago of 
giving prompt service to its northern and east- 
ern trade. Several times during the last year 
special trainloads of this kind have been made 
up at concentration points in this territory and 
sent thru on special schedule by railroads. The 
Seaboard Air Line has codperated to the fullest 
extent with the W. L. Shepherd Lumber Co. 
in these shipments, providing special trains 
and tracing shipments thru to destination, 




















Unit carloads of lumber are picked up by this high speed crane at Portland, Oregon, and 
placed on board the ship at one sweep, so that a big vessel is loaded in 36 hours. The 


chains remain on 


the bundles for unloading by similar cranes 





the Woolworth Building as manager of the west 
Coast lumber department of the Reese-Sheriff 
Co., of Williamsport, Pa. The Reese-Sheriff 
company is an extensive dealer in hardwoods, 
southern pine and west Coast stocks by rail, 
and covers all the middle West territory. 

The New York office will cover, in addition to 
the metropolitan district, the New England 
territory. Several good shipments are due to 
arrive there very shortly. KE. B. Sheriff, one 
of the partners, has arrived in New York to 
inspect recent shipments to this district. All 
the west Coast lumber handled by the New York 
office will come by cargo thru the Panama 
Canal. The steamer Sugillinco finished dis- 
charging a 1,000,000-foot cargo of fir at Port 
Newark this week. 

Mr. Wood claims the distinction of being 
one of the pioneer cargo shippers of Pacific 
coast lumber to the Atlantic seaboard, having 
brought the second cargo thru the eanal in 
1914, being preceded only a few days by the 
Robert Dollar Co. In 1921, while handling sales 
in Boston, Mr. Wood received nine cargoes of 
west Coast lumber within a short time. Mr. 
Wood says statistics will show that in three: 
months during 1921 he shipped 25 percent of 
the west Coast lumber received on the Atlantic. 

William Bonesteel, representing the Reese 
interests in Brooklyn, handles principally hard- 
woods. The Reese interesis own timber lands 
and sawmills in Pennsylvania and New York 
State. 


These trains are moved northward under special 
orders, making fast schedules to the points 
where they are broken up and the ears de- 
livered to the northern railroads. Most of 
the lumber in this special movement was des- 
tined to the metropolitan district around New 
York, the balance of it going to Pennsylvania 
points and other eastern markets. 


September Pine Production Costs More 


NEW ORLEANS, LaA., Dee. 3.—Southern pine 
production costs were higher in September than 
they have been at any time during the last 
twelve months, with one exception. The aver- 
age cost for September, as reported in the most 
recent cost statement issued by the Southern 
Pine Association, was $24.54 a thousand feet. 
In July, 1923, the ‘average cost was $24.61. 
In September, 1922, the cost was $22.05. The 
average cost of $24.54 a thousand for Sep- 
tember is based on reports from ninety-four 
coneerns operating 113 mills, which produced 
in that month 326,935,898 feet. The costs 
as reported ran from a low of $15.94 to a high 
cost of $52.72. Of the ninety-four concerns 
reporting, forty-one showed costs in excess of 
the average. These figures showed the average 
cost per thousand feet, board measure, of pro- 
ducing and shipping lumber, including deple- 
tion of stumpage and depreciation of plant, but 
not including interest on loans or invested 
capital. 
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Lumberman Helps Bays pe Girls to Hisiiex Education 


Down in south Mississippi, in the longleaf 
pine region, and near the pleasant little town 
of Columbia, is the Mississippi Industrial and 
Training School. Five hundred boys and girls 
are being given a chance to make real men and 
women of themselves. Most of them have come 
from homes where poverty, dirt, or wrong hold 
sway; some from no homes at all. The ma- 
jority are classed under the law as ‘‘delin- 
quents,’’ which people who know have learned 
means that in practically every instance they 
have been more sinned against than sinning. 
Parents who squabble and fight, drink, dope, 
violate the law, and get divorces are not giving 
their offspring a square deal, to say the least. 
Now and then children are deprived of their 
good fathers and mothers by death, and if there 
is no one alse to care for them, the kindly 
courts send them to Mississippi Industrial and 
Training School. 

At the head of the school is Superintendent 
Jacobs. He is a Rotarian of the first water, 
and thru long practice has become an adept in 
the application of the principles. Almost with 
the eyes of a seer of old, he can look upon a 
little child and bring up a vision of its possi- 
bilities when restored to its rightful heritage. 
More than that, he can make the child see it 
too, and long for its accomplishment, and de- 
termine to strive for it with might and main. 

Wiseacres shook their heads six years ago, 
when the school was opened, and freely pre- 
dicted failure. Only some of the most con- 
servative characterized it as a bold experiment. 
It might even more truly have been called an 
old experiment, more than two thousand years 
old, tho in truth such have not been tried out 
with the faithfulness which the original pro- 
pounder of the Golden Rule intended. To quote 
Mr. Jacobs, religion and common sense form 
the foundation of his work, and the children 
committed to his care have the same treatment 
meted out to them that he would wish his own to 
have under similar circumstances. 

School, work, recreation, moral training go 
on unceasingly. Long ago we learned that 
cleanliness and physical soundness were prime 
necessities, so when a boy or girl first arrives 
he goes to the hospital where doctor, dentist, 
and nurses give him a thoro examination and 
inspection. When he is quite fit he is turned 
over to a house father if a boy, to a house 
mother if a girl, and they go to live in one of 
the big cottages with forty, fifty, or sixty 
others. School one day and work the next is 
the order, with plenty of time for play. 

Practically no labor is hired on this big 
place. Under competent instructors, and from 
well equipped shops, the boys do wood work, 
printing, shoe mending, auto and electrical 
work and so on. They raise on the farm many 
of the vegetables used—potatoes, peanuts, 
sugar cane and food stuffs. Just now they are 
making as fine a grade of molasses as could be 
found, three thousand gallons of it, which will 
be used on the place. The girls do tailoring, 
dressmaking, plain sewing, fancy work, house- 
keeping, cooking, stenography and office work. 

For recreation, there are football, basketball, 
baseball, swimming in the beautiful lake which 
the boys made last summer, hikes into the 
woods, trips to Columbia, hunting and fishing, 
marbles, tops, parties which the cottages get 
up, a picture show once a week for which the 
Fox Pro. Co. loans the films; in fact, all pleas- 
ures which the average child enjoys. All holi- 
days are made much of. 

Music is a prominent feature. The band is 
the pride of the place. The singing of these 
children is something to remember. Girls who 
show talent have piano lessons. The school is 
an excellent one of eleven grades, and with 
this unusual schedule, it goes on all the year 
round except for a two weeks vacation in Au- 


gust. After a time spent here, many boys and 
girls have gone out to look the whole world 
in the face and measure up to the standards of 
true manhood and womanhood. 

Mississippi has been fairly liberal in her 
appropriation to her industrial and training 
school. All reasonable comforts are provided 





Dad’s Day 


“Gee, girls, it’s Dad! Excuse me, quick! 
’Lo, Dad, ——Umph, but you’re a brick 
To come so far. You said you wouldn’t 
And made believe you simply couldn’t; 

| sorto’ felt you’d be here tho 

Without ever thinkin’ of lettin’ me know— 
I’m on to your trick, you blessed dear; 
Come on girls, look—my Daddy’s here.’ 


“By George, it’s Dad, in a brand new boat, 
And a maltese hat an’ overcoat. 

Some sport, eh, boys? He’s the goods all thru, 
Best ol’ pal you ever knew. 

Dad, meet Slim and Pete and BIIl. 

Lads, won’t he give the girls a thrill? 

Lookit this hat, an’ the curve crush, see? 

lll be jiggered, it just fits me.’ 


Well, Dad— 

Speakin’ from all of us like— 
This is your day, 
Today is, 

And your college 

And your football team 
And your everything, 
It’s yours, Dad, 
EVERYTHING'S yours! 
Why don’t you holler? 
Dad, 

And strut? 

Why don’t— 


Oh, | see, 

That’s so, 

You’re not used to bein’— 
Not used— 

Not used— 

Not u— 

That’s why you’re lookin’ 
Choky and funny 

Round th’ lips; 

It’s because 

You’re not used to it. 
You’ve always played 
The other end of th’ game, 
Been playin’ safety 

All your life, 

Haven't you, Dad? 

Guess that would 

Make it feel funny, 

Kind o’ funny. 


Dad, 

You’re th’ goods. 

Not a whimper 

Outa you, 

You’ve kept on grindin’ 
An’ breakin’ your back, 
An’ schemin’ 

An’ gettin’ me things 

| coulda done without, 
An’ givin’ me chances 
You never had, 

An’ shellin’ out dollars 
An’ sayin’ all right. 


No, Dad, 

| won’t shut up, 

This is your day. 

This is your day. 

Everything’s yours today. 

Every little thing, 

This whole darn knowledge works, 

The WILDCATS, 

Th’ campus an’ th’ gym, 

Prexy and Mike and Bachman; 

Take ’em all, Dad, 

Have ’em on me, 

I’m payin’ th’— 

Why don’t you holler, 

An’ yell an’ strut? 

Attaboy, Dad, 

Rip ’em up! 

—H. W. D. in Kansas Industrialist; Edited by 

students of Kansas State Agricultural College, 
Manhattan. 


together with a common school education. But 
is it not conceivable that in this large number 
of boys and girls there would be some who by 
reason of unusual ability or great ambition 
would merit more, some who would long for 
college, further training in music, mechanics or 
science? Sometimes a determined soul, with 
almost superhuman energy, or perhaps a genius, 
earns his entire expenses in the higher insti- 
tutions, but these are few and far between. 

Superintendent Jacobs had such thoughts on 
his mind and heart, and with a faith which un- 
believers might term fanatic, he was grooming 
a few of his brightest and most promising boys 
and girls for college. They were eager to do 
any honorable work, and he believed that what 
they lacked would be provided. 

Now in Columbia there lives Hugh L. White, 
Rotarian, and president of the J. J. White 
Lumber Co. He had been neighboring with 
Mississippi Industrial and Training School for 
some time, and the more he saw of it and did 
for it the better he liked it. Together he and 
Mr. Jacobs last year worked out a plan which 
both are enjoying so much that they are ready 
to declare it the finest ever. Mr. White set 
aside a fund of $10,000, the interest from which 
is to be used in furthering the educational in- 
terests of worthy and ambitious students at 
Mississippi Industrial and Training School. 
Mr. Jacobs is to furnish the students, all and 
more of which he stands ready to do. 

There are now two boys and four girls in 
eollege, their student earnings being supple- 
mented by this fund. All are doing more than 
satisfactory work. Their standing and records 
are among the highest, recent reports of every 
one showing 100 percent in deportment. Four 
of them have decided musical talent, two boys 
being members of the band, and two girls be- 
longing to the glee club. Another is a member 
of the honor council. 

The Columbia Rotary Club has reason to re- 
joice in the work of its hands. The organiza- 
tion the world over is distinctly the gainer in 
being able to claim this one as its own. 


Will Teach Lumbering in Woods 


WHITESBURG, Ky.—Something unusual that 
is designed to educate poor mountain girls and 
boys. is being launched by Prof. H. D. Caudill, 
a lumberman and educator of Bull Creek near 
Blackey, Ky. Prof. Caudill, a life long teach- 
er and lumberman, is establishing a unique 
school in which he will operate a sawmill and 
planing mill, which have just been installed; 
also a knitting mill, hosiery mill, a tannery and 
a brick plant. 


A demonstration farm and garden will also 


be operated in connection with the school. Prof. 
Caudill plans to open the school Jan. 1. He 
has several hundred acres of timber already 
under control and negotiations are pending for 
several thousand acres, most of which contains 
timber of many species including most of the 
native hardwoods. A number of persons are in- 
terested in the school and its success is assured. 


UncLeE Sam nets a tidy income from royal- 
ties on oil, gas and natural gas gasoline pro- 
duced on leased lands in Wyoming, Montana, 
California and Colorado. Royalties received to 
date under the general leasing law of 1920 ex- 
ceed $24,000,000. Of this about $10,000,000 is 
‘back royalties’’ from production affected by 
the law prior to its passage, while more than 
$14,000,000 represents royalties since. The in- 
come has steadily increased until now it is run- 
ning well over a million dollars a month. During 
May royalties reported to the bureau of mines 
totaled $1,353,300, most of it from Wyoming 
production., The royalty runs from one-eighth 
to one-third of the oil and gas produced. 
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Iowa Has Abundance and Believes Marketing Organization Will Bring 


New and Greater Prosperity—Retailers Co-operate to Increase Service 


In going to and fro in the earth and 
walking up and down in it, we some- 
times mention our native Iowa. During 
the last season or two we’ve been sur- 
prised and not at all pleased to find that 
outside of its boundaries, the Hawkeye 
State is not as well understood as it 
should be. “Oh yes, I know all about 
Iowa,” says the man on the eastern sea- 
board or the Gulf coast; and then proves, 
in the words of an old neighbor of ours, 
that “he doesn’t know much, and what 

















The Iowan who received food relief from the 
effete East would be the most surprised man 
in the history of this world of ours, for the 
State’s tremendous yields mean wealth 


he does know ain’t so.” The common 
misapprehension of our neighbors in 
other States is that Iowa has gone broke 
on land speculation. The fact is, as in 
most cases of this kind, a small amount 
of truth has been blown up into a very 
large falsehood. There was land specu- 
lation in. Iowa at a time when the mar- 
ket price of agricultural products had 
risen to a new and unprecedented level. 
Iowa farmers were as much deceived, 
and no worse, in regard to the perma- 
nency of those price levels as were 
ninety-five out of every hundred so called 
business experts. With a new price level 
for the things raised, it was natural that 
the value of land should be written 
higher; for in the long run the value of 
land is always determined by the amount 
of wealth it can produce. 

Iowa farmers and speculators didn’t 
“go mad,” as some people like to express 
it, in paying high prices for land. The 
amount of fine agricultural land in the 
United States is limited in quantity; the 
limit is large, to be sure, but it is there. 
So if one wants to secure a piece of it 
for himself and see the price advancing 
in step with the current market price 
of corn and hogs, he is likely to buy be- 
fore there is any greater advance. This 
happened in hundreds of cases; and when 
the price of farm products ebbed to a 
lower comparative level than that 
reached by articles the farmers had to 
buy, there was a certain amount of dis- 
tress. ~It should be stated that this dis- 
tress hit the farmer who owned his 
farm free of debt as well as the farmer 
who was carrying a mortgage. The first 


didn’t suffer as much and wasn’t put in 
the same danger of losing his savings; 
but he was nevertheless hurt. 

This much of the common talk about 
Iowa finances was true; and it has been 
enough to cause some individual distress, 
some financial failures and a general tho 
temporary slowing down of ordinary 
purchases. But commentators were not 
willing to stop there. They believed, or 
at least said, that Iowa was done for, 
that it was busted, that its bubble had 
been pricked, whatever that means, and 
that it would take the State a genera- 
tion to crawl out of the slough of de- 
spond. The most violent calamity howl- 
ers sang some such tune; and the thing 
that grieves sensible Iowans as much as 
anything else was the fact that the howl- 
ers seemed glad to believe these things. 

Everybody seemed to forget a few 
things; at least everybody who howled 
and those whom they scared. They for- 
got that much of the distress was caused 
by a slump in the price of agricultural 
products to an unreasonably low level, 
and that as soon as these prices recov- 
ered their ground, as they inevitably 
must, the cause of this part of the dis- 
tress would be gone. They seemed to 
forget, also, the enormous Iowa wealth 
that is founded solidly upon rich soil, 
tremendous yields and unfailing crops. 
In this connection it may be interesting 
to look over some statements made by 
the Iowa department of agriculture. 
We are taking these statements from a 
bulletin called “Why Iowa Is Great,’ is- 
sued by the department: 


Foundations of Iowa’s Greatness 


“Iowa ranks first in corn; oats; hogs; 
horses; value of all livestock; number 
of fat cattle; number and value of poul- 
try; number and value of eggs produced; 
popcorn; timothy seed; canned corn; 
total value of grain crops; value of land 
and farm buildings; value of farm im- 
plements; farm owned automobiles; 
farm owned telephones; percentage of 
improved farm lands; per capita wealth; 
and intelligence of her people, having 
the lowest percentage of illiteracy. The 
yield of corn per acre is steadily increas- 
ing, and it is now more than forty bush- 
els an'acre. In fact, in 1922 the aver- 
age was forty-five bushels an acre, and 
with more than ten million acres in 
corn that year, the average gross value 
per acre was $24.30, and the total value 
for the year was $251,594,000. The total 
value of farm products and live stock 
was $1,105,795,000. 

Under the heading “Iowagrams” the 
department makes these statements: 

“From a howling wilderness to the 
richest State in the nation, is the evolu- 


‘tion of Iowa within the memory of its 


older citizens. 
yet in prospect. 

“Iowa’s soil produces more wealth 
each year than all the gold mines of 
the world. 


Greater development is 


“Towa’s corn is worth more than the 
annual products of all the gold mines of 
the United States. It is worth more 
than all the output of anthracite coal in 
the United States. Again it is worth 
more than all of Canada’s or Argentine’s 
wheat crop. 

“Towa’s annual apple crop is worth 
more than any of the Pacific or moun- 
tain States. 

“Towa’s wool is worth more than Cali- 
fornia’s strawberries. 

“Iowa’s honey is worth more than 
California’s figs. 

“Towa’s egg production is worth more 
than all the oranges raised in the United 
States. 

“Towa’s hens produce more wealth 
each year than all of Colorado’s mines. 

“Towa is the second largest honey pro- 
ducing State in the Union, while its 
honey crop is valued more than that of 
any other State. 

“Towa’s horses are worth more than 
the cotton crop of any State, except 
Texas. 

‘“‘More persons in Iowa are engaged in 
breeding purebred horses and cattle than 
in any other State. 

“Today Iowa breeds more Percheron 
horses than France, more Belgian horses 
than Belgium. 

“The family sized Iowa farm competes 
with cheap European labor by produc- 
ing more tons of agricultural products 
per capita. 

“Abundant coal, raw materials, trans- 
portation facilities, and unexcelled ad- 
































When Iowans are reminded of the solid basis 
for their prosperity, the howl of calamity 
should be drowned by their exuberant ‘‘Corn 
Song’’ and the sound of the hammer 


vantages as a place for employees to 
live, make Iowa an inviting field for the 
development of manufactories. 

“Rural mail delivery, rural telephones 
and modern homes make Iowa farm life 
attractive. 

“No point in Iowa is over twelve miles 
from a railroad and no one need walk to 
the railroad station, for Iowa farmers 
owned 181,787 automobiles Jan. 1, 1923, 
and there were about 300,000 others in 
the State.” 

Dr. Frank Crane is quoted as saying 
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that “Iowa is the most American State 
in the Union,” that it is a State with 
“few millionaires, few paupers. No 
scum, no dregs, to speak of. They are 
just plain United States folks.” 


Consider Codperative Marketing 


With these facts in mind, the in- 
formed Iowan smiles tolerantly at the 
statement of the calamatists, both do- 
mestic and foreign, that Iowa has shot 
her wad and will spend the next thirty 
or forty years in crawling back to solid 
ground. The informed Iowan knows 
better than the howlers that the State 
has its problems, that it will take pa- 
tience and intelligence and prudence, as 
well as hard work and initiative to pay 
off the mortgages and to realize fully 
the possibilities which Nature has 
handed the lowan in the form of raw 
natural advantages. While some indi- 
viduals may not make the grade, no in- 
formed Iowan has any fear that the 
State is going to blow up and have to 
start over. His fears are not of that 
negative sort. He knows that to whom 
much is given, much will be required. 
Nature has given the State vast wealth 
in the form of a soil and a climate suited 
to the production of food. So far, the 
production of wealth, in a general way, 
has been left to individual enterprise 
and individual thrift. The shakeup of 
the last few years and the near disas- 
ter that followed this individualism in 
its excessive speculation in farm lands 
has begun to work a change. Men be- 
came uneasy and resentful, as witness the 
rather unprecedented political results 
seen in the State. But observers who 
ought to know, say that this in no way 
indicates the beginning of radicalism. 
Iowans are not interested in any closely 
argued or visionary theories of social 
organization. They want markets; and 
these observers say the results of this 
agitation of mind are almost certain to 
mean real progress along established and 
proved lines. There is every reason to 
believe that out of it will come a new 
sense of State possibilities to be real- 
ized by a closer codperation and a better 
organization. Parts of the old individ- 
ualism that were invaluable in pioneer 
days, but that stand in the way of 
greater efficiency of a more complex so- 
ciety, will be scrapped; but the resulting 
machinery of business will be built along 
conservative lines. Iowa will not try 
doubtful experiments; she has_ too 
much to lose. But neither will she hold 
to outworn methods; for she has quite 
as much to lose in that way. 


Lumber Sales Better Than Expected 


_ All of this is important to the lumber 
industry, for when the State is going 
along at its usual gait she consumes an 
enormous amount of forest products. 
The State has a large number of retail- 
ers; quite as many as are needed. In- 
deed, during the temporary slackening of 
Sales there have been more than enough. 
But even tho this last year or so not as 
many new buildings have been put up, 
the dealers: have made a pretty fair vol- 
ume of sales. Any brother who has been 
working his head off just to keep going, 
is at liberty to tell me I’m away off, and 
I'll make an exception of his case. But 
dealer after dealer, when he found him- 
self among friends and was questioned 

















— 


AT —— 
TENE aH ee 


Small retail groups are pooling experience and 
increasing efficiency while farmers seek 
greater prosperity thru marketing organiza- 
tions 
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in a friendly way, admitted that sales 
had not been so bad. Generally he went 
further than that and said they had 
been so much better than he had hoped 
that he felt good most of the time. The 
howlers had scared even some of the 
elect among the board merchants. They 
are getting over their scare and are pre- 
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You Too Can Build 





RIVERSIDE 


living in them. 


LUMBER CO 





I BETTER HOMES 


Riverside Standard 
Materials 
Long-Bell Long Leaf Yel- 


low Pine. 

Curtis & Morgan Interior 
Woodworks 

Louis Sands 
Hemlock. 

Crossett Short Leaf 
Southern Pire Finish. 

West Virginia Oak Trim. 

Nichols & Cox Hardwood 
Floorings. 

Reynolds Asphalt 
Shingles. 

Red Cedar Edg - Grain 
Shingles. 


home. 


and well. 


Manistee 


Help you with 


experience. 


every week, or 


Monroe Avenue 
at Leonard Street 





This Grand Rapids (Mich.) retailer’s advertisement is one of the best 
that have been reproduced in these columns 





and Own Your Home 


But what about the other half? Thousands 
of other families can and should know the 
joy of home ownership. 

What about YOU? 

Let us help you NOW plan your OWN 


For 30 years we have been helping Grand 
Rapids folks build their homes economically 
We can help, YOU, too. 

Our big hooks of house plans on file in our 
office contain hundreds of suggestions. Come 
in and look them over. 

We will help you from the very start. 
our plans, put you in touch 
with good architects and contractors, advise 
you regarding the financing of your home, 
give you throughout the benefit of our long 


Come in and talk with us, as many do 
phone and we. will be glad 
to call on you, without any obligation. 


RIVERSIDE 
LUMBER COMPANY 


Citizens 71104 


paring to go after and harvest some 
comfortably big sales this next season. 
If you ask us, we'll weigh in with the 
guess that the big slip following the in- 
flation of several years ago, marks the 
begining of a distinct change in lowa 
lumber retailing. 

What is true of this State is true in 
a way of all the middlewestern States 
that make up the country’s bread bas- 
ket. To come out of the dumps, the 
wheat farmers may have a further dis- 
tance to go than the corn farmers, but 
they’re on the way. Don’t worry about 
the middle West. At least don’t begin 
shipping donations of food and cast-off 
clothing to the “sufferers.” These farm- 
ers may ask for some legislation; per- 
haps for some that will not help them if 
they get it. They may say some unkind 
things about the machinery of market- 
ing as it is now ribbed up. But they’re 
raising hogs and corn and chickens and 
garden sass. They’ve got plenty to eat 
and much to sell. They’ve got money 
and are spending it. They have more 
confidence in the future than they had a 
year ago, and we’ll stake a few million 
paper marks that this next season they’ll 
do a vast amount 
of building. Build- 
ings are badly 
needed, and re- 
pairs are long 
overdue. Your mid- 
dlewestern farmer 
knows the value of 
good equipment. If 
he has been get- 
ting along without 
the housing he 
needs this last two 
or three years, the 
reason is not far 
to seek. Income 
measured in cash 
has been alittle 
short, in spite of 
big crops; and he 
has been anxious, 
like a good busi- 
ness man, to meet 
his obligations. 
When his interest 


a RAND RAPIDS is one of the great home cast 
BETTER LUMBER (; cities of America. About one-half of and living expenses 
our houses are owned bythe families were taken care of, 


there wasn’t much 
left; so he fell 
back for the time 
being upon the old 
practice of “mak- 
ing it do.” I’ve 
been told that 
some farmers and 
some town men, in 
fact a great many 
of both, have had 
building money 
salted away in sav- 
ings accounts. 
They have listened 
to the howlers and 
have felt that it 
was perhaps im- 
prudent and may- 
be indecent to go 
spreading them- 
selves on heavy 
building invest- 
ments. Charge 
that up to the ca- 
lamity singers. 
But even this has 
not been a total 


Bell M. 1111 
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loss, for the money was at work help- 
ing carry the farming country thru the 
crisis. Already much of this savings de- 
posit money is getting ready to build 
deferred houses. There’ll be much build- 
ing of this kind. Add this to the re- 
pairs and new building on farms that 
will be financed in the usual way, and 
it’s hard to see anything but a favorable 
building year ahead. 

We had intended to talk experiences 
and status of a typical middlewestern 
town at the last end of this story, but 
here we are, drawing near the end of 
this article. The Realm in the next 
issue or two wants to talk about some 
Iowa towns, so we'll just let this article 
stand as an introduction to what fol- 
lows and will use the lines that are left 
in mentioning one avenue which more 
and more Iowa dealers are traveling in 
trying to reach sounder merchandising 
practice. This is local organization. 

Secretary Badeaux, of the Northwes- 
tern association, has been making stren- 





My grandpa notes the world’s worn cogs, 
And says we're going to the dogs. 
His grand-dad in his house of logs, 
Swore things were going to the dogs. 
His dad among the Flemish bogs, 
Vowed things were going to the dogs. 
The caveman in his queer skin togs, 
Said things were going to the dogs. 
But this is what I wish to state— 
The dogs have had an awful wait. 
—Boston News Bureau. 











uous efforts to perfect district organiza- 
tion, and he has had considerable success. 
This in itself is an indication of a chang- 
ing mind on the part of the middlewes- 
tern dealer. The big Northwestern has 
long been doing a splendid work for bet- 
ter lumber service, but it had to start 
as an office organization and as the pro- 
moter of a great annual convention. 


These things brought gratifying results. 
They suited dealers who believed that 
selling lumber was an individual prob- 
lem. These men used the association’s 
services, had a good time at the annual 
meetings and learned what they could 
that later might be adapted for home 
use. But as they have seen the changes 
coming on in the middle West that were 
making necessary a closer codperation 
and a pooling of community experience, 
they have come to see the place for dis- 
trict organization. It takes some little 
time to learn the ropes of “codperative 
competition,” but the middlewesterners 
are learning it. We have another guess 
that the new retailing which dates from 
the big slide will have district organiza- 
tion to thank for rapid progress toward 
the new efficiency. 


(PEREZ EaaAe 


‘* FRANCE is alive and at work. Another year 
will see her well on her way to complete re- 
covery, for France is coming back,’’ says a 
financial authority. 








An Office and Accounting System for Retailers 


Eighth Instalment—Forms Used (Cont.) 











The first instalment appeared on pages 42 and 
43 of the Oct. 13 issue; the second on page 49 
of the Oct. 20 issue; the third on pase 47 of the 
Oct. 27 issue; the fourth on page 56 of the Nov. 
3 issue; the fifth on page 43 of the Nov. 10 
issue; the sixth on page 47 of the Nov. 24 issue; 
the seventh on page 48 of the Dec. I issue. 


OFFICE 


The forms for expenditures and receipts used 
in the office will now be considered. All labor, 
salaries, purchases etc. are paid by bank check, 


REMITTANCE SHEET 





THE AMHERST LUMBER COMPANY |} si ano vars 


[By R. Lee Menz] 


eral ledger, when posted shows the balance 
still owing. This balance, however, should be 
proved at regular periods by adding the un- 
paid invoices together. 

Trade aeceptances and note blanks are also 
kept on hand for use, when necessary. 

Statements of Accounts (Fig. 15,) are made 
out in duplicate each month. The original is 
sent to the customer with definite terms for 
settlement stamped on it. The duplicate on 
plain paper not printed, is kept for collection 
purposes. All past due accounts are followed 
up regularly. A record is noted on the daily 

desk calendar of me- 
chanic’s lien expiration 

— dates, promises to pay 
ete., so that they are 
brought up for atten- 
tion at the proper time. 
Records should be kept 
of the credit ratings of 
customers to guard 
against selling to those 
who are not worthy of 
this accommodation. 

A Receipt (Fig. 16,) 








4 
| 
M ighty 
Healthy = ae - Milt Ave. 
£ nergetic LUMBER, SASH, DOORS and MILLWORK c 
Resourceful sch 
8 uccessful sky 
Town AMHERST, OHIO N.Y. ©. ALR 
rt 
Enclosed find our Check No for $ 
in payment of our account, as per statement given below. No receipt required 
The Amherst Lumber Company 
‘To Check .By Mdse 


To Cash Discount 


To Freight 


Fig. 14.—Remittance Sheet; original white, duplicate blue; size 8Y%4a 


534 inches 


thus insuring a receipt thru the endorsement 
of the check. 

When a bank deposit is made, the deposit 
slip is made out in duplicate, the duplicate 
being placed on a spindle each day until the 
end of the month, then taken off and filed. De- 
posits are entered in a bank book. This book 
is balanced by the bank each month, the can- 
celled checks returned and checked, and cash 
balance in bank proved with the bank book. 

All remittances are accompanied by a Re- 
mittance Sheet (Fig. 14). This is in dupli- 
cate, the original being mailed with the check. 
The duplicate is attached to the invoice and 
filed in a vertical file. Thus we have a com- 
plete record of every purchase together, from 
the time when quotations were received until 
the goods are paid for. 

The invoices, when paid, are charged to ac- 
counts payable account in the cash journal, so 
that the accounts payable account in the gen- 


in triplicate, is used for 
payments on .account 
ete. The original is 
given to the customer, 
the duplicate remains 
in the book and the trip- 
licate used as a memor- 
andum for entry in the 


cash journal to prevent errors in not giving the 
customer proper credit. 

All correspondence is handled by the carbon 
system, the carbon copy being attached to the 
answered letter and filed. All filing of the 
forms explained is done alphabetically. Draw- 


vaheret, lua 


‘ 


IN ACCOUNT WITH 


The Amherst Lumber Co. 


Lumber, Sash, Doors and Millwork 


TERMS: Interest After @ Days MILL AVE. & JAMES ST. 


PF eS 


| 
| | 








The “‘irst of each month we eend statements of all accounts according to 
sur books, whether due or not. Please examine the above, and if not correct, 
adv's> os immediately. 


Fig. 15.—Statements; original white, duplicate 
white; size 5”8Y% inches 


ers of proper sizes are also very useful for 
keeping papers, circulars, catalogs, clippings 
ete. sorted for reference pertaining to the vari- 
ous departments. 


[Note: The ninth instalment of the series of 
articles on An Office and Accounting System, to 
appear in an early issue, will illustrate additional 
forms and describe their use—Enpitor.] 





N°? 201 


RECEIVED OF 


AMHERST, OHIO. os 


194... 








DOLLARS 











LUMBER, SASH, DOORS and MILL WORK 


MFD. BY AMERICAN SALES BOOK CO.. LTD. FLMIRA WN. Y. 
————————— 
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THE AMHERST LUMBER COMPANY 


PER 











Fig. 16.—Receipt ; original white, duplicate, tissue; triplicate yellow; size, 73423 inches 
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News and Business Ideas for Retailers 


Lumberwoman Knows the “Game” 


BLOOMINGTON, ILL., Dee. 3.—It’s a far ery 
from the hand that rocks the cradle to the 
twentieth century fingers that figure millwork 
and handle two by fours; and were Shake- 
speare living today it is highly probable that 
he would be called upon to revise his concep- 
tion of woman’s sphere. For the female of 
the species long ago shook off the shackles 
of domestic limitation and declared her emanci- 
pation in the renaissance of business life. 

And now comes the 
‘‘lumber lady.’’ We 
have witnessed the 
triumphal entry of fem- 
inity into practically 
all fields of endeavor, 
but until quite recently 
the lumber world re- 


SS: 





MRS. ROY DEVANEY, 
Bloomington, II]. ; 
Is Capable Lumberwoman 





mained immune. Here 
the ‘‘he-male’’ econ- 
tinued in his suprem- 
acy, wielding the scep- 
ter with exultant 


‘‘ego’’? and carefully 
guarding his domain 


from feminine invasion. 

But the march of progress is relentless—and 
ere long sounded the decree of completed 
homes. No longer might the retail lumberman 
deal merely in lumber footage; instead, a mod- 
ern public called upon him to plan and sell 
the abode entire. And now came woman’s 
inning; for who, after all, had a keener sense 
of finésse in home building, and was better 
equipped to put into house plans the very touches 
that would culminate in sales? Thus it was 
that woman came into her own in the world of 
lumber, and among the women who are ‘‘mak- 
ing good’’ in this particular field is Mrs. Roy 
Devaney, of the Corn Belt Lumber Co., of 
Bloomington. Until a very few months ago 
Mrs. Devaney was Miss Blanche McCarthy, and 
by this name she is still known to most of the 
Bloomington lumber folk. 

What does she do at the Corn Belt com- 
pany’s office? Perhaps the best answer would 
be that there is nothing she doesn’t do. Enter- 
ing the employ of this concern some six years 
ago as bookkeeper, she has made a record of 
steady progress until today there is no part 
of the business machinery in which she is not 
an important cog. W. W. Tilden, head of the 
company, declares that she is ‘‘capable of run- 
ning the entire yard herself, and better than 
any man who ever tackled the job.’’ Says 
Mr. Tilden further: ‘‘I feel that I could leave 
for California tomorrow and stay there a year 
or more, putting her in charge, and I’d come 
back to find that the business had progressed 
during my absence.’’ To see her at work a 
few moments is ample proof of Mr. Tilden’s 
statement, for she is equally at ease in assum- 
ing charge of the office, interviewing salesmen, 
figuring house bills, or handling town customers 
and consummating sales. 

There is little about retail lumber merchan- 
dising that Mrs. Devaney does not know. She 
is intimately acquainted with every foot of 
lumber in the Corn Belt sheds, and on speaking 
terms with every ounce of building material in 
the yard. She has the cost of every item at 
her finger tips, knows the cost of handling and 
delivery, and can quote a price as easily as she 
draws a breath. 

From the moment of her entry into the lum- 
ber field, she has supplemented her work in the 
yard and office with theory, taking several cor- 
respondence and university extension courses in 
lumber merchandising, forestry, and allied sub- 
jects. She believes that, with the advent of 


the completed home idea, lumber offers an in- 
creasing opportunity for women, and feels that 
feminine intution can be capitalized to big ad- 
vantage in the plan service and interior decora- 
tion angle of modern lumber merchandising. 
She was largely instrumental in planning the 
model bungalow of the Corn Belt Lumber Co. 
which was described in the AMERICAN LUMBER- 
MAN of Oct. 20. 

It must not be thought that, because of her 
business ability and acumen, Mrs. Devaney has 
absorbed the brusque masculine atmosphere us- 
ually associated with the lumber yard. She is as 
dainty a bit of femininity as one would find 
in an exclusive Eastern school. Titian-haired, 
rosy-cheeked and bright-eyed is this dimpled 
colleen who discusses pine and cypress as if 
the subject were Mah Jongg or bridge. 


(SRG EBBEM: 


Makes Extensive Improvements 

DES MOINES, Iowa, Dee. 3.—The Canfield 
Lumber Co. has just finished laying 600 feet 
of railroad track in its 
yard, so that material 
may be unloaded direct 
from the cars to the 
warehouses. Besides 
building this track, the 
company has made a 
number of important 
improvements recently, 
including a horse barn 
and wagon shed 30x120 
feet, 108 lineal feet of 
open shed for lumber, 
and a new office 20x30 
feet. Referring to its 
open shed, P. E. Can- 
field said: ‘‘We do not 
build our lumber sheds 
for the fifteen or twen- 
ty stormy days that 
occur during the year, 
but for the 340 to 350 
good days for which 
Iowa is noted.’’ 


Device That Saves Yard Labor 


PHILADELPHIA, Pa., Dec. 3.—A home made 
device for handling timbers up to 12x12 inches, 
used by Charles F. Felin & Co. in their yard, 
has proved to be an efficient saver of labor. 


—— — ———————— 


Showing construction of home made derrick 








This device is a small derrick, with 12-foot 
mast and 26-foot boom, mounted on a set of 
wheels and ,operated by a 6-horsepower gaso- 
line engine. The engine, hoist and fittings were 
purchased, but the balance of the machine was 
built by the firm’s own men. 

‘“With this machine,’’ said Vice President 
Amos Y. Lesher, ‘‘we can handle about 4,000 
feet of lumber an hour with three men. It 
requires about one gallon of gasoline to handle 
5,000 feet of lumber. In handling large south- 
erm pine timbers, eight to ten men would be 
required to do the same work which we do with 
the machine with three men in much less 
time.’’ 

The total cost of the machine at the time it 
was built, three or four years ago, was around 
two thousand dollars. 

The Felin company is constantly on the 
alert for methods that reduce overhead and 
make for speed and efficiency in the handling 
of stock. Mr. Lesher advocates keeping lum- 
ber piles at moderate height, as very high piles 
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This derrick saves the labor of several men in handling heavy timbers 


entail increased labor cost in handling. For 
the same reason he favors wide alleys in sheds, 
to facilitate the loading of lumber on trucks. 


Selling Lumber For Cash Only 


An Indiana retailer writes the AMERICAN 
LUMBERMAN, propounding the following ques- 
tion: 


‘*What do you think of the idea of putting 
a retail lumber business on a strictly cash 
basis, not even opening an account with any- 
one, but asking the contractor, merchant, bank- 
er, factory, farmer, laborer, and in fact every 
one buying material, to pay spot cash, announc- 
ing that the business is to be put on a strictly 
cash basis? I have been asked the foregoing 
question, and have answered it, but somehow 
since doing so I really wonder whether it would 
be practicable to put a retail lumber business 
on that basis. I therefore wish that the AMERI- 
CAN LUMBERMAN would state its views on the 
subject.’’ 


This is a question that can hardly be an- 
swered by a simple affirmative or negative. 
In theory, the prineiple of selling for cash 
only is the ideal and correct procedure, and 
the more nearly a dealer can approximate that 
condition, the better. 


Some retailers who have inaugurated a 
strictly cash policy appear to be thoroly sat- 
isfied with the results, while others taking the 
same step have found it necessary later to 
modify it materially. In practice, the success 
of the strictly cash plan depends in a large 
degree upon other dealers serving the same 
territory adopting a like plan. If one yard 
in a community announces that it will hence- 
forth sell for cash only, and other yards in 
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the vicinity are giving thirty days’ time, or 
even longer, on purchases, it is apparent that— 
all other factors being equal—a certain per- 
centage of business will gravitate to the yards 
selling on credit. 

Nevertheless, some yards that have inaugu- 
rated the cash system while competing yards 
have continued to sell on credit, claim that 
this fact has not proved a serious handicap in 
their cases; that while they have lost some 
trade, a considerable portion of it has been of 
a rather undesirable character, representing 
slow paying and more or less irresponsible 
customers, whose patronage they count them- 
selves well rid of. Viewed from that angle, 
the loss of a certain amount of patronage does 
not seem so serious. 

A great deal, too, depends on the retailer 
himself. A man of genial personality who 
is thoroly liked by his customers might suc- 
ceed in making the change with the loss of 
little trade, whereas another of more austere 
temperament might speedily find many of his 
customers going to ‘‘the other yard.’’ 


This subject is one to which the AMERICAN 
LUMBERMAN has given a great deal of atten- 


tion and which is frequently discussed at re- 
tail lumber conventions, but regarding which 
no universal rule can safely be laid down. 
Without question, the trend among retailers 
is strongly in the direction of keeping their 
book accounts down to the lowest possible 
point, by getting the cash at the time of the 
sale whenever possible; by offering discounts 
for prompt payment at the end of specified 
periods, and by energetically following up past 
due accounts, and either getting the money or 
a bankable note. 





A Retailer Says 


We have picked up many ideas 
from the AMERICAN LUMBERMAN 
which have been useful to us in 
shed construction—P. E. Can- 
field, Canfield Lumber Co., Des 


Moines, Iowa. 











Confer on Lumber Reclassification 


BALTIMORE, MD., Dec. 3.—The agreement be- 
tween the shippers of lumber and the Trans- 
atlantic Freight Conference which has been in 
effect since 1909, and various matters con- 
nected with the reclassification of lumber were 
made the subject of extensive discussion at a 
parley held today at the Baltimore Chamber of 
Commerce between committees of the National 
Lumber Exporters’ Association and represent- 
atives of the Transatlantic Freight Conference. 
Every question that has developed in recent 
months or years was brought up for an ex- 
change of views with the purpose of arriving 
at some understanding that shall be satisfac- 
tory to both sides and shall eliminate the in- 
equalities that are now complained of by 
shippers. As the outcome of the deliberations 
an agreement was reached for both sides to re- 
port back to their respective organizations the 
results of the discussions, and an effort will 
then be made to effect a final agreement. The 
committees of the National exporters’ associa- 
ation will present their report at the annual 
meeting of that body which will be held in Cin- 
cinnati on Jan. 30 and 31 next. 


Garage Door Specialist Quadruples Production in Three Years 


CHAGRIN FALLS, OnIO, Dec. 3.—One of the 
leaders in the industrial life of this city is the 
Rowe & Giles Lumber Co., which has been en- 
gaged in the lumber and builders’ supply busi- 






































Garage door made by Rowe & Giles Lumber Co. 


ness for the last sixteen years. In 1907 a part- 
nership was formed by George F. Rowe and 
Charles H. Giles, known as Rowe & Giles, to do 
general contracting. Later in the year the lum- 
ber yard at 22 to 24 Philomethian Street was 
purchased and a mill building and small office 
erected for the purpose of conducting a retail 
lumber business. In June, 1912, the business 
was incorporated under the name of the Rowe 
& Giles Lumber Co., with George F. Rowe as 
president, and Charles H. Giles, treasurer and 
manager, to engage in general contracting and 
retailing of lumber and builders’ supplies. The 
first ten years were given over almost exclu- 
sively to general contracting, but along in 1917 
and 1918 the company devoted more attention 
to the retail lumber and builders’ supply busi- 
ness which had been growing rapidly, and in 
order to take care of this increased volume an 
additional yard was established at the inter- 


section of Washington Street and the Wheeling 
& Lake Erie railroad tracks, a private switch 
being installed for the unloading of cars prompt- 
ly and expeditiously. From a small beginning 
this concern has grown to be the largest of its 
kind in Cuyahoga County, with the exception 
of Cleveland. 


Five Hundred Doors Every Twenty-four Hours 


It was in 1920 that the Rowe & Giles Lum- 
ber Co. first conceived the idea of manufactur- 
ing garage and factory doors, adding a second 
story to the original mill for this purpose. 
Owing to the growth of this department of 
the business, in 1923 the factory space was 
doubled and production increased to four times 
that of three years ago,. until at the present 
time the plant’s capacity is 500 doors every 
24 hours. This product is marketed under the 
trade name of ‘‘The Perfect Garage Door,’’ 
and the splendid demand for its doors is at- 
tributed by the company to the fact that it 
is the only factory east of the Mississippi River 
specializing in garage doors. 

The Rowe & Giles garage doors are made of 
clear edge grain fir rails, stiles and muntins, 


the company having utilized so far this year 
approximately one million feet of lumber in this 
end of the business. Side stiles, top and lock 
rails are 2x6-inch, bottom rail 2x10-inch, and 
muntins 2x2-inch. Square sticking is used on 
one side and molded sticking on the other. All 
joints are mortised and tenoned, filled with 
waterproof glue, and doweled with iron dowels. 
Muntins are also mortised and tenoned to make 
a perfectly square glass opening, 12x16 inches. 
The doors are stuck special so either putty or 
glass beads can be used and still have regular 
sash sticking. The panels are in one piece, 
either solid or veneered. 


The door factory is equipped with the latest 
types of woodworking machinery. All ma- 
chines are direct motor driven. The double end 
tenoner will cut tenons and cope both ends of a 
door rail in one operation at the rate of ten 
a minute. The drum sander, manufactured by 


the American Woodworking Machinery Co., 
will sand doors up to sixty-one inches in width 
at the rate of two doors, both sides, a minute. 
All other machines are of the same uptodate 
type, high speed, and will produce work which 
will make every piece fit exactly. 





View of the second floor of the new plant of the Rowe & Giles Lumber Co., Chagrin Falls, Ohio, 
showing machines turning out garage doors, also door stock ready for delivery 
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Raising Money for Home Building by Advertising 


(Continued from front page) 


two hundred years of service. During this 
time they have never lost a dollar to a depositor. 
Their combined deposits are over sixteen mil- 
lions of dollars—a larger deposit than that of 
our five banks. Our building and loan associa- 
tions have never paid less than 6 percent 
dividends on deposits. Few investments pay 
better and no investment on earth can be safer, 
for our loans are on homes—the safeguard of 
American liberties. 


‘*Invest your money in these associations. 
The money is needed to finance more home 
building, which will create employment and 
prosperity for everyone—including you.’’ 


That Danville is a city of homes was brought 
out in another advertisment of the series, the 
following being the text: 


Danville—a city of homes owners. Seventy-five 
ercent of the people of Danville own their own 
omes or are buying them. 


And 80 percent of the homes built in Danville 
are financed by our building and loan associations, 
proving conclusively that these associations are 
the greatest friends of home builders in the world. 
In the last forty years they have loaned over 
seventy-five millions of dollars for home building 
purposes. 


One of the greatest needs of Danville today is 
more homes. Many persons want to build. Desir- 
able places in which to live are at a premium and 
every new house helps to relieve the situation. 


Where is the money coming from to build these 
needed homes? 


The home builder naturally turns to the building 
and loan associations, but, strong as they are, they 
can not meet the present demands for loans, un- 
less more funds come in. 


For every home the building and loan associa- 
tions finance there is one more picce of improved 
property in our city, one more taxpayer, one more 
bill of material sold, one more job for the building 
contractors—one more job for the _ carpenter, 
mason, plumber, painter, electrician and their em- 
ployees. 

Shut off the building of homes and you shut off 


one of a city’s greatest avenues to prosperity. 

Danville’s splendid record for home building 
should be kept up. In its building and loan asso- 
ciations should be every available dollar, because 
money in these associations has always paid 6 per- 
cent or more interest to the depositor and they 
have never lost a dollar. But above all—if the 
materials and labor are purchased in Danville, the 
money loaned by these associations is kept in circu- 
lation here—helping you and You and You. 

Mr. Price says that this combined effort of 
the six building and loan associations, working 
with the manufacturers 
and retailers, is the 
finest piece of codpera- 
tion he has ever seen, 
and the first time he 
ever saw men contribute 
money to boost the en- 
terprise of other indi- 





NATHAN E. HOLDEN, 
Danville, Ill. ; 


Lumberman, Who 
Heads Investment & 
Building Association 





viduals. The big fea- 
ture of the drive was 
the fact that the method 
employed was absolute- 
ly different from that of 
other building and loan 
associations in their at- 
tempts to raise money. 
In this very successful building and loan cam- 
paign no personal work was done in connec- 
tion with the drive other than the securing of 
the publicity fund. Advertising was used ex- 
clusively, with excellent results. Newspaper ads 
and a few small window cards telling the pub- 
lie where subscriptions were being taken for 





building and loan shares were the only solici- 
tations used. 


Window Displays Aid Campaign 


The drive to sell more shares and thus raise 
money for the building and loan associations 
was at the same time an attempt to sell Dan- 
ville to its 40,000 citizens and to interest them 
in the home owning idea, so manufacturers and 
retailers arranged special window and other 
displays, visualizing the value of individually- 
owned homes and the benefit, happiness and 
contentment that are secured by the families 
of home owners. 

Some of the firms which coéperated in raising 
the building and loan publicity fund were: 
Danville Lumber Co., Frank Hill, Nathan E. 
Holden, C. B. Hooten, E. C. Lamm, Ed. P. 
Swisher and Trent Bros., all lumbermen. 


The building and loan associations now have 
about $16,000,000 capital with which to operate. 
The oldest association has been in business for 
more than forty-five years and the youngest for 
over thirty years. Figuring that their total 
average capital has been $10,000,000 and that 
they have financed home building to the amount 
of $75,000,000, the turnover has been about 
once in five years; that is, home builders have 
been able to pay off their loans from the 
associations in about five years’ time, so the 
money put into the building and loan associa- 
tions is used again and again to build homes. 


Following the building and loan drive, the 
Danville Commercial News ran a series of 
double page spreads on the subject of home 
owning, in connection with which appeared 
the advertisement of one firm in each line. These 
advertisements were described in detail in the 
AMERICAN LUMBERMAN for Oct. 20, 1923, page 
44, under the title of ‘‘Nineteen Steps in 
Building.’’ 


Lumber Trade in the Hawaiian Islands 


HonouuLu, T. H., Nov. 22.—Lumber ship- 
ments into the Hawaiian Islands for the first 
nine months of this year were approximately 
60,000,000 feet, according to the records of the 
United States collector of customs here. Altho 
there is no duty on lumber a record is kept 
of all that is brought in. This is done for 
government statistical purposes, it is explained. 
It is estimated that the total shipments into 
Hawaii for the present year will be between 
75,000,000 and 80,000,000 feet. The princi- 
pal market for the lumber is in Honolulu and 
the island of Oahu, upon which this city is 
situated. The shipments into Honolulu for the 
first nine months were 40,000,000 feet and to 
other islands of the Hawaiian group, 20,000,- 
000 feet. Of the total shipments about 75 per- 
cent came from the Puget Sound country and 
consisted chiefly of Douglts fir, commonly called 
here ‘‘nor’west,’’ taking that name from the 
old days when the timber shipments to Honolulu 
were far less than now. Considerable quanti- 
ties of California redwood and sugar pine are 
also brought to these islands. There is a small 
local demand for oak, ash and hickory. 

Until the Japanese Government recently de- 
clared an embargo on all lumber from that coun- 
try, some Japanese oak was shipped to Hono- 
lulu. At this time there is a small demand 
here for Australian iron bark lumber which is 
used for shipwork at the United States naval 
station at Pearl Harbor, near Honolulu. Some 
shipments of teak from India and mahogany 
from the Philippines reach here from time to 
time. These are used chiefly in cabinet work. 

The Hawaiian Islands possess comparatively 
little wealth in the way of native commercial 
timber. Some little ohia timber, which is said 
to make a fine quality of flooring, is being cut. 
The same is also true of koa timber. The 
latter is used for finishing and furniture mate- 
rial. It is sometimes called Hawaiian mahog- 
any, due to the fact that it takes a beautiful 
polish and can hardly be distinguished from 
genuine mahogany. 


The wholesale and retail lumber trade of the 
Hawaiian Islands is almost altogether in the 
hands of three concerns—Lewers & Cooke 
(Ltd.); Allen & Robinson, and the City Mill 
Co., all of Honolulu. The Chinese Mill Co., 
of which Lee Luck is principal owner, does a 
good business, but not large when compared 
to the three others mentioned. The American 
Factors (Ltd.), and Davies & Co., both of 
Honolulu, do a lumber business on the other 
islands of the group but do not attempt to 
carry on the trade in Honolulu or the island of 
Oahu. 


The largest yard here is that of Lewers & 
Cooke, with an average stock on hand of about 
7,000,000 feet. This company has just placed 
an order for 3,000,000 feet of Douglas fir which 
was split between two mills. It owns and oper- 
ates two schooners. One is the Commodore, 
with a carrying capacity of 1,600,000 feet, and 
the other the Alice Cook, with a carrying capac- 
ity of 950,000 feet. Besides keeping these two 
vessels going all the time the company con- 
stantly has other schooners under charter. A\l- 
len & Robinson have one schooner, the Helene, 
of 1,000,000 feet carrying capacity, and also 
operates others under charter. The City Mill 
Co. owns and operates. the schooner Columbia, 
of 400,000 feet carrying capacity, and charters 
other schooners to keep its yard supplied. 





All of the local dealers buy in the open 
market. It is stated that none of them have 
interest in mills on the mainland or elsewhere. 
Some independent buying of lumber is done, 
an occasional schooner bringing in shipments 
to fill these orders. The sugar cane and pine- 
apple plantations are large consumers of lum- 
ber for erecting homes for laborers and other 
building purposes. Most of the plantation lum- 
ber is bought thru local dealers on a commis- 
sion basis. It is not unusual for one planta- 
tion to place an order for 200,000 feet of 
lumber. 


The present retail price of merchantable lum- 


ber in Honolulu is about $50 a thousand feet. 
It is explained in this connection, however, that 
this grade is much better than the average 
run of common lumber used on the mainland. 
The poorer grade if used at all here would sell 
for about $35 a thousand feet, it is stated. 
All of the dealers here do both a retail and 
wholesale business. They buy on an export 
basis. The charter rate on schooner shipments 
is about $10 a thousand feet. The Matson 
Navigation Co. has a scale rate of $10.50 to 
$12 a thousand, depending on the size of the 
pareel, for shipments by its boats. 

Due to the fact that there is a very large 
population of Orientals in Honolulu there are 
many small furniture and woodworking shops 
here. They are all hand-worked, but in the 
aggregate they consume considerable quantities 
of lumber. 

It is asserted that perhaps no city under the 
flag of the United States, of a population cor- 
responding to that of Honolulu, has as many 
frame residences as are to be found here. The 
city now has a population of about 100,000 peo- 
ple and is growing rapidly. The building sea- 
son continues thruout the year, due to the even- 
ness of the climate. All residences have lum- 
ber walls; none are plastered. 


Appointed Director of Fir Company 


[Special telegram to AMERICAN LUMBERMAN] 


PoRTLAND, ORE., Dee. 5.—A. A. Baxter, who 
has again become associated with the Douglas 
Fir Exploitation & Export Co. as acting diree- 
tor, whose duty it will be to visit with the 
member mills along the Coast, was in Portland 
territory this week, and today left for Seattle, 
where a meeting of the stockholders of the 
company is scheduled for Dec. 7. Mr. Baxter 
was formerly general manager of the company, 
this position now being held by George OC. 
Thompson, with headquarters in San Francisco, 
which also is Mr. Baxter’s home. 
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Notes From the Realm of Building 


Strong Start for “Home”? Campaign 


Tacoma, WasH., Dee. 1.—A national ‘Own 
Your Own Home’’ campaign will be started in 
Tacoma in the near future. Decision to go 
ahead with the campaign was made at a meet- 
ing of lumbermen, architects, building material 
men, furniture manufacturers and others inter- 
ested in residence construction held at the 
offices of the John Dower Lumber Co. last 
Monday night. 

John Dower, president of the company, pre- 
sided at the meeting and laid the plan before 
those present. Its object, he declared, is to 
make Tacoma known thruout the world as the 
chief home owning city of America. This, he 
said, will be the greatest asset the city can have, 
and means continued prosperity, national ad- 
vertising, rapid growth, a sound municipal gov- 
ernment and an enthusiastic citizenry. 

‘*T am especially anxious that Tacoma shall 
get busy right now,’’ said Mr. Dower. ‘‘T am 
certain that other cities are on the verge of 
starting similar campaigns. We must be known 
as the pioneers in the movement. The AMERI- 
CAN LUMBERMAN, the great national lumber 
trade publication, is strongly advocating these 
movements. The campaign has originated in 
Tacoma and I am sure that Tacoma will seize 
its opportunity.’’ More than 70 business men 
attended the meeting and enthusiastically sup- 
ported the plan. Mr. Dower was authorized to 
name a committee to draw up plans for a skele- 
ton organization and lay the matter before 
other civie organizations for their considera- 
tion. 

The plan as proposed by Mr. Dower involves 
two fundamentals. That the public be thoroly 
sold on home ownership, and especially the de- 
sirability of owning a home in Tacoma, and 
that every moral, financial and material sup- 
port be assured those who plan actual owner- 
ship of homes. The plan to put the campaign 
over involves an intelligent organized advertis- 
ing campaign and the use of specially built 
homes as standards. The campaign will extend 
over two years, at least. Offers to build the 
standard homes necessary were made by real 
estate men and contractors present at the meet- 
ing and plans for raising the advertising fund 
will be drawn up by the committee. 

Mr. Dower pointed out that the $25,000 spent 
by the Tacoma Lumbermen’s Club last year in 
advertising the city has done more to put Ta- 
coma on the map than anything done in re- 
cent years. Mayor A. V. Fawcett, who was 
present at the meeting, enthusiastically en- 
dorsed the plan and promised the hearty co- 
operation df the municipal authorities. An- 
other meeting is to be held in the near future 
to discuss the report of the committee. 


Urges More Winter Construction 


NEw YorkK., Dee. 3.—‘‘ Winter construction 
has been done, can be done, and should be 
done,’’ said Franklin D. Roosevelt, president 
of the American Construction Council, today 
in an interview in which he emphasized the de- 
sirability of continuing construction during the 
entire year, instead of practically marking 
time during the winter months. He proceeded 
to show that winter building not only is entire- 
ly practicable, but also economical, saying: 


Notable instances of major operations condycted 
during the fall and winter months during the last 
year or two, with savings in construction costs 
ranging as high as 10 percent, show the prac- 
ticability of winter work and the benefits imme- 
diately accruing to individual owners and the 
ya as well as to builders and labor on the 
ob. 

The country’s building need today is very acute. 
The construction industry must stand or fall in 
its obligation to the public as it meets that need 
or fails to meet it. It must have the help of those 
who contemplate building or other construction 
projects if it is to meet this need. Every day lost 
means an added accumulation to the growing 
demand. 

The large volume of construction contracted for 
and already started during the fall months shows 


that the public has thus far responded favorably 
in undertaking winter work: But more winter 
work should be done. Let every prospective 
builder who contemplates necessary construction 
during the coming year go ahead now with the 
work. 


(SHAG EaEaEaEae: 


For Beauty in Small Houses 


The building of demonstration homes in a 
number of cities thruout the country is a prom- 
inent feature of a plan of codperation for cul- 
tivating a taste for beautiful—tho not neces- 
sarily expensive—homes, just effected between 
the National Association of Real Estate Boards 
and the small house service bureau of the Amer- 
ican Institute of Architects. These houses will 
be built under the auspices of the local real es- 
tate boards, the local chapter of the architects’ 
organization furnishing the architectural super- 
vision. The builders of each of the demonstra- 
tion houses will be required to stand ready to 
duplicate it at the same price at least ten times 
within sixty days. The campaign will also be 
featured by extensive magazine and newspaper 
advertising, to acquaint the public with the 
possibilities of artistic design and good con- 
struction in the building of small homes. 


Old Wooden House Defies Time 


EAv CLAIRE, WIs., Dec. 3.—Situated in Wind- 
ham, Conn., is an old frame house now occu- 
pied by the mother of Rowland S. Utley, sales 
manager of the Steven & Jarvis Lumber Co., of 
this city, who before assuming his present posi- 
tion was for some time connected with the 
southern hardwood department of the Chicago 
office of the same concern. This old dwelling, 














Wooden house built about 1740 still occupied 


which is known as the Jedidiah Elderkin house, 
was built between 1740 and 1746. It has been 
in the possession of the Utley family for the 
180 years or more of its existence, with the ex- 
ception of about 15 years. The rafters and 
framework are put together with wooden pins, 
while the original floors and siding are fastened 
with hand wrought nails. 


Advises Buying Materials Now 


Boston, Mass., Dec. 4.—Some interesting 
phases of the building outlook were brought out 
by Joseph D. Leland, director of the Bureau of 
Industrial Housing & Transportation, and a 
prominent Boston architect and authority on 
the building industry, speaking before members 
of the Massachusetts Real Estate Exchange at 
the Boston City Club. Rents will of necessity 
rise from two to fifteen points above what they 
now are, he declared. The builder, at today’s 
rents, cannot make a fair return on his money, 
unless he builds so cheaply that replacements 
will be necessary in a very few years. 

Building costs, he showed, started up in 1916 
and continued steadily upwards until 1919, 
when they shot to a peak figure of 265, or two 
and one-half times costs in 1914, in July, 1920. 
The building cost index number is now 204. 

‘I would advise those persons who plan to 
build next spring and are awaiting lower prices 


then, to buy now as costs will not drop between 
now and spring,’’ said Mr. Leland. ‘‘Steel 
sash and terra cotta and a few other building 
products are a little lower now than they have 
been for some time. New building will be slow 
this winter. But you cannot save by waiting 
until spring. Prices will not drop in building 
lines in this country for several years unless 
some great international upset occurs.’’ 
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Claims First Apartment Building 


NEw ORLEANS, LA., Dee. 3.—Local historians 
declare that a news dispatch which recently ap- 
peared in many newspapers, asserting that the 
first apartment house built in America was con- 
structed in New York in 1868, is ‘‘all wrong,’’ 
and that this feature of modern city life had 
its inception in New Orleans. They have delved 
into the old records, and assert that the Bar- 
oness Pontalba, daughter of the Spanish gov- 
ernor of Louisiana, Almonaster, was the builder 
of the first apartment house in America. And 
it wasn’t one sporadic apartment house the 
baroness built, but sixteen. The houses were 
erected in 1846, a row of them on either side of 
the City Plaza, with wide galleries running the 
full length of the row, and with delicately 
wrought grill-work on iron balconies. The 
buildings were in three stories, with provision 
for a family on each floor, and with shops as 
well as living quarters on the ground floor. 

The merchants along old Royal Street as 
early as 1810 occupied apartments over their 
ground floor shops. The most pretentious of 
these, the apartments for two or more families 
over the Louisiana Bank, an ‘‘apartment 
house’’ of the days of 1816, is still standing, 
being known as the Patio Royal. 


‘SAREE aaa: 


East Can Absorb Much Coast Lumber 


NEw York, Dee. 3.—P. W. Gilbert, presi- 
dent United States & Foreign Sales Corpora- 
tion and president the Intercoastal Shippers 
Association, recently returned from a trip to 
the Coast, where he investigated conditions in 
the fir business. He says that in his opinion 
all woods that are to be used in the reconstrue- 
tion of Japan are headed for a substantial rise. 


Mr. Gilbert spoke of the congested condition 
of the wharves and the improvement in the 
California business. He also emphasized the 
increased business being done by the railroads. 
He said that shipments to this territory have 
noticeably decreased, and that there is nothing 
new in sight that would cause him to look for 
any great volume of fir and hemlock to arrive 
on the eastern market at any time in the near 
future. 


The lively interest in the uncertain quantity 
of lumber that the Japanese will require during 
the winter months, Mr. Gilbert says, and the 
already large demand for immediate shipments, 
have caused speculation in this market and 
have given a healthy tone to the west Coast 
trade here. 


Despite curtailed shipments, Mr. Gilbert de- 
clares that a fair amount of lumber is coming 
in, and this he expects to continue in conserva- 
tive volume. He sees every indication that all 
stock arriving will be sold, if not actually 
bargained for in advance of arrival. 


Very few cargoes will arrive this winter, 
he emphasized, that will not go direct to the 
consumer or retail distributer. Mr. Gilbert 
thinks that if any unsold lumber should arrive 
it would find a ready market. 


Edward H. Lewis, vice president United 
States & Foreign Sales Corporation, also having 
studied thoroly conditions on the west Coast, 
especially at mills and ports engaged in ship- 
ping to the Japanese, returned to New York 
several days ago. He said he found conditions 
on the Coast in a rather mixed-up condition 
and that great uncertainty exists at present 
on account of the confusion caused by the 
rush to fill orders on the books and to get them 
under way as soon as possible. 
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National Production, Shipments and Orders 

reen WASHINGTON, D. C., Dec. 3—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
tee] Softwoods: Pro duction Shipments Orders 
ling Week ended: 1923, Nov. 24; 1922, Nov. 25— 1923 1922 1923 1922 1923 1922 
ave BOGCHOTH TMG. AORGCINIIOM s i656 s cc 6 e805 oseatels ds eeaaenesen 79,857,208 76,762,517 72,798,018 82,062,204 67,376,889 87,528,500 
: West Coast Lumbermen’s Association... ..cccccoccccecus 113,144,747 104,414,707 104,419,296 83,558,701 106,347,356 90,921,550 
low Western Pine Manufacturers’ Association...........-...6. 30,938, 29,439,000 24,805,000 21,419,000 21,825,000 25,850,000 
ing California, Redwood ASSOCIATION. 66.06.66 s seca vnnectowsresnes 10,527,000 9,709,000 8,495,000 9,100,000 6,487,000 9,842,000 
in North Carolina Pine ASsOCIAUION....c6660615  svtcecnciowsos 8,555,283 9,577,452 7,293,110 9,433,731 5,432,295 11,153,606 

g Northern Hemlock & Hardwood Manufacturers’ Association. 1,113, 1,930,000 1,374,000 2,008,000 1,263,000 2,113,000 
less Northern Pine Manufacturers’ Association..............26. 3,158,000 4,713,963 8,022,900 9,358,336 8,100,000 7,785,000 

I ie RN iio ig a aw ials Cairne. eatbatans 247,293,238 236,546,639 227,207,324 216,939,972 216,831,540 235,193,656 

Porty-seven weeks: 1923, Jan. 6 to Nov. 24; 1922, Jan. 7 to Nov. 25— 

Pourhern. Pine  AsShaciaOc xciccswccdc csc ncceguicsnetaeweciat 3,674,576,805 3,491,972,326 3,730,968,804  3,374,204,055 3,524,097,185  3,540,678,342 
ans Weat Coast Lumbermen’s Association. ........cccccccnccees 4,788,915,984  4,005,533,167 4,923,451,695  3,684,024,224 4,788,877,503  3,781,836,117 
iii Western Pine Manufacturers’ Association.............00. 1,351,523,000 1,120,751,000 1,166,541,000 1,104,711,000 1,081,150, 1,139,625,000 
Ap- California, Redwood ASS0CIRUOR: 2.3... ..cn scene cee veeevsives 449,650,000 375,604,000 424,436,000 yr 960, 000 410,497,000 354,672,000 
the North. Carolina. Pine AsSsOClationis é:<.s.< ieee sca veconceesee 411,613,965 448,848,833 422,596,873 58,287,508 336,102,658 449,496,661 
on. Northern Hemlock & Hardwood Manufacturers’ Association. 116,338,000 94'877,000 116,148,000 132,653, 000 99,781,000 120,398,000 
cals Northern Pine Manufacturers’ Association................ 478,774,300 400,601,378 382,203,500 388,342,565 358,709,000 380,741,000 
>) = 
ad (OtCAis, TOLEY=BEVEM. WECKEs «6:66.66 coiciewiciee chee ne rnedies 11,271,392,054 9,938,187,704 11,166,345,872 9,473,182,352 10,599,214,346 9,767,447,120 
ed California White & Sugar Pine Mfrs.’ Assn., 47 weeks..... pe ere GRE, “vcaccicaseddun celldtesadewa aascseee 
Ar- Michigan Hardwood Mfrs.’ Assn., Jan. to Oct...........64- CE ko 0 0oo cere CMM <atevctecind seaeaadeceee -~saesoe 
BV> Hardwoods: 
ler Michigan Hardwood Mfrs.’ Assn., Jan. to Oct., 1923........ pC eT rere MD. vt icadiedae seat ceuia Aaa eee 
nd Northern Hemlock & Hardwood Mfrs.’ Assn., 47 weeks..... poo reer ree pt a oe pe ee! yi 
he 
re 
of e e e 
" Production and Shipments of Western Pine 
ny PORTLAND, ORE., Dec. 1.—The October report of the Western Pine Manufacturers’ Association is as follows: 
ame Production Statistics for October Shipment Statistics for October Production and Shipments Compared 
aS -~Mills reporting—— Production —-Mills reporting—- —Shipments— : 1923 1922 
7 Total No cut Cutting Feet Total oP Shpg. Cars Feet nee Han isa'aaT Gas leanaa ane 
in DD. sxcveseaxs 48 2 46 161,139,838 4993 1... 48 1 a [1 ee ees 
rm BOs. ccwncwwnce Oo 3 50 167,813,464 1922 ........ 53 1 52 4,026 109,316,217 Cut exceeded shipments 22,752,219 58,497,247 
yf Production for September was 154,775,273 feet, and shipments, 113,713,326 feet, October production showing an increase of only 4 percent over that for 
2g September, as compared with an increase of 22 percent in shipments. In Se ptember, cut exceeded shipments by 41,061,947 feet. 
it 1923— 1922 ; 1923- 1922. 

n October shipments to— Cars Feet Cars Feet October shipments to— Cars Feet Cars Feet 
3) pO ga Giana keep erarerert OP 456 12,415,865 382 10,692,413 Wie BONN ins anew eamieatanad 121 3,275,156 82 2,403,406 

TCNCIRTINN 5a WHA ERO RO BS 420 10,101,858 307 8,184,862 QROM -s db ceGu deduced deadewae wen 92 2,505,640 69 1,971,131 

RBI rarteek eka besa $6 2,171,882 68 2,032,665 EIGN co veccnade nunc vad wews 280 7,344,073 221 6,003,932 

WHASTINMCOM © ik cic cen sees 418 10,843,496 299 6,828,643 CHM Cote esos daa ae accede ee 132 3,300,839 74 2,275,793 

Worth DAMOtA? 2. ociceecccces 25 566,738 56 1,490,645 NMG Sala tha wad wee neue wes 25 741,250 30 835,290 
r Sauth Dakota. <.c...o0ec0% ec 97 2,542,539 91 2,500,174 Atlantic coast States?........ 1,163 30,725,255 737 20,077,598 
. MEINO@ROAS kxcecsdesawwnnnens 368 9,400,795 260 6,881,586 Other eastern States.......... 61 1,553,899 46 1,186,500 
a REMOINE oa ots acs cd ne mua mene 285 7,418,219 227 5,985,346 CH ec kad weacaneus acd tia cis  <iemanaade <2e <a 
[° CO Aer yee er Led ar oe 427 10,367,067 290 7,693,734 COMME Neccdcacnaueccesees 40 1,135,978 59 2,419,840 
g er rrr ere rrr 370 9,509,936 367 10,204,636 Oklahoma and Texas......... 10 373,420 1 37,649 
é EME cee <ih-anenurew Neeee 32 714,517 29 685,290 Lo RP eer rere rece 28 727,562 3 85,782 
, MEGWREBIAS occ taceasewnsaaKs 210 5,191,392 178 4,814,891 INGUStE cr asnaceecacsere ee 1 8785 2 xs ee 
1 RE - Gawns<inseeas Vadunes 88 2,175,545 40 1,126,003 meee ocd Es Redrbbsias ss 
1 COMEEU vcvvicctenaceeenisenei 125 3,262,946 110 2,898,408 "ROQME)  cévacaecdadacmedwaneat 5,360 138, 387,6 619 4,026 109,316,217 
‘ October shipments compared with September: more than a million feet. 

1 Oregon, Washington, North Dakota and Kansas were the only four *Tdaho and Nebraska shipments increased by more than a million 

States taking less lumber in October than in September, North Dakota’s and a half feet. 

) takings being lower.than for any month this year. 6 Wisconsin and Iowa shipments increased over two and a half million 
‘ 2 Washington took a greater footage than in any previous October. feet. 
2 Altho Idaho’s September shipments were the greatest for any month 7 Atlantic coast States group took seven and a half million feet more 





on record, October showed an increase. | < : 
4 Montana, Minnesota, Utah and Michigan shipments increased by 


The following figures show the number of mills reporting October, 1923, 
being taken as the volume of inquiry or price level of the previous month, 


Total mills 
34 


Normal Above 3elow 
OO 62s acutcaennewaw acre mantet 14 3 


17 


than in September, and in excess of the previous high October by eight 
million feet. 


prices and volume of inquiry as normal, or above or below normal, normal 


September, 1923 


Total mills Normal Above Below 
PRIOR ola ctek wh ceases lcadandes 35 17 7 11 





Record of Direct Sales of Douglas Fir 


SEATTLE, WasH., Dee. 1.—Direct sales of Douglas fir from Nov. 19 to 24, inclusive: 





—Sales—— Prices 
V. g. flooring— No. Feet No. High Low Spread 
I forces cae ee cern ea 5 13,000 5 6©$59.00 $55.00 $4.09 
PEA) Kaeece tere ti Ktaweasuere 54 338,000 5 55.00 51.00 4.00 
IO 1 (cievecs gevenacdandeowss 18 133,000 7 43.00 37.00 6.00 
S. g. flooring— ’ 
4” No. 2 and better........; 14 111,000 9 37.00 27.00 10.00 
MN MD tere x digreeiw wed cial eka 7 46,000 5 30.00 24.00 6.00 
6” No. 2 and better......... 20 75,000 10 43.00 32.00 11.00 
UR Nilo eG eran ss Sree 8G 6 18,000 3 31.50 30.00 1.50 
Ceiling, %x4”— - 
INO. o SO DEEP... ic. eee 50 303,900 14 36.00 22.50 13.50 
Lk. BPR recat are ire 11 55,000 4 25.50 22.50 3.00 
Drop siding, 6”— 
No, Z and better....... Pere 516,000 10 39.00 31.00 8.00 
WE tila Hellen Caeicenewee eee 14 97,000 8 36.00 26.00 10.00 





——Sales—— Prices 

No. 1 common, S1S No. Feet No. High Low Spread 
SIG ooo op maa came easans 23 165,000 6 $21.50 $17.00 $4.50 
SA gence cedeannedeaameaeess 8 25,000 3 20.00 18.00 2.00 

Dimension, No. 1 S&E- 
2x4", 12 ; ie" PT re ree 51 208,000 6 19.50 16.50 3.00 
Pe Pe Pe ree 47 124,000 6 21.50 17.50 4.00 
18” ede Ranhdtadaeeadee me 69,000 5 22.50 18.50 4.00 
BU) san celanadvekadededds 11 29,000 4 20.50 18.50 2.00 
GE AEME ce uacncdeamedcwes 7 20,000 4 25.50 22.50 3.00 
SUUEA. indicus racardevens 6 11,000 4 27.00 24.00 3.00 

q ath— 

PE PTC ee Te Eee hae & 245,000 4 4.25 3.75 .50 
He wae he Mires ck kaweee caxwces 4 310,000 3 4.00 3.55 45 





Imports and Exports of All Commodities 


WASHINGTON, D. 


oe 


Dec. 3.—The following table, prepared by the Department of Commerce, shows the total value of imports and exports 


of all commodities by grand divisions, the October, 1922, figures including imports under the new tariff from Sept. 22 to 30: 


———Oct., 1923 —- — Oct., 1922——— 


Imports Exports Imports Exports 
Europe ..... $ 105,779,874 $ 215,369,275 116,529,876 $ 206,009,468 
No. America. 86,903,522 89,907,783 81,050,065 89,124,039 
So. America.. 36,980,475 21,868,414 38,860,579 20,096,298 
reer 73,790,731 56,325,320 100,014,702 40,567,919 
Oceania ..... 2,068,697 12,649,487 4,625,058 10,620,218 
MUPICR. ok cs 2,843,194 4,703,2: 58 4,023,699 4,300,653 


Total .....$ 308.366.493 $ 400,823,538 $ 345,103,979 $ 370,718,59: 





Pe | 


-10 Months 1923 — 10 Months 1922 





Imports Exports [Imports Exports 

Europe ..... $ 970,665,092 $1,629,880,143- $ 799,567,937 $1,680,889,074 
No. America... 860,709,059 921,841,253 684. 701,369 743,527,390 
So. America... 394,883,681 226,669,105 280,119,966 181,642,104 
Vt eee reer 856,754,588 391,240,082 672,007,100 372,722,892 
Oceania ..... 55,093,676 120,696,724 42,715,918 82,173,652 
ATVIOCOS 2558s 74,413,925 51,007,481 48,041,144 46,495,175 

| ane $3,212,520,021 $3,341,334,788 $2,527,153,434 $5.16 7,450,287 
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Northern Hemlock & Hardwood Data National Analysis 
— 1 Hardwood Manufacturers’ Association has WasuHineTon, D. C., Dec. 3.—The National 
esaneenenaen danas wee hada mgenen of : hemlock and | Lumber Manufacturers’ Association issues the 
prepared the following data as to October production, shipments of northern hemlock an following analysis for the week ended Nov. 24, 
hardwoods during October, and stocks Nov. 1: orders and shipments being shown as percent- 
Unsold Stock Summary ages of production: 
Production Shipments Stock Harpwoop— During During 47 
BD veiacén sine 418.000 1,044,000 _ 3,027.000 ei. Feet Week Ended Wks. Ended 
Basswood .... 3,602,000 6,201,000 25,287,000 2.935.000 Nov. 24 
© ataes 207,000 rn Dry teen. 9 1935, ; No. of “Ships Or- Ship- Or- 
See 5.997.000 18,560,000 42,173,000 Green ... 38,780,000 _ Associations— mills ments ders ments ders 
rere 1,745,000 4,112,000 13,443.000 - CT ecm 131.715.000 Southern Pine ...... 135 91 102 96 
RE serve 11,505,000 17,039,000 46,849,000 Total unsold........ 31,715, SS Fea 131 92 94 103 100 
| Ree 60,000 177,000 936,000 Wi vw Scan sauiene es 55,707,000 Western PINE 2.0000 39 8000 71 96 80 
oe ae 4,365,000 BREAIUOO cxvccnece CONC. PURGS o.n6 ccses 15 82 65 i snes 
Total Havdwood ..6ccvvvcvesrcvs 187,422,000 age ne Si aiplsesc 4 = } oan 2 
All hardwoods 27,900,000 44,469,000 131,715,000 HEMLOocK— No. Carolina Pine. 5 é 
2 ” 26,26 33,203,0 Nor. Hemlock & Hdwd. 14 177 153 EEL 98 
Hemlock, 142 ae Bicesavntensntnin toiled Gnente H Oe cxaxausen rye] Northern Pine beers " 254 256 0 5 
. 52,611,000 70,729,000 294,918,000 Solc QM cee e ewes 1,027, —— ee Gee ee 
Pe b can A of 1 1922 (Nov. 1 to Oct. 31): * va Other thicknesses ..... 3,923,000 401t 92 87 99 94 
—— 1 ds, 156 percent; hemloc —— 
Sewer: ual at pee ~ ten Sadvenes: snts—All hard- Total DORIC Siidwksacancaceesnas 178,153,000 aaa 44 percent of cut in California pine 
3 3 percent; he of t; tota PERL LAGHE DS region 
woods, 116 px a. an Total hemlock and hardwood...... 365,575,000 a eee 
tLast week there were reports from 403 mills. 
Hardwood Stocks on Hand Nov. 1 by Grades 
Sold Unsold Sold Unsold ‘ = 2 
Dry & Green Green corr Exe vTY © Gree = Dry Green California Pines Sales 
AsH— exci : 
ee 35,000 cant <9 eleanor —— San Francisco, Cauir., Dec. 1—For the 
Bans rrs exheenees <i penaemne Me 403.606 202/000 99.000 | period Nov. 18-24, the California White & 
No. 1 & btr *"" 10,000 141,000 2,000 oa 4 ine Rif coe 68000 4 000 | Sugar Pine Manufacturers’ Association reports 
No. 1 common 50,000 Sane. s6Neowane ae on ( ; 
No. 2 common 90,000 een tetttee soe ao Petty 00 3.320.000 | sales by grades as follows: 
Ho. 3 common 580,000 1,208,000 8 S61,000 No. 8 & DEE.. veccee "654,000 | California White Pine White Fir 
No. 2 & btr... 906,000 666,000 813,000 Pp Ot ete ee, ae eee . Feet eet 
Se Rye phase sses osbbeawss 11,000 5,404,000 6,702,000 3,468,000 | Nos.1&2eclr.. 99,000 ng er ee 29,000 
1,636,000 2,238,000 789,000 OAK— C select ...... 126.000 . $ an : ai 
; eee a eR ae ee D select ...... $14,000 COM. ...-.. 99.000 
Basswoop— MRE ok wadis aus ERED cicecvans No. 3 clear.... 226,000 270. 1 Sommon  33°000 
eae 421,000 1,049,000 420:000: No. 1.8 Dt... sie ccc se SGGO00 sss ciea'waile Inch shop .... 230,000 , 
icwnsk seedneek Se eee No. 2 common ......... 25,000 ......... No. 1 shop.... 276,000 Mixed Pines 
Sel. & FAS... 12,000 USEC ee No. 3 common 8,000 257,000 61,000 | No. 2 shop....1,935,000 Common— 
No. 1 & btr... 1,225,000 1,643,000 783.000 No. 2: & btr.. 9,000 330, ‘000 187,000 = 3 anima 4 : cieneus sheen 
No. 1 common 627,000 oye ‘ a peed INO: Bi We WEES 6 Ge wic cissin's 38,000 8,000 ood eee oe 3°000 No  Dekenee te +4 
No. 2 common 1,986,000 3,650, 51, i. sibiere ’ ee 6 euleretens k 
No. 3 common 1'865.000 4,312,000 2,595,000 26,000 680,000 256,000 Panel, 2 ea 1,000 = : Saison os : 2.000 
No. 2 & btr... 1,803,000 4,506,000 2,458,000 Harp MArLE— oO CH,  __ NO. D ccveses J 
‘ - BORG: sarcuse8s 2,000 No. 1 dimen... 191,000 
7.939.000 17,156,000 8.131.000 FAS . ait S200) bong ate =e gene D&btr., stnd.. 38,000 Form stock, 40,000 
ee oie piety + aga 9.00 ”» . No. 3 cir., stnd. 7,000 Timbers ...... 36,000 
Bircp— ng he eae 524'000 3,594,000 "1.736.600 Shop, stnd. ... 175,000 Beveled siding - 
a) Seer 491,000 976,000 537,000 No. 1 common 644,000 920,000 1,064,000 Sugar Pine B&btr 139.000 
PID: o5s.0's.56' ised saws 610,000 67,000 Nos.1&2com. 3,156,000 2,066,000 1,313,000 | Nos. 1& 2 clr. 169,000 C ¢ sececee 18'000 
Sa ere A5D000 2. acsvece No. 2 common 695,000 1.952.000 633,000 | C select ...... an gf Teteenenese 66.000 
No. 1 & btr 1,963,000 6,972,000 1,328,000 No. 3 common 8,192,000 16,783,000 4,240,000 | No. 3 clear.... 101.000 ee 30000 
No. 1 common 1,758,000 2,038,000 1,269,000 No, 2 & btr.. 27679,000 | 4,864,000 —3:534,000 | Inch SHOP is:0:0:0 Bony ee ° 
on 2 Cer 365,000 11,000 No. 3 & btr.. 140,000 B10000 acess ecs No. 1 shop.... 304.000 Box 
No. 2 common’ 3,554.000 2,949,000 1,102,000 No. 2 shop.... 128,000 : Feet 
No. 3 common 11,393,000 12,943,000 4,762,000 18,112,000 30,308,000 12,668,000 | No. 3 shop.. 75.000 Mix. pines, 4/4 61,000 
No. 2 & btr.. 996.000 3,654,000 2,431,000 Sorr MAPLE— No. 3 clr., stnd. 7,000 Mix. pines, 5/4 
Nos. 1 & 2 com. BECO. saicceuinsc Ceeipwshie sip ad eae 4,000 123,000 58,000 | Shop, stnd..... 47,000 one pe ‘ee at pe: 
5 AS. Sane <sneessan “ee seesins Cedar : : 
20,199,000 30,666,000 11,507,000 Sel. & F ' ae 
R E Sel. & btr.. ee “3 : 660 ole cue ais 116.666 Sone pminie ate aapate 77,000 — 
ocK ELM— 6 ; i . ; 
No. 1 & btr.. 70,000 43. 000 20,000 Nos. st & B yooh 50. DD «ctuvheme webmag Douglas F - 000 No. 1 mix. pine 886,000 
No. 1 common 17,000 BO0D -scseasaus o. 1 common 446,000 26,000 80,000 | Com., 4/4 .... 139, No. 2 mix. pine 100,000 
¢ Dy 0 139.000 | Com., 5/4 & up 138,000 White fir, No. 
No. 2 common 23,000 204,000 13,000 Ne 2 common 434,000 317,000 39, Ties & timb 9°000 i 1,100,000 
No. 8 common 64.000 804,000 329,000 No. 3 common 128,000 673,000 270,000 es mbers = =— 9, UUN knee eee eeeee 100, 
No. 2 & btr.. 358,000 1,519,000. 335,000 No. 2 & btr.. 597,000 1,303,000 543,000 Footage of commons is of 1-inch stock only, no 
other thickness being included. 
532,000 2,576,000 697,000 1,859,000 2,609,000 1,264,000 
Hemlock Stocks on Hand Nov. 1 by Grades 
e 
1- and 2-inch Other W 
Unsold, AL : oe cee Sy The est Coast Review 
q & R -ine -in on 
De eaten giibwadushinedk ania *BB1L.000 19,509,000 465,000 740,000 662,000 | _ SEATTLE, WasH., Dec. 1—For the week ended 
Merchantable Swine iste dine arate wae 11,396,000 60,999,000 1,086,000 2) 477, ped <e Nov. 24, 131 mills report as follows to the West 
eb his Tico sib ios Greece Riba iGO 3,656,000 17,877,000 1,002,000 ’ 3, as m n’ iation: 
Be erhe ste erneaee ss teenie 9,014,000 36,941,000 722000 -8,649°000 342,900 | Coast Lumbermen’s Association 
a4 Feet 
RD io ands be Sot ead MAR 27,877,000 135,326,000 3,275,000 7,752,000 8,923,000 | Production .. 113, ae 747 27% above normal* 
. ———_——_—_— —_—_—_——_ shipments ... 104,419,296 2% below orders 
Total unsold and sold, 1- and 2-inch . 163,203,000 11,027,000 Orders ...... 106,347,356 6% below production 
Before 1921, fir was not segregated in the reports. Shipments— 
bal sm delivery: or akhess Feet 
. me OMIOBINO on c5 ce uaa caus 333, 
Bureau of Census Delivered Prices Export 2.0220 28,274,467 
Potal Water (68%) osc ccvieccccccccecc 55,608,321 
WASHINGTON, D. C., ‘Dec. 3.—The Department of Commerce has secured thru the bureau of | Rail, 1,489 cars........0.....-seeeeeees 44,670,000 
the census the following prices, per thousand for lumber items and per hundred square feet Local auto and team deliveries. <.....: _ 4,140,975 
for shingles, as the average paid Nov. 1 by contractors for building materials delivered on the Total shipments .......-........... 104,419,296 
job, these being selected from the complete list: New business— 
Water delivery: 
No. 1 Dimension, Common Flooring, 1x4” Shingles, Extra SE ee eee 16,798,554 
S1S1E, 2x4—16’ Boards 10 to 16’ Clear, 16”, 5/2 | RRR NR Re eS 45,177,827 
Southern Douglas PE SO cai a 
Southern Douglas 1x6” pine fir Red Total water (58%).........sceeceees 61,976,381 
pine fir No. 1 “C," eg. No.2v.g. cedar Cypress . 
I cues snc ciawioksa ciel $50.00 boa $47.00 Ratio aee $ 6.25 aaa CN, SIE GOB ink ica gen iics ve vees’ 40,230,000 
IN Coc ioorw. 005 ox ave eee 56.00 hits 40.00 $90.00 nae 6.00 wou Local auto and team deliveries........ 4,140,975 
a ee 40.00 ear 40.00 rer ean 11.20 Sane vasa. heath Gia 
EE hi Neavainespune kisaped 48.00 $56.00 45.00 130.00 ae 6.00 see ; 106,347,356 
necnnsen ye tnganiunnavien 55.00 60.00 50.00 isa 115.00 6.75 knie Unfilled orders— 
URINE 5550.5) 5:60.10 6.9 001.50 50d 20% 0) bis yio ew oF nears See 5.30 caer DOMOCBUC CANBO 2.6 sccsccacnces 109,001,392 feet 
ee See eee 52.00 52.00 56.00 106.00 95.00 6.50 aimee PUENTE, | Sisaigt'ean:00 0 @Ckie Kans ae rs 237,992,691 feet 
OT > or 49.00 49.00 50.00 95.00 85.00 4.75 <0.0 IAI tuaka: salvar iia larwianls ale aionktavie+s 3,491 cars 
NES, sin cinhsssees eee! Giekes 45.00 44.00 ake 95.00 6.00 pasties 
oer S600 8s kcues 50.00 97.00 oe ginigta 6.75 *Normal as reported weekly covering previous 
2 a | ae earns 57.00 oe 66.00 120.00 sata 6.80 Ryuate five years’ operating experience, or such oper- 
ne ne 41.50 40.00 ae 82.75 4.06 ee ating experience as may be available. 
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Production in California Pine Region 


SAN FRANCISCO, CALIF., Dec. 1.—The following statement of total production in the California 
pine region (which includes Klamath and Lake counties, southern Oregon) during the period 
1915 to 1922 has been prepared by the California White & Sugar Pine Manufacturers’ 


Association: 
1915 Calif. white pine Sugar pine 
= 
California ....ccsses 386,289,000 114,417,000 
1916— 
California ....cecce 505,194,000 175,099,000 
Co) ae ee CO ee 
J ae 586,262,000 175,099,000 
1917— 
CanfoOrnia .. cesses 465,641,000 119,680,000 
COGN voces cewcces POO OF errs 
i en eae 570,700,000 119,680,000 
1918— 
CAMIOENIG. 2 cccece 421,660,000 107,152,000 
GU. ck Ode ecew esc OSG OOO cecnudeene 
Ce ere 524,507,000 107,152,000 
1919— 
California. ....csece 457,817,000 129,155,000 
NOE ie bc 6 ke EDS pak rer 
| ee 568,811,000 129,155,000 
1920— 
California ......2.. 507,896,000 136,903,000 
OTeGON ....sesccece 229,384,000 400,000 
i Ee ee 737,280,000 137,303,000 
1921— 
Calformia. ...i.006% 417,069,000 141,715,000 
SN. icc uanees pe ee 
PRE 66 etcls fd ace 560,457,000 141,715,000 
1922— 
CRITOFMIG 6c cene ss 593,832,000 173,382,000 
CEN. Vrs eskeaeves 201,851,000 2,398,000 
oS ee eee 795,683,000 175,780,000 
Totals 1915-1922— 
California .........3,755,398,000 1,097,503,000 
CPEOMOM onc ok eva Kae 974.591.000 2,798,000 


MMGUREE eco cim acaleoe Bi 4,729,989,000 1,100,301,000 


White fir 


127,195,000 
128,996,000 
168,857,000 
169,606,000 
296,052,000 
299,622,000 


All others 
103,362,000 


Totals 
604,068,000 


Douglas fir 


141,233,000 821,526,000 


esdweawad jaamememecds 6,232,000 87,300,000 
Keeaeeeee meaeeheens 147,465,000 908,826,000 
Pee Te ee Te 179,744,000 765,065,000 


8,394,000 
188,138,000 


113,453,000 
878,518,000 


ee 


680,337,000 
102,847,000 
783,184,000 


864,329,000 
110,994,000 


TKeCCae we Reema n ees 277,357,000 975,323,000 
(eee  camenae aks 246,321,000 891,120,000 
1,020,000 9,480,000 100,000 240,384,000 
1,020,000 9,480,000 246,421,000 1,131,504,000 


40,268,000 
2:795,000 
43,063,000 


30,054,000 
31,000' 
30,085,000 


756,301,000 
148,015,000 
904,316,000 


1,801,000 


57,544,000 
3,134,000 
60,678,000 


32,223,000 1,025,838,000 
749,000 35.000 208,167,000 
32,258,000 1,234,005,000 
97,812,000 1,161,819,000 6,408,584,000 
15,409,000 14,792,000 1,011,160,000 
113,221,000 1,176,611,000 7,419,744,000 


3,570,000 





Oak Flooring Statistics 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics for 
the weeks ended as shown: 


1923— Production Shipments Orders 
MOG; 26 eases 5,188,000 4,962,000 6,915,000 
POV: EO vk cds 5,022,000 4,307,000 4,357,000 
Oct. 29-Nov. 17.15,940,000 15,189,000 15,844,000 

1922— 


Oct. 30-Nov. 18.15,601,000 15,191,000 17,578,000 


California Redwood Data 


SAN FrRANcIsco, Cauir., Dec. 1—The follow- 
ing information is summarized from the Cali- 
fornia Redwood Association’s report: 








Member mills reported Entire 
Percent industry 
No. of of pro- (estimated) 
mills Feet duction Feet 
Production ... 15 10,527,000 100 13,700,000 
Shipments ... 15 8,495,000 81 11,000,000° 
Orders— 
Received ... 15 6,487,000 62 8,400,000 
On hand.... 14 32,403,000 44,400,000 
Detailed Distribution for Week 
Shipments Orders 
‘ 15 mills 15 mills 
Northern California* ...... 2,356,000 2,729,000 
Southern California® ...<: 3,070,000 1,825,000 
RRGMEOEIEE <ecNven k Garms eee por 55,000 65,000 
MUMBEOEINE, 6 coe oase we wenacaion 1,173,000 1,515,000 
WOON Soc oc comes acuennwes 1,841,000 353,000 
gO) ee ee 8,495,000 6,487,000 





*North and south of line running thru San 
Luis Obispo and Bakersfield. 


+Nevada, Arizona, Oregon and Washington. 
tAll other States and Canada. 


North Carolina Pine 


NorFOLK, VA., Dec. 3.—The North Carolina 
Pine Association makes the following analysis 
of figures reported for forty-six mills for the 
week ended Nov. 24: 











Percentage of 
Production Ship- 


Production— . Feet Normal Actual ments 
Actual 9,489,639 79 ae Pe 
Normal .... 12,102,000 mac’ jaa 

Shipments ... 8,343,635 69 88 as 

Orders® ..... 7,237,295 60 ij 87 





*As compared with last week, there has been an 
increase in orders of 37 percent; last week there 
were reports from thirty-eight mills. 

“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 





Oak Flooring Stocks 


_ The Oak Flooring Manufacturers’ -Associa- 
tion has prepared the following statistics as to 
stocks on hand Nov. 17: 














Stocks Unfilled Percent 
‘ ” on hand orders’ sold 
BU oocisineinivces 5,059,000 1,399,000 28 
NE inascosdvne 914,000 91,000 10 
SN pecan gneiss, 14,013,000 14,695:000 105 
Total 18” ....... 19,986,000 16,185,000 81 
Sil 5,503,000 3,423,000 62 
ae... 4'822,000 2'909/000 60 
Total %” ........ 10,325,000 6,332,000 61 
MP sv ocsnisssiuans 1,318,000 1,355,000 103 
a ee 1791,000 1,960,000 109 
Total 14” ........ 3,109,000 3,315,000 107 
BT a sinisnisioncs 235,000 103,000 44 
go 2,080,000 3,730,000 179 
Total f,” .....-. 2,315,000 3,833,000 166 


Grand total..... 35,735,000 29,665,000 83 
Comparative Percentages of Stocks Sold 
Nov. 17, Oct. 13, Nov. 18, 
1923 1923 1922 


OF cceuiineiiaeas 81 91 263 
Oe cebineqankedeintestte 61 63 91 
Me ees csigurnnncnensawes 107 141 219 
BP uivcantionenaieaan 166 154 ne 

83 89 187 





Southern Pine Barometer 


New Or.EANS, La., Dec. 3.—For the week 
ended Nov. 30, Friday, one hundred thirty mills 
report as follows to the Southern Pine Associa- 
tion: 

Percent Percent 
of pro- of ship- 


7Cars Feet duction ments 

Production ... ... TAD. stud scaade 

Shipments ...3,084 64,551,204 Beene) > adwes 
Orders— 

Received ...3,517 73,614,327 98.23 114.04 


On hand end 
week® ..10,252 294584612 ..... cesece 





*Orders on hand showed an increase of 4.41 
percent during the week. 

yAs a basis for carload, the average load shipped 
in October, 20,931 feet, is used. 





‘*WHAT THE RED Cross is to the physically 
distressed, building and loan associations are 
to those who would miss success except by prac- 
ticing such wise economies, systematic saving 
and judicious investment as the associations 
teach and promote,’’ says F. D. Coburn in the 
Kansas League Thrift Bulletin. 





Court Modifies Absolute Ouster Order 


St. Louis, Mo., Dec. 5.—With the payment of 
fines by all of the nineteen members of the St. 
Louis Lumber Trade Exchange (retailers) in 
the antitrust suits brought by Attorney General 
Barrett, the supreme court yesterday issued a 
formal modification of its absolute ouster order, 
except as to the exchange itself, the court hold- 
ing the fines sufficient punishment. 

The court heard arguments on Monday by 
former Supreme Judges Conway Elder, Fred L. 
Williams and Richard L. Goods against the 
allowance of a fee of $24,000 to Attorney 
General Barrett, which he claims under a sec- 
tion of the antitrust law for his successful prose- 
eution of the suits. 

The lumber companies contend that the inten- 
tion of the constitution was to place the com- 
pensation of the executive officers on a salary 
basis exclusively; to prevent the allowance of 
any compensation to these officers in any other 
mode than by salary to be established by law; 
to exclude the right to any fees, costs, perqui- 
sites of office or other compensation for the 
performance of their official duties. 

It also is contended that to allow the sum 
would not be to allow a fee at all, but would 
simply be an additional fine imposed on the 
defendants over and above the amount of pun- 
ishment the court has found their alleged of- 
fense deserved. 


Federal Forests Show Profits 


During the last fiseal year, according to the 
annual report of the National Forest Reser- 
vation Commission to Congress, with an avail- 
able appropriation of only $450,000 the pur- 
chase was authorized of 79,000 acres at an 
average price of $4.35 an acre. This was the 
lowest average price at which the commis- 
sion has been able to purchase land except 
during the previous fiscal year. 

Incidentally, the acreage acquired was the 
smallest since the enactment of the Weeks 
law eleven years ago, except during the 
World War. The area so far acquired by the 
commission in 11 eastern States is 2,205,027 
acres; average price paid, $5.03 an acre. 

With other things the report of the commis- 
sion gives a comparison of the cost of the 
land and timber acquired and its estimated 
present value. The cost, including adminis- 
trative and fire protection expenses, during 
the last 11 years has been $14,393,000, and 
the total receipts from the land acquired to 
date have been $586,282. The present esti- 
mated value is $20,622,000, thus indicating 
a net gain of $6,228,000. In arriving at the 
appreciation in value no increase has been 
allowed for any advance in the value of the 
land itself. In fact, the only increase al- 
lowed covers the gain in value of the timber 
and the growth of timber. Receipts from 
the sale of timber are virtually limited to 
sales of 40w grade timber, the removal of 
which is beneficial to the forests. 

The commission recommends the establish- 
ment of additional purchase units in- States 
in which no purchases now are being made, 
with a view to demonstrating methods of 
management to the private owners. The 
location at an early date of national forest 
purchase units in Kentucky is especially 
urged, that State having already passed legis- 
lation necessary for their establishment. 

One feature of the report points out that 
there are cut-over lands in Ohio, southern 
Missouri, Oklahoma, Louisiana, Texas, Missis- 
sippi and the Lake States, as well as else- 
where, which demand protection, 

A point which is stressed has to do with 
the necessity for the storage of storm waters 
on the headwaters of the Tennessee River 
in order that the expensive installations made 
by the Government at Muscle Shoals may be 
completely utilized. In order to reduce to a 
minimum silting in reservoirs used for such 
purposes, it will be desirable that these reser- 
voirs be located within forested areas, accord- 
ing to the commission. The protection of 
such reservoirs would justify enlarging na- 
tional forest areas on the headwaters of the 
Tennessee. 
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Eastern Retailers Adopt Resolutions on Central Committee’s Report 


New York, Dec. 3.—When Secretary Hoo- 
ver’s lumber conference is called in Washington 
Dee. 12, it will find the eastern retailers diamet- 
rically opposed in many respects to recom- 
mendations of the Central Committee on Lum- 
ber Standards. The Central Committee’s 
schedules had already been filed with the Sec- 
retary of Commerce, when eastern dealers met 
in New York last Tuesday and formulated their 
recommendations, which also have been sent to 
Washington. 

When dealers from practically all the east- 
ern cities assembled in the rooms of the New 
York Lumber Trade Association, they found 
the program of standardization already made 
up, for a committee had been in session the 
previous day and had carefully mapped out 
the views of the easterners as gathered from 
widespread research and inquiry. Not only did 
the easterners adopt a resolution embodying 
their views, but they appointed a committee to 
represent their interests before Mr. Hoover. 

Those most instrumental in framing the reso- 
lution of the eastern conference were Harry 
J. Meyers, of Bethlehem, Pa., chairman; Charles 
Hill, general sales manager of the Southern 
Pine Sales Corporation, Joseph F. Murphy, 
president of the New York Lumber Trade Asso- 
ciation, and R. 8. White, past president of the 
New York Lumber Trade Association and one 
of the leading retailers of the East. 

Associations represented in the conference 
here included those of practically every State 
north of the Mason and Dixon line and box 
manufacturers of New York and Pennsylvania. 
Besides delegates from the State association, 
there were spokesmen from the Northeastern 
Retail Lumbermen’s Association, the Westches- 
ter and Long Island associations and the South- 
ern Pine Association. The Forest Products 
Laboratory was also represented. 


Adopt Standardization Resolution 


Mr. Murphy welcomed the delegates in the 
name of the New York association and Mr. 
Meyers was unanimously chosen chairman of the 
meeting. He introduced Mr. White, who pre- 
sented the following scale of standardization 
in the form of a resolution, and after much dis- 
cussion it was unanimously adopted: 


1. That we are in full sympathy with the pur- 
poses to standardize the lumber industry, as 
outlined by Secretary of Commere Herbert 
Hoover, at the conference held in Washington, 
D. C., May 22-26, 1922, and with the resolutions 
setting forth those purposes as adopted at the 
conference. 


2, We fully appreciate the unsatisfactory con- 
ditions which have grown up in the industry 
and desire to codéperate to the fullest extent 
possible in correcting them for the benefit alike 
of the industry and the public. 


3. It is a matter of regret that we are obliged 
to record our disapproval of the report of the 
Central Committee in so far as it relates to sizes 
recommended. It is our judgment and convic- 
tion that it utterly fails to meet the purposes 
of the standardization movement in respect to 
simplification of dimensions, standardization of 
sizes, .guarantee of quantity, prevention of 
waste, and conservation of the forests, as well as 
the pledge voluntarily made to Secretary Hoover 
and other Government officials “in carrying out 
the plans inaugurated here for the benefit of 
the public and the industry.”’ 


This sense of regret is intensified by the 
knowledge that there is no practical obstacle in 
the processes of manufacture to the fullest ac- 
complishment of the high purposes of the stand- 
ardization program. 

4. We assert it to be our belief that if these 
recommendations are adopted by the conference 
called to assemble in Washington on Dec. 12 and 
are approved by the Secretary of Commerce, it 
will have a most depressing effect upon the in- 
dustry and a tendency to justify the public in 
feeling ‘‘that the trade lacks certain basic 
honesty.”’ 

5. In detail, the objections are as follows: 


Simplification of Dimensions—(a) All the 
principal rough sizes in common use for many 
years are continued and at least one new one 
(1% inch) is added. Thus, there is no simpli- 
fication of dimensions. 

(b) No mention is made of the rough thickness 
from which the following finished thicknesses 
are made; namely, ;, zs, vY, 44 inch. There- 
fore, the buyer is unable to determine the cor- 
rect measurement. 


(c) The S1E and S2E widths for finish, com- 
mon boards and dimension allow % inch on 


pieces that are 7 inches and under-in width and 
% inch on pieces that are over 7 inches in width, 
for dressing, while no such differentiation is 
made in the widths of the same pieces if dressed 
shiplap or matched. This is confusing, rather 
than simplifying and can not be explained. 


(d) For factory flooring, the allowance on all 
widths for dressing is % inch, while under the 
heading ‘‘Dressed and Matched” the allowance 
for the milling is % inch, which is completely 
mystifying. 


(e) The recommendation that board measure 
be applied to pieces 1 inch thick, rough, (4§ inch 
dressed) and thicker, and that surface measure 
be applied to pieces less than these thicknesses, 
is so unintelligible as to arouse suspicion against 
the practices of the industry. For example, the 
buyer will be unable to understand why a board 
48 inch x 12 inch x 16 feet and a board % inch x 
12 inch x 16 feet have exactly the same feet 
contents. (We note that there is no difficulty 
in explaining the increased contents over that 
of 1-inch boards, of lumber thicker than 1 inch.) 


Standardization of Sizes—In recommending 
minimum sizes instead of one size for a stand- 
ard, the result is a variety of sizes, which com- 
pletely defeats the chief purposes of the move- 
ment for standardization. In particular, it fails 
to correct the “intolerable condition’’ described 
by Mr. Blodgett. This condition could be cor- 
rected by the adoption of a single standard of 
proper dimensions. 

Guarantee of Quantity—This object fails of ac- 
complishment in a number of violations of the 
rule of board measurement, which is the system 
of measurement commonly used in the industry 
and generally understood by the public, and its 
continued use recommended by the committee. 
For instance, how is it possible on the basis of 
board measurement to have a 15-inch piece 
and a 1%-inch piece of the same feet contents? 


Prevention of Waste and Forest Conservation 
—(a) In sawmill manufacture, the 4-inch spread 
in thicknesses is the basic principle. If this is 
violated, then waste ensues. As a matter of 
practice it is not violated, but the waste is made 
in the planing mill. If the dressed thickness of 
l-inch boards be }% inch, or %§ inch, or % inch, 
the board in either case will be 1 inch in the 
rough so that a %§-inch, or thinner, dressed 
board is produced by planing mill waste. 


(b) The committee allowance of ¥ inch for 
dressing a 1-inch board is proved to be wy inch 
more than is necessary by the committee allow- 
ance of only 7s inch for dressing 14-inch and 
1%4-inch lumber. 

(c) The allowance for dressing 1%-inch, 2- 
inch, 2%-inch, 3-inch are all in excess of the 
“amount necessary to clean the surface of the 
board” and therefore result in ‘‘wanton waste’’ 
of the forest. 

6. The dressed sizes referred to heretofore re- 
sult in a change in ‘‘the relationships in com- 
petition between one group and another’ and 
therefore ‘‘endeavor to settle competitive rival- 
ries by means of standardization program’’ and 
“is not standardization but trade restraint.’’ 
(Mr. Wilson Compton.) 


The recommendation of the %§-inch dressed 
board ignores the warning issued by William A. 
Durgin, chief of the division of simplified prac- 
tice, as follows: 

“You can’t cut #8 inch and continue to call 
it one inch, as I see it, and be free from attack 
or at least a citation by the legal arms of the 
country. I take it that is a very important 
aspect of this question.” 

7. We offer the following as correctly inter- 
preting the purpose of the standardization move- 
ment, the resolutions adopted at the first confer- 
ence, and the basic principles as stated by the 
Consulting Committee and the Central Commit- 
tee at various sessions, and as being feasible and 
practicable of application: 


1. A system of measurement. 
2. Rigid adherence to that system. 


We, therefore, resolve as follows: 


(a) That the rule of board measurement be 
recognized as the system in use in this country, 
and that it be designated as the American 
System. 

(b) That it is the obligation of the manufac- 
turer to put his product in condition for com- 
mercial use and to that end all necessary waste, 
shrinkage and depreciation are properly borne 
by the manufacturer. 

(c) That lumber in the rough, when in condi- 
tion for commercial use, shall be full to the in- 
dicated dimensions with an allowance of a cer- 
tain definite percentage for unavoidable vari- 
ance from the exact size. 


(d) 'That for dressing lumber the allowance 
shall be limited to that which is necessary to 
accomplish the purpose. 

(e) That the standard thicknesses of lumber 
for yard and shop uses are as follows: 1, 1%, 
1%, 2, 3, 4 inches; the standard widths are as 
follows: 4, 6, 8, 10, 12 inches etc., every addi- 
tional width being two inches wider than the 
preceding one. That any intermediate width or 
thickness be considered as special. 


(f) That for structural sizes the thicknesses 
and widths begin at six inches, every additional 
width or thickness being two inches greater 
than the preceding one, and that any inter- 


mediate thickness or width be considered as 
special. 
Reaffirm Resolutions of Sept. 22, 1922 


To put into effect these statements of general 
principles, we reaffirm resolutions of Sept. 22, 
1922. 


1. All rough plank and all rough timber two 
inches or over in thickness shall be delivered 
full to the width and thickness specified, except 
that one-eighth inch variation in thickness or 
width or both shall be allowed for imperfect 
manufacture or uneven drying in not over 20 
percent of the number of pieces in each ship- 
ment. 


2. All four-quarter, five-quarter and _six- 
quarter inch boards in the rough shall hold to 
full size when dry, except that one-sixteenth 
inch scant in thickness will be allowed in not 
exceeding 10 percent of the quantity. 


3. All lumber two inches thick and over shall 
dress to hold not more than one-quarter inch 
secant in width and thickness when surfaced and 
dry. 

4. All four-quarter boards shall dress thirteen- 
sixteenths by one-quarter inch scant in width 
when dry. 

5. All shiplap to be worked thirteen-sixteenths 
by one-quarter inch scant in width over all. 


6. All T & G fencing, roofers and drop sidings 
shall be worked thirteen-sixteenths by one- 
quarter inch scant in width over all. 


7. Flooring, lining and partition shall be 
worked thirteen-sixteenths by one-half inch 
scant on face. 


8. Two, three and four-inch factory flooring 
shall be worked not more than one-quarter inch 
secant in thickness when dry. If T&G shall be 
not more than three-quarters inch scant in 
width when dry. If worked slip tongue, shall 
be not more than one-half inch scant in width 
when dry. : 

9. Plastering lath shall be three-eighths by one 
and one-half inches. 


Speakers Tell Their Viewpoints 


The resolution was seconded by Charles Hill, 
who said that it was no more necessary to al- 
low 7/32 for variation in sawing, plus dressing, 
an inch board than it is in the case of a 1\4- 
inch board, and stated that in the latter case 
the recommendations of the Central Committee 
allowed only 3/16 for variation in sawing, plus 
dressing. He stated clearly some of his objec- 
tions that he had previously voiced to the fin- 
ished sizes recommended by the Central Com- 
mittee and urged upon the conference the neces- 
sity of adopting the resolution. 

Mr. Hill said that he had first-hand informa- 
tion on the views of practically the entire North 
Carolina pine producing industry in North and 
South Carolina and that they agreed with him 
in toto. He said that the North Carolina pine 
men are asking no favors. 

They enjoy the advantage of having the 
shortest freight haul to the largest consuming 
market in the world and that they were paying 
for that advantage in the purchase of their 
timber and had no intention whatsoever of let- 
ting this advantage slip from them. 

Arthur T. Upson, of the Forest Products 
Laboratory, said that the Department of Agri- 
culture felt that the benefits to be derived from 
standardization were so wide in their scope 
that it would lend its influence to endorsing 
the sizes recommended, if the industry agreed 
that these sizes should be adopted as standard. 

He said that the greatest difference of opin- 
ion centered around the finished size of 1-inch 
boards, and while the Department of Agricul- 
ture has recommended 26/32-inch thickness as 
the most desirable, the Central and Consulting 
committees endorsed 25/32-inch thickness as 4 
minimum. 

He said that the Department of Agriculture 
was willing to lend its support to a general 
agreement on the Central Committee’s recom- 
mendation and would recommend that it be 
tried for at least a year. He said that the 
department was lending its endorsement to 
standards agreed upon by the industry as best 
meeting the requirements of the public. 

Following Mr. Upson’s remarks, Mr. Hill 
said that while there was potential force for 
the enforcement of the standards adopted, noth- 
ing can stop the manufacture of lumber below 
the sizes approved, if millmen want to make 
thinner lumber. 

E. A. Richards, West Haven, Conn., gave 
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his views of the conference held at Laurel, 
which he attended. 


Position of Box Men 


V. J. Hill was called upon to explain the 
position of the wooden box manufacturers of 
the metropolitan district if the sizes recom- 
mended were adopted. He said that the speci- 
fications set up by the Interstate Commerce 
Commission for wooden containers in interstate 
commerce required certain thicknesses, and these 
could only be obtained from boards 13/16-inch 
in thickness, if the box men were to compete 
with manufacturers of substitute containers. 


He said that while he realized that the rec- 
ommendations did not apply to factory stock, 
but only to yard lumber, still if 25/32-inch is 
made the standard for finished boards, the 
manufacture of thicker stock will be reduced 
to such an extent that the box makers will be 
practically forced out of business. 


He stated that the recommendations were of 
vital concern to the box making industry as 
well as to all industries that depend on wooden 
boxes for the carriage of their manufactured 
goods. 

R. W. Hillis gave his views on the question 
of rough stock in the higher grades that are 
carried in stock by the retailers for the indus- 
trial and manufacturing trade. To show the 
influence of the finished size with respect to 
the requirements of the consuming trade which 
demands rough stock, Mr. Hillis told an ex- 
perience where he purchased 4/4 rough stock 
and not one board in the entire shipment was 
full size. He stated that under the rules of 
the association, by which this purchase was 
made, any thickness that would dress two sides 
to 25/32-inch was allowed. 

W. A. Smock, Asbury Park, N. J., said that 
little consideration had been given the retailer 
in the matter of standardization and that the 
retailer stood as the buffer between the manu- 
facturer and the wholesaler on one side and 
the publie on the other. If the public is forced 
to take lumber below the thickness charged, the 
retailer must stand the adverse criticism of a 
disgruntled public. 

He said that in view of the fact that the in- 
dustry was not keeping its pledge with the 
Government, he did not see how the retailer 
could lend his approval to the standards pro- 
posed. 

S. F. Bailey, of New Jersey, told of the 
pending change in the building code of Newark 
in which it is proposed to require that all 2-inch 


strength, but also as to the more slowly burn- 
ing qualities of the larger size. 


Retailers to Be Represented 


William C. Reid then offered the following 
resolution which was unanimously adopted: 

WHEREAS, Under the organization and method 
of procedure adopted by the Central Committee 
on Lumber Standards, the eastern retailers have 
no voice and are unable to state their conclusions 
to the Secretary of Commerce; therefore be it 

Resolved, That this regional conference of east- 
ern States retail lumber dealers appoint a com- 
mittee to go to Washington before the meeting 
on Dec. 12 to present to Mr. Hoover their position 
on standardization as outlined at today’s confer- 
ence, 

The question was brought up as to whether 
the National Retail Lumber Dealers’ Associa- 
tion should be the medium thru which the retail 
branch should make its stand. The discussion 
ended, then it was brought to the attention of 
the conference that it was the intention of every 
retail organization present to attend the stand- 
ardization conference on Dee. 12. 


The chair was authorized to appoint a com- 
mittee of five to go to Washington, and named 
the following: Richard 8. White, New York; 
Amos Y. Lesher, Philadelphia; J. Albert Mahl- 
stedt, New Rochelle, N. Y.; E. A. Richards, 
West Haven, Conn.; and V. J. Hill, Jersey 
City, N. J. 

Mr. Mahlstedt offered a resolution as to the 
sense of the conference that the Department of 
Commerce should exert its influence to have 
adopted and made effective simultaneously a 
standard building code that would conform to 
the sizes finally adopted. 


High Bridge Designed for Logging Road 


BELLINGHAM, WASH., Dec. 1—A bridge of 
unusual size for a logging railroad and one that 
will give access to 300,000,000 feet of timber is 
being built by the Bloedel Donovan Lumber 
Mills at its Saxon camp. It will be finished by 
Christmas. Vice president J. J. Donovan says 
that in no other country in the world could 
native timbers be used in such a structure since 
they would be inadequate. 

The bridge spans a double gulch of the main 
creek and a tributary with a height of 127 feet 
and 110 feet, respectively, from rail to water. 
The main creek is crossed by a wood Howe 
truss 100 feet long and having chord sticks, 
hewed in the woods, 108 feet long. The piles 
are full length, varying from 125 to 140 feet, 
and all are cut off at 125 feet and sash and 

















A difficult picce of construction 


lumber be full to size in the rough. He spoke 
of the difficulty of getting dimension 14-inch 
dressed and said that if the standard is made 
lower than this, Newark retailers will not be 
able to meet the requirements of the building 
code when changed. He cited the require- 
ments of building codes in other cities as ob- 
stacles to the adoption of 15-inch as a stand- 
ard for studding and joists, not only as to 


work on the logging railroad 


cross braced in five panels. The bridge is de 
signed to carry a 100-ton locomotive and a 
standard train of logs, with an ample safety 
margin. 

The building of this bridge has made useless 
the 4,000-foot incline that has been in use. 
This has been torn down and the machinery has 
been sold to the Buffelen Lumber & Manufae- 
turing Co. The logs from this camp will be 


hauled to Park, Lake Whatcom, and towed to 
the company’s mills at Larson. 

J. N. Donovan, woods superintendent, lo- 
eated and designed the bridge. S. L. Richmann 
is construction engineer and George Gernay is 

















Cavanaugh Creek bridge under construction by 
Bloedel Donovan Lumber Mills 


bridge foreman. The camp superintendent is 
C. M. Jeans. Shipments from the camp average 
about twenty-five cars a day. 


Economic Prize Essay Contest 


FircuBurG, Mass., Dee. 3.—Announcement 
has been made by Alvan T. Simonds, president 
of the Simonds Saw and Steel Co., of this city, 
of the details of the third essay contest In 
which $1,500 is to be awarded to pupils of high, 
normal and trade schools. The first prize is 
$500; the second $300, and there are seven 
other prizes of $100 each. The announcement 
of the contest contains the following statement 
suggesting the general direction which the con- 
testants will take in their treatment of the sub- 
ject assigned: 

The essays are to deal with the income of the 
people of the United States. The total annual in- 
come of all the people of the United States is 
quite definitely known as the result of careful 
studies by various competent organizations. In 
1922 it was approximately fifty-eight and one-half 
billion dollars. The population of the United 
States was in 1922 approximately one hundred 
and ten millions. The annual income was there- 
fore about $530 for each man, woman and child 
before the payment of taxes, which took one- 
eighth of it, leaving a net average income after 
taxes of $464. 

Shall the total income be divided equally among 
all: and each man, woman and child receive $464 
plus $66 to be paid to the government in taxes? 
Shall the total income be divided so that each 
shall receive according to his needs? Shall it be 
divided so that each shall receive that part of it 
that he has actually earned? Shall each individ- 
ual receive in income according to how much he 
has contributed to the general welfare? 

Human effort and economic forces now deter- 
mine the division of the income and the share of 
each individual. Can a better plan be devised? 
How should the annual national income be divided? 
What would be the ideal division of this income? 
What would be the possible practicable diyision 
that would come nearest to this ideal. The prize- 
winning essays should be constructive rather than 
critical and should attempt to answer im a prac- 
tical manner these questions. 

Further particulars regarding the conditions 
of the contest may be obtained from the Contest 
Editor, Simmonds Saw & Steel Co., Fitchburg, 
Mass. 
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Correspondence Relating to Standardization 


{From Charles Hill, General Sales Manager Southern Pine Sales Corporation, New York City] 


A. C. TuxBuryY LUMBER COMPANY 
Woolworth Building 


New York 
Nov. 5, 1923. 
JoHN W. BLODGETT, CHAIRMAN, 
Central Committee on Lumber Standards, 
International Building, 
Washington, D. C. 


Dear Sir: As a member of the Consulting Com- 
mittee on Lumber Standards, I desire to protest 
against the sizes recommended by this committee 
for your consideration and adoption, for the reason 
that they are contrary to the purposes of standard- 
ization as set forth in the lumber conference held 
in Washington, May 22-26, 1922, a copy of which 
is appended hereto. (Appendix A.) 


Practices in the Industry Complained Of — 


In your address to the directors of the National 
Lumber Manufacturers’ Association at the meeting 
held in San Francisco, July 26 last, you stated 
the matter completely, as follows: 


“That present conditions are intolerable be- 
cause of the confusion and waste they entail 
can be denied by no one who makes a study of 
the situation. For example, a cursory inspec- 
tion of the metropolitan lumber yards of New 
York City some months ago revealed seven 
thicknesses of boards, all of which were being 
sold as inch lumber.” 


Purpose of Industry to Correct Evil Practices 


This purpose is stated in the original resolutions 
and further emphasized by the statement of E. S. 
Hall, which was adopted by the Consulting Com- 
mittee at the Feb. 5-7 (1923) meeting of the 
committee, held in Chicago, as follows: 

“We are here to try to settle the question as 
to what are the most practical and economical 
finished sizes of lumber and to report our find- 
ings to the Central Committee. If %4-inch lum- 
ber is practical to meet the requirements of safe, 
economical building, then that is the size which 
should be adopted; which the consumer should 
pay for and get. We ought to recommend the 
thicknesses and widths for boards and dimen- 
sion which will be the thinnest possible to meet 
practical needs. In the determination of these 
sizes, the question of freight rates has no direct 
bearing. The manufacturers ought to saw 
their lumber in such manner as to guarantee 
these scientifically determined, proper finished 
sizes.”’ (p. 9.) 

The above was further interpreted by Mr.’ Hall, 
as follows: 

we So that we could actually check back 

on the green size and prevent the manufacturer 
spacing his saws a little closer together to cut 
down, and also prevent his wasting by cutting 
off too much in dressing up materials.’ (p. 115.) 
And again: 

“ ,. . . I wanted completely to eliminate the 
idea that g manufacturer could take his measure- 
ment in the green and then, in order to cut 
freight, go to work and plane off a big lot of 
that board to meet competition somewhere else.” 
(p. 121.) 

Basic Principles and Limitations 


At the above mentioned meeting, Chairman 
Compton stated the following: 


“That lumber, in whatever condition of dry- 
ing or surfacing, be sold on the basis of board 
feet content of the piece, in the condition of the 
original measurement in the rough. Yesterday 
we adopted the basis of rough green as the point 
of original measurement. If that stands, that 
is what this would mean. I mean this to be a 
declaration of basic principle entirely separate 
from whatever basis is adopted. If it is rough 
green, then that will apply. If it is not; then 
the other will apply, and that the allowance 
for surfacing be the amount necessary to clean 
the surface of the board.” (p. 111.) 

He also stated: 


“Needless to say, this committee, when it is 
discussing questions of sizes or at any other 
time, if it attempts to consider and change the 
relationships in competition between one group 
and another, be they manufacturers, retailers, 
consumers or any other group in this industry, 
is discussing not standardization but trade re- 
straint. Deference to the law is certainly suf- 
ficient warrant for laying aside any suggestion 
of endeavor to settle competitive rivalries by 
means of standardization program.” (p. 11.) 


At the meeting of the Central Committee and 
the group chairmen of the Consulting Committee, 
at Chicago, June 22-23, 1923, Mr. Durgin stated 
the following: 


“In adopting the term ‘standard,’ the lumber 
trade would at once call the attention of every- 
one to the fact that a standard has been estab- 
lished by the joint action of all interests of 
the lumber trade, and that the lumber trade is 
attempting to maintain that standard. I take 
it that is one of the very greatest advantages of 
using this term. 

“I think while it is true that the terminology 
has no reference to measurement, it seems al- 
most impossible to consider them separately. If 
the present terminology is to be continued, if 
the trade is to continue to refer to ‘one inch’ 
boards it is certain that the thickness must be 
}# inch or more. If the best manufacturers— 


and I understand they can—can produce that 
thickness from a one inch board green, that 
would have to maintain thruout. If you are 
going to continue to talk about ‘one inch’ stuff, 
it must have been a full one inch at one time 
during the history of its production. I am also 
informed that 4#§-inch stuff is now being produced 
from lumber cut green 4} inch. That practice 
would have to be discontinued if the industry 
is to maintain its present use of the term ‘one 
inch,’ and the best manufacturers, who are able 
to work closer, therefore would be obliged to cut 
either to greater waste. or the industry must 
standardize on a thicker board. You can’t cut 
%$ inch and continue to call it one inch, as I 
see it, and be free from attack or at least a 
citation by the legal arms of the country. I 
take it that is a very important aspect of this 
question.” (pp. 61-62.) 


Principles Violated by Standard Set 

In recommending ‘That 4§-inch $1S or S28 
(measured at standard commercially dry shipping 
weight and moisture content for each species) shall 
be adopted as the minimum thickness of the stand- 
ard ‘yard’ board,’ the committee violates the 
principle set down by Mr. Compton, above referred 
to, “that the allowance for surfacing be the amount 
necessary to clean the surface of the board.” It 
also violates paragraph three of Resolution No. 1, 
adopted at the General Conference on May 24— 
“manufacture without preventable waste.” It is 
condemned by the Forest Products Laboratory on 
page seven of its “Recommendations on Sizes of 
So Called ‘One-Inch’ and ‘Two-Inch’ Lumber,” 
which reads as follows: 


“Furthermore, when heavy surfacing to a size 
thinner or narrower than necessary is practiced 
for the sole purpose of saving freight, there is 
wanton waste of wood, as well as decreased ser- 
vice and satisfaction with the final product.” 


A }%-Inch Board Can Be Cut from 1-Inch Rough 

“The proof of the pudding is in the eating 
thereof’—-and in this instance the proof consists 
in the fact that the committee has recommended 
“That }}-inch S2S (measured at standard com- 
mercially dry shipping weight and moisture content 
for each species) shall be adopted as the minimum 
thickness of the standard ‘factory’ board and ‘box’ 
board.” (Committee recommendations, May 14-15, 
p. 9.) The fact that all the lumber manufacturers 
voted for a }%-inch board, surfaced two sides, com- 
mercially dry, is proof that it can be made from 
an inch board ‘“‘when commercially dry.” 

If further proof were needed, it is found by tak- 
ing the thickness of the dry dressed board and 
adding the factors for variation in sawing and 
dressing; namely, inch in the first instance, 
and \% inch in the second instance, these combined 
make #, inch, which added to the }? inch thickness 
of a dressed board, when commercially dry, re- 
sults in a 16/16-inch board in the rough, when 
commercially dry, without reference to its use for 
factory purposes or yard purposes. 


The #§-Inch Size Violates Utility Needs 


The recommendations also violate utility needs. 
The Forest Products Laboratory finds that }3-inch 
dressed boards is the proper utility thickness. 
“Therefore, }$-inch is recommended as the finished 
dry thickness for so called one-inch boards.” 
(Forest Products Laboratory “Recommendations 
on Sizes of So Called ‘One-Inch’ and “f'wo-Inch’ 
Lumber,” p. 8.) 

The further evidence of violation of utility needs 
is found in the result of the questionnaire taken by 
the National Retail Lumber Dealers’ Association, 
as follows: 


“RECOMMENDATION: That }%-inch S2S8 shall 
be adopted as minimum thickness of the stand- 
ard ‘factory’ and ‘box’ boards. 

“Of the 1,363 questionnaires so far returned, 
practically all who voted on this proposition 
are in favor of }% inch. Twenty-eight voted 
negatively, and practically all of these consider 
that % inch is far more desirable for a factory 
board than 3% inch. 


“RECOMMENDATION: That %§-inch S18 or S2s 
be adopted as the minimum thickness of the 
standard retail yard board. 

“One hundred and seventy-four voted in favor 
of 45 inch, and 1,169 for }% inch. These replies 
come from forty-nine States and show forty- 
eight States voting in favor of 3% inch and one 
State in favor of 4§ inch. 

“While it may be true that the great bulk of 
boards shipped at present are only ™% inch in 
thickness, the vote on this question shows that 
dealers believe that }2 inch, even at a higher 
cost, would be preferable and would give better 
service.” 

For 2-Inch, 134-Inch Is Utility Finished Size 


The recommendation for 15£-inch dimension S18 
or S28, is a still more serious violation, both of 
the basic principles involved and of utility re- 
quirements. It is common knowledge in the in- 
dustry that % inch is not required to dress a 
2-inch piece, and this knowledge is confirmed by 
the Forest Products Laboratory. 

The Consulting Committee, at its Feb. 5-7 meet- 
ing, refused to accept the 15%-inch dressed stand- 
ard, and by a vote of four to one declared 1%-inch 
SiS or 82S to be the proper utility standard. 
(Minutes of Consulting Committee meeting, Feb. 
5-7, p. 140.) 


The result of the vote on the questionnaire 
taken by the retailers on this matter is impres- 
sive; namely: 

“Replies received to date show 378 dealers 
voting for 15% inch and 952 dealers for 1% 
inch. Thirteen States favor 1% inch and 
twenty-nine States 1% inch, the vote in seven 
other States being evenly divided.” 
Widths—The recommendations of the commit- 

tee on the subject of widths of the boards when 
dressed are so generally in violation of the basic 
principles that it is not necessary to point them 
out specifically. 


Minimum Defeats Object of Standard 


Standard—In recommending minimum §stand- 
ards, the report violates the outstanding purpose 
of the standardization program. The objections 
are well stated in a letter addressed to you by 
Mr. Merritt under date of Aug. 14, and endorsed 
by Mr. Durgin. 

There can be no doubt as to the meaning of the 
word “standard”: 


Standard (noun)—Any measure of extent, 
quantity, quality, or value established by law 
or by general usage and consent; a_ weight, 
vessel, instrument, or device sanctioned or used 
as a definite unit, as of value, dimension, time, 
or quality, by reference to which other measur- 
ing-instruments may be constructed and tested 
or regulated. (Funk & Wagnalls’ Standard Dic- 
tionary.) 

There is nothing definite about a minimum 
standard. If a minimum standard is stated, it 
would appear logical to also state the maximum 
standard, and all the others in between. The re- 
sult is that you defeat the very object of a stand- 
ard by having a variety of standards. 


Highest Standard Would Aid Industry 


Chairman Compton has indicated the one that 
we should adopt. In reference to the action of 
the Portland Cement Association, he quotes this 
statement from the president of that association: 


“ ‘At the present time the standard specifica- 
tion for cement is almost universally used in 
this country. Thus we carry a nationwide qual- 
ity standard for Portland cement, voluntarily 
accepted by both consumers and producers. It 
is the highest standard for cement in the world 
and has had an important effect in promoting, 
extending and improving the use of concrete in 
this country.’ 

“Why should not the lumber industry seek in 
the same way the same commercial advantages 
enjoyed by its chief competitor?” 


Competition Forces Choice of Lowest of Two 


I submit that if we are to “seek in the same 
way the same commercial advantages enjoyed by 
its chief competitor” we must do as that competitor 
has done; namely, adopt the highest standard, and 
not the lowest, because, as you have intimated in 
your letter of Aug. 20 to Mr. Merritt, the industry 
will ultimately come to the minimum standard, 
when you say “It is my belief that if these 
minimum standards are universally adopted, the 
natural evolution of trade practices in conform- 
ance therewith will soon give us standard thick- 
nesses to which all parties will adhere.”’ Of course, 
competitive conditions would result in the adoption 
of the minimum standard. 


Board Measurement and Surface Measurement 


The committee recommends that board measure- 
ment be applied to pieces one inch, rough, (4%§ inch 
dressed) and thicker, and that surface measure- 
ment be applied to pieces % inch thick, rough or 
dressed, and thinner. If the committee had in- 
tended to design a plan to perpetuate the evils 
which you mention, and which I have quoted in 
the earlier part of this letter, it could not have 
designed a better one than it has herewith pro- 
posed. In practice, this would mean that a dressed 
board %§x12 inch by 16 feet would have a board 
measure contents of 16 feet, and that by taking 
off another shaving, resulting in a board %x12 
inch by 16 feet, it would have exactly the same 
contents surface measure. Further, the manu- 
facturer could continue to shave his board thinner 
and thinner, without in the least affecting its 
measurement content. 


Board and Surface Measure Are One and Same 


There is only one system of measurement of 
lumber in general use in this country today, and 
that is the system of board measurement. Surface 
measurement is simply a convenient method which 
is not, and can not be, divorced from board meaure- 
ment. For convenience’ sake, it is applied to 
many thicknesses that are less than one inch, but 
everybody knows that the price is adjusted accord- 
ing to board measurement, and if it were not, 
then the measurement would be adjusted on a 
basis of board measurement, and not surface meas- 
urement. ‘Therefore, when you say “surface meas- 
‘urement,’ you really mean board measurement, 
and there is no means of divorcing the two. 


Public Guaranty of a }%-Inch Dressed Board 


We have proposed to give certain guaranties 
to the public. The surest guaranty is to make 
the spread in thicknesses so evident that anyone 
can distinguish between thicknesses and demand 


(Concluded on page 58) 
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Principles and Committees’ Recommendations 


Nov. 30, 1923. 
CHARLES HILL, PRESIDENT, 
1236 Woolworth Building, 
New York, N. Y. 


Dear Sir: In your letter of Nov. 16, 1923, to 
the executive secretary, R. G. Merritt, of the Cen- 
tral Committee on Lumber Standard, you have 
asked him to submit to the chairman of the Con- 
sulting Committee and myself the restatement 
contained ‘therein of the views which you have 
yourself from time to time advocated to the Cen- 
tral Committee and its constituents. You also 
express the desire to be corrected if you are 
wrong. 

Having been consulted in the writing of the 
Resolution No. 1 included in Appendix A to your 
published letter of Nov. 5, 1923, addressed to the 
chairman of the Central Committee, I am, of course, 
not unaware of its contents and meaning; and 
having attended the meetings of the Central Com- 
mittee and most of the meetings of the Consulting 
Committee, and having examined the entire record 
resulting therefrom, I am somewhat familiar with 
their proceedings and with the manner in which 
and extent to which they are responsive to the 
resolutions adopted at the conference in Washing- 
ton in May, 1922, to which you have correctly 
referred as constituting a public pledge of the 
lumber industry. 

You have urged the adoption “of a definite sys- 
tem” of lumber measurement. The Central Com- 
mittee on Lumber Standards has supplied it, in 
plain language. 

You have insisted upon “rigid adherence’ to 
the system of measurement. The committee’s rec- 
ommendation is a logical, rigid and unvarying 
application of the recommended system of measure- 
ment. 


Board Measure vs. Cubic Contents 


You have advocated board measure in principle. 
But you demand cubical contents measure in prac- 
tice. The committee has recommended board meas- 
ure in principle and rigid adherence to board 
measure in practice. 

The system of lumber measurement recom- 
mended by the Central Committee on Lumber 
Standards is in the following exact language. 


“Lumber of standard size shall be tallied 
board measure.” (From par. 20 of Recom- 
mended American Lumber Standards as Reported 
to the United States Department of Commerce 
by the Central Committee on Lumber Standards, 
reprinted Nov. 22, 1923, page 5.) 

Can a specific statement be more exact? 
Further : 


“On lumber of standard thickness less than 
1 inch (board measure), the board foot measure- 
ment shall be based on the surface dimensions.” 
(Par. 20.) 

“The board measurement of dressed lumber 
of standard size shall be based upon the cor- 
responding standard dimensions of rough green 
lumber.” (Par. 21.) 


Is there any lack of exact definition in these 
provisions ? 


Further : 


Specific formula for the ‘“‘measurement and de- 
scription of the dimensions of yard lumber” is 
proposed (par. 23), an application in detail of 
the system of board measurement. 

Can you suggest any point therein, at which 
the application in practice therein recommended is 
inconsistent with the method of board measure- 
ment, defined in pars. 20 and 21 of the committee’s 
recommendation ? 


So much may be said for: 


{p) A system of measurement ; 
(b) Rigid adherence to that system. 


Rough Green and Rough Dry Bases 


On Oct. 31, 1923, you stated to the chairman of 
the Consulting Committee in the Francis I room 
of the Congress Hotel that the single difference 
which distinguishes your viewpoint from his is 
that, from his viewpoint, board measurement is 
applied to lumber in the green rough-sawn condi- 
tion; that from your viewpoint it is applied to 
lumber in the rough dry condition. 

Obviously a rehearsal of argument over this 
disputed issue would be futile. The point I have 
consistently and repeatedly made is that the mean- 
ing of board measure is a question of fact and not 
of opinion; that board measure has developed as 
a’ timber and log measure applied to the sawn 
lumber product cut from the timber or the log; 
that the exact fact about board measure is_ spe- 
cifically stated by the Department of Agriculture 
in its Department Circular 296 entitled, “Stand- 
ard Grading Specifications for Yard Lumber, as 
Recommended by the Department of Agriculture,” 
in the following language: 

“Board foot measurement is actual measure- 
ment when applied to rough green lumber only. 
In the same way, nominal sizes are actual only 
when applied to rough green lumber’ ; 

and that the application of board measure to lum- 
ber dry, either rough or dressed, is merely a denial 
of board measurement and the substitution there- 
for of cubical contents measure. 


Rough Dry Is in Process of Manufacture 


From 85 to 90 percent of yard lumber shipped 
under association rules is shipped dressed. The 


[From John W. Blodgett, Grand Rapids, Mich.] 


percentage is increasing. Surfaced dry lumber has 
been deliberately recognized by the lumber trade 
generally as the finished product to be standard- 
ized. Between the original rough-sawn green lum- 
ber and the dressed and dry standard finished 
product lies the process of refinement by drying 
(either by air seasoning or kiln drying) and sur- 
facing. Rough dry lumber, so far as finished size 
standards are concerned, represents an interme- 
diate stage or “goods in process.” To apply the 
rule of board measurement to lumber in this semi- 
finished condition would represent neither the board 
measure volume of the raw material used, nor the 
dimensions of the finished product. 


Board Measure Applies to Rough Green 


Exact board measure means exact volume of 
rough-sawn green lumber, and it remains the same 
for any given piece irrespective of the degree of 
subsequent refinement by drying or surfacing. 
Oubical contents measure, on the other hand, means 
a different volume for the same board with each 
change in the degree of dryness, or in the number 
of sides or edges surfaced. 

The proposal that board measure be applied to 
rough lumber dry, after shrinkage on the average 
of ys; inch per inch, is in principle not different 
from a proposal to require 17 ounces to be put 
into a pound. Such proposal would not change the 
weight of 16 ounces. It would simply change the 
system of measurement. You will note that I am 
not now denying the usefulness of cubical contents 
measure, for lumber. I am only saying that 
cubical contents measure is not board measure. 
No amount of persuasion by vigor and eloquence, 
= contradiction of logic and arithmetic, will make 
t so. 


Standard Is Raw Material Measure 


Obviously there are now, as always there have 
been, individual lumber manufacturers, among 
whom you yourself perhaps may be counted, who 
are willing to put more than an inch thickness of 
raw material into boards which are to be sold as 
one inch, board measure. Likewise there are bak- 
ers, altho not as many probably as formerly, who 
will give thirteen rolls for a dozen, the so called 
“baker’s dozen”; and perhaps meat men who will 
still throw in a half pound of liver with a pound 
of steak. But a nationwide proposal to the bakers 
of the United States that all bakers agree to put 
thirteen in a dozen would have only one of three 
possible results; either laughter to scorn, or mere 
noncompliance, or a change in the system of 
measurement of bakery products. 


Size 23-Inch Requires 1,-Inch Rough Green 


By your own statement in the meeting of the 
Consulting Committee in Chicago Oct. 30 (pages 
37-38 of record) your own mill saws its so called 
1-inch lumber at least 17,-inch thick in the original 
green condition. The surfaced dry thickness which 
you yourself now make, and which you have advo- 
vocated as a national standard, is }%-inch. This 
is exactly 8/32-inch less than the rough green thick- 
ness of lys-inch. By your own stated experience, 
therefore, your own mill requires a larger margin 
between the dimensions of rough green lumber and 
the dimensions of dry surfaced lumber than the 
yo-inch provided in the committee’s recommenda- 
tion; and to meet the recommended minimum sur- 
faced dry standard of 4§-inch, your own mill 
would have to saw at least 14-inch thick in the 
original green condition. 

Similarly, the stated practice of your mill in 
the manufacture of 2-inch dimension is to saw 
at least 2%-inch thick in the rough green. You 
yourself, I believe, practice, and you have ad- 
vocated, a 1%-inch finished thickness for 2-inch 
dimension. This is at least %-inch less than the 
original rough green thickness. Applying, there- 
fore, your own experience and your own practice 
to lumber originally sawn to 2-inch thick in rough 
green, results in a finished thickness of 15-inch 
which is the minimum thickness recommended by 
the Central Committee. 

Two of the recommended minor sizes; that is, 
for 1%4-inch and 14-inch lumber, to be sure pre- 
suppose an excess thickness in the rough green. 
The compensating gain in those proportionately 
fuller thicknesses lies in the greater resawing ad- 
vantage. They are, however, thicker and not thin- 
ner than the prescribed minimum measurement 
for those sizes. 

Zarring the obvious and admitted point of dif- 
ference between the views which you have ad- 
vocated, and the recommendations of the Central 
Committee regarding the basis of board measure- 
ment as stated in the committee’s recommenda- 
tion Par. 21, the practice of your own mill and 
your own public statements with respect thereto 
are in disproof of your continued charge that the 
Central and Consulting Committees on Lumber 
Standards have not proposed a definite system of 
measurement or have not consistently applied it. 


Recommendations Based on Board Measure 


The standard sizes and measurement, recom- 
mended by the Central Committee, are obviously 
not in accord with a system of cubical contents 
measure. They are not so intended or presented. 
They have been recommended by both the Central 
and Consulting Committees as in accord with the 
recommended system of measurement; namely, 
board measure. 4 

Again, you are recently quoted as having ad- 
vocated before a joint meeting of the Lumber 


Trade Club of Boston and the Massachusetts Whole- 
sale Lumber Association a declaration, subsequently 
incorporated in resolution: 


“That any standardization program must have, 
first, a system of measurement; second, rigid 
adherence to that system, and, finally, that 
any shrinkage: or waste in cutting, dressing 
and drying lumber shall be up to the manu- 
facturer.” (Page 56 AMERICAN LUMBERMAN, 
Nov. 24, 23.) 


A resolution incorporating such declaration is 
stated to have been adopted at the meeting in 
question, and this resolution is described as fol- 
lowing the 

“ . . . program as recommended by Mr. 
Hill in the resolution he offered at the Chicago 
meeting of the Consulting Committee.” (Page 56 
AMERICAN LUMBERMAN, Nov. 24, 1923.) 


It contains an interpretation and application of 
the said resolution which is of far-reaching and 
fundamental significance—significant particularly 
as incorporating what is thus publicly referred 
to as your “program.” 


Discussion of 1-Inch Finished Size 


The first and second features of this (Boston) 
resolution are in accord with the principles which 
you have consistently advocated in the Consulting 
Committee, and which, it may be noted, have been 
incorporated in the recommendations of the Cen- 
tral Committee. The final stipulation, however, 
“that any shrinkage or waste in cutting, dressing 
and drying lumber shall be up to the manufae- 
turer,” revives the similar statement which you 
made to the Consulting Committee on Lumber 
Standards on Oct. 30, and which you corrected on 
Oct. 31 (pages 37-38 and 118-119 of record). 
Quoting briefly from that record, a discussion with 
respect to the merits of the committee’s recom- 
mendation of a minimum finished thickness for 
1-inch lumber, in part, 


THE CHAIRMAN: “I am aware of the fact 
that those who start their computations on a 
basis of 1-inch in the rough = can not justify 
48-inch. My understanding, r. Hill, of that 
situation is that you start your basis with rough 
dry; that is, your rough dry 1-inch means 1¥%- 
inch rough green.” $ 


Mr. Hitt: “I would say it would be more 
than that. It is anyway that.” 


THE CHAIRMAN: “In order to get }-inch 
from your 1,7,-inch rough green, you are reducing 
it 8/32-inch, not y-inch, as contemplated here. 
In other words, in order for you to reach 4§- 
inch, you have got to have more than 1-ine 
thick, rough green.” 

Mr. HILL: “It is my understanding that you 
have already decided that it is the obligation 
of the manufacturer to assume that shrinkage; 
that that is a manufacturing waste, as much as 
depreciation, edgings, trimmings. ~ > 

THE CHAIRMAN: “Shavings?” 

Mr. Hitt: “Shavings. I want to put them 
in, too.” 

THe CHAIRMAN: “The board that is sold as 
an inch, board measure, should be 32/32-inch 
thick, surfaced two sides and dry?’ 

Mr. HILL: “Yes, sir, 32/32-inch.” 

THE CHAIRMAN: “One inch, full, thick?” 

Mr. HILt: “Yes.” 

Should Be 1-Inch Rough Dry 

Tue CHAIRMAN: “That is, the manufacturer 
absorbs the shavings. I am glad to have brought 
out that point.” 

From the record of the proceedings (pages 118- 
119) Oct. 31, in part as follows: 

THE CHAIRMAN: “Mr. Hill desired to have 
an opportunity to make a statement and the 
chairman indicated that he would have such 
an opportunity. I therefore ask the permission 
of the committee to hear the statement which 
Mr. Hill wishes to make at this time.” 

Mr. Hitt: “I will make it very brief, Mr. 
Chairman. I misunderstood a question you asked 
me yesterday in which I made an answer which 
was inconsistent with the position that I have 
taken heretofore from the very beginning. It 
has to do with the question of the thickness 
of the inch board when surfaced. 

“You said, “The board that is sold as an inch, 
board measure, should be 32/32-inch thick, sur- 
faced two sides and dry? And I replied, ‘Yes, 
sir, 32/32-inch.’ 

“T did not get the point as to S2S. I thought 
you referred to our ancient enemy, the dis- 
agreement as to the thickness of the board and 
whether in the green or dry; and I meant to 
say that the board should be 32/32-inch dry in 
the rough. 

“If you will allow me, I would like therefore 
to suggest that my answer be stricken out and 
that this is my answer: ‘I will refer you to 
the resolution that I offered this morning as 
covering the point.’” 

Mr. GERLINGER: “Is that outside the record?” 

Mr. Hitt: “That is in the record.” 

This record would have been lacking in signifi- 
cance, as indicative of an accidental mistake, but 
for the reassertion of the same point thru the 


(Concluded on page 58) 
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Irrigation Project Aids City’s Prosperity 


SEATTLE, WASH., Dec. 1.—Pushing his way 
up thru the wonderful San Joaquin valley of 
the Golden State of California the representa- 
tive of the AMERICAN LUMBERMAN a few weeks 
ago arrived at the thriving city of Turlock. 
Coming to a halt in front of the well appointed 
offices of the West Turlock Lumber & Mill Co. 
he was greeted by R. F. Wells, manager of 
that company, a wide awake retail lumber- 
man who takes an active part in all the af- 
fairs of his home town and district, and who 
is an up-to-the-minute merchant of homes and 
building materials thruout the Turlock irriga- 
tion district. 

‘« Just in time,’’ said he, and over to the 
Chamber of Commerce luncheon we went. Lunch 
served we wasted no time in forming a small 
party, including besides Mr. Wells and _ the 
AMERICAN LUMBERMAN representative, the sec 
retary of the Chamber of Commerce and an 
eastern tourist. Out thru this bustling, hustling 
town of Turlock, noted for its melons, particu- 
larly, but with many other features, some of 
which are considerably more important than the 
melons; then thru the hundreds of prosperous 
ranches scattered along both sides of the road 
thruout the irrigated sections, and on up into 
the foothills of the Sierra Nevada Mountains, 
past one of the early gold-mining camps, La 
Grange, to the famous Don Pedro dam of the 
Turlock irrigation district. 

Turlock is 126 miles southeast of San Fran- 
cisco in the heart of the fertile San Joaquin 
valley. Irrigation was started at this point 
about forty years ago, but for many years made 
little headway because of the antagonism of 
the large ranch owners. 

The Turlock irrigation district was the first 
irrigation district formed in California under 
the Wright act and the first water from this dis- 
trict became available in 1901 with 3,750 acres 
being irrigated. At the present time the Tur- 
lock irrigation district consists of 181,490 acres 
and more than 100,000 are actually under irri- 
gation, with 250 miles of main canals and 
laterals, and 1,000 miles of sub-laterals and com; 
munity ditches. 

In the meantime Turlock has grown from a 
village of 115 inhabitants to a very high class 
community with a population of 4,700. It has 
three railroad lines—the Southern Pacific, the 
Tidewater-Southern railroad and the Santa Fe. 

The building of the Don Pedro dam is evi- 
dence of what may be done when there is a 
strong community spirit back of the proper com- 
mercial organizations, and a group of citizens 
with the courage of their convictions. It is 
said the Don Pedro dam is one of the outstand- 
ing engineering projects which has been com- 
pleted in this country during the last few years. 
The construction work was commenced June 25, 
1921, and was finished in February, 1923.. The 
dam was built by the Turlock and Modesto 
irrigation districts, the latter paying one-third 
of the cost. It is 28475 feet high, and 1,040 feet 
long, while it is 176 feet 6 inches thick at the 
base. The structure contains 281,552 cubic 
yards of concrete and the spillway 15,000 cubic 
yards. The Don Pedro dam is said to be the 
highest dam in the world and its complete cost 
was $4,576,000. The reservoir covers an area 
of 3,276 acres, and has a capacity of 289,000- 
acre feet. 

The water is also used for power purposes and 
the power house built in this connection on the 
downstream face of the dam has a eapacity of 
15,000 kilowatts, or about 20,000-horsepower of 
electric energy. By adding to the equipment it 
is possible to generate 70,000 horsepower. 

Lots of Lumber Used in Constructing Dam 


Mr. Wells is a wide awake retail lumberman 
and to him this achievement of his home town 
is one of the big things in the country. It is a 
matter of great pride that this project was 
handled by the irrigation district authorities in 
such an entirely efficient and businesslike way, 
notwithstanding the fact that contractors’ bids 
were far in excess of the engineers’ estimates 


the dam was built within the estimate by day 
labor. This is the kind of work that every com- 
munity might well emulate. There were hun- 
dreds of thousands of feet of lumber used for 
conerete forms and railroad ties and other work 
in the construction of this mammoth dam. That, 
however, was not what interested Mr. Wells. 
The things that interested him was the fact that 
this dam forever insures an adequate water sup- 
ply for all irrigation purposes in the Turlock 
irrigation ditches. It means a prosperous com- 
munity. Where there were 140 farms in the 
district with an average size of 1,250 acres be- 
fore irrigation, today there are 4,200 farms with 
an average of 40 acres each. The population 
of the district before irrigation was 950 and 
today is close to 17,000. The value of the an- 
nual production of this section before irrigation 
amounted to $202,000 and today, with water and 
more intensive agricultural methods, the same 
district is producing crops with an annual net 
worth of $5,000,000. 

There is diversity of products to the nth de- 
gree. Last year the district shipped out 7,274 


I can’t very well leave my little party on top 
of this wonderful dam looking down thru the 
Tuolumne River valley circling between the foot- 
hills of that romantic country where many of 
the ‘‘Forty Niners’’ made or lost their for- 
tunes. However, the trip back was made rapid 
and uneventful thru the skilful handling of the 
wheel by Mr. Wells, who deposited his passen- 
gers once more in the bustling little city of 
Turlock in time for dinner. 


Exports and Imports of Wood 


During October the total exports of wood 
and manufactures of wood from this country 
were valued at $10,340,863, compared with 
$8,271,513 in, October, 1922, an increase of 
about 25 percent. 

For ten months ended with October wood ex- 
ports had an aggregate value of $119,652,815, 
compared with $81,350,155 during the same 
months last year. 

October exports of logs and round timber 
included 7,986,000 feet of cedar, 1,124,000 feet 

















View of Don Pedro dam from storage trestle 


cars in addition to the movement by express 
and motor trucks. The carload shipments in- 
cluded apricots, barley, beans, canned goods, 
cotton, cantaloups, casabas, conerete pipes, 
corn, Christmas melons, dried fruit, peas, flour, 
grain, grapes, hay, honey, honeydew melons, 
lettuce, livestock, oats, peaches, Persian melons, 
raisins, rye, sweet potatoes, watermelons, squash, 
wheat and wool. 


Power Produced Very Cheaply 


Another very important result from the con- 
struction of this big dam is the very cheap elec- 
trie energy which is furnished to the citizens of 
this district. The dam was built primarily for 
irrigation purposes, and power is produced very 
cheaply. The following table gives the com- 
parison of the cost of electric energy in the 
Turlock irrigation district with Fresno, San 
Francisco and Los Angeles: 

San Fran- Los 
Turlock Fresno cisco Angeles 
8-room residence, 

lights only....$ 2.08 $ 3.00 $ 2.70 $ 2.24 
8-room residence, 

cooking, light- 

ing, water heat- 

co re 7.93 13.22 14.65 13.06 
8-room residence, 

full elect. home 16.74 31.22 38.65 37.06 
Commercial power— 

50 horsepower 56.70 129.90 93.20 84.12 

100 horsepower 98.10 199.70 164.70 132.20 
200 horsepower 194.10 398.40 329.40 226.00 


of Douglas fir and 216,000 feet of southern 
yellow pine. 

Exports of hewn and sawn timber included 
30,783,000 feet of Douglas fir, 11,247,000 feet 
of southern yellow pine and 1,891,000 feet of 
cedar. 

Railroad ties exported numbered 204,769, of 
which 185,109 were softwood and 19,660 hard- 
wood. Of both kinds Mexico took 56,292 ties; 
Japan, 44,382; Chile, 29,246; Canada, 19,553; 
Guatemala, 16,000; and Honduras, 8,580. Other 
exports during the month were; piling, amount- 
ing to 181,938 lineal feet, and poles, to the 
number of 5,759. 

Lumber—boards, planks and seantlings—ex- 
ported during October totaled 127,844,000 
feet. Of this total, 43,971,000 feet was Doug- 
las fir; the principal markets taking this wood 
being Japan, 20,546,000 feet; Chile, 6,634,000 
feet; Peru, 6,038,000 feet; Mexico, 2,892,000 
feet; Australia, 2,644,000 feet; China, 1,734,- 
000 feet; and Canada, 960,000 feet. 

Southern yellow pine was next in importance 
having a total of 40,567,000 feet, the principal 
markets for which were; Cuba, 7,319,000 feet; 
River Plate, 5,848,000 feet; Mexico, 5,624,000 
feet; Canada, 3,527,000 feet; United Kingdom, 
3,310,000 feet; Spain, 3,055,000 feet; Belgium, 
1,765,000 feet; and Italy, 1,602,000 feet. 

Other October shipments of softwood lumber 
ineluded 13,074,000 feet western hemlock, 
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2,838,000 feet spruce, 2,098,000 feet redwood, 
2,095,000 white pine, 1,203,000 feet western 
yellow pine and 536,000 feet cypress. 

Hardwood Lumber and Cooperage Stock 

Of the hardwood lumber exported in October 
oak took first place with 11,074,000 feet, of 
which the United Kingdom took 5,699,000 
feet; Canada, 3,477,000 feet; and Belgium, 
900,000 feet. The other exports of hardwood 
lumber were gum, 2,353,000 feet, poplar, 1,970,- 
000 feet, ash, 1,052,000 feet, chestnut, 802,000 
feet, and walnut 330,000 feet. 

Cooperage exports included 7,452,243 staves 
consisting of 677,684 tight and 6,774,559 slack; 
345,183 sets heading, 30,692 sets tight shook 
and 37,368 sets slack shooks, also 26,537 empty 
barrels, casks and hogsheads. Box shooks to 
the amount of 5,443,409 feet were exported, of 
which 1,142,853 feet were southern yellow pine. 

Plywood and veneer exports amounted to 
5,277,288 square feet. Lath numbering 4,054,- 
000 and shingles numbering 2,484,000 were also 
exported during October. Other items included 
770,000 feet of hardwood flooring, 1,937,820 
pounds of doors, sash and blinds, and 66,830 
pounds of moldings and trim. 

The total imports of wood and manufactures 
thereof in October, 1923, were valued at $10,- 
965,351 as compared with $11,340,964 for Oc- 


Veneer Makers in 


In June last arrangements were completed 
whereby the National Veneer & Panel Manu- 
facturers’ Association affiliated with the Na- 
tional Hardwood Lumber Association, but the 
Veneer organization still retains its identity 
and holds its regular meetings as heretofore. 
Since the semiannual in June, Frank F. Fish, 
secretary-‘manager of the National Hardwood 
Lumber Association, has put in considerable 
time getting all the veneer and panel men in- 
terested in the new line-up, and as a result, 
many new members were enrolled at the 
eighteenth annual meeting of the Veneer asso- 
ciation held at the Congress Hotel, Chicago, 
Dee. 4, under the auspices of the National 
Hardwood Lumber Association. It is also worthy 
of note that thru the efforts of Mr. Fish over 
eighty-five veneer and panel manufacturers at- 
tended the convention, which was voted the 
most enthusiastic held in years. 

The election of officers resulted as follows: 

President—H. E. Kline, Louisville Veneer Mills, 
Louisville, Ky. (Reélected.) 

Vice president—F. B. Ward, Hanson-Ward 
Veneer Co., Bay City, Mich. (Reélected.) 

Secretary-treasurer—Frank F. Fish, Chicago. 

The principal addresses were made by Mr. 
Kline; John W. McClure, of Memphis, Tenn., 
president of the National Hardwood Lumber 
Association; Charles N. Perrin, of Buffalo, N. 
Y., chairman inspection rules committee of the 
National Hardwood Lumber Association, and 
J. H. Townshend, of Memphis, Tenn., secretary- 
manager of the Southern Hardwood Traffic As- 
sociation, the latter devoting his remarks to 
traffic matters. 

Mr. Kline outlined the history of the Veneer 
association since it was organized in 1905, and 
recited some of the difficulties which confronted 
the manufacturers in the early days of its ex- 
istence. He went on to describe the benefits 
to be derived from the affiliation with the Na- 
tional Hardwood Lumber Association, whereby 
the Veneer association is represented by three 
members on the grading rules committee of the 
National Hardwood Lumber Association and 
one member on its directorate. Mr. Kline 
stressed the fact that with the power and 
machinery of the National Hardwood Lumber 
Association behind the Veneer association, there 
is no question but what this merger will be of 
great benefit to all concerned. 


Possibilities of Organized Effort 

Mr. McClure spoke on the possibilities of or- 
ganized effort, touching briefly on a few phases 
of the subject, saying in part: 

It is frequently said that there are too many 
organizations, but any trade organization devot- 
ing itself to improved conditions within its in- 
dustry with a view to rendering a more satisfactory 
service to the public is a very necessary organiza- 


tion and should have the support of every member 
‘f that trade. 


tober, 1922. The largest items were 164,657,000 
feet of softwood lumber, 184,721,000 lath, 236,- 
206,000 shingles imported mostly from Canada. 

Other items imported in October included 73,- 
361 railroad ties, 49,151 poles, 7,844,000 pickets 
and palings probably from Canada also. 

Mahogany in the log amounted to 6,840,000 
feet, compared with 2,268,000 feet in the corre- 
sponding month of 1922, and cedar, 1,191,000 
feet as compared with 1,770,000 feet. Hard- 
wood lumber amounted to 9,045,000 feet. 

For the ten months ending October, 1923, 
the total value of these imports amount to 
$102,539,077 as compared with $77,905,337 for 
the corresponding period in the preceding year 
or an increase of approximately 31 percent. 

Exports of Boards, Planks and Scantlings 


Total 
Southern including 
yellow Douglas Red- “all 
Periods pine fir wood Oak Gum other’ 


Mft. Mft. Mft. Mft. Mft. M ft. 


October, 1922...... 35,204 39,041 1,074 10,759 3,673 110,134 
January, 1923...... 57,725 31,991 4,093 12,856 4,548 130,772 
February, 1923..... 49,125 36,604 8,615 10,536 3,845 132,544 
March, 1923....... 48,495 41,658 840 12,489 4,179 128,773 
April, Ser 57,517 36,993 5,125 15,598 5,923 150,630 
|. a ee 62,204 45,501 3,992 12,409 5,929 152,927 
SUNG, WOR... cece. 71,053 47,833 6,016 13,292 6,392 172,304 
Tis TR be dakccods 65,091 42,150 3,774 14,855 4,664 158,937 
August, 1923....... 56,890 47,486 9,189 9,804 3,022 157,710 
September, 1923..... 36,945 39,412 10,460 10,730 2,779 128,171 
October, 1923....... 40,567 43,971 2,098 11,074 2,353 127,844 
Monthly av., 1913.100,432 56,302 4,325 22,108 6,510 198,005 


Monthly av., 1921. 36,461 37,936 1,324 5,785 2,303 100,587 
Monthly av., 1922. 39,521 51,225 2,762 9,018 3,796 127,744 


Enthusiastic Annual 


An industry without organization is not one to 
be chosen by the business man seeking the greatest 
opportunity for usefulness. When two business 
men meet and exchange ideas, then two ideas grow 
where only one idea grew before. By coéperative 
effort this process is multiplied many fold and new 
avenues of opportunities are opened which were 
never dreamed of before. ; 

The rapid growth of business during the last 
twenty-five years parallels the development of trade 
organizations. The hardwood branch of the lum- 
ber industry was one of the first to organize to 
promote self government within the industry and 
to improve its s:rvice to the public. : 

The National Hardwood Lumber Association can 
do as much in standardizing grades and methods 
in tne veneer business as it has done in lumber. 
The problems are essentially the same and the 
same general principles apply. Your support will 
add to our strength and usefulness. Our strength 
and usefulness will constitute an invaluable asset 
to your branch of the industry and to the individ- 
ual members of your trade. 

Mr. Perrin explained at considerable length 
the grading rules of the National Hardwood 
Lumber Association and their application, stat- 
ing that the call for the association’s official 
inspection is unprecedented, the inspection de- 
partment issuing certificates on approximately 
1,250,000 feet of hardwoods a day. Last year 
the demand for the association’s grading rule 
books exceeded 40,000 copies, stated Mr. Perrin. 

In the evening an excellent dinner and enter- 
tainment arranged by the National Hardwood 
Lumber Association was enjoyed by over eighty 
members and guests, the affair taking place in 
the Florentine Room of the Congress Hotel. 
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Plywood Manufacturers’ Annual 


The annual meeting of the Plywood Manu- 
facturers’ Association was held on Dec. 5 at 
the Auditorium Hotel, Chicago, with about 
thirty in attendance, and President F. B. Ward, 
of Bay City, Mich., in the chair. Among the 
important topics discussed were plywood pub- 
licity promotion and the progress of cost in- 
stallation. Commissioner M. Wupli, in his an- 
nual report, gave a resume of the four years’ 
trend of the plywood industry. C. B. Allen, as 
chairman of the traffic committee, outlined the 
results of the work of that committee, and Prof. 
Robert D. Brooks, of Great Bend, Kan., spoke 
on vocational training. 

The following officers were elected: 

President—C. P. Setter, Cattaraugus, N. Y. 
— vice president—F. L. Zaug, New London, 
’ Second vice president—C. B. Allen, Memphis, 
Tenn. 

Treasurer—E. W. Benjamin, Cadillac, Mich. 

Delegates to Chamber of Commerce of the 
United States—F. B. Ward, Bay City, Mich., and 
M. Wulpi, Chicago, alternate. 

The Frost Veneer Seating Co., of New York 
City, and the Bliss Plywood Corporation, of 
York, Pa., were elected to membership. 


Transit Ash— 
Quick Shipments 


EK can save you ten days or more over time 

required for direct shipment from the mill, 
to say nothing about delays at the mill before 
shipment. 


In our Chicago wareliouse, stopped in transit, 
we have straight cars of dry 2”, 214”, 3”, and 4” 
Tough White Ash, ready 
to ship at once on 
urgent delivery order. 


Quality. As you know, 
there are as many kinds 
of ash as, say brands 
of pickles — in color, 
white, black, and some 
ealled calico; in tex- 
ture—soft, firm, or 
tough. All our ash is 
guaranteed equal to any 
ash for weight or tex- 
ture. We will tell where 
our ash is cut, how 
sawn, what widths and lengths—all important 
points to the careful buyer. 





Earl Bartholomew 


For strength and durability required in vehi- 
cle work, there is no substitute for tough white 
ash. In old buggies, carriages, and busses, the 
bodies that never wear out, you will find the 
same kind of ash we offer you today. 


Let us tell you in detail about, these items. 
Wire our expense for prices, any quantity, de- 
livered anywhere. 


E. BARTHOLOMEW HARDWOOD CO 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 
Yards: — Chicago, Ill., and Nashville, Tenn. 


12 8-23, 





ESTIMATES 
LAND APPRAISALS 


We invite correspondence from 
Lumbermen regarding this ime 
portant phase of their operations. 


H. M. SPAIN & CO. 


Established 1910 
MEMPHIS, PORTLAND, 
TENNESSEE OREGON 


“SOUTH OR WEST—SPAIN SERVIC! BEST 








‘TIMBER ESTIMATORS 








asper Lemieux 


TIMBER rederick Lemieux 
ESTIMATORS sF.H. Day 
Lemieux Brothers & Co. 
ESTABLISHED 1906 


1028-29 Whi Bank Bldg. 
Phone Man 2479” NEW ORLEANS 











JAMES W. SEWALL, Forest Engineer 


ESTIMATES SURVEYS 
FINANCIAL AID 


Old Town, Maine 921 15th St. N. W., Washington, D. C. 
rgest Crusing House in America. 








M AKE your timber investments pay maximum 


returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 
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H) Douglas Malloch known all over Amerwa, 
aaherever people gather to bear clean sone, 
enjoy happy evenings, and read aloud or listen 
to verse such as bis, filled with homely sent 
ments and a happy spint “The poet who 
makes Irving a joy,” they say of bum 


Mr. Malloch has read or rected throughout 
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Come on Home! 


A lumberman could not find a Christ- 
mas gift more appropriate and appre- 
ciated, by man or woman, lumberman 
or not, than this delightful new book 
by Douglas Malloch, ‘the lumberman 
poet,” ComE on Home. 


For the home-folks: It will tighten 
home ties with its sentiment and hu- 
mor, bring them back to a love and 
understanding of home and home 
things. Come on Home! 


For the absent: It will come like a 
real Christmas message from you and 
yours, reminding them of the home 
and hearth with poems all America 
has laughed and cried over. ComME 
on Home! 


For employes and associates: De- 
lighting them with its fun and inspir- 
ing them with its helpful and hopeful 
philosophy, it will give them a new 
idea of the daily relations of business 
life. Come on Home! 


Beautifully bound in cheerful blue 
cloth; 222 pages. ComE on Home 
will be sent to any address you say, 
and as many as you say, for $2 per 
copy postpaid. An easy solution, and 
the best, of your Christmas gift prob- 
lem. Address: 


American Lumberman 
431 South Dearborn Street 
Chicago, Ill. 








Northwestern Hardwood Men in Annual 


MINNEAPOLIS, MINN., Dec. 4.—At the thirty- 
fifth annual convention of the Northwestern 
Hardwood Lumbermen’s 
Association, held here — 
this afternoon and eve- 
ning, officers were 
elected for the coming 
year and plans were 
completed for the dis- 
cussion of important 











J. M. OKONESKI, 
Minneapolis, Minn. ; 
Elected President 





market conditions at the 
weekly meetings of the 
association. The officers 
elected for the coming 
year are: ; 

President—J. M. Oko- 
neski, Minneapolis, Minn. 

Vice president—Robert 
F. Duncan, Minneapolis, 
Minn. 


Treasurer—F. H. Lewis, Minneapolis, Minn. 
Secretary—J. F. Hayden, Minneapolis, Minn. 














Two committees of importance were named. 
The first, the board of arbitration, is composed 
of Charles Oliver, chairman; L. 8. Tuttle, T. E. 
Youngblood, H. Booream and A. 8. Bliss. The 
new membership committee will consist of Lyle 
MeNurlin, chairman; R. W. Hosslen and A. F. 
Wrbsky. 

Among the guests of the evening were several 
former presidents of the association. Each gave 
a short address on the changes in the association 
since the time of his presidency. They ex- 
pressed their belief that in the near future 
there would be an agreeable change in the hard- 
wood market. 


D. F. Clark, chairman of the forestry com- 
mittee, made a plea for the conservation of 
Minnesota’s forests and stated that 70 percent 
of the original stand of timber in the State has 
been cut. He added that young trees have not 
been planted to take the place of those cut for 
timber. In closing Mr. Clark said that, should 
this wasteful method of tree cutting continue, 
there would soon be little of the original forests 
left. 


Members of the association collected a cash 
fund to secure presents for the children of the 
Minneapolis and St. Paul lumbermen which will 
be given out at the Christmas party to be ten- 
dered the children by the Twin City Hoo-Hoo 
Club on Dee. 20. 


In the opening address of the convention 
President Charles Oliver, of Minneapolis, said: 


The year has been a fairly good one for the 
lumber business. The first of the year saw busi- 
ness very active and prices advancing. This great 
fluctuation of prices, however, works to a disad- 
vantage in the industry. The fluctuation in the 
price of oak since last April has been $25 and it 
makes the buyers very cautious and pessimistic 
about future buying. Birch has nearly held its 
own, especially in the upper grades. 


Next year I think we should be rather cautious 
altho I believe business the fore part of the year 
will be good and present prices will be maintained 
with some advance, perhaps, from the present level. 
The rapid growth of our city will furnish a fair 
volume of trade and at the present level of farm 
products the country trade should be much better 
than it has been for the last few years. The 
Japanese disaster and the Los Angeles scramble 
for building material will keep the Pacific coast 
mills from making any reduction in prices. 


There has been no outstanding development in 
the manufacturing industry in this city for the 
last year. I consider the establishment of the 
Ford plant in the Twin Cities a forward step in 
manufacturing and of great importance. Minne- 
apolis is at a great disadvantage in securing large 
manufacturing plants on account of the high price 
of coal. In order to secure large manufacturing 
plants we should have an abundance of cheap fuel 
or power plants. 


Roofer Club Discusses Standards 


Macon, GA., Dec. 4.—The Roofer Manufac- 
turers’ Club held a meeting at the Dempsey 
Hotel today, with President J. A. Cook, Cook 
Lumber Co., Opelika, Ala., presiding. The 
meeting was due to be held Dec. 11, but owing 
to an invitation from the Department of Com- 
merce for the Roofer club to be represented at 
the final conference on standardization in Wash- 
ington, D. C., Dec. 12, it was necessary to call 
this meeting for today. 

Over seventy of the leading manufacturers of 
Georgia, Alabama and South Carolina were 
present. There was considerable discussion as 
to who would be able to attend the Washington 
conference, and it was finally decided that the 
committee should consist of three members, two 
from Georgia and one from Alabama, the South 
Carolina members waiving their representation, 
and entrusting it to the appointed committee. 

John M. Gibbs, of Norfolk, Va., secretary 
North Carolina Pine Association, urged that 
the members appointed to this committee become 
fully informed before going. to Washington of 
the exact status of the standardization move- 
ment, and be prepared to do their best as repre- 
sentatives of the Roofer Manufacturers’ Club. 
Hugh Thurston suggested that President Cook 
act as the delegate for Alabama, and in turn 
Hugh Thurston and H. M. Johnson were ap- 
pointed as representatives from Georgia. The 
following alternates were appointed: Dixon 
Smith for Alabama and J. H. Steedman and 
Mr. Sinclair for Georgia. 

The question of standardization was discussed 
briefly following the appointment of this com- 
mittee. 

Discuss Principle of Arbitration 


One of the most important issues that has 
come before the club for a long time was pre- 
sented by Mr. Thurston in the form of a motion 
that the president and the three vice presidents 
act as 4 committee to hear complaints of the 
wholesalers as to any laxity of the Roofer club 


members in settling claims, and to act as a 
board of arbitration on disputed claims. The 
motion was well received and practically every 
one present agreed with the principle as 
one of the best that was ever suggested for the 
betterment and strengthening of the club. The 
discussion that followed the presenting of this 
measure brought out that all claims on rejected 
lumber could either be inspected by association 
inspectors or the adjustment made without an 
inspector, and in case the parties interested did 
not want to settle by either of these two meth- 
ods that the matter could be brought before this 
committee for arbitration. It was pointed out 
that if such a committee functioned properly it 
would greatly strengthen the club as an organi- 
zation and would prove beneficial to both the 
manufacturer and the wholesaler. 

The fact was pointed out that a committee 
such as the one suggested by Mr. Thurston 
could be of untold value to the Roofer club, as 
it would raise the standard to a still higher 
level and would make membership symbolica! 
of honest grading and checking of lumber 
shipped. A committee, composed of Hugh 
Thurston as chairman, H. Dixon Smith, D. T. 
B. Lovelace and John M. Gibbs was appointed 
to draw up a resolution, giving certain powers 
to this committee and having the opinion of 
Judge Spruill, general counsel for the North 
Carolina Pine Association, on the legality of 
such resolutions as are passed, these to be pre- 
sented at the next regular meeting of the club. 


The various wholesalers discussed the outlook 
for the coming year, the consensus being that 
the market would show signs of strengthening 
soon after the turn into the new year. 

The next meeting is to be held jointly with 
the Georgia-Florida Saw Mill Association at the 
Dempsey Hotel about the middle of January. 
After a very delightful dinner, given by the 
Roofer Manufacturers’ Club, to which whole- 
salers and visiting railroad men were invited, the 
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manufacturers and a great many of their planing 
mill foremen were taken to the manufacturing’ 
plant of the Jeffrys-McElreath Lumber Co. 
where the official inspectors for the North Caro- 
lina Pine Association demonstrated in a practi- 
cal way how to grade roofers, and showed what 
roofers would pass inspection and what defects 
would not pass inspection. The lumber manu- 
facturers had been urged before the meeting, in 
view of the fact that the inspectors were to be 
present, to bring their planing mill foremen 
with them, with the hope that much good would 
be accomplished in the way of better grading 
of roofer lumber. The afternoon program was 
not only instructive, but a very delightful one, 
indeed, and the entire membership voted their 
thanks to the Jeffrys-McElreath company for 
the use of its plant. 


Activities of the Great Black Cat 


St. Louris, Mo., Dec. 4.—Concatenations in 
prospect were announced today by Secretary- 
treasurer Henry R. Isherwood, of Hoo-Hoo, as 
follows: 

Houston, Tex., Jan. 15, J. E. Griffith, Vice- 
gerent Snark in charge. 


Fort Wayne, Ind., Dec. 20, Vicegerent Snark 
John Suelzer, jr., in charge, preceded by a ban- 


quet, in which Supreme Junior Hoo-Hoo A. J. 
Hager, of Lansing, Mich., and Mr, Isherwood 
will take part. A Hoo-Hoo club will be or- 
ganized, the first in Indiana. 


Duluth, Minn., Dec. 14, Vicegerent Snark H. 
S. Robb, in charge, preceded by a dinner at 
Hotel Spalding. 

The following Hoo-Hoo appointments were 
announced: 

H. E. Beckwith, president Chetek Lumber & 
Supply Co., Chetek, State Counselor for Wis- 
consin, by Supreme Scrivenoter T. T. Jones, of 
Minneapolis, Minn. 


P. P. Butler, secretary-manager Beaumont 
Export & Import Co., Beaumont, Tex., Vice- 
ve Snark, by Supreme Jabberwock J. H. 

urth. 


J. E. Griffith, sales manager Boykin Lumber 
Co., Houston, Tex., Vicegerent Snark, to suc- 
ceed Dallas Tourtellot. 

H. C. Ball, president of the St. Louis Hoo- 
Hoo Club, announced today that the regular 
monthly luncheons of the club would be re- 
sumed Wednesday, Dee. 12, at the American 
Annex Hotel. R. M. Morris, vice president of 
the Thomas E. Coale Lumber Co., has been ap- 
pointed chairman of the program committee. 


(SEER 


THE POPULATION of the United States in 1900 
was 76,300,000. In 1922 there were 110,000,000 
people. America is growing. 


Baltimore Exchange in Annual Session 


BALTIMORE, Mp., Dec. 3.—The annual meet- 
ing of the Baltimore Lumber Exchange was 
held tonight in the Merchants’ Club and at- 
tracted about eighty-five members, who listened 
attentively to the various reports presented 
and manifested the greatest interest in the pro- 
ceedings. 

George E. Waters, the retiring president, 
called the session to order and then asked for 
reports, the first to be read being that on the 
action of the managing committee, which had 
directed that actual count be observed in the 
tallies on framing. The decision of the com- 
mittee was ratified by the exchange. 

Theodore Mottu presented the report of the 
arbitration committee, which was adopted, and 
then Secretary L. H. Gwaltney read the report 
of the committee on legislation and transporta- 
tion, prepared by Lewis Dill, the chairman, 
who was unable to be present. 

Ridgaway Merryman, chairman of the inspec- 
tion committee, reported that the bureau during 
the year inspected 65,158,950 feet of short- 
leaf pine, 245,003 of longleaf pine, 1,905,282 
feet of gum, 857,993 feet of cypress, 3,419,055 
feet of hardwoods ete., a total of 71,586,283 
feet. 

A report on the work of the Chamber of 
Commerce of the United States, prepared by 
Lewis Dill, as national councillor representing 
the exchange, was read by Mr. Mottu. 


Secretary Gwaltney read a summary of the 
minutes of the various monthly meetings of the 
managing committee, which embodied a record 
of the business of the year, and also submitted 
his financial statement, according to which 
there was a surplus, after payment of all ex- 
penses, of $3,284.40, which, with the balance 
from the previous year, made a total balance 
in hand of $6,470.75. 


President Waters, in his report, told of 
straightening out the kinks in the inspection 
department, under the direction of Ridgaway 
Merryman, mentioning the substantial treasury 
balance and the death of four members during 
the year. 


The election of officers resulted in the choice 
of the slate put up by the nominating commit- 
tee, as follows: 


: President—H. Rowland Clapp, Baltimore Box & 
Shook Co. 


Vice president—R. Baldwin Homer, R. B. Homer 
Lumber Co. - 


Treasurer—L. H. Gwaltney, of John H. Zouck 
Lumber Co. 


Managing committee—George E. Waters, George 
BE. Waters & Co.; Lewis Dill, Lewis Dill & Co.; 
John L. Alcock, John L. Alcock & Co.; Theodore 
Mottu, Theo. Mottu & Co.; Ridgway Merryman; 
F. A. Ascherfeld, James Lumber Co.; W. Hunter 
Edwards, B. W. Edwards & Sons; Daniel MacLea, 
of the MacLea Lumber Co.; Henry D. Dreyer, jr., 


H. D. Dreyer & Co. (Inc.); Rufus K. Goodenow, 
jr., Canton Box Co.; R. B. Homer, and J. Edward 
Duker, J. H. Duker Box Co. 


H. Rowland Clapp, the new president, thanked 
the members for the honor conferred on him, 
after which adjournment was taken to the ban- 
quet hall. There Mr. Clapp read from the pro- 
ceedings of the organization meeting of the 
exchange, in 1875, commenting on the progress 
to date. 

Mr. Clapp introduced as the next speaker 
Thomas Lyons, advertising manager of the Bal- 
timore Sun, who spoke at considerable length 
of the importance of codperation and gave 
various concrete examples of the benefits of 
acting together. 

City Comptroller Graham followed, pointing 
out how the exchange could aid the municipal 
officials in working for the good of the city. 
There were several other addresses. 





Salesmen in Annual Meeting 


KANSAS City, Mo., Dec. 4.—The annual meet- 
ing of the salesmen of the Exchange Sawmills 
Sales Co. is being held this week at the mills 
and will continue until the middle of next week. 
The salesmen in eastern territory met Sunday 
night at St. Louis and traveled in a special car 
to Shreveport, La., where they were joined by 
the western salesmen who left Kansas City Sun- 
day night. Each of the company’s eight mills 
will be visited, including the new plant at Fish- 
er, La., replacing the old plant recently des- 
troyed by fire. Several officers from the head- 
quarters here and the mill managers and su- 
perintendents avill attend the meetings. 

The officers and salesmen in the party in- 
clude R. B. White, president and general man- 
ager; Frank R. Watkins, secretary and man- 
ager of yard sales; R. S. Price, manager of 
timber sales; F. C. Broadway, traffic manager; 
M. S. Munson and these salesmen: H. B. Aus- 
tin, Ft. Worth, Tex.; Mark Anson, Muscatine, 
Iowa; H. M. Barns, Kansas City, Mo.; C. L. 
Chaffee, St. Joseph, Mo.; Tom Crenshaw, Syra- 
cuse, N. Y.; T. E. Flanders, Columbus, Ohio; 
T. M. Hayes, Amarillo, Tex.; Jesse Jeffers, 
Tulsa, Okla.; E. L. Kirkbride, Kansas City, 
».0.; Guy H. Mallam, New Orleans, La.; J. H. 
Martin, Terre Haute, Ind.; O. A. Mason, St. 
Louis, Mo.; K. KE. McGill, South Bend, Ind.; 
C. B. McVey, Peoria, Ill.; P. H. Mead, Erie, 
Pa.; L. O. O’Daniel, Kansas City, Mo.; L. B. 
Oeth, St. Louis, Mo.; N. T. Parker, Lincoln, 
Nebr.; G.: A. Sheppard, Houston, Tex.; D. B. 
Spillar, San Antonio, Tex.; H. A. Strube, Dal- 
las, Tex.; J. M. Wheeler, Oklahoma City, Okla.’ 
L. J. Marshall, Chicago. , 














Help Your : 
Customers 
Save Space 
Add Profits 
to Your Business 


The old-fashioned box stairway is 
aspace waster. The Bessler Mov- 
able Stairway provides a more 
practical means of reaching the 
attic and makes a more livable 
cheerful room below. 


Easy to install, easy to move, and 
guaranteed to give satisfaction. 


Write for details of the Bessler 
Money-making Proposition. 


The Bessler Movable Stairway Co. 


General Offices: 1903 E. Market St., Akron, Ohio 
New York Office: 103 Park Avenue. 

















BAND SAWED 
SOUTHERN 


Hardwoods 
and Cypress 


cars 5/4 FAS Sap Gum, 

cars 5/4 No. 1 Com. Sap Gum. 

ears 6/4 Com, & Btr. Pl. Sap Gum, 

ears 4/4 FAS Plain Red Gum, 

cars 4/4 No. 1 Com. & Sel. Pl. Red Gum, 
cars 4/4 No. 2 Com. Plain KRed Gum. 
cars 4/4 FAS Qtd. Red Gum. 

cars 4/4 No. 1 Com. Qtd. Red Gum. 

car 5/4 FAS PI. Red Gum. 

cars 5/4 No. 1 Com. & Sel. Pl. Red Gum. 
cars 6/4 No. 1 Com. Qtd. Red Gum, 

car 8/4 FAS Qtd. Red Gum. 

cars 4/4 FAS Plain Red Oak. 

cars 4/4 No. 1 Com. & Sel. Pl. Red Oak. 
cars 5/4 FAS Plain Red Oak. 

cars 5/4 No. 1 Com, & Sel. Pl. Red Oak, 
car 4/4 FAS Cypress. 

car 4/4 Selects Cypress. 

ears 6/4 Log Run Rock Elm. 

cars 8/4 Log Run Rock Elm. 

ears 6/4 Log Run Pecan. 

car 1x18” & up Pan. & W. No. 18S. Gum, 
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J. M. JONES 


LUMBER COMPANY 


Office and Mills: FERRIDAY, LA. 

















Stop Those 


which result 

ie from extending 

~~» credit without 

first having reli- 

able, up-to-date 

credit informa- 
tion. Clancy’s 


Service of Semi- 
Weekly Revised 
Ratings and Special 
Reports will help 


Write for Subscrip- 
tion rates and 
Pamphlet 49-S. 


LumBERMEN’s Crepit AssociATION 
Suite 1746-63—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 
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RED BOOK 
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| Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers ot 


$= Hardwoods 


Wan Venn 
White and Western Pine 
West Coast Products 
N.C. Pine and Yellow Pine 
Spruce and Hemlock 


BRANCH OFFICES: 


New York City, 43 Wall St. 
Chicago, IIl., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 








FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


sacked yg PITTSBURGH, PA. 


Konnarock, Va. 








Ties and 
Piling 





[pouslas Fir inv 


Railroad and 
Car Material 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 








“North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK | 
| and SPRUCE, LATH and SHINGLES | 


Our stocks are complete and 
| can give prompt service. 


| 
_ WILLSON BROS. LUMBER CO. | 


et PITTSBURGH, PA. 
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WELDON. WILLIAMS & LICK 


THe Coupon Makers 


FORT SMITH, ARK. 
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Dec. 11—Evansville Lumbermen’s Club, Evansville, Ind. 
Annual election. 

Dec. 11—National Lumber Manufacturers’ Associa- 
tion, Willard Hotel, Washington, D. C. Direc- 
tors’ meeting. 

Dec. 12—General Conference on Standardization, 
Commerce Building, Washington, D. C. 

Dec. 183—Wholesale Lumbermen’s Club of Birming- 
ham, Ala., Tutwiler Hotel, Birmingham, Ala. 
Annual banquet. 

Dec. 13-14—Western Forestry & Conservation Associa- 
tion, Seattle, Wash. Annual. 

Dec. 15—Niagara Branch, Ontario Retail Lumber Deal- 
ers’ Association, Niagara Falls, Ont. Monthly 
meeting. 

Dec. 15—Lumbermen’s Club of Memphis, Memphis, 
Tenn. Annual. 

Dec, 17—-Eastern Canada Box Manufacturers’ Associa- 
tion, Queen’s Hotel, Montreal, Que. Special meet- 
ing. 

Dec. 22—Alexandria District Lumbermen’s Ex- 

change, Alexandria, La. Annual. 

Dec. 28—Mississippi Valley Lumber & Sash Door Sales- 
men’s Association, Minneapolis, Minn. Annual. 
Jan. 14, 1924—Western Red Cedar Association, Daven- 

port Hotel, Spokane, Wash. Annual. 

Jan. 15-17, 1924—Northwestern Lumbermen’s Associa- 
tion, Minneapolis, Minn. Annual. Exhibits at West 
Hotel and meetings at Minneapolis Court House. 

Jan. 15-17, 1924—American Wood Preservers’ Associa- 
tion, Muehlebach Hotel, Kansas City, Mo. Annual. 

Jan. 16-17, 1924—Retail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind. Annual. 

Jan. 16-18, 1924—Ontario Retail Lumber Dealers’ Asso- 
ciation, King Edward Hotel, Toronto, Ont. Annual. 

Jan. 17-18, 1924—National Association of Railroad Tie 
Producers, Muehlebach Hotel, Kansas City, Mo. An- 
nual, 

Jan, 17-19, 1924—-Mountain States Lumber Dealers’ As- 
sociation, Albany Hotel, Denver, Colo. Annual. 
Jan. 18, 1924—Indiana Hardwood Lumbermen’s As- 
— Hotel Severin, Indianapolis, Ind. An- 

nual, - 

Jan. 18, 1924—Pacific Coast Shippers’ Association, Henry 
Building, Seattle, Wash. Annual. 

Jan. 18, 1924—California White & Sugar Pine Manufac- 
turers’ Association, San Francisco, Calif. Annual. 

Jan. 19, 1924—San Joaquin Valley Lumbermen’s Club, 
Hughes Hotel, Fresno, Calif. Annual. 

Jan. 22, 1924—Northern Pine Manufacturers’ Associa- 
tion, Hotel Radisson, Minneapolis, Minn. Annual. 

Jan, 22-25, 1924—Union Association of Lumber & Sash 
& Door Salesmen, Gibson Hotel, Cincinnati, O. 
Annual, 

Jan. 23-24, 1924—Kentucky Retail Lumber Dealers’ 
Association, Brown Hotel, Louisville, Ky. Annual. 

Jan. 23-24, 1924—Pennsylvania Lumbermen’s Associa- 
tion, Bellevue-Stratford Hotel, Philadelphia, Pa. 
Annual, 

Jan. 23-25, 1924—Southwestern Lumbermen’s Associa- 
tion, Kansas City, Mo. Annual, 

Jan, 23-25, 1924—Western Retail Lumbermen’s Asso- 
ciation (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual, 

Jan. 23-25, 1924—Ohio Association of Retail Lumber 
Dealers, Gibson Hotel, Cincinnati, O. Annual. 

Jan. 24-25, 1924—Southern Illinois Retail Lumber Deal- 
ers’ Association, Benwood Hotel, Effingham, III. 
Annual, 

Jan, 28-30, 1924—Southern Forestry Congress, Atlanta, 
Ga. Annual. 

Jan, 30-31, 1924—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, Huntington, W. Va. 
Annual. 

Jan. 30-31, 1924—National Lumber Exporters’ Associa- 
= Hotel Sinton, Cincinnati, Ohio. An- 
rual, 

Jan. 30-31, 1924—Canadian Lumbermen’s Association, 
Statler Hotel, Buffalo, N. Y. Annual. 

Jan. 30-31, 1924—Southeastern Iowa Retail Lumbermen’s 
~~ aaa Hotel Blackhawk, Davenport, Ia. An- 
nual. 

Feb. 5-7, 1924—Northeastern Retail Lumbermen’s Asso- 
_ Hotel Pennsylvania, New York City. An- 
nual. 

Feb. 6-7, 1924—Southwestern Iowa Retail Lumber- 
men’s Association, lowana Hotel, Creston, Iowa. 
Annual. 

Feb. 6-8, 1924—Michigan Retail Lumber Dealers’ Asso- 
ciation, Pantlind Hotel, Grand Rapids, Mich. An- 
nual, 

Feb. 12-13, 1924—Central & Northeastern Iowa 
Lumber Association, Montrose Hotel, Cedar 
Rapids, Iowa. Annual. 

Feb. 12-14, 1924—Wisconsin Retail Lumbermen’s Asso- 
ciation, Hotel Pfister, Milwaukee, Wis. 

Feb. 13-15, 1924—Nebraska Lumber Dealers’ Associa- 
tion, Rome Hotel, Omaha, Nebr. Annual. 

Feb. 18-23, 1924—Western Retail Lumbermen’s Associa- 
tion (U. S.), Biltmore Hotel, Los Angeles, Calif. 
Annual, 

Feb. 19-21, 1924—Illinois Lumber Merchants’ Associa- 
tion, Congress Hotel, Chicago. Annual. 

Feb. 20-21, 1924—Northwest Iowa Lumbermen’s As- 
sociation, Wahkonsa Hotel, Fort Dodge, Iowa. 
Annual. E 

Feb. 27-29, 1924—Retail Lumber Dealers’ Association 
of Pennsylvania, William Penn Hotel, Pittsburgh, 
Pa. Annual. 

March 19-20, 1924—National-American Wholesale Lum- 
ber Association, Cincinnati, O. Annual. 

April 8-10, 1924—Lumbermen’s Association of Texas, El 
Paso, Tex. Annual. 


Kentucky Retailers Prepare for Annual 


LOUISVILLE, Ky., Dec. 4.—Secretary J. Crow 
Taylor has announced that the 1924 convention 
of the Kentucky Retail Lumber Dealers’ Associ- 
ation will be held at the new Brown Hotel, 
which is owned by J. G. Brown, of W. P. Brown 
& Sons Lumber Co., thus making a fitting place 
to hold a lumber convention. Dates for the 
meeting are Jan. 23 and 24. The following com- 
mittees have been named: 

Entertainment—C. Walter Koehler, Louisville, 
chairman; finance, publicity and entertainment— 

L. Bullock, chairman; banquet—Emil Ander- 
son, chairman; entertainers—Oscar Kogel, chair- 
man; ladies—J. H. Chappell, chairman; exhibits 
—C. W. Brickley, chairman; business program 
Thomas R. Brown, chairman. 


Pennsylvania Retailers Set Date 


PITTsBURGH, Pa., Dec. 4.—Secretary W. B. 
Stayer, of the Retail Lumber Dealers’ Associa- 
tion of Pennsylvania, with headquarters in this 
city, announces that the seventeenth annual 
convention-reunion of the organization will be 
held Feb. 27, 28 and 29, 1924, at the William 
Penn Hotel in this city. 


Pine Blister Rust Conference 


PORTLAND, ORE., Dec. 1.—The executive com- 
mittee of the Western White Pine Blister Rust 
Conference, thru Exeeutive Secretary C. 8. 
Jhapman, states that an annual conference of 
this committee will not be held this year, but 
it is thought extremely important that a meet- 
ing of the trustees representing all States and 
British Columbia be held, to go over the work 
of the last year and formulate plans for se- 
curing necessary Federal aid from Congress 
which convenes in December. It is thought ad- 
visable, therefore, to call a meeting of the trus- 
tees for early January, probably the seventh 
and eighth, and to extend invitations to any 
who can to attend this meeting and take part 
in its deliberations. Spokane has been tenta- 
tively chosen as the place for the meeting. It 
is hoped that there may be a full attendance of 
trustees and that as many others as possible 
will be present. 


Plans for Wisconsin Convention 

MILWAUKEE, Wis., Nov. 4.—Preliminary an- 
nouncement of the thirty-fourth annual con 
vention of the Wisconsin Retail Lumbermen’s 
Association has been made this week by Don 
Montgomery, Milwaukee, secretary of the or- 
ganization. The dates for the 1924 gathering 
are Feb. 12, 13 and 14, at the Hotel Pfister, 
Milwaukee. In connection with the retailers’ 
convention there will also be meetings of the 
Ladies’ Auxiliary of the lumbermen’s associa- 
tion, which will bring from 150 to 200 ladies of 
retailers to Milwaukee; annual meeting of the 
Retail Lumbermen’s Mutual Insurance Co.; 
coneatenation of Hoo-Hoo, and the annual meet- 
ing of the Northwestern Lumber & Sash & 
Door Traveling Salesmen’s Association. 

During the last year, under the leadership 
of President H. E. Beckwith, of the Chetek 
Lumber & Supply Co., of Chetek, Wis., the Wis- 
consin association has enjoyed splendid prog- 
ress. With a membership exceeding 750 retail 
lumbermen, the organization has probably the 
largest percentage of potential members in the 
country, approximating 90 percent of qualified 
retail lumbermen in the State. Already this 
year thirty-seven new members have been se- 
cured, against thirty-four for the entire pre- 
vious year, in spite of the fact that the avail- 
able material for membership is small. 

As usual one of the features of the conven- 
tion, which will bring from 500 to 600 mem- 
bers, manufacturers and salesmen of lumber and 
building materials to this city, will be the com- 
prehensive display of lumber products ard 
building supplies. The lobby and rooms and 
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corridors of the second, third and fourth floors 
of the Hotel Pfister will be given over to dis- 
plays by about 125 firms. These displays will 
embrace practically everything in which retail 
lumbermen deal, and this year will be better 
and bigger than ever. At present much of the 
display space has already been taken and prac- 
tically all the rest has been spoken for. 

Sessions of the retail association will be held 
daily. The ladies” auxiliary program will pro- 
vide something of interest to the ladies of the 
retailers thruout the convention period. Head- 
quarters of the travelers will be at the Hotel 
Pfister. On the evening of the opening date 
there will be a dinner-cabaret-dance in the Fern 
room. Hoo-Hoo will concatenate frm 5 to 8 
p.m. on Feb. 13, to be followed by a theater 
party for the lumbermen and their ladies. The 
concatenation will be in charge of Vicegerent 
E. A. Ehlert, of Milwaukee. 

Details of the program for tLe convention 
are now being worked out by officials and will 
be announced during the next few weeks. It is 
planned to have a comprehensive program of 
subjects of interest to the lumber trade, and 
the speakers will be among the best available 
from the lumber trade and other business inter- 
ests who are authorities on matters of impor- 
tance to retail lumbermen of Wisconsin. 


Union Salesmen’s Program 


ToLEDO, OHIo, Dee. 4.—President F. H. 
Duling announces the following committee ap- 
pointments for the annual meeting of Union 
Association of Lumber & Sash & Door Sales- 
men to be held at Hotel Gibson, Cincinnati, on 
Jan, 22 to 25, 1924: 

Auditing—Ben R. Johnson, Toledo, chairman ; 
F. A. Stickel, jr., Toledo; E. H. Mauk, Toledo. 

Resolutions—A. H. Cobham, Cleveland, chair- 
man; H. A. Hollowell, Cincinnati; L. G. Anderson, 
Dayton 

Nominations—J. C. Pattison, Toledo, chairman ; 
E. E. Allee, Cincinnati; E. R. Hilton, Huron. 

Banquet, Finances and Local Arrangements— 
John R. O’Neill, Cincinnati, chairman; E. H. Ward, 
Cincinnati; R. W. Lucius, Hartwell; E. W. De- 
camp, Hartwell; R. BE. Gifford, Cincinnati. 

Reception and Badges—E. E. Allee, Cincinnati, 
chairman ; J. H. Kennedy, Cincinnati; O. L. Dargis, 
Cincinnati; C. G. McLaughlin, Cincinnati; C. J. 
Wilson. 

The annual banquet for members of the 
Union association will be held at Hotel Gibson, 
Cincinnati, on Jan. 22, at 7 p. m. The annual 
meeting of the board of directors will be held 
on Jan. 24 at 10:30 p. m. The annual business 
meeting of all members of the association will 
be held on Jan. 24 at 2:30 p. m. 


Canadian Box Makers Confer 

Toronto, ONT., Dec. 3.—The Eastern Canada 
Box Manufacturers’ Association, which was or- 
ganized early in the present year and now in 
cludes most of the manufacturers of boxes in 
Ontario, made arrangements at its monthly 
meeting on Nov. 30 for holding its next meet- 
ing on Dee. 17 at Montreal, when an important 
conference will be held with the manufacturers 
in Quebee and the Maritime Provinces. It is 
hoped that the result of this conference will be 
the inclusion of the eastern manufacturers in 
the association. 

Discussion of this proposal has been under 
way for some months and prospects for enlarg- 
ing the association are considered to be very 
promising. The Montreal meeting will gom- 
mence at 10 a. m. and will be held in the Old 
Colony Club at the Queen’s Hotel. 

A number of matters of importance were 
dealt with at the November meeting. Corre- 
spondence with the fruit commissioner at Ot- 
tawa was read by the secretary, dealing with 
the matter of the standard apple box. The 
Canadian standard apple box is 18 inches by 
11% inches by 1014 inches a size which in- 
volves a great amount of waste in the produc- 
tion of the 101% inch dimension, which has 
to be taken from a 12-inch board. The asso- 
ciation had requested permission to manufac- 
ture a box 18% inches by 12 by 10, giving al- 
most identical cubie contents and being far 
more economical to manufacture. The fruit 


commissioner reported that this would be con- 
trary to the act and could not be allowed. The 
secretary will take the matter up with the Na- 
tional Association of Box Manufacturers (of 
the United States) in order to learn whether 
its standard box is of the same size and whether 
any results might be secured by joint effort. 

A proposed mailing schedule, for use with 
box shooks, was submitted by one of the mem- 
bers and approved. It will be submitted to 
all members of the association and, after one or 
two possible alterations, will be adopted by the 
association. The proposal is that members shall 
send complimentary copies of this schedule to 
all of their customers who are using box shooks. 

The question of export trade was discussed and 
certain important tenders were 
among the members, with a view to ascertain- 
ing whether, as an association, they can sub- 
mit figures that are likely to assist in develop- 
ing export business. 

Arrangements were made for seeking the co- 
operation of the Wholesale Grocers’ Association 
in connection with propaganda for the wider 
use of wooden boxes. 


Urge Increased Hardwood Production 


Toronto, ONT., Dee. 3.—At the recent meet- 
ing of the Canadian members of the National 
Hardwood Lumber Association in Toronto, a 
discussion took place in connection with the 
increasing demand for birch, maple and elm. 
A motion was carried, urging all jobbers, mill- 
men and manufacturers to do their utmost to 
increase the production of 14- and 16-foot 
lengths, so far as this can be done without 
entailing loss of timber. <A larger percent- 
age of these lengths would increase the cuttings 
in the Nos. 1 and 2 common by one or two 
pieces in each board. Manufacturers were also 
urged to give more attention to careful edging 
and trimming, which it was felt would raise the 
grades by 5 percent or more. Attention was 
also given to the matter of thickness, manu- 
facturers being requested to watch this matter 
more closely, in order to be certain that the 
stock, after shrinkage, would be of full thick- 
ness. 


Holds Surprise Dinner 


BurraLo, N. Y., Dec. 4.—The Buffalo Lum- 
ber Dealers’ Association held its annual Thanks- 
giving dinner last week, with an attendance of 
thirty-four members. The committee in charge 
was composed of George J. Zimmermann, Henry 
Mallue and Fleming Sullivan. Arrangements 
for a surprise feature of the occasion were 
made by Secretary K. C. Evarts. 

When the lumbermen arrived for their din- 
ner they tound a table with seating capacity 
for only about half of their number. It was 
decorated with a ragged tablecloth and _ tar- 
nished silver, and the diners were much sur- 
prised at the poor quality of the service af- 
forded. They were further surprised when an 
unkempt-looking waiter brought in a large plat- 
ter of corn beef and cabbage. Some of those 
present figured that it was high time to pro- 
test to the management, or go elsewhere for 
a dinner. The committee in charge was mys- 
teriously absent. An official of the hotel, to 
whom a protest was made, promised to investi 
gate, and soon developments that were pleasing 
put a different face on matters. The sliding 
doors of the room were rolled back, and in the 
room adjoining was the missing committee and 
a well-set dinner table, where the lumbermen 
enjoyed their fill of turkey and many other 
good things. 


Buys Stock of Pine and Hardwoods 


TAMPA, FLA., Dec. 3.—A _ stock of lumber 
totaling more than 5,000,000 feet of shortleaf 
pine and hardwoods, formerly owned by the 
Hamilton Ridge Lumber Sales Corporation at 
Estill, 8. C., recently has been purchased by 
the Ansley Lumber Co., of this city; and C. T. 
Ansley, Harold Horton and C. E. Wysong have 
gone to Estill to arrange for the disposition of 
this stock. The planing mill, box factory and 
resaws will be placed in operation immediately, 
and the stock put in condition for shipment. 
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Clean x2: Bags 


and salvage 5 to 10 sacks of good 
cement out of each thousand 
cleaned. Let us tell you how to 


SAVE Fase 
Cement 
Freight 


Mtustrated Folder on Request 


Handy Sacks Baler, Company 











480 Randolph Bldg. 
MEMPHIS, TENN. 


Frank Spangler 


Manufacturers and Wholesalers of 


YELLOW PINE, CYPRESS, GUM 


AND OTHER SOUTHERN HARDWOODS 














q MICHIGAN 













A Brand to 


Tie to— 


Peerless 








ROCK MAPLE, BEECH 
AND BIRCH 7 





FLOORING 


manufactured according to standards guaranteed 
to hold trade and shipped in straight cars and car- 

oes or mixed with Hemlock Lumber, Lath, 
Shingles and Posts. 


Manufacturers of and dealersin Staves, Hoops, Head- 
ing, Poles, Tiesand Hemlock Tan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage 


Gladstone, Mich. 1 & Lumber Company 
Chicago Office: 812 Monadnock Block. 





The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 














| Bradley, Miller & Co. 


BAY CITY, MICHIGAN 


Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 








Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 
Western White Pine and Idaho White 
Pine for direct shipment from I 
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| VON PLATEN-FOX COMPANY 


Iron Mountain, Michigan 





Manufacturers of 17 different species 
{ of Northern Hardwoods 
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Here’s Your 
Opportunity 


to buy some of the finest BIRCH 
lumber that can be found any- 
where: 


140,000’ 6/4 
Selects and Better BIRCH 
Containing 25% of Selects, 30% of 


10° and wider, and 50% of 14’ 
and 16’. 


conve BIRCH 
No. 1 Com. & Btr. 
Containing 35 to 40% of FAS, balance 
about equal amounts of No. | rd 
mon and Selects— averaging 934" 


width, 1." containing at least 70% of 
14’ and 16’. 


Entirely unselected for color— 
Band sawed—- 


Thoroughly dry—and 
It can be loaded at once. 


Write for our prices today. 


C. C. COLLINS 
LUMBER CO. 


Manufacturers Only 
Rhinelander,  :: Wisconsin 




















Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan's 
Finest Stumpage 


William Horner 


Grand Rapids Trust Company, 
Receivers. 
Plant: Sales Office: . 
Newberry, Mich. REED CITY, MICH. 


























Clark & Lyford 


FOREST ENGINEERS, Ltd. 
Timber Cruising Logging Maps Timber Lands 


920-25 Vancouver Block 
VANCOUVER 


BRITISH COLUMBIA 











When in the Market for 
IdahoWhite Pine 


Write us. We are specialists in this wood. Also 


Spruce, Hemlock, Long and Short Leaf Yellow Pine 


Stone & Hershey 


Telephone Mulberry 279. 
Room 612 Essex Building, Newark, N. J. 

















Close Contest for New Members 


New ORLEANS, La., Dec. 3.—The member- 
ship drive launched by the New Orleans Lum- 
bermen’s Club, in which two well-matched 
teams competed, resulted in a victory for the 
team headed by R. J. Fine, with R. H. Flem- 
ing and George W. Guirl as his associates. 
This trio enlisted twenty-two new members, 
while the losing team, composed of E. B. Bal- 
dinger, Lee J. Wilson and Arthur Gordon, 
brought in twenty-one. The contest was so close 
that the losers demanded a chance to even the 
seore. Accordingly another ‘“ drive’? has been 
decided upon, to begin Deg. 5 and close Dee. 8. 
The same teams will saetialiete. 

A very enjoyable dinner-dance was given at 
the Lumbermen’s clubrooms on Thanksgiving 
Day, with an exceptionally large attendance. 
The idea of making the club a sort of ‘‘social 
center’’ for the lumber community ‘is proving 
a popular one. 


Stages Banner Dinner-Meeting 


CINCINNATI, OHIO, Dec. 4.—With the greatest 
number of members and guests of any meeting 
this year in attendance, the Cincinnati Lumber- 
men’s Club staged its banner dinner-meeting 
in the Old Colony Club rooms at the Hotel Sin- 
ton here tonight. A big feature of the enter- 
tainment was the playing of the Ambassador 
Orchestra, a famous jazz organization, which 
was loaned to the club for the occasion by 
Manager John L. Horgan, of the Hotel Sinton. 
The orchestra was assisted by a lumberman’s 
quartet, consisting of Harry R. Brown, James 
C. West, Miles Byrns and Louis Rutledge. 

A feature of the evening was short talks by 
members of the club on trade conditions, among 
those participating being L. P. Lewin, D. P. 
Wilson, George Morgan, P. V. Shoe, G. C. 
Jones, M. Christie, Roy Thompson and S. E. 
Richey. 

The talks developed that local dealers’ stocks 
are about normal, tho consumers stocks are 
low. Business in the last year has been very 
good from the point of footage sold, but the 
profits have been less than in the preceding 
years. Business during the last half of the 
year has dwindled off to some extent, due 
to a wave of pessimistic sentiment regarding 
the future that made buyers cautious about 
ordering any more lumber than was actually 
needed for present operations. It was the con- 
sensus that business in the next six months 
will be good, but that it will take hard 
work to land the orders. It was the opinion 
that prices during the spring and early summer 
will be steady’ to firm with few fluctuations 


expected. The demand from automobile manu-- 


facturers is expected to exceed former years in 
view of the great production program of the 
industry. These trade talks were something 
new for the club and were so successful that 
it was decided to make them a feature of each 
meeting. 

The first special recommendation committee, 
of which E. H. Bonner was chairman, made 
its report recommending that suggestions and 
criticisms regarding the club be submitted to 
the secretary before each meeting by any mem- 
ber desiring to make a suggestion and that the 
secretary furnish the boosters committee with 
the names of all members who miss two meet- 
ing in succession so that they may be seen 
and induced to attend future meetings. 

President Hart appointed another recommen- 
dation committee for the month to report at 
the January meeting. This committee consists 
of E. H. Ward, chairman, Edward Daugherty, 
James R. Davidson, Clifford Hagemeyer and 
Stuart Menzies. 

The club designated J. C. West to extend an 
invitation to the National Hardwood Lumber 
Association to hold its June convention in 
Cincinnati. 

President Hart designated the entertainment 
committee, of which J. R. O’Neill is chairman, 








to act as reception committee to the Ohio Asso- 
ciation of Retail Lumber Dealers which will 
hold its convention in Cincinnati, Jan. 23-25. 

An invitation was extended the Appalachian 
Logging Congress to hold its spring meeting 
in Cincinnati. 

Three new members were elected—Pierson 
Lumber & Coal Co., C. S. Ferris Lumber Co. 
and the Dexter Lumber Co. 

Postmaster A. L. Behymer was a guest of the 
club and made a short talk. 

The guest of honor and principal speaker 
of the evening was the Rev. J. Pierce Strother 
who discussed ‘‘The World Court.’’ 


Theodore Davis, Cincinnati manager of the 
Southern Hardwood Traffic Association, pro- 
duced some interesting figures for the informa- 
tion of the members of the club, which showed 
that the shipments of lumber for the first ten 
month of the present year were the greatest in 
history. Mr. Davis also gave the figures on the 
total car loadings for the country and of the 
new equipment added to the railroads during the 
present year. 


(PRB aaaaaeani 


Club to Elect and Install Officers 


EVANSVILLE, IND., Dec. 3.—The regular 
monthly meeting of the Evansville Lumber- 
men’s Club will be held at the New Vendome 
Hotel here on Tuesday night, Dec. 11. After 
a business men’s luncheon has been served, elec- 
tion and installation of officers for the coming 
year will take place. There also will be sev- 
eral business matters that will come up for 
discussion. 


Friendly Rivalry for Club Honors 


MEMPHIS, TENN., Dec. 4.—Interest in the 
personnel of the candidates for president, vice 
presidents, secretary-treasurer and directors of 
the Lumbermen’s Club of Memphis is at a very 
high pitch. The two nominating committees 
are to make their reports, placing their nom- 
inees in the field, at the regular semimonthly 
meeting Dec. 8. The annual election of officers 
serves to hold this organization together more 
strongly than any other single event or devel- 
opment and the friendly rivalry for honors in 
the gift of the club is perhaps one of the most 
striking phenomena in lumberdom, 

Not the slightest intimation will be avail- 
able, before Dec. 8, as to the identity of the 
prospective candidates. The election will be 
held Dec. 15, one week after nominations are 
made. 


The period for the solicitation of votes is 
likely to be restricted to the day of election. 
Experience has proved that, unless some limita- 
tion is placed on electioneering, the average 
lumberman has not the slightest chance of at- 
tending to any personal or firm business. This, 
of itself, indicates how keen the struggle for 
official position really is. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WasHINGTON, D. C., Dec. 6.—The following 
are f. o. b. mill lumber sales realizations from 
Nov. 26 to Dec. 1, of a varying number of 
southern pine mills, being weighted averages of 
reported actual sales at the latest available 
dates: 


Sap Flooring 
Edge grain— 


Boards, S2S or S4S* 
Common— 


1k” BMt?.. «os: Si5:64 ix S” Wo. 2 ..20¢ $44.96 
Flat grain— Pei2” INO. 2 saves 43.34 
isd” BEDEP.. <6 S40:54 Im 8" No. 2 csccc $19.23 
_ 1x4” No. 2 com.. 17.88 Pete” ING, Be oss0 20.49 
1<6” No. 2 com... 19.80 Ix 8” No. 3 ...6< 17.47 
1x6” ye - com.. 14.85 Timbers 
ensi ” — 
2x4”, ie’ No. 1..$25.25 8” & under 20’ & 
2x4”, 16’ No. 2.. 29.78 under, longleaf .$27.17 


12”, 20’ & under 40.25 





*Figures for No. 1 common boards are for 
sales, Nov. 5 to 10. 
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Donates College of Forestry Building 


SEATTLE, WASH., Dec. 1—At the University 
of Washington the regents yesterday accepted 
the tender of Mrs. Alfred H. Anderson, of the 
donation of ‘‘The Alfred E. Anderson Hall of 
the College of Forestry’’—in this manner pro- 
viding a monument for the late Alfred H. An- 
derson, pioneer logger and lumberman. The 
cost of the building is not to exceed $250,000. 
In making the tender, Mrs. Anderson wrote to 
the regents, in part, as follows: 

My husband, Alfred H. Anderson, came to the 
State of Washington in.1889, and engaged in busi- 
ness as a timber investor and a logging operator 
at Shelton. Mason County. At the time of his 
death, in 1914, he was a dominating factor in the 
Mason County Logging Co., the Simpson Logging 
Co., the Phoenix Logging Co. and the Simpson- 
Anderson Timber Co., all owning timber and 
operating in the counties of Mason, Thurston, 
Clallam, Grays Harbor and Jefferson. 

Mrs. Anderson further stated that her hus- 
band, as a member of the second legislature of 
the State, was influential in selecting the site 
of the present university, and because of this 
and his continued interest in this educational 
institution during his lifetime, she thought it 
consistent as a fitting tribute to his memory to 
provide funds for the construction of a fully 
equipped building to be used primarily by the 
college of forestry. She suggested that it be 
called ‘‘The Alfred H. Ariderson Hall of the 
College of Forestry.’’ 

The regents have directed that the university 
architects prepare plans and proceed with con- 
struction work at the earliest moment. Dr. 
Henry Suzzalo, president of the university, 
states that the building will be erected just in 








ing the last few months has been under the 
management of W. J. Kuhl. 

Maj. E. G. Griggs, president of the St. Paul 
& Tacoma Lumber Co., and also president of 
the Douglas Fir Exploitation & Export Co., has 
been making a tour of Japan investigating the 
prospects of a greatly enlarged market for fir 
lumber as a result of the destruction of Yoko- 
hama and Tokio. 


Has Read “‘A.L.” Forty-Eight Years 


Tacoma, WASH., Dec 1.—Speaking of long 
time readers of the AMERICAN LUMBERMAN, 
Elmer R. Rogers, of Tacoma, is proud of the 
fact that he has read the publication for 48 
years. Moreover, he says he has read it from 
Oshkosh, Wis., to Tacoma, via Wichita, Kan., 
and Waco, Tex., he having been identified with 
the lumber business at all of these points. At 
the age of sixteen he went to work in the plan- 
ing mill of Bell & Rogers, Oshkosh. From there 
he went with the Paine Sash & Door Co., then 
with the Huttig Sash & Door Co. For a time he 
operated a brokerage business in Wichita, and 
in 1894 came to Tacoma as representative of 
the Long-Bell Lumber Co., continuing in that 
capacity for fifteen years. Mr. Rogers is now 
living the quiet life of a philosopher and an in- 
terested observer of the current of human 
affairs. 


Not Skull of Big Blue Ox 


PorTLAND, OrE., Dec. 1—The huge skull of 
a prehistoric ox, discovered recently near Ore- 
gon City., has given rise to much speculation 
as to its origin. The 
Portland Oregonian 
states that P. Ed- 
wards, of Oregon 
City, a paleontologist 
has identified the or- 
iginal owner of the 
skull as bos latifons 
or the ‘‘Broadfaced 
Ox’’ which lived about 
50,000 years ago in 
the Cenozoie era. 

The skull measures 
18 inches between 
bases of horns, 39 
inches tip to tip and 
the horns are 5% 
inches in diameter at 
the base. Some local 





Skull of prehistoric broad faced ox discovered at Oregon City, Ore. 
Buffalo horn beside it ten inches long gives idea of size 


front of the present structure now being used 
as a laboratory for the college of forestry. 
This small structure is to be connected by an 
areade to the Alfred H. Anderson hall. 


Fir Export Directors to Meet 


SEATTLE, WASH., Dec. 1.—An_ important 
meeting of the directors of the Douglas Fir 
Exploitation & Export Co. will be held in this 
city Dee. 7, the business to be transacted at 
that time including plans for the beginning of 
1924, which promises to make a new mark in 
the volume of export trade. 

A reorganization of office forces is expected, 
as a result of the return of A. A. Baxter, of 
San Francisco, to the position of general man- 
ager. Mr. Baxter conducted the affairs of the 
company for many years, with George C. 
Thompson as assistant, and Charles E. Hill, 
of Tacoma, as secretary, with headquarters in 
Seattle. Lee Force, who is now connected with 
the San Francisco office, was assistant to Mr. 
Hill in this city. After the resignation of 
Mr. Hill, following a visit to Japan, J. E. 
Madison, who was formerly connected with an 
export firm in San Francisco, became secre- 
tary, and later Mr. Hill was placed in charge 
of the Tacoma office. The Portland office dur- 


authorities suggested 
that the skull had be- 
longed to one of Paul 
Bunyan’s big blue 
oxen and the matter was referred to Paul 
Bunyan who sends the following reply: 
WESTWOOD, CALIF., Nov. 20, 1923. 

GENTS: This here ox skull is not Benny the 
Little Blue Ox which ate hisself to deth on pan- 
cakes and was buried where the Black Hills are 
now. It aint Babe the Big Blue Ox which is still 
doing good work haulin Sugar Pine. I tried a 
lot of times to raise another ox for haulin but 
never had mutch luck. They were all kinda puny 
and wuddent grow enuf. From the size you say 
this here skull.is I think it must have been one 
of them little calfs which died for lack of nourish- 
ment. 

Hoping you are the same, 

PAuL BUNYAN, 
SERB EZEBBERAAAAE: 


Old St. Louis Concerns 


St. Louts, Mo., Dec. 3.—The St. Louis Cham- 
ber of Commerce has been compiling a list of 
names of firms which have been doing business 
in St. Louis fifty years or more. The list has 
grown to more than 200. After the list is com- 
pleted, the firms will be honored at a banquet, 
when executives and leading citizens will 
gather to pay tribute to them. The list, as com- 
piled, with the year the firm was established, 
includes the following: 

Boeckeler Lumber Co., 1840; Fox Bros. Manu- 
facturing Co., millwork, 1870; Ganahl Lumber Co., 
1863; Henr yaus & Sons Manufacturing Co., 
millwork, 1863; Philip Gruner & Bros. Lumber 
Co., 1849; Hafner Manufacturing Co., hardwoods, 
1870; A. Leschen & Sons Rope Co., 1872; More- 
Jones Brass and Metal Co., 1874; Steele & Hib- 
bard Lumber Co., 1865. 
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Write for prices. 







W:I-MSKEE LUMBER CO. 


ANUFACTURERS 
| AND WHOLESALERS 


\ General Offices, QUINCY, ILL. _ 


LONGFIR JOISTS — 
BIG TIMBERS 2 


(WASHINGTON FIR CEDAR AND SPRUCE 
CALIFORNIA REDWOOD 
RED CEDAR SHINGLES 


H.B.WAITE LUMBER CO. 


MINNEAPOLIS, MINN. 








Falis, 
Wash. 


YARDS: 
Minnesota 
Transfer 
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Flooring, 
Ceiling, 
Bevel 
Siding 
and Finish, Long 
Timbers, Joists, 
Dimension, etc. 


CEDAR! 


Bevel Siding, 
Finish and 
hingles. 
We are manufacturing 40,000,000 ft. annually of Idaho and West- 
ern Pine at Dalkena, Washington. Send us your inquiries. 

















IDAHO | WALLACE-BALLORD | WESTERN 
WHITE LUMBER CO. PINE 
PINE 609-614 Lumber Exchange, | We make a special- 
Grades inneapolis, Minn. ty of Shop. 














Lumbermen’s Exchange 4 
R. F. PRAY 


California 


White and Sugar P IN E 


and North Coast Lumber, Box Shooks, 


Cut Stock, Mouldings. 
255-257 » 
First Nat’l Bank Bldg., San Francisco 
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Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 
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Surface Measure 


ESTIMATOR 


Anew publication covering in the most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
| in the manufacture of interior and exterior finish, 
anels, doors, sash, blinds, door and window 
rames, etc.,etc. Send for circular containing 
sample pages. 


Pocket Size (474 x 674””) $5.00, Postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. } 




















MAKE your timber investments pay maximum 

returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 
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Increase Your 


Shingle Sales 


by showing builders the artistic effects that can 
be obtained by using shingles on gable ends and 
upper stories, 


John McMaster 


Premium Brand — 20-20 Pack 


RED CEDAR SHINGLES 


For roofs or side walls these shingles insure maxi- 
mum wear. 100% clear and vertical grain John 
McMaster is proud to back them with his name. 


Write us for quotations. 


John McMaster Shingle Co. 


SEATTLE, WASHINGTON 
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PacificStates Lumber(Co. 


TACOMA, . . WASHINGTON 


Pick out your assortment— 


Mixed car orders with service our 
specialty:— 


Fir and 
Hemlock | 


, Dimension 
Boards 
Timbers 
Flooring 
Ceiling 
Drop Siding 
Finish 
Lath 
Mouldings 





| 





| 
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Lumber 
Timbers 
Shingles 
Lath 


S55 


Cedar 


>] 


AGENTS: 


S.B.Marvin, - 518 Peoples Gas Bldg., Chicago 
G.A. Jones, 706 Lumber Exchange, Minneapolis 
Joseph Lean. - - P. O. Box 774, Omaha 
Frank Probst, - P.O. Box 1187, Fargo, N. D. 
O. G. Valentine, - - - Denver, Colo. 


Sa ay 
a = 
Dunn Lumber Company 


SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 


SIDING AND SHINGLES J 


THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48,inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8S. 
Dearborn St., Chicago, Ill. 
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Correspondence Relating to Standardization 


(Concluded from Page 48) 
Letter from Charles Hill 


proper measurement The 4%-inch dressed board 
being the product of one inch, the next lowest 
thickness of a dressed board should be 5 inch in 
order sufficiently to guarantee the public against 
overmeasurement. 

I suggest, therefore, that the report of the Con- 
sulting Committee be returned by your committee 
with instructions to report sizes in conformity to 
the resolutions and the basic principles set forth, 
and in accordance with the rules of board measure- 
ment, or else to recommend a substitute system 
of measurement for board measurement. I remain, 

Yours truly, 
CHARLES HILL, 
Member of Consulting Committee on Lumber 
Standards. 





APPENDIX A—RESOLUTIONS OF WASHING- 
TON, D. C., CONFERENCE, MAY 22-26, 1922 


Resolution No. 1 


“We favor the manufacture of lumber in such 
sizes as will most effectively conserve our raw 
material—the forests; will adequately meet the 
needs of commerce, and will be serviceable for the 
purposes for which the lumber may be used. 

“We believe that so far as practicable and con- 
sistent with the interests of conservation, con- 
venient distribution and efficient utilization of lum- 
ber these sizes should be standard. 

“We recognize the duty of the producer of lum- 
ber to serve the needs of the consumer and to 
secure to home builders and wood-using industries 
of the nation the use of suitable lumber of stand- 
ard quality and manufacture without preventable 
waste and at minimum cost to the consumer. 

“So far, therefore, as it is within the power of 
the lumber industry, we undertake, thru’ asso- 
ciation grades and inspection, to protect the 
public by the protection, and wherever possible 
the guaranty of the integrity of the grade of our 
product and of the delivery to the buyer of the 
grade and quantity sold by the sawmill.” 


Resolution No. 2 


“RESOLVED, That with respect to the program in- 
augurated by the Department of Commerce con- 
cerning standardization, simplification, guarantees 
to the public, and similar matters, that the con- 
tact between the lumber industry and the Depart- 
ments of Commerce and of Agriculture and other 
governmental departments, the public and others 
interested be thru the National Lumber Manu- 
facturers’ Association ; and that the regional asso- 
ciations and others representing lumber producers 
keep the National Lumber Manufacturers’ Asso- 
ciation advised of the development and status of 
the program undertaken by this conference.”’ 


Resolution No. 3 


“Recognizing the substantial and gratifying prog- 
ress made by this conference along lines suggested 
by the Secretary of Commerce, we realize that 
this is but the foundation for the achievement of 
the ultimate ends which we expect to accomplish. 

“Kor the further development of the activities 
of the lumber producers undertaken in these con- 
ferences, we request that the National Lumber 
Manufacturers’ Association in coédperation with the 
Departments of Commerce and Agriculture assist 
us to the end that a definite and acceptable pro- 
gram of lumber standardization and guarantees 
adequate to the needs of the consumer and the 
interests of the producer may be completed and 
made operative at the earliest practicable time.” 


Resolution No. 4 


“The lumber producers of the United States 
express to Secretary Hoover their appreciation of 
the breadth of vision, true Americanism and real 
knowledge of industrial organization which led him 
to issue the call for this conference. 

“We recognize that for the large measure of 
success which has attended our deliberations, the 
leadership of Secretary Hoover is largely responsi- 
ble. We realize, also, and fully, the responsibility 
under which our industry rests to make good 
thru) our own channels” the guarantees which 
we are offering to the public. We pledge to Secre- 
tary Hoover, and to all other Government officials 
with whom we shall be called upon to codperate, 
the most earnest and faithful efforts of which we 
are capable in carrying out the plans inaugurated 
here for the benefit of the public and of the 
industry.” 


Stresses Moral Principle Involved 


A. C. TuxBuRY LUMBER Co. 
Woolworth Building 
New York City. 
Nov. 16, 1923. 


R. G. MERRITT, Executive Secretary, 
Central Committee on Lumber Standards, 
Transportation Building, 

Washington, D. C. 

Dear Mr. Merritt: Your letter of Nov. 15 re- 
ceived, and in reply will say that I sent the letters 
referred to to those whom I thought would read 
the report of the Central Committee on Lumber 
Standards and would therefore be in position in- 
telligently to understand my protest. If the ob- 
ject of your inquiry is to ascertain if these letters 


were given general publicity, I will say that they 
were not. 

I very much hope that the suggestion of Mr, 
Durgin, at Chicago, referred to in my letter to 
Mr. Compton dated Noy. 8, in which he urged us 
to have a get-together meeting, will be accepted, 
for I do not think it advisable to have the matter 
get to the general public any more than is neces- 
sary. For a long time I have been trying to get 
over to the members of the committee, and others, 
a certain thought and I have apparently been un- 
able to do it. I am going to ask a favor of you 
and see if I can not accomplish this purpose, for 
perhaps you will be able to place it in a more lucid 
and forceful manner than I have. 

This is the thought: With the adoption of the 
resolutions at the May 22-26 meeting of the in- 
dustry, at Washington the relationship between the 
industry and the Government and the public was 
changed from that which existed heretofore. That 
point seems clear to me, but it does not seem 
clear to anybody else and I hope to be able to 
make it clear thru you. The attempts to stand- 
ardize lumber thru association effort preceding this 
present movement carried with them no authority 
for enforcing the standards that were adopted and 
no attempt was made to do it, because no such 
authority could be invoked. Therefore, the right 
of individual contract was not abridged or inter- 
fered with in any manner by such association 
effort. No manufacturer was obliged to ship ac- 
cording to those standards. unless he made an 
agreement to that effect; and, as a matter of prac- 
tice, many of them paid no attention to these 
standards. The associations made no pledges to 
anybody to measure according to any system of 
measurement; they did not say that their sizes 
were according to any system of measurement; 
they did not make any pledge to the public of 
any kind or nature; they did not pledge to the 
Government that in their manufacturing processes 
they would avoid waste and conserve the forests, 
nor did they pledge their united effort to enforce 
the standards. The consequence was that we have 
the conditions in the industry which Mr. Blodgett 
describes as intolerable, mentioning seven different 
thicknesses of boards, all sold as one-inch. 

With the adoption of the resolutions at the 


. May 22, 1922, conference this whole condition 


changed. The industry then made its pledge to 
the Government that they would examine into the 
practices of the industry: discover the basic prin- 
ciples governing the industry and state them; 
set down the sizes that would be in accord with 
these basic principles; provide nomenclature and 
grade definitions that would make the product of- 
fered to the public easily understood ; and, further- 
more, they pledged themselves to put the united 
strength of the industry together with the approval 
and backing of the Department of Commerce as a 
guarantee in so far as possible that the practice 
of the industry would be in accord with these 
proposals. 

When they did this, they invested a moral 
quality into the relationship of the industry with 
the public that had not been invested in the con- 
tact of the industry with the public heretofore. 
It therefore is incumbent upon us to see to it 
that this moral obligation is fulfilled. If the sizes 
recommended by the committee are founded in 
reason, logic, justice, and conscience, and in ac- 
cordance with the proper basic principles and 
pledges made to the Government, then there is 
authority looking toward their enforcement. If, 
however, the sizes recommended do not relate to 
the basic principles and the pledges, but are 
merely arbitrary sizes, the same as the associations 
have adopted heretofore, then there is no authority 
to compel their observance, no matter whether 
the whole industry votes as one voice to enforce 
them. I do not suppose for one moment that the 
Central Committee, or anyone connected with this 
matter, has intended or designed to violate a 
moral principle, and therefore, there is no moral 
turpitude attached to their actions. I feel, how- 
ever, that the recommendations of the Central 
Committee do violate moral principles and I can 
only conclude that they are accomplished without 
a full realization on the part of those making the 
recommendations. 

Now, if I am wrong on this matter, I will be 
glad to have some one correct me, and you will 
oblige me greatly if you will put this up to Messrs. 
Blodgett and Compton and see if they get the 
point that I have been trying to lucidly impress, 
but do not seem to be able to accomplish it. 

Yours truly, 
CHARLES HILL, 
President. 


, (Concluded from page 49) 
Letter from John W. Blodgett 


Lumber Trade Club of Boston and the Massachu- 
setts Wholesale Lumber Association. 


Massachusetts Resolutions Mean Cubic Content 


The resolution as reported in public print, con- 
stitutes a clear declaration that the measurement 
of lumber shall be its finished dimensions dry and 
dressed; and that the difference between the or- 
iginal rough sawn dimensions of lumber and its 
dimensions in the surfaced commercially dry con- 
dition be absorbed by (‘‘up to’) the lumber manu- 
facturer. 

These being your views, will you not promptly 
clarify any remaining vestige of uncertainty of 
your position regarding a system of lumber 
measurement, by an unequivocal public declara- 
tion in favor of the abandonment of board measure 
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and the substitution of cubical contents as the 
basis of standard lumber measurement ? 
Yours truly, 
JOHN W. BLODGETT, 
Chairman Central Committee on Lumber Stand- 
ards. 

P. S. Enclosed is a statement of the elementary 
argument which controlled in the recommendation 
of measurement in the green rough as the stand- 
ard condition for the volume measurement of lum- 
ber, known as the “board foot method.” This 
statement has been prepared by E. S. Hall, rep- 
resentative of the American Institute of Archi- 
tects on the Consulting Committee on Lumber 
Standards, and by John Foley, the representative 
of the railroads, and Henry Ericsson, representa- 
tive of the general contractors on the Consulting 
Committee. a. We B&B. 


A STATEMENT OF THE ELEMENTARY AR- 
GUMENTS WHICH CONTROLLED IN THE 
RECOMMENDATION OF MEASUREMENT 

IN THE GREEN ROUGH AS THE 
STANDARD CONDITION FOR THE 
VOLUME MEASUREMENT OF 
LUMBER, KNOWN AS 
THE “BOARD FOOT 
METHOD.’’ 

PREAMBLE: To get a right view of the condi- 
tions involved, it seems desirable that certain 
axiomatic facts and principles shall be stated as a 
basis for the conclusions reached as a result of 
the deliberations of the Central Committee on 
Lumber Standards, supplemented by the Consult- 
ing Committee created by it. We, therefore, offer 
statement of facts and principles as follows: 

ist. The variability of material volume. All 
material is subject to volume change. 

2nd. Essentials to standards of volume meas- 
urement. Since actual units of material of every 
type are subject to volume variation dependent 
on seasoning, temperature and moisture content, 
these factors must be definitely fixed before any 
standard of volume measurement for any given 
commodity can be established. 

3rd. Time and condition of measurement. 
Since conditions of moisture content and temper- 
ature can be established at any age or state of 
a material, it is necessary to establish a definite 
time and condition of measurement to establish 
a reasonably accurate standard of measurement. 

4th. Peculiarities of lumber. Since wood fiber 
is peculiarly susceptible to the effects of season- 
ing and moisture content, these factors are re- 
sponsible for large volume fluctuations in the 
same piece containing the same amount of valu- 
able wood fiber content. It is, therefore, much 
more important in the standardization of lumber 
than in most other commodities to find a natural 
condition when actual fiber content bears a sub- 
stantially fixed proportionate relationship to 
tangible volume. 

5th. Practical time for measurement of lum- 
ber. Since careful investigations of scientists, 
as well as the practical experience of manu- 
facturers, clearly indicate that the actual valu- 
able fiber content of a given species of wood, 
which has not been subject to special artificial 
treatment, is most nearly uniformly proportion- 
ate to its actual volume when the material is 
green, and since in the process of manufacturing 
lumber such a condition in lumber does prevail 
at the time the saws are spaced for the first 
cutting of logs into timbers, scantling and 
boards, this seems to be the most practical time 
for measurement. Z 


6th. Economic principles involved. Since fund- 
amental economic law. requires that, in order 
for any industry to continue to exist, it is es- 
sential that, the ultimate consumer shall pay 
the cost of the raw material required in manu- 
facture plus the cost of manufacture and dis- 
tribution, and since the only time when raw 
material can be measured or estimated with 
any practically uniform degree of accuracy, is 
at the time of the first sawing from the log, 
measurement in the rough green at the first saw- 
ing seems to be the most practical method of 
establishing a standard of lumber measure that 
can be uniformly and justly enforced. 


_7th. A conclusion. In view of the observa- 
tions hereinbefore enumerated, the committee, 
after long investigation and much discussion, 
has come to the conclusion that the fairest and 
most practical state for standard measurement 
of lumber is in the rough green condition. In 
consequence, all of its recommendations are 
based on this fundamental assumption. 


8th. Loss of volume as a result of manufac- 
turing process and seasoning. The research of 
the Forest Products Laboratory seems to indi- 
cate that it is reasonably certain that lumber cut 
full 1 inch in the green can be surfaced one 
or two sides and seasoned to 15 percent moisture 
content, and, with careful economical manufac- 
turing methods, produce boards }?-inch in thick- 
ness. Manufacturers, however, insist that acci- 
dents of sawing produce too large a percentage 
of under }%-inch to make }%-inch the practical 
minimum thickness for the “standard, sur- 
faced one or two sides, seasoned board cut from 
Standard” 1-inch green stock. Therefore, after 
much discussion the committee has come to an 
agreement on 43-inch as the minimum thick- 
ness that can be required to be delivered in 
Seasoned material surfaced one or two sides pro- 
duced from “standard” 1-inch rough green stock. 


9th. Nominal surface dimensions to be stand- 
the measure for material required to be cut from 
€ss than 1-inch green stock. Practical require- 
ments of consumption dictate the necessity of 


manufacturing lumber in various finished items 
of a thickness less than the 3§-inch minimum 
standard board; but, since these requirements 
are met in practical manufacture by the resaw- 
ing of seasoned stock from standard 1l-inch or 
thicker original stock, or from fall-downs from 
1-inch lumber, and, since the opinion of practical 
retailers and consumers is opposed to the use 
of the fractional measurement, which would re- 
sult if this material were reckoned by volume and 
carried back to original standard measurement 
in the green; therefore the committee concluded 
that nominal surface measure would form the 
most practical method of measurement for all 
resawed and substandard green stock. In con- 
sequence, all of its recommendations are based 
on the assumption that nominal surface measure 
shall be the method of measurement for the 
material described in this paragraph. 
HENRY ERICKSON, 
General Contractor representing Associated Gen- 
eral Contractors of America. 
JOHN FOLEY, 
Forester, Pennsylvania System, 
American Railway Association. 
EMERY STANFORD HALL, 
Architect representing American Institute of Archi- 
tects, Chairman of Practical Size Investigating 
Committee. 


Last Minute News 


(Continued from page 31) 


odd lengths. The plans upon which this de- 
duction is based are divided into these five 
groups: (1) Better class homes, designed by 
architects; (2) ready-cut houses; (3) puilders’ 
designs; (4) plan books and builders’ plan 
service, and (5) high grade architects’ plans. 
Waste due to this cause is not confined to 
architects, the committee said, but builders are 
equally negligent in failing to get the most out 
of their timbers. 

An examination made of the plans in the five 
different groups showed an average of 54.5 
percent of the joists used were odd lengths. 
In studs the waste due to even lengths is also 
large, but not as great as in joists. In boards 
the odd lengths are not as useful with the stand- 
ard spacing of 16 inches as the even lengths. 
The Committee said there would be little need 
for odd length boards if joists were always 
spaced regularly, but openings were almost in- 
variably placed so that a percentage of the odd 
lengths may be used. For the same reason 
short lengths’ may be used to a large extent. 
The percentage of short lengths used in an 
average building is variable, but generally 
amounts to 25 to 30 percent, or more. In 
larger farm structures where studding is placed 
two feet on centers there is no demand for 
odd lengths. 

The committee, in view of these facts, recom- 
mended that the manufacturers produce stand- 
ard studs in lengths of 9 to 11 feet, in addition 
to the even sizes now produced. It was recom- 
mended that dimension lumber be produced 
in the following lengths: 2x6—9 and 11 feet; 
2x8—9, 11 and 13 feet; 2x10—13 and 15 feet, 
in addition to the lengths now on the market. 

Summing up its investigation, the committee 
said: 

The practice of only using even lengths which 
has always prevailed in this country, causes not 
only waste at the buildings, but corresponding 
waste at the sawmills. 

Lumber manufacturers saw logs in_ 16-foot 
lengths. If a defect appears near the end of the 
16-foot piece, it is now necessary to saw off full 
two feet. Under the new rule, if adopted, in many 
cases the loss will be only one foot. In a similar 
way, short pieces are produced where these may 
come from the slabs due to the taper of the log. 
A large percentage of these short lengths are now 
burned, because no market can be found for the 
short lengths, owing to the prejudice of the re- 
tailer and consumers. 

Investigations by the Forest Products Labora- 
tory showed that, based on observation in six 
mills, the waste due to even length manufacture 
in sawmills and planing mills amounted to 7.29 
percent of the whole. Of this, a certain percent- 
age was necessary waste. The unnecessary waste 
was equal to 1.27 percent. 
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Snow Causing Logging Camps to Close 
[Special telegram to AMERICAN LUMBERMAN ] 
PORTLAND, ORE., Dec. 5.—After an unusually 

open season, snow is now falling in timber on 

higher elevations, and camps are beginning to 
shut down. The supply of logs in the hands 
of camp operators is below normal, notwith- 

standing the large output. Some fear that a 

shortage will be felt before the end of winter. 
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PORTLAND, ORE. 


AND THE COLUMBIA VALLEY 











WILLAPA LUMBER COMPANY 
OLD GROWTH 


Fir Spruce Hemlock 
Our Specialty 


VERTICAL GRAIN UPPERS 


Carefully dried—Well manufactured. 


Mills: re RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 





Robert S. Burnside, 1609 Steger Building. 











The Next Time 
You Need 


Douglas Fir 
Joists 

Long 
Dimension 
Timbers 
Bridge Ties 
Plank 


Wire t0— 


Service 
Quality 


The Griswold 
Lumber Co. 


Gasco Building 
PORTLAND, ORE, 


SALES AGENTS: 


Griswold-Grier Lbr. Co. 
Griswold-Sharpe Lbr. Co. 
Griswold-Davis Lbr. Co. 


Rail or Water 
Shipments 


are being obtained by Atlantic 
Coast buyers thru my special 
service in Pacific Coast lum- 
ber and shingles, Western 
and Idaho White Pine. 


For 10 years I have been buying 
western lumber for eastern firms. 
Let me get what you want. 


Chas. E. Sand 


616 Gasco Bldg., PORTLAND, ORE. 




















KLAMATH LUMBER 
& BOX COMPANY 


California White Pine 
Lumber and Box Shooks 
KLAMATH FALLS, 5 OREGON 











BEST BOOK IN THE LUMBERMAN’S LIBRARY 


Is ‘‘Tote-road and Trail,’’ just published. Here is ‘‘the 
lumberman poet’’ at his best, singing heart-winning 
songs on logging, lumbering, and life in general. Illus- 
trated in color. A book no lumberman should miss. 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 S. Dearborn St., Chicago, Il. 
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CALIFORNIA | 
= White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchanee CHICAGO, ILL. 


r CALIFORNIA a 


REDWOOD 











Siding Tank Stock Shop 
Finish Silo Stock Ties 

_ Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 
Crocker Building. : . 


San Francisco 


Lane Mortgage Bidg., - + Los Angeles 
Grand Central Terminal, - - New York 
McCormick Building, : : - Chicago 
W.O. W. Building, - - : Omaha 
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‘(ALIFORNIA WHITE PINE 
ALIFORNIA SUGAR PINE 
FOR FACTORY AND PLANING MILL 


Sivers Savidge Lumber Co. 


Hobart Bldg,, San Francisco, Calif. 








ALBION LUMBER CO. 


General Offices, Albion, California 
Mills: Albion and Navarro, Cal. Sales Office, Hobart Bldg., San Francisco 











ALL KINDS OF 
REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 
ee ee ee 
California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN'S BUILDING 
110 Market’St., SAN FRANCISCO, CAL. 








MAC ARTHUR & KAUFFMAN 


SHELDON BLDG., SAN FRANCISCO, CAL. 


SUGAR and WHITE PINE 


Our specialty for 15 years. Write for prices. 

















Cases Assigned for Oral Argument 

{Special telegram to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., Dec. 5.— On Jan. 3 the 
full membership of the Interstate Commerce 
Commission will listen to oral argument in 
Investigation and Suspension Docket No. 1,802 
—cancelation rule for constructing combination 
rates on lumber between southern points and 
the Ohio and Mississippi River crossings. 

On Jan. 17 the full commission will listen 
to an argument in Docket No. 13,211—West 
Coast Lumbermen’s Association et al., vs. 
Abilene and Southern Railway Co., et al. 

The following cases have been assigned for 
oral argument before division No. 1 of the 
commission on Jan. 19: 

No. 13,374—-Cascade Timber Co. and North 
Coast Timber Co., vs. Director General, as agent 
Chicago Milwaukee & St. Paul Railway Co., et al. 

No. 18,121—Charles K. Spaulding Logging Co. 
= oe General, as agent Southern Pacific 

No. 12,744—-A. C. Dutton Lumber Corporation, 
et al., vs. Director General, as agent Aberdeen 
and Rockfish Railroad Co., et al. 


Forest Products Loadings Increase 
[Special telegram to AMERICAN LUMBERMAN ] 


WASHINGTON, D. C., Dec. 5.—The loading of 
revenue freight by the railroads of the country 
during the week ended Nov. 24 totaled 990,217 
cars. This was 43,575 cars more than the same 
week last year, and 316,752 more than the cor- 
responding week of 1921. It was 1,528 cars 
under the loading for the preceding week. 

For the thirty-eight weeks from March 10 
to Nov. 24, loadings totaled 38,008,553 cars, or 
an average of more than a million a week. 

The loading of forest products for the week 
ended Nov. 24 was 74,201 cars, or 1,674 cars 
more than the week before, 8,510 more than 
the same week last year, and 30,410 more than 
during the corresponding week of 1921. 

Coal loadings totaled 182,158 cars—an _ in- 
crease of 11,283 cars over the week before, a 
decrease of 16,606 cars under the same week 
last year, and an increase of 44,138 cars over 
two years ago. 


Heavy Movement of Forest Products 


WASHINGTON, D. C., Dec. 4.—In its annual 
report to Congress the Interstate Commerce 
Commission has this to say specifically concern- 
ing the volume of forest products shipped this 
year: 

The heavy building programs in all parts of the 
country this year have resulted in unprecedented 
shipments of lumber and other forest products, the 
total loading to and including Nov. 3 aggregating 
3,224,817 cars, 550,746 cars in excess of the record 
loading of 1920. 

The report points out that during the first 
nine months of this year the railroads handled 
more freight traffic than during any previous 
corresponding period, the net ton-miles of rev- 
enue and non-revenue freight being reported 
as 343,796,799,000. This represents an increase 
of 2.9 percent over the corresponding period in 
1920, which marked the previous record; 4.8 
percent over the first nine months of 1918, when 
freight traffic was greatly stimulated by the 
war; and 31.1 percent over the first nine months 
of last year, when freight traffic was reduced 
somewhat by the strikes of the coal miners and 
railway shopmen. 

During the first 44 weeks of this year 42,- 
655,661 cars were reported loaded with revenue 
freight, an increase over the same period of 
1922 of 6,455,666 cars, in 1921 of 9,037,948 cars 
and in 1920 of 4,028,110 cars. 

‘*Some of the outstanding factors which have 
made possible this hitherto unequaled trans- 
portation performance,’’ says the report, ‘‘are 
(1) the condition of power and cars, (2) new 
locomotives and cars placed in service, and (3) 
increases in the mileage per car per day and 
loading of equipment.’’ 

In view of the agitation in certain quarters 
for the restoration of the power of State com- 








- 


missions, which is limited to some extent in the 
Transportation Act, this portion of the com- 
mission’s report is illuminatng: 

In our last report we directed attention to the 
growing interrelations of Federal and State regu- 
lation of commerce and the inevitably harmful 
results of independent action by the respective 
regulatory authorities. We related the formula- 
tion of a plan of codperation, which was published 
as an appendix to that report. 

t is a matter of gratification that the plan is 
an actuality and that its application is constantly 
increasing. It has been put in practice in a 
number of cases, with results that have fully 
justified its adoption. Under it the occasions for 
conflicts in the exercise of Federal and State regu- 
lation, pregnant wtih injury to carriers and ship- 
pers alike, can be and are being avoided, to the 
advantage and satisfaction of all concerned. The 
results thus far obtained are confidently believed 
to assure an even fuller measure of success. 


Western Hearing on Lumber Rates 


WASHINGTON, D. C., Dec. 3.—The Interstate 
Commerce Commission has assigned for hear- 
ing Jan. 4 in the rooms of the Public Utilities 
Commission, Denver, Colo., before Examiner H. 
G. Cummings, a number of applications filed by 
Agent W. A. Poteet, for authority to continue 
Fourth Section departures. These include: 

Applications No. 2,316 and 2,317, the former 
covering lumber and related articles from Colo- 
rado common points to destinations in Arkan- 
sas, Kentucky, Nebraska, Illinois, Louisiana, 
Oklahoma, Indiana, Michigan, Iowa, Minnesota, 
Kansas, Missouri and Tennessee, and the latter 
lumber from Utah common points to destina- 
tions in the same States. The points involved 
are outlined in tariffs I. C. C. Nos. 249 and 250. 


Lumber Schedules Held Up 


WASHINGTON, D. C., Dee. 3.—The Interstate 
Commerce Commission has suspended until 
March 29 the operation of certain schedules in 
Supplement No. 17 to Agent J. H. Glenn’s 
tariff I. C. C. No. A-376 and Supplements Nos. 
4 and 5 to Agent F. L. Speiden’s tariff I. C. C. 
No. 728. The suspended schedules propose to 
restrict the routing on lumber and other forest 
products from stations on the Mobile & Ohio 
railroad and the Southern railway and connec- 
tions so that shipments to the Ohio and Missis- 
sippi River crossings and various points beyond 
in C. F. A. territory must be routed via certain 
specified routes over which thru rates are pub- 
lished, thereby making inapplicable lower com- 
bination rates via ‘other routes. For example, 
the present combination rate from Mobile, Ala., 
to Peoria, Ill., is 36 cents a hundred pounds, 
and the proposed joint thru rate, 36.5 cents. 
The present combinatién rate from Reform, 
Ala., to Columbus, Ohio, is 39 cents and the pro- 
posed thru rate, 40 cents. 


(SEERA as 


Fight Proposed Georgia Rate 


JACKSONVILLE, Fua., Dec. 3.—On July 14, 
1921, all railroads operating in Georgia, pursu- 
ant to order of the Georgia Public Service Com- 
mission, submitted a scale of rates on lumber 
and articles taking lumber rates for operation 
within Georgia. The matter came up before 
the commission in November, 1921, as docket 
No. 15,416. On Oct. 25, 1923, the commission 
submitted for criticism on Nov. 26, at Atlanta, 
Ga., a schedule of lumber rates in Georgia. J. 
S. Farish, traffic manager of the Georgia- 


‘Florida Saw Mill Association, appeared before 


the commission and formally protested against 
the proposed rates. When the case was heard 
in November, 1921, he protested vigorously 
against the rates the railroads proposed and by 
facts, figures and other data and by the testi- 
mony of manufacturers, undertook to show that 
the proposed rates were unjust and unreason- 
able; that under them Georgia manufacturers 
could not ‘operate, and that a downward revision 
was justified by existing conditions, and in con- 
sequence he submitted to the commission a scale 
of lumber rates which he undertook to justify 
and asked that they be made effective. 

Carriers have formally announced that they 
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will attempt to apply whatever scale is secured 
in Georgia to Alabama and Florida, and on 
interstate business between Georgia, Alabama 
and Florida. 


Increased Surplus of Cars 


WASHINGTON, D. C., Dee. 3.—The ear service 
division, American Railway Association, last 
night announced that in view of the seasonal 
decline in the demand for transportation the 
number of surplus freight cars shows a con- 
stant increase, while virtually no car shortage 
is being reported. Surplus freight cars ready 
to go on Nov. 22 totaled 111,797, an increase of 
40,678 from Nov. 14. The actual reported car 
shortage on Noy. 22, on the other hand, was 
only 1,866 cars, a decrease of 2,035 within a 
week. 

Of the total number of surplus freight cars 
reported box cars totaled 43,645, an increase 
of 9,196 from Nov. 14, while surplus coal cars 
numbered 58,490, an increase of 26,640 within 
the same period. 

Sa eAaaas 
No Weighing of Dunnage 

JACKSONVILLE, FLA., Dec. 3.—At a meeting 
of the Southern Freight Association in Atlanta, 
last week, J. S. Farish, traffic manager of the 


will convert 1,000 freight cars to 500 flat cars, 
300 double-deck stock cars and 200 single-deck 
stock cars; Alabama & Vicksburg, 100 gondola 
ears, 50-ton capacity, from the American Car & 
Foundry Co., 200 box cars, 40-ton capacity and 
100 flat cars, 50-ton capacity from the Chickasaw 
Shipbuilding Co. 


Southern Hearing Postponed 


MEMPHIS, TENN., Dec. 4.—Hearing of the 
Aberdeen (Miss.) rate advance case, scheduled 
here for Dec. 6, before the Interstate Com- 
merce Commission, has been indefinitely post- 
poned, according to advices received by the 
Southern Hardwood Traffic Association. 


Transcontinental Tariffs Held Up 


WasuHineTon, D. C., Dee. 4.—The Interstate 
Commerce Commission has suspended until 
March 25 fhe operation of certain schedules as 
published, in various transcontinental tariffs 
issued by Agents R. H. Countess, W. 8. Curlett, 
B. T. Jones and H. Wilson. The suspended 
schedules propose changes in the rules govern- 
ing terminal and other charges, privileges and 
allowances in connection with rates on various 
commodities between Pacific Coast points and 
intermediate territory on the one hand and 





cated as to be listened to. 


know, be true. 





THE REASON FOR FREEDOM 


Not the violent conflict between parts of the truth, but the quiet suppression of half of 
it, is the formidable evil; there is always hope when people are forced to listen to both 
sides; it is when they attend only to one that errors harden into prejudices, and truth 
itself ceases to have the effect of truth, by being exaggerated into falsehood. And since 
there are few mental attributes more rare than that judicial faculty which can sit in intel- 
ligent judgment between two sides of a question, of which only one is represented by an 
advocate before it, truth has no chance but in proportion as every side of it, every opin- 
ion which embodies any fraction of the truth, not only finds advocates, but is so advo- 


We have now recognized the necessity to the mental well-being of mankind (on which 
all their other well-being depends) of freedom of opinion, and freedom of the expression 
of opinion, on four distinct grounds; which we will now briefly recapitulate. 


First, if any opinion is compelled to silence, that opinion may, for aught we can certainly 
To deny this is to assume our own infallibility. 


Secondly, tho the silenced opinion be an error, it may, and very commonly does, con- 
tain a portion of truth; and since the general or prevailing opinion on any subject is rarely 
or never the whole truth, it is only by the collision of adverse opinions that the remainder 
of the truth has any chance of being supplied. 


Thirdly, even if the received opinion be not only true, but the whole truth; unless it is 
suffered to be, and actually is, vigorously and earnestly contested, it will, by most of those 
who receive it, be held in the manner of a prejudice, with little comprehension or feeling 
of its rational grounds. And not only this, but, fourthly, the meaning of the doctrine itself 
will be in danger of being lost, or enfeebled, and deprived of its vital effect on the char- 
acter and conduct; the dogma becoming a mere formal profession, inefficacious for good, but 
cumbering the ground, and preventing the growth of any real and heartfelt conviction, from 
reason or personal experience——John Stuart Mill. 








Georgia-Florida Sawmill Association, protested 
against the action of carriers in requiring ship- 
pers to weigh standards, strips or supports used 
in securing lumber upon flat, coal or gondola 
cars with cancelation of the 500-pound allow- 
ance as a penalty for failure to do so. As a 
result the carriers announced that they would 
not attempt at present to put this rule into 
effect and the submittal was accordingly strick- 
en from the docket. 


Equipment Inquiries and Orders 


In the latest issue of Railway Age, inquiries 
for cars and orders placed by the railways are 
reported as follows: 


INQuIRIES.—Philadelphia & Reading, 1,000 hop- 
per cars, 70-ton capacity ; Norfolk & Western, re- 
building 1,000 hopper cars, 5714-ton capacity. 

OrpERS.—The Great Northern, 100 underframes 
from the St. Paul Foundry Co., and will build 500 
Stock cars in its own shops; Southern Railway, 
1,000 box cars from the American Car & Foundry 

4.; Missouri Pacific, will repair 100 gondola cars 
and 200 general service cars in its own shops; 
also repairs to 1,000 freight cars at the shops of 
the Sheffield Car & Equipment Co.; Lehigh Valley, 
repairs to 200 gondola cars at the shops of the 
American Car & Foundry Co.; New York Central, 


eastern points on the other, resulting in re- 
stricting the rights of shippers to the privileges 
now published in the tariffs of individual ear- 
riers. 


War-Time Dwellings Sold 


NEw LONDON, Conn., Dec. 3.—Groton Park, 
the colony of wartime built houses near the 
Groton Iron Works, across the harbor in Gro- 
ton, has been sold for approximately $165,000, 
at auction, to Frank Kenna, of New Haven, 
Conn. The sale was ordered by the United 
States Shipping Board. Mr. Kenna said after 
the purchase that he was acting for himself 
in it, and for investment purposes. The colony 
includes ninety-eight dwellings, built in time 
of emergency to house men employed in ship- 
building during the war. Most of the houses 
are of modern construction and equipment, and 
occupy lots varying in size from 100 feet square 
to five acres. 

SHEER EBERABBBaaABS 

SAVINGS BANK deposits grew from $2,390,- 
000,000 in the United States in 1900, to $7,184,- 
984,000 in 1922, America is growing. 








ee Oregon 
F UI (Pine 
Three-Ply Panels 


Manufactured from Soft 
Textured, old growth timber 


Two Sides Good 
One Side Good 


Drawer Bottoms 
Dimension 


Trunk Stock 


We can make Prompt Ship- 
ment of Quality Panels at 
attractive prices. 


Let us quote on your 
next specification. 


J. E. HIGGINS 
LUMBER CO. 


San Francisco, Calif. 

















(Bruce Oak Flooring 
the Best Oat Aouing 














+ Quick Service 


On Transit Cars or Mill Shipments of 


Yellow Pine ta3.10= 


Dimension, Yard and 
Write us today about your needs. 


Shed Stock 
A. W. SMITH & CO., sx5ding: 














4-4 to 12-4 Ash,Basswood & Elm 
4-4 to 16-4 Birch and Oak "9x, 


Anderson-Miller 
Lumber Co.. Ltd. 


TORONTO, ONTARIO 








Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, ““PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamship Agents 
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CYPRESS 


WE carry between four 
and five million feet of 
dry cypress up to 4 inches 
thick in our Cairo, Illinois, 
yard. 


We can furnish in carloads 
or L. C. L. shipments at rea- 
sonable prices and can load 
out at once. 


Flooring, Ceiling, Siding, 
Pickets, Boards, 
Mouldings, Lath, 
Casings, Base. 


! Send us your orders 


Gregertsen 
Brothers Co. 


“‘ The Cypress Specialists’’ 


McCormick Building, CHICAGO, ILL. 


332 So. Michigan Ave., 
Yards and Plaining Mills: CAIRO, ILL. 
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Interior Department’s Forest Report 


In his annual report to the President, Secre- 
tary of the Interior Work includes brief re- 
sumes of reports made to him by the bureau 


heads of his department. With other things, 
the Indian bureau reported favorable lumber 
sales from reservation lands, principally in 
Washington, Oregon, Montana and Idaho, from 
which the returns to the Indians ultimately will 
exceed $7,000,000. 

The Indian commissioner likewise reported 
that an award of $1,490,195.50 had been secured 
for the Chippewa Indians of Minnesota for 
lands and timber taken over for the Minnesota 
national forest under the act of May 23, 1908. 

With other items reported by the general 
land office were 52 sales of timber on lands 
formerly within the Oregon and California 
railroad grant, on account of which $388,344.89 
was received, with receipts from these sales to 
date aggregating $1,332,293.80. 

Two sales of timber also were consummated 
on lands formerly embraced within the Coos 
Bay wagon-road grant, for which $250,347.50 
was received, making the total of sales to date 
$354,305. 

The national park service report has this to 
say about protection of forest growth: 


Fortunately, this year, as in the two years 
previous, the weather was such that few forest 
fires occurred in the national parks. The few 
fires which did occur were extinguished promptly 
with small loss. The contingent fund of $25,000, 
made available for fighting forest fires, was called 
upon but for comparatively small amounts. 

There is, however, another serious danger to the 
growth that appears to be increasing, namely, 
the destruction of timber resulting from infesta- 
tion of certain insects. In Yosemite, Glacier, 
Yellowstone and on the north rim of the Grand 
Canon these infestations have become more. seri- 
ous than in other parks, and while some control 
steps have been undertaken funds for more effec- 
tive methods should be granted. 


Trade at Home and Abroad 


The business situation at home and abroad 
is summarized as follows by the Department of 
Commerce, based on latest information: 


DOMESTIC.—Reports on October productive ac- 
tivity received by the bureau of the census, De- 
partment of Commerce, during the week ending 
Nov. 27, show little change from September but 
improvement over October, 1922. The index of 
lumber production relative to 1919 at 137 com- 
pares with 131 in September, 1923, and 123 in 
October, 1922. Production of fine cotton goods in- 
creased over the previous month and over a year 
ago. Sales of fine cotton goods for the month 
were 49 percent of the October, 1922, sales. Pro- 
duction of face brick and clay brick declined. 
The index of unfilled orders for 8 commodities, 
based on 1920 as 100, at 54.4 for the end of 
October compares with 57.8 a month before and 
71.8 on Oct. 31, 1922. Sales of principal whole- 
sale lines increased 7 percent over September 
and 12 percent over October, 1922. Of these 
lines, all showed an increase over last year ex- 
cept shoes, Price indexes of principal farm prod- 
ucts, based on 1913 as 100, show crops at 139 on 
Oct. 15, against 138 last month and 110 on Oct. 
15, 1922, and livestock at 103 for Oct. 15, as 
against 109 the previous month and 110 on Oct. 
15, 1922. The movement of fruit and vegetables 
during October increased seasonally. Apple ship- 
ments of 44,515 carloads compare with 29,313 car- 
loads last October, and citrus fruits at 5,390 cars 
compare with 4,519 cars in October, 1922. White 
potatoes and onions showed little change from 
October, 1922. Total exports of grain flour and 
meal, excluding rice, at 22,463,000 bushels, com- 
pare with 44,285,000 bushels in October, 1922. 

ForEIGN.—Latin-American cables to the Depart- 
ment of Commerce show general tho slight im- 
provement, except in Argentina and Chile where 
the improvement is marked. Argentine crops are 
good, tho threatened by locusts. Immigration is 
increasing, imports are heavy and also exports, 
especially of butter and cheese. Cancelation of 
the minimum cattle price law has lifted a heavy 
weight off the Argentine packing industry.  In- 
creased demand for Chilean natural products has 
materially brightened the outlook in that country. 
Exports of nitrates and copper are increasing. 
Collections are better. 
Brazil are satisfactory and domestic industry and 
trade are active but import trade is restricted by 
extreme weakness in exchange rates. The end of 
the Vera Cruz shipping strike and a loan of 10,- 
000,000 pesos, which has enabled the Mexican 
government to pay back salaries, have lessened pes- 
simism across the Rio Grande tho general business 
continues dull. The Peruvian Central Railway 
strike also is ended, with consequent improvement 


Economie conditions in, 


of conditions in the Lima district but elsewhere 
in Peru dullness prevails. 


(Sea aaaeaeaaeasa: 


Movement of Forest Products 


The latest figures compiled by the Depart- 
ment of Commerce representing industrial and 
commercial movements in October include the 
following on lumber: 

Production and shipments of southern and west- 
ern pine lumber increased over September, while 
for Michigan hardwoods and softwoods and North 
Carolina pine little change was shown in pro- 
duction and shipments. Stocks of southern pine 
and Michigan hardwood and softwood lumber 
showed little change from September but were 
lower than a year ago. Western pine stocks 
increased over both the previous months and a year 
ago. Lumber exports were 127,844,000 feet in 
October as against 128,171,000 feet in September 
and 110,152,000 a year ago. Furniture shipments 
averaged $46,575 per firm in October as against 
$39,287 in September and $37,639 a year ago. 
Unfilled orders for furniture stood at an average 
of $53,313 per firm at the end of October as against 
$53,609 a month before and $71,789 a year ago. 


(SHEER an: 


Chambers in Fire Waste Contest 


Announcement is made by the Chamber of 
Commerce of the United States that 122 Cham- 
bers of Commerce and civie organizations have 
officially entered the inter-chamber fire waste 
contest. In addition 80 other chambers that 
reported fire prevention committees in 1922 have 
been entered. Thus about 200 chambers are 
engaged in fire prevention activities.. The na- 
tional chamber notes with interest that 78 of 
the competing organizations indicated no spe- 
cial interest in fire prevention before the an- 
nouncement of the contest by the insurance 
department of the Chamber of Commerce of the 
United States. 


Department Issues Year Book 


The first Yearbook to be published by the De- 
partment of Commerce is now available to the 
public. This book contains nearly seven hun- 
dred pages, with text and tables, graphs, maps 
and other forms of exposition covering trade 
activities in 1922 and the early part of 1923. 
It is believed that in no other form is the vast 
amount of valuable information contained in 
this book available to the business men of the 
United States. 

The Commerce Yearbook evidences a desire of 


the Department of Commerce to serve the com- 


mercial interests, and it is designed to meet the 
everyday needs of a large and increasing num- 
ber of business men who realize the value of 
the facts of trade history and development as 
guides in determining trade policies of the im- 
mediate future as well as those looking far in 
advance of the present. 

Lumbermen especially will find much of in- 
terest and value in the sections of the book 
devoted to operations and trend of their in- 
dustry; and in the part devoted to construction 
there is a vast amount of information of great 
value. The book will prove to be a worthwhile 
addition to the library of every business con- 
cern, not of temporary interest alone, but in- 
creasingly valuable as successive numbers are 
published. It may be obtained from the Super- 
intendent of Documents, Government Printing 
Office, Washington, D. C., at 60 cents a copy. 


THE LUMBER DIVISION, Department of Com- 
merce, announces that imports of wood flour 
into the United States during the six months 
ending June 30 amounted to 4,943,142 pounds, 
valued at $37,614. 


THE LUMBER DIVISION also announces that a 
report on ‘‘The Forests of British Honduras,’’ 
prepared by C. Hummel, conservator of forests, 
is now off the press, and may be purchased from 
the Colonial Secretary’s office, Belize, at $1.50 
the copy. The report covers forest industries, 
the nature and present state of the British 
Honduras forests, general conditions in the 
country in relation to forestry policy and or- 
ganization, and exports of forest products. 
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The New Englander 


A little of the sailor in his locks of grizzled 
gray, 
A little of the memory of the sea; 
His sires have sailed a clipper, you can tell it 
by the way 
He walks a deck wherever he may be. 
A little of the soldier, yes, a bit of Bunker Hill, 
A queer, old-fashioned musket on his arm, 
A little of the ocean, and a little of the mill, 
And a little of the old New England farm. 


A little of the woodsman in his step and in his 
mien, 
A little of the homespun pioneer, 
A longing in his bosom for the woods of ever- 
green, 
The swish of boughs forever in his ear. 
A little of the pavement and a little of the 
trail, 
A little of the tent upon the crag, 
A heart that leaps within him at the sight of 
every sail, 
A soul that feels the rapture of the flag. 


A little of the jurist and a little of the sage, 
A little of the men who buy and sell, 
A little of the preacher of a little sterner age, 
A little of the gentleman as well. 
Oh, some may see the woodsman, or a farmer 
from the hill, 
And some behold a sailor from the sea; 
The men of old New England, from the moun- 
tain, shore or mill, 
Are a little bit of all of them to me. 


We See B’ the Papers 


Another light wines and beer bill is to be in- 
troduced in Congress. Light wines and beer 
seem to be as hard to down as some of this 
other stuff you get now. 

The American Bankers’ Association reports 
that the American people saved over a billion 
dollars during the year ended June 30, but sta- 
tistics are not available as to how much they 
didn’t save. 

A bumper wheat crop is predicted for next 
year; it looks like the American farmer is com- 
pletely ruined. 

‘*Building construction,’’ says a prominent 
steel man, ‘‘has held up, and indications are 
that it will continue to hold up.’’ As far as 
steel is concerned, we can think of no better 
expression. 

Railroad earnings continue big; but there 
are only a few of us who can save anything 
out of our railroad earnings. 


The new $1 bill has no eagle on it, but 
money will continue to fly just the same. 


President Coolidge does not seem to be say- 
ing anything, and, for that matter, Hiram 
Johnson may not be saying anything either. 


A Boston man offers $100 for a word. A 
lot of men would be willing to pay that for the 
last. 

Gen. Haller is reaching that interesting hour 
in the evening when one begins to wonder if it 
wouldn’t be wise to go now. 

In one month the American Defense Society 
received 20,000 requests for copies of the Con- 
stitution. We would feel more cheered by the 
fact were it not for the fear that they were 
desired by people who wanted to find out how 
to evade it. 

There are rumors of a big automobile merger, 
but the mergers that ought to be stopped are 
these mergers at crossings. 

The market reports that cotton is down, and 
Aunt Martha reports that, land’s sake, she 
always supposed it was. 

The demand for lumber may be quiet but the 
demand for licker is down to a whisper. 

The moon will be on its last quarter about 
Christmas time, and so will the rest of us. 








The saxophone was invented by Adolphe Sax, 
a Belgian. It looks like Belgium has her re- 
venge. 

Premier Baldwin’s son is opposing him in the 
election. An American father would think if 
that was all that was quite reasonable. 

Secretary Hughes says he wants to see Ger- 
many prosper, but that will arouse no German 
cheers. Don’t you realize, Mr. Secretary, if 
Germany prospers she will have to pay? 

In other words, it is rather mean of the Sec- 
retary of State to say that he would like to 
see Germany prosper after Germany has worked 
as hard as she has to get where she is. 

There is a new popular song entitled ‘‘Step- 
ping Out;’’ and, if it is anything like the rest 
and anybody started to sing it, we feel certain 
that that is what we would want to do. 

England is now hearing some of our radio 
programs, and just think how we shall feel if 
she happens to hear some of our jazz. 

A horse can develop 21 H. P., and a woman 
on oceasion 100 W. P. 

The football season is over, and Walter Camp 
will now give us the Yale line-up. 

East is East, and West is West, and never 
the twain shali meet, for fear the wallops of 
Notre Dame some other team might repeat. 

Oklahoma now has an acting governor, but he 
doesn’t act like this other governor did. 

The radical element in Congress may be sus- 
picious of Wall Street, and in that respect, at 
least, their feelings are mutual. 

Well, we have several presidential candi- 
dates on our hands; but, cheerio; only one of 
them can be elected. 

As far as the Coolidge administration is con- 
cerned, we certainly are having wonderful 
weather. 

As for a Christmas present, isn’t it strange, 
gentle reader, that you and we should have both 
thought of the same thing? 





Between Trains 


Rome, N. Y.—It was five years since we had 
been in Rome, but it hardly seemed so. Ben 
Beach met us at the train and introduced us 
to the Rotarians assembled, and Harry Beach 
was down in front to lead the applause. Five 
years had not taken a single hair from Harry’s 
head nor added a one to Ben’s. ° 





Exeter, N. H.—Here as the guest of Phillips 
ixeter Academy, we slept at Graduates House, 
a fine old house owned by the school and that 
serves as a hostelry to its visitors; and we think 
we .have found out what is the matter with 
Kansas. Not Kansas exactly, but New York, 
and Chicago, and Muskegon, Mich., and Seattle, 
Wash. On the door of every room at Gradu- 
ates House there is a sign which says: 

The House closes at ten o’clock. Please 
leave word at the desk if you expect to be 
out after that hour. 

That is what is well with Exeter and what 
is the matter with the rest of the country. That 
sign ought not only to be on the door of every 
room in Graduates House but on the door of 
every room of the Waldorf-Astoria, the Black- 
stone, the Sinton, the Fontanelle and the Pal- 
ace. It should adorn the doors of the Biltmore, 
whether Los Angeles or Providence. It wouldn’t 
hurt the Bellevue, the Belvidere, or the Balti- 
more, or the Pantlind or the Gayoso. 

What this country needs is to go to bed at 
ten and get up at six. 

There is a list as long as your arm of great 
men who have prepared at Exeter since the 
school commenced its own career in Revolu- 
tionary days. Exeter and Andover, founded 
by brothers, are not far apart, and the annual 
Exeter-Andover game is the Yale-Harvard con- 
test among the academies. They had just 
played to a tie in the presence of 30,000 people. 








NOT 


Just Flooring 
but 


Better 
OAK 


Flooring 


Beginning with the selection of the 
standing Oak timber we have 
made it our business to leave noth- 
ing undone toward the production 
of better Oak Flooring. 


St. Francis Valley Oak is superior 
in uniformity of texture and color, 
and all of our lumber comes from 
this timber, grown within a radius 
of 40 miles of our mills. 


All flooring lumber is properly 
air dried in the open before going 
into our dry kilns and all thin 
flooring is cut to proper thickness 
while green, giving an even dis- 
tribution of moisture content. 


Each piece is individually graded 
by a man who does nothing else 
and we are exceptionally careful 
in selecting tight roofed cars in 
which to ship to prevent damage 
from leaky roofs. 


Particular dealers with discrimi- 
nating customers will do well to 
stock ‘Superior Brand’ and be 
able to guarantee satisfaction. 


SUPERISR nconme 
‘America’s Finest-” 


Superior Oak Flooring Co. 


HELENA, ARK. 
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| Hardwoods 


| ORR ESS 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS—PLANKING 
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OAK FLOORING 
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The 
Mowbray & Robinson 


Lumber Company 
CINCINNATI, OHIO 
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OAK frrtix GUM 











We want to hear from 
a few more buyers of 


Oil Rig Stock, Mine 
Timbers, Car Material, 


Dimension Stock, 
4" ASH for Auto Stocks 


Tell us about your requirements now. 

















A. L. Boynton Lumber Co. 


or LUFKIN, TEXAS 








KEITH LUMBER Co. 


547-551 Keith 
Building, Beaumont, Texas 


OK -syreraactos“Order from Keith” 














Get Our Prices 
On These Items: 
MAGNOLIA 
2 cars 4’4 Log Run 


PLAIN SAP GUM 


2 cars 4/4 Ist and 2nds 
2 cars 5/4 No.1 Com, and Btr, 


TOUGH ASH —SOFT ELM—OAK 
RED & SAP GUM—TUPELO 
MAGNOLIA—CYPRESS 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. _We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 














Asks Dissolution of Maple Flooring Association 


GRAND Rapips, Micu., Dee. 4.—For the last 
two weeks in the United States district court 
here Judge C. W. Sessions has been hearing 
proofs in the Government’s attempted dissolu- 
tion of the Maple Flooring Manufacturers’ As- 
sociation as an alleged unlawful combination 
in restraint of trade under the Sherman Act. 

The petition for dissolution was filed early in 
the spring and the hearing opened Monday, 
Nov. 26. There are twenty-one defendant con- 
cerns, all manufacturers of maple, birch and 
beech flooring and all members of the associ- 
ation. 

The Government’s case, as in all Sherman 
Act cases, hinges upon the question of ‘‘in- 
tent’’ and ‘‘method.’’ It is the contention of 
the Government that the association employed 
unlawful means for the purpose and with the 
intent of attaining an unlawful end, namely; to 
restrain the free buying and selling of hard- 
wood flooring in the United States and to fix 
and maintain uniform and noncompetitive 
prices for flooring. 

The defendants individually and as an asso- 
ciation positively deny any intent to violate the 
Sherman Act or any other law, deny that uni- 
form prices ever were intended to or did exist 
and deny that the means employed was unlaw- 
ful. 

Government Takes New Tack 


At the outset the case took on an unusual 
aspect in the Government’s contention that the 
association restrained trade and fixed prices by 
means of ‘‘average cost’’ tables compiled by 
the secretary and sent to members weekly and 
thru socalled ‘‘minimum price plans’’ or 
‘“bases’’ promulgated by the association from 
time to time and agreed to by members. 

Judge James A. Fowler, of Knoxville, Tenn., 
special assistant attorney general in direct 
charge of the case, states this is a pioneer 
action so far as the Government is concerned. 
For the first time in history the Government is 
attacking a trade association on the particu- 
lar basis mentioned. Attorneys for the de- 
fendants are Jacob Newman, H. J. Darby and 
Edward Johnston, all of Chicago. 

The minimum price plan, according to the 
Government, was in the nature of an amend- 
ment to the articles of association of the de- 
fendant organization. The plan is alleged to 
have been a mutual agreement between mem- 
bers of the association whereby the latter 
pledged themselves to establish ‘‘minimum’’ 
prices for maple, beech and birch flooring and 
not to sell any such flooring below the mini- 
mum price. Copies of the minimum price plans, 
alleged to have been threé in number, adopted 
at various times, have been introduced in evi- 
dence in district court. They contain certain 
elements to be used as the basis for determin- 
ing an ‘‘average cost’’ of manufacturing and 
selling flooring. ‘The Government alleges the 
plans also provided that ‘‘minimum prices’’ 
should be the delivered prices in the table of 
values in the association’s Rate Book and Index 
of Towns which was issued to each member. 
The association denies any of the minimum 
plans ever was ‘‘enforced.’’ 

The association contends and the Govern- 
ment admits that under the new articles of 
association, adopted Jan. 1, 1922, the organi- 
zation has abandoned the minimum price plan 
or basis, as such. The Government alleges, how- 
ever, that the association has substituted for 
this plan a ‘‘statement of policy to the effect 
that a careful consideration of the question 
of cost is recognized as the only scientific meth- 
od of conducting the business of manufactur- 
ing flooring,’’ and ‘‘provisions that the asso- 
ciation furnish to its members information re- 
garding the average cost of such flooring when 
manufactured, sold and delivered, f. 0. b. cars 
at the flooring plants, as determined from time 
to time by surveys of costs.’’ 


The Government’s Contention 


Enlarging on this allegation the Government 
says: ‘‘This agreement specifies that certain 
enumerated, fundamental elements are to be 


considered as entering into and determining 
such average costs and said elements are identi- 
cal with those employed in accordance with the 
aforesaid minimum price plans for the determi- 
nation of minimum prices.’’ 

In connection with the alleged determination 
of minimum prices and average costs the asso- 
ciation is claimed to have issued freight rate 
books. These books contained tables of freight 
rates from Cadillac, Mich., to many points in the 
United States, average cost charts showing 
average costs, f. o. b. cars of the principal 
items of flooring, tables of differentials for 
the determination of average costs of all other 
kinds of maple, beech and birch flooring, state- 
ments of extra charges for special grades, sizes 
and lengths, statements of the terms of sale 
and the rule for allowing cash dis@ounts and de- 
livered cost charts showing the socalled average 
cost of any item of flooring, including the 
freight rates from Cadillac when delivered at 
any destination. 

By means of this elaborate compilation the 
Government is attempting to prove that the 
defendants ‘‘continuously from 1913 to the 
present date’’ have been enabled to determine 
the delivered ‘‘minimum price’’ for any item 
of maple, beech or birch flooring at any des- 
tination in the United States. 


Defendants Deny Wrongful Intent 


Efforts of the defendants have been directed 
toward proofs and testimony tending to dis- 
prove the allegation of wrongful intent. Mem- 
bers of the association, sworn as witnesses, while 
admitting the existence of the minimum price 
agreements and the various data in the freight 
rate book, deny that these were meant or 
actually were used to restrain trade, or to 
fix and maintain minimum prices. 

George W. Keehn, secretary of the associa- 
tion, has occupied the stand a large share of 
the time since the hearing began. He told 
in detail of the system of weekly, monthly, 
quarterly and semiannual reports by means of 
which members of the association have been 
kept informed of conditions within the trade. 
These reports, sent to Chicago headquarters 
by members, included data on each individual 
sale, figures on stocks on hand, unfilled orders 
and other information of importance to flooring 
manufacturers. 


Testimony tends to show that at all times 
during past years strong competition has ex- 
isted in the maple flooring industry. Defend- 
ants have testified that the cost reports and 
other statistics which they have received have 
been of great service to them, have helped them 
to stop expensive leaks in manufacturing and 
operating costs, have helped to reduce the cost 
of manufacture, having stabilized the industry 
and promoted healthy competition. 


The Freight Book 


Explaining the freight rate book the asso- 
ciation says: 


Each of the defendant manufacturers daily re- 
ceives a great many inquiries as to delivered prices 
for maple, beech and birch flooring from many 
different parts of the United States. Many of the 
defendant manufacturers are located in small or 
country communities where there are no facilities 
for promptly obtaining accurate information con- 
cerning freight rates. If the defendant manufac- 
turers were compelled to ascertain freight rates 
from their respective mills to the various places 
of delivery, business could not be safely, eco- 
nomically or expeditiously carried on unless each 
defendant established at his mill a special traffic 
department, at great expense, as is done only by 
large manufacturing concerns. 


The association denies that its purpose in 
compiling delivered cost charts was to constrain, 
hamper or interfere with individual liberty in 
determining the manufacturing or delivered cost 
of flooring ‘‘but that each manufacturer might 
use the same, if he saw fit, for any purpose 
whatsoever.’’ The defendants deny that the 
delivered cost charts were used as price lists. 

Since the filing of the present action against 
the association the latter has introduced testi- 
mony showing that it has abandoned the use 
and distribution of the cost charts and other 





wee bh en. eo OO 


1923 


ing 
nti- 
the 


‘ion 
Sso- 
‘ate 
ght 
the 
ing 
pal 
for 
her 
tte- 
Zes 
ale 
de- 
ge 
she 


he 


1d 


- 
le 
e 
it 
r 


arm: 


i. 


3 
! 





DECEMBER 8, 1923 


AMERICAN LUMBERMAN 


65 





matter in the freight rate book to which the 
Government objects. 

Considerable testimony has been offered dur- 
ing the trial concerning the standardization of 
flooring. Defendants claim that the standard- 


ization and grade rules established by the asso- 
ciation are one of the priniepal benefits aceru- 
ing from the organization. 

_ At the conelusion of the arguments, Judge 
Sessions promised an early decision. 


News of Forestry Activities 


California Timber Cutting 


The best methods of harvesting national for- 
est timber in the Sierra forests of California is 
the subject of Department Bulletin, No. 1176, 
just issued by the United States Department of 
Agriculture, entitled ‘‘Some Results of Cutting 
in the Sierra Forests of California.’’ 

As in other forms of agriculture, according 
to the bulletin, the best soils and most favor- 
able climates result in the most rapid growth, 
and the poorer the soils and the more unfavor- 
able the other growing conditions, the poorer 
response the trees make. 

In the California pine forests new seedlings 
become established in about 5 years under 
favorable conditions, while on the poorer lands 
20 years may elapse before the area is again 
stocked. Even then the distribution of the 
seedlings will not be uniform. In logging as 
many young trees should be saved as possible. 

The bulletin may be obtained from the dis- 
trict forester, San Francisco, Calif., or De- 
partment of Agriculture, Washington, D. C. 


Larger Forest Protection Appropriation 


Detroit, Micu., Dee. 4.—It has been learned 
on good authority by a representative of the 
AMERICAN LUMBERMAN that the Michigan legis- 
lature now in special session at Lansing stands 
ready and willing to appropriate $500,000 for 
forest fire control, a consensus of opinion which 
was obtained by an informal but none the less 
positive canvass of the legislators. This appro- 
priation represents the estimated cost of ade- 
quate forest fire protection in Michigan during a 
normal year based on the present knowledge of 
forest conditions. During the current year 


only $241,000 was available for this purpose. 

Coincident with this proposed increase the 
State department of conservation plans a wide- 
spread educational campaign as a means of 
arousing the interest of citizens in combating 
fires and of preventing accumulation of slash 
and waste in’ lumbering operations. It is 
pointed out that codperation of this kind is 
essential to obtain progress in conservation 
which can not be secured entirely thru fire war- 
dens, lookout stations and other mechanical 
means. 


Southern Reforestation Makes Progress 


NEw ORLEANS, LA., Dee. 3.—With the leas- 
ing of the 1,500-acre tract from the Urania 
Lumber Co., reported in last week’s AMERICAN 
LUMBERMAN, the Southern Forest Experiment 
Station of the Federal Forest Service now has 
three land areas under lease for experimental 
purposes. The first of these, comprising 650 
acres, adjoins the Coastal Plane Experiment Sta- 
tion at MeNeill, Miss. The second consists of 
a turpentine privilege on 1,500 acres near 
Starke, Fla. The tract just leased from Henry 
Hardtner, of the Urania Lumber Co. is in Winn 
Parish, Louisiana. A fourth experimental area 
near Bogalusa, La., has been offered by the 
Great Southern Lumber Co. and a long-term 
lease on this tract is in course of preparation. 

In announeing the lease of the Winn Parish 
tract, Chief Forester Greeley took occasion to 
praise the pioneer reforestation work of Henry 
E. Hardtner, telling of the latter’s successful 
experiment on his own holdings, as a result of 
which many southerners have been converted to 
the cause of forestry. 


Books for Retail Lumbermen 


Text Book on Lumber Industry 


Lumbering and the lumber industry are now 
receiving more attention from the public gen- 
erally than at any time in the past and pub- 
lie interest in lumber manufacture and distri- 
bution in their various aspects is rapidly in- 
creasing. The need of a textbook that should 
present to students and laymen in brief and 
yet authoritative manne» the essential facts 
about the lumber indusi has long been real- 
ized. Such a book the i iERICAN LUMBERMAN 
believes has now been} — ‘uced in ‘‘ The Ameri- 
can Lumber Industry’’ by Nelson C. Brown. 
Mr. Brown is well known to the lumber indus- 
try as an author as well as in his professional 
capacity. He is professor of forest utiliza- 
tion at New York State College of Forestry, 
Syracuse University, and formerly was United 
States trade commissioner to Europe for the 
National Lumber Manufacturers’ Association 
and the United States Department of Com- 
merce, 

This new book is designed to serve as a text- 
book in forest schools as well as a_ practical 
aid for those engaged in the lumber industry 
and a reference work for the general public 
interested in the economies, statistics and mer- 
chandising methods of the industry. 

After a preliminary general survey of the 
industry, the author takes up methods of manu- 
facture, discussing in brief fashion the follow- 
ing subjects; Methods of selling and distribu- 
tion, including various factors engaged; meth- 
ods of settling disputes; advertising; trans- 
porting and related questions; statistics of con- 
sumption with respect to species and uses. 
These are presented in attractive and inter- 
esting fashion and the exportation of lum- 


ber receives competent treatment. Consider- 
able space is given to the development of asso- 
ciated effort and promotive agencies within the 
industry, various leading organizations receiv- 
ing individual attention. Finally, a_ brief 
sketch of each of the trade journals and a 
bibliography of lumber publications completes 
the work. ‘‘The American Lumber Industry’’ 
is a book of 279 pages, bound in cloth and is 
published at $3. The AMERICAN LUMBERMAN 
supplies the work at the publisher’s price. 


Mapping Advertising Campaigns 

Advertising in the lumber industry is a late 
development but advance and improvement in 
publicity methods have been rapid. Not only 
is lumber advertised much more effectively than 
even a decade ago, but lumbermen generally 
are much more interested in publicity methods 
than formerly. A book just published entitled 
‘¢ Advertising Campaigns,’’ by Harry Tipper 
and George French, contains a vast amount of 
valuable material for persons desiring to sys- 
tematize their advertising campaigns and or- 
ganizing them in a way to produce the greatest 
possible results with the money expended. The 
department headings suggest the method of 
treatment as follows: Investigating the prod- 
uct; investigating the market; planning the 
campaign; operating the campaign. ‘‘ Adver- 
tising Campaigns’’ is a book of 432 pages, 
published at $4, and supplied by the AMERICAN 
LUMBERMAN at the publisher’s price. 

Caaaaaaasaaaaaaaaea 

HoME OWNERSHIP stands for playing square 
with the wife and kids; for community stand- 
ing and credit; for the family’s health and 
happiness, and for better friendships. 





We Guarantee 
You Quality 


We know there’s nothing wins 
sales like quality and for that rea- 
son we take unusual care to have 
our stock right in every particu- 
lar. For years we have been 
satisfying exacting buyers with 
our 


Pine, Cypress, 
Hardwoods 


Our list of items includes:— 


Long and Short Leaf Yellow 
Pine. Timbers, Special Cuttings 
and R. R. Stock. Oak Flooring, 
Red and White Oak, Ash, 
Gum, Elm, Cottonwood, Gen- 
uine Louisiana Red Cypress. 


We shall appreciate an opportunity 
to quote you. 


Chicago Lumber 
€& Coal Co. 


ARCADE BLDG., ST. LOUIS, MO. 








We’re Always 
on the Job 


when it comes to promptly 
supplying high quality 


wesc OAK and GUM 


Hardwood 
—" YARD STOCK AND 
TIMBER CUTTING 
We specialize in thin 
Gum and Oak Lumber. 


H. G. Bohlssen Mis. Co. 


; prt. 
perome:. Ewing, (@Si,°) Texas 











* BAND SAWN 


Oak, Gum, Poplar 


Beech, Magnolia 
and other Hardwoods 


Lumber well manufactured— 
orders handled intelligently. 


Eastman, Gardiner 


Hardwood Co. 
LAUREL, MISSISSIPPI 


Member Hardwood Manufacturer’s Institute. 
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SOFT 
TEXTURED 


LOORING 


The beautiful velvet-like fin- 
ish of McMinnville Oak Floor- 
ing is the result of using the 
latest type disc-head matchers. 
The knives on these machines 
operate with a shaving motion 
and therefore eliminate all 
knife and cutter head marks on 
the flooring. 





You'll find this careful manu- 
facture and the natural supe- 
rior quality of McMinnville 
Oak Flooring will stimulate 
flooring sales and_ greatly 
please all customers. Write 
us about your needs today. 


NNVILLE 
MI Nr GGCo. 


MCMINNVILLE,TENN. 











Ask About the Profits 
Brought by this Machine 


Your mill can make more money when 
equipped with the 


Atlas—IMPROVED PHILLIPS—lovented 


WINDOW FRAME MACHINE 


Pulley Mortiser Pocket Cutter Variety Saw Table 


Put this modern machine to work in your 
plant and watch it pay for itself. Our near- 
est representative will gladly show you how. 
Full information sent upon request. 


Atlas Manufacturing Co. 
Window Frame Department : 
ORLANDO, FLORIDA 

















A NON-MIRING WAGON 


Capacity 10 tons. Adapted for hauling over 
sand, mud, bad roads or soft ground. More 
freight with less power. Will carry capacity 
] wherever animals or tractors can work. 
Shipments direct from Chicago factory. 
Information and prices on request. 
ATHEY TRUSS WHEEL CO., 130 N. Wells St., Chicago, U.S.A. 
Cable Address ‘“Trusswheel Chicago” 













Plants engaged in the manufacture of sash, doors 
and millwork thruout the country are, as a rule, 
busily engaged on orders for special work going 
into buildings now in process of construction. 
With the annual shutdown for repairs and in- 
ventory not far away, the mills are endeavoring to 
get their order files cleaned up, so far as possible, 
before that time. Due partly to the exceptionally 
mild weather, for this season of the year, pre- 
vailing thruout most of the country, and in part 
to the propaganda favoring winter construction, 
more building projects have been got under way 
recently than is usual so late in the year. This 
means a larger carry-over of unfilled orders into 
the new year than has been the case in any recent 
year. 


There has been a large demand for storm sash 
thruout the northern States, which demand still 
continues, altho reported easing off somewhat in 
spots. 


Such price changes as are being made seem to be 
more along the line of revisions and adjustments 
of the various items than any general change in 
recent levels. 


There is a steady demand for all kinds of mill- 
work in Columbus, and central Ohio, as favorable 
weather has helped building. Many new building 
projects are announced, and figuring on new work 
is brisk. Homes and apartments comprise the bulk 
of construction work at this time. 


Reports from Minneapolis, Minn., say that the 


rush business in storm sash has lowered somewhat 
in the last week. Trade so far this fall has been 


above seasonal, with city trade brisk. The demand 
for storm sash from rural communities has slowed 
down, and it is not likely that there will be an- 
other advance for some time. Some large struc- 
tures here will be ready for millwork soon, and 
local concerns are ready to fill any such demand. 
Prices remain unchanged. 

The demand at Baltimore, Md., keeps up in quite 
a gratifying way, and there appears to be every 
indication that the rest of the month will be pro- 
ductive of a very fair volume of orders. Con- 
struction work has been favored to an unusual 
degree by the weather during the fall, and the 
climatic conditions are still almost ideal. 


The door factories and planing mills of Buffalo, 
N. Y., have a good amount of business on hand 
and are generally somewhat behind in the filling 
of their orders. The open weather has benefited 
the plants considerably during the past few weeks. 


Reports from the glass trade indicate that win- 
dow glass is moving in fairly good volume. The 
fall business in this line is said to have been fairly 
satisfactory, and there was a slight increase in 
carload orders during the last week. As usual 
at this season, jobbers are holding down their stocks 
as much as possible, preparatory to inventories. 
It is expected that the consumption during the 
coming winter will exceed the normal requirements. 
One of the large glass manufacturers says: ‘‘The 
unusually favorable weather for building this falt 
has resulted in a steady demand for glass. Unless 
something unforeseen occurs, there is every reason 
to expect that this demand will continue for the 
balance of the year.” 
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Kiln Drying of Western Pine 


An article on the kiln drying of western pine 
by Charles J. Williams, jr., president of the Moore 
Dry Kiln Co., of Jacksonville, Fla., and North 
Portland, Ore., is the feature of the November 
issue of Moore Facts, the company’s house organ. 
The Bowman-Hicks Lumber Co., of La Grande, 
Ore., has recently installed a battery of four Moore 
single charge dry kilns, illustrations of which are 
shown in connection with the article, together with 
details of the arrangement of the heating coils in 
the Moore compartment pine kilns, and psychrom- 
eter charts depicting temperature and humidity 
used, also time required in drying 4/4 western pine 
select and 6/4 and 8/4 pine shop stock. 


Locomotive Crane for Industrial Use 


The Brown Hoisting Machinery Co., of Cleve- 
land, Ohio, manufacturer of patent automatic 
hoisting and conveying appliances, has recently 
issued a second edition of its booklet, ‘““Man Power 
Multiplied,’ known as booklet No. 10, which is 
much larger and more complete than the first 
one of this title distributed in 1921. Booklet No. 
10 contains twenty pages and features the No. 2 
Brownhoist locomotive crane, which the company 
states “is more than just’ a small crane. It is a 
highly efficient and dependable material handling 
machine designed and built by one of the oldest 
and largest locomotive crane manufacturers in the 
country. It is a versatile machine that will go 
almost anywhere, any time, and do practically 
every kind of handling work. It combines the 
efficiency of the large railroad type locomotive 
cranes with the operative economy and mobility of 
the small machine. Replacing manual labor in an 
almost endless list of industrial applications, the 
No. 2 Brownhoist can truly be termed ‘‘Man Power 
Multiplied.” 

It is further stated that its ease of transporta- 
tion, its sturdy construction and the speed at 
which it can be operated on bucket, hook, or 
magnet work fit it for a large range of useful 
work among lumber and coal yards, building sup- 
ply dealers, railroads, contractors, scrap yards, 
sand and gravel plants ete. To the industrial 
plant it offers a piece of equipment that will pay 
for itself time and again in the savings it will 
effect in and about the plant. ; 

The No. 2 Brownhoist is a locomotive crane of 
the all-steel, full-revolving type, built of the same 
high grade materials and designed to give the 
same excellent service as the larger Brownhoists 
have given for over a quarter of a century. It 
is furnished to operate by steam, electricity, or 
gasoline engine and on the mounting best suited 


to the customer’s requirements. The general con- 
struction is similar in all types, the only differ- 
ences being in the details of the truck mountings 
and in the power units. 


Band Sawing Machinery Catalog 


Wm. B. Mershon & Co., of Saginaw, Mich., have 
recently issued a 40-page catalog covering their 
line of band sawing machinery for factory work, 
in which is given the description, specifications 
and illustrations of the following equipment: Ideal 
band resaw, intended for those who require a high 
grade resaw of moderate size, capacity and price, 
capable of doing the most accurate work. Timber 
sawing Ideal band resaw, provided with a special 
wide opening feed works adapting it to the resaw- 
ing of medium size timbers, as well as plank, 
boards ete. Ideal band resaw, New England type, 
especially adapted to the resawing of thin material 
from short stock due to the arrangement of the 
feed works. Bolt saw, 46-inch, designed for re- 
sawing bolts, flitches, slabs etc. Standard per- 
fected band resaw, for general box factory use. 
New standard 54-inch band resaw, for handling 
thick stock and exceptionally crooked lumber. New 
standard 60-inch band resaw, intended for the 
most severe factory service, as well as timber saw- 
ing. Heavy timber band resaw, designed for re- 
sawing of heavy timbers. Twin band resaw, 36- 
inch, for resawing stock ranging from four to eight 
inches in width, making two cuts at the same time. 
Twin band resaw, 46-inch, for resawing orange 
boxes, egg crates, cloth boards ete. Twin band 
resaw, 54-inch, for resawing boards or box shook 
into three pieces or two boards fed abreast into 
four. Band resawing attachment for planers. 
Pages 28 to 40 of the catalog are devoted to band 
ripsaws for various purposes. Catalog showing 
complete line of band resaws for sawmill work 
will be sent by Wm. B. Mershon & Co. to inter- 
ested parties upon request. 


(BEBE AEBEEEEEEa 


TROUBLE AND LITIGATION 


ANGOLA, N. Y., Dec. 4.—A voluntary petition in 
bankruptcy was filed last week by the Good Lumber 
Co., a co-partnership consisting of George A. and 
Henrietta Good. Liabilities are $15,000 and assets, 


4,436 


CHIPPEWA FALLS, Wis., Dec. 4.—Stockholders 
of the Chippewa Wood Manufacturing Co., received 
notice from C. L. Baldwin, referee in bankruptcy, 
that the trustees are prepared to accept the highest 
bids which have been received for the personal 
property and real estate of the defunct concern. 
It is reported that these bids total $5,845. 
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“Caterpillar” for Snow Removai 

“The ‘Caterpillar’ for Snow Removal’’ is the 
title of a 16-page bulletin recently issued by the 
Holt Manufacturing Co., of Peoria, IIl., illustrat- 
ing and describing the usefulness of the Holt 
equipment for breaking snow blockades, clearing 
streets and keeping city and country roads 
opened in the depth of winter in various parts of 
the United States and Canada. ‘Caterpillar’ 
tractors with special winter equipment are de- 
picted in the bulletin, which also contains speci- 
fications for the 10-, 5- and 2-ton ‘Caterpillar’ 
tractors, blade plow and wing type plow. A 
copy of this bulletin will be sent to interested 
parties upon request. 
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Trails Logs with “Thirty” Tractor 

The accompanying illustration depicts a “Thirty” 
tractor, agg by the Best Tractor Co., 
of San Leandro, Calif., in service at the Montana 
Logging Co.’s operation at Missoula, Mont. The 
logging concern has built a chute from the woods 











Best “Thirty” tractor trailing logs at Montana 
Logging Co.’s operation, Missoula, Mont. 


to the mill and trails the logs there with a 
“Thirty.” It is stated the stand of the timber 
is such in that region that a trailing chute offers 
the easiest, quickest and most economical method 
of moving timber, providing there is a constant 
source -of tractive power available. The Best 
“Thirty” does the “trailing” for 67 cents a thou- 
sand feet, and this tractor conveniently handles 
2,500 feet of logs over a 1144-mile haul, consistently 
averaging twelve trips a day on a single shift. 
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Find Motor Truck Indispensable 


Sparta, GA., Dec. 3.—Motor trucks are rapidly 
coming into use here as a means of transporting 
lumber. In a recent deal completed here, 2,500,- 
000 feet of southern pine timber was sold to local 
mills—and one of the things that made the deal 
possible was the fact that motor trucks and 
good roads were available to transport the lumber 
from the tract ¢ight miles to the mills in Sparta. 

Mill operators in this section find it too 
expensive these days to pick up their mills and 


move into a new section every time the supply of 
timber runs a little low. At the same time, most 
of the timber along the railroads has been pretty 
thoroly cut over. So they are turning to the 
motor truck, buying timber eight, ten and fifteen 
miles away from Sparta, and carrying it in to 
town on motor trucks. 

Millmen are also finding the motor truck very 
convenient in handling scattered hardwood timber. 
Hardwood is bringing top-notch prices these days, 
but in many sections is too seattered to warrant 
building a railroad or moving the mill in after it. 
By means of a portable saw and truck outfit, lumber- 
men find it pays them well to locate this scattered 
timber, cut it down, and bring it into the mills 
via motor trucks, where it can be made into floor- 
ing at a good profit. 

Altogether, it looks as tho the motor truck would 
become indispensable to lumbermen in a short time 

if, indeed, it is not indispensable to them now. 


Monarch Twin Rotary Snow Plow 


Monarch Tractors (Inec.), of Watertown, Wis., 
announces the placing on the market of a new 
pjece of snow fighting equipment for clearing high- 
ways, streets ete., known. as the “Monarch Twin 
Rotary Snow Plow.” This equipment weighs 
about 4,500 pounds, is 8 feet in width, and is a 
self-contained unit, powered by a Beaver heavy 
duty industrial motor. The two heavy steel fans 
are chain driven at a speed of about 350 revolu- 
tions a minute. Each fan ean be disconnected 
independently by means of a twin disk clutch. 
The fan runs on heavy Timken bearings and the 
whole construction is strength and simplicity itself, 
according to the manufacturer. The front shoe 
and rudder are designed to assist in steering, but 
the plow can be controlled easily by the tractor 
thru heavy oscillating push bars attached to the 
crawlers. Movable vanes around the fan control 
the height and distance at which snow may be 
thrown. Further details regarding the Monarch 
twin rotary snow plow can be obtained by writing 
the manufacturer. 
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New 1-Ton Model Added to GMC Line 


A new 1-ton model has been added to the 
standard production of the General Motors 
Truck Co., of Pontiac, Mich., in the form of a 
long wheel base truck. This new truck is built 
the same as the standard 1-ton model of the 
company, but will be made in a 150-inch wheel 
base. This truck was added to the line of the 
company to meet the demand for a small ca- 
pacity but long truck which would accommodate 
a long body for the carrying of light materials 
too bulky to be taken care of satisfactorily by 
the present models. 

The United States Government is converting all 
its wartime trucks into mail carriers, according to 
advices reaching the General Motors Truck Co.’s 
headquarters, and expects shortly to have thou- 
sands of new mail trucks in use. During the war 
the Government purchased thousands of GMC 
trucks and sent them over to France to transport 
troops, munitions and supplies. After the war 
the War Department placed these surplus trucks 
on sale, but many were in such good condition 
that the prices offered were not a fair valuation. 
Many were disposed of to private concerns, but the 
balance kept by the War Department have now 
been turned over to the postoffice authorities and 
mail carriers are being made of them. Special 
bodies have been ordered, one concern in Des Moines 
having received an order for three hundred mail 
truck bodies for GMC trucks. 

Recently the Postoffice Department puts its 
transportation system on an organized basis, con- 
centrating on several well known makes of trucks 
in order to cut down repair costs and a great 
amount of money invested in extra parts which 
it had been forced to carry, due to the large 
numbers of different makes in use. The officials of 
the General Motors Truck Co. assert that the Gov- 
ernment, in this way, hopes to increase the ef- 
ficiency of the parcels post department. During 
the rush days of the Christmas holiday season 
nearly every large city, the Government says, was 
hard put to it to handle the shipments and in some 
cases deliveries were not made until days late. 
With the added truck equipment the Government 
hopes to avert a similar situation this year. 





HUDSON 
A 
FLOORING 





ERE is a flooring that has 

the quality to satisfy your 
most critical customer. You 
can sell it to a builder with 
the knowledge that it will 
always be a good recommen- 
dation for your yard. 


If you are interested, 
we shall be glad to 
send you representa- 
tive samples of stock. 


Hudson Hardwood 
Flooring Company 


P.O. BOX 217 
MEMPHIS, TENNESSEE 


Owned by Hudson & Dugger Company 














if it’s 


POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 
MACON, GEORGIA. 


We are Equipped to'Resaw and Surface 


J. H. Mackelduff, Manager 
General Sales Office, 1234 Commercial Trust Building, 


Phone, Spruce 1593. Philadelphia, Pa. 
Chicago New England St. Louis 
Representative, Representative, Representative, 
James N. Woodbury, J.J. Bertholet Wm. Dings 
11 S. LaSalle St. 30 Hemming St. Railway Exchange, 
Chicago, Ill. Boston, Mass. St. Louis, Mo. 
Phone, State 9022. 


The Largest Poplar Mill in the world. 














ak LIMBERS 


For all kinds of Construction purposes. 
Also POPLAK and other Hardwoods. 
LONG SHIP TIMBERS a Specialty. 


The Parkersburg Mill Co. 


PARKERSBURG, W. VA. 

















We can buy from Large, Responsible Ship- 
pers for prompt shipment 


RAILROAD MATERIAL 


all kinds, Crating, Finish, Yard Stock, Etc. 
Yellow Pine, Oak, Ash, Gum, Elm, Fir. 
Send us your orders for placement. 
R. M. MORRISS & CO. 
Arcade Bidg., T. LOUIS 
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“LARITE” 
~FLOORING 





A Flooring That 
Sells on Merit 


pend upon argument to sell 
‘*‘Larite” flooring. It has 
plenty of merits to attract 
the builder—close grain, good 
assortment of lengths and 
good milling. Let us tell 
you how other dealers are 
profitably buying ‘‘ Larite” 
with our 


Southern Pine 
Yard and Shed Stock 


If you want big values, 
buy Carter-Kelley stock. 


Carter - Kelley 


manninc. J wmber Co. 


TEXAS 














You won't have to de- ; 








ees " 
outhern Pine 


CYPRESS 
Yard Stock 
Shed Stock 
Timbers 
Piling 

Our Specialty: 


Railroad an 
Car Material 


Stephens Lumber Co. 


Home Office: JACKSONVILLE, FLA. 


Western Office: 
Hibernia Bank Bldg., 
New Orleans. La. 














DIMENSION and BOARDS 





2" Stock 


From 8’ to 16’—No. 2 & Br. 


A Specialty 


Our three planing mills and 
four concentration yards in 
sure you prompt deliveries 
of high grade lumber. 


We invite your 
orders. 





Manufacturers Wholesalers 





a TUPELO, MISSISSIPPI 





tt eatlant Yellow a 














W. G. Kirkland Lumber “ae 








P. 8S. McLURG DROWNS 


[Special telegram to AMERICAN LUMBERMAN] 

PHILLIPS, WIs., Dec. 6.—P. 8. MeLurg, presi- 
dent and general manager of the Kneeland- 
MecLurg Lumber Co., of Phillips and Morse, 
Wis., was drowned Tuesday evening, Dec. 4, in 
Elk Lake while skating. The lake lies in front 
of the McLurg residence and Mr. McLurg was 
skating with his niece, Mrs. Pierson Kneeland, 
in company with fifteen or twenty young people. 
Mr. McLurg had skated across the lake and was 
some distance from most of the crowd when 
he fell into an air hole and because of the depth 
of the water and the distance from immediate 
help he sank and his body was not recovered 
until about an hour afterward. 

Percy 8S. McLurg was one of the foremost 
lumbermen of northern Wisconsin and his sud- 
den death will prove a great shock and sorrow 
to a very large circle of friends in the lumber 
industry of the North. He was born in Ontario, 
April 28, 1879. His boyhood was spent in Bay 
City, Mich., where he made his home with his 
uncle Dr. John McLurg. His first experience 
in the lumber business was that of traveling rep- 
resentative for the Mickelson-Hanson Lumber 
Co. Under the supervision of the late D. M. 
Kneeland he later spent eight years at Monroe, 
La., as manager of the Grayling Lumber Co. 
With Mr. Kneeland as partner he came to 
Phillips in 1912 as general manager of the 
Kneeland-McLurg Lumber Co., and up to the 
time of his death had complete charge of the 
local operations. 

Mr. MeLurg had recently returned from a 
trip to Europe where he made timber surveys 
for American lumber interests. He was prom- 
inent in lumbering and logging association ac- 
tivities in this section and served several terms 
as president of the Northern Wisconsin Log- 
gers’ Association. A widow and 10-year-old 
daughter survive him. 





WILLIAM C, SCHREIBER, president of the 
William C. Schreiber Lumber Co., of Chicago, 
a hardwood concern, died at his home in this 
city on Nov. 29 at the age of 57. He had been 
ill for several months. Funeral services were 
held on Monday, Dec. 3 at the chapel of Wald- 
heim cemetery. Mr. Schreiber had been en- 
gaged in the lumber business in Chicago for 
forty years and was one of the best known men 
in the hardwood trade. Among other con- 
nections with local concerns he was at one time 
secretary of Francis Beidler & Co., and upon 
leaving that firm became manager of the 
Twenty-second Street yard of the Herman FI. 
Hettler Lumber Co. He organized the William 
C. Schreiber Lumber Co. in 1912 and was presi- 
dent of the company up to the time of his 
death. He was also president of the Kaspar 
State bank. Mr. Schreiber had long been ac- 
tive in the Lumbermen’s Association of Chi- 
cago, and was vice president of the old Chi- 
cago Hardwood Lumber Exchange at one time. 
He was also a member of several other clubs 
and societies, including the Illinois Athletic 
Club, the Chicago Yacht Club and the Ger- 
man Club. A widow and one daughter sur- 
vive him. The funeral was attended by practi- 
cally all of the hardwood lumbermen of Chicago 
and the pall bearers were all noted lumbermen 
and all associates in the Lumbermen’s Asso- 
ciation of Chicago, They were Theodore Fat- 
hauer, of the Theodore Fathauer Co.; Frank 
Heidler, of the Heidler Hardwood Lumber Co: 
Joe Dion, of Maisey & Dion (Inc.); William 
Schuppert, of Nichols & Schuppert; Herman H. 
a of the Keith Lumber Co., and Edward 
choen. 





ROBERT BRYARS, vice president and treas- 
urer of the Huttig Sash & Door Co., St. Louis, 
Mo., died in that city on Dec. 4 after an illness 
of only four days of heart disease. Mr. Bryars 
was 69 years old. He had been connected with 
the Huttig Sash & Door Co. ever since it was 
founded in 1885. .Mr. Bryars was born in Dung- 
anon, County Tyrone, Ireland, in 1854 and was 
educated in that country. He had been in the 
sash and door business for more than 43 years 
having begun as a salesman with Gray & Hole- 
kamp in 1880, continuing with the Huttig Sash 
& Door Co., its successor, when it was organized 
five years later. His early connection with the 
latter company was as traveling salesman, and 
he was one of the pioneers in this line in the 
Southwest. He represented the company in the 
State of Texas, and he found it necessary to 
cover a large part of his territory on horseback, 
as the railroads were few and towns far apart. 
Mr. Bryars married Miss Katherine Huttig, sister 
of the late Charles H. Huttig, in St. Louis, Oct. 


17, 1888, and she and three daughters, Mildred, 
a singer of note, Roberta and Mrs. Helen Kin- 
cade, wife of Dudley Kincade, of St. Louis, sur- 
vive. The funeral took place from the residence, 
5024 Raymond Avenue, on Dec. 6. 

CHARLES V. McMILLAN, for more than 
thirty years a factor in the lumber industry of 
Wisconsin and Michigan and one of the leading 
figures in business life at Fond du Lac, Wis., 
died at his home in that city on Sunday, Dec. 2 
at the age of 72. Mr. McMillan had been in ill 
health for the last two years. He was born in 
Malone, N. Y., and spent practically all his busi- 
ness life in the lumber industry, either operat- 
ing mills in northern Wisconsin and Michigan, 
or in manufacturing various lumber products. 
He started in the business with his father who 
was a well known lumberman in Wisconsin for 
many years. In the fall of 1875, in partnership 
with an elder brother, the late B. D. McMillan, 
of MeMillan, Wis., he formed a company under 
the name of B. F. McMillan & Brother. The 
company built a sawmill on the Little Eau Claire 
River at McMillan about four miles north of 
Marshfield, Wis. In 1890 the brothers bought 
the C. J. L. Meyer plant in Fond du Lac and 
organized the Winnebago Furniture Manufac- 
turing Co., of which the deceased was president 
up to the time of his death. A son, C. H. MeMil- 
lan, is secretary and treasurer of the Winnebago 
Furniture Manufacturing Co. 





WILLIAM D. JOHNSTON, prominent in the 
lumber industry of Pittsburgh and vicinity for 
the last thirty years, died suddenly in his car 
in the garage at his home in that city on Fri- 
day, Nov. 23. He had returned to his home 
during the evening and drove into his garage 
in the usual way, when he apparently suffered 
a stroke of apoplexy, his body being found in 
the car several hours later. News of his death 
came as a great shock to lumbermen of Pitts- 
burgh and elsewhere, for he was widely known 
and popular among members of the trade. - Mr. 
Johnston was 56 years old and had been inter- 
ested in Pittsburgh lumbering enterprises about 
twenty-five years. He had been president of 
the American Lumber & Manufacturing Co. for 
years and was a director and officer in numerous 
other concerns, including the American Securi- 
ties Co., the Florala Sawmill Co., the Knox 
Bituminous Coal Co., the Lenox Railroad Co., 
and the Lenox Sawmill Co, He was also a di- 
rector in several banking concerns and of the 
Protected Seat Valve Co. He was a former 
president of the Pittsburgh Wholesale Lumber 
Dealers’ Association. A widow, one brother and 
five sisters survive him. 





THOMAS NEIL PHILLIPS, commission lum- 
ber salesman, of Toronto, died very suddenly on 
Nov. 30 at his home in that city at the age of 
40. He had had an abscessed tooth removed 
several days before and blood poisoning set in. 
Mr. Phillips was very well known in the lumber 
trade of Ontario where for 2 number 0% years 
he represented the firm of Timms, Phillips & 
Co., of Vancouver. In 1920 he withdrew from 
that concern and opened a commission business 
at Toronto in his own name. Mr. Phillips was 
of a kindly genial nature and had a large circle 
of warm friends. In his youth he was famous 
thruout Canada as one of the greatest hockey 
players the country has ever produced. <A 
widow and three young children survive him. 





EDWARD L. THOMAS, president of the 
Thomas Grate Bar Co., of Birmingham, Ala., 
and a prominent figure in business circles in 
that city, died on Saturday evening, Nov. 24, 
at his home there. He was 52 years old and was 
widely noted as an inventor. Mr. Thomas 
moved to Birmingham from Valdosta, Ga., about 
twelve years ago and had grown to prominence 
among Birmingham industrial leaders in that 
time. He was the inventor of the Thomas grate 
bar and the perfector of a process for harden- 
ing iron into a semi-steel strength for use in 
the grate bar factory. The Thomas. Grate Bar 
Co. was organized to produce the grate bar and 
a prosperous business has been built up. Mr. 
Thomas was born in Valdosta and graduated 
from the University of Georgia. At the time of 
his death he was a member of the board of 
deacons of the First Baptist Church of Birming- 
ham, having always taken a leading part in re- 
ligious work of the city. A widow, one son and 
two daughters survive him. 





CHARLES P. THATCHER, a retired lumber- 
man of Decatur, Ill., died at his home there on 
Nov. 29 at the age of 82. Mr. Thatcher orga- 
nized a lumber yard in Decatur in 1867 an4d for 
six years was in partnership with F. M. Gaddis. 
He was prominent in banking circles during his 
active years and was well known among the 
older generation of lumbermen. A widow, two 
daughters and a sister survive him. 





PATRICK SHANNON, of Biscotasing, Ont., one 
of the pioneer lumber manufacturers of northern 
Ontario, died at his home there on Nov. 23 at 
the age of 76. Mr. Shannon was born at Lapasse 
and began his lumbering experience as a shanty 
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hand at the age of 14. He worked in the Ot- 
tawa Valley camps for a number of years and 
then moved to Biscotasing where he started the 
Shannon Lumber Co. thirty years ago. Of late 
years this company was known as Booth & 
Shannon. 

ADAM W. SHIDLER, of South Bend, Ind., 
who operated a sawmill in Indiana for many 
years, died recently at his home at the age of 
91. Mr. Shidler had been ill for nearly a year 
following a fall last winter when his hip was 
fractured. He had been a resident of Indiana 
68 years having gone there from Ohio, and had 
operated a sawmill in northern Indiana. He is 
said to have been the originator of the fioat 
and stop cock principle used on steam boilers 
and the gasoline supply of automobiles, but due 
to lack of funds was not able to fight alleged 
infringements, 





Cc. F. MOHR, founder of the Mohr Lumber Co., 
of Tomahawk, Wis., and for many years promi- 
nent in lumber circles in that part of Wisconsin, 
died at Portage, Wis., recently at an advanced 
age. 


MARTIN L. BAUM, lumberman of Braddock, 
Pa., died at his home there on Nov. 23 at the age 
of 80. Mr. Baum was active in business up to 
the month preceding his death and for 21 years 
had been associated‘ with George T. Miller & 
Co. as a member of the firm. He was a veteran 
of the Civil War. One daughter and one sister 
survive him. 





Tells of Maine’s Vanishing Industry 


PrESQUE IsLE, ME., Dec. 3.—Rather pessi- 
mistie views of the future of the lumber in- 
dustry in Aroostook County, the great northern 
county of Maine, were expressed at the meeting 
of the Rotary Club here last week, when M. 8. 
Donahue, prominent as a mill manager and 
lumber dealer, was the principal speaker. The 
Maine lumber industry has greatly declined and 
is unquestionably still declining, he declared, 


.dwindling in this district from an annual out- 


put of more than 250,000,000 feet to around 
15,000,000. Invasion of the State’s ‘‘Big 
Woods’’ by woodpulp mills started the lumber 
industry down hill, he said. 

Discussing the situation in Aroostook County, 
Mr. Donahue told the Rotary Club that from the 
early days of the up-and-down band saw to the 
modern gang saw with a capacity of 60,000 
to 80,000 feet a day of long lumber, the palmy 
days had passed, and where the output on the 
Penobscot and Kennebee rivers was once 250,- 
000,000 to 300,000,000 feet, it has dwindled to 
around 15,000,000 feet annually. The peak of 
lumber production in Aroostook County, he said, 
was reached about fifteen years ago. 








Results of European Conference 


WASHINGTON, D. C., Dec. 3.—In a report re- 
ceived from Prague, Czecho-Slovakia, William A. 
Yoder, American consular clerk, says concerning 
the results of the Huropean lumber conference held 
at Bratislava: 


“The European Lumber Conference, held in 
Bratislava at the end of August, reached two de- 
cisions which, if energetically followed thru, should 
do much to facilitate the trade in lumber products 
between various countries. The first of these de- 
cisions was relative to the establishment of a per- 
manent European commission, composed chiefly 
of reputable lumber exporters, which among other 
things would be assigned the task of establishing 
a lumber trade ‘Court of Arbitration.’ In the 
case of a dispute and on appeal by both parties, 
this court would render decisions which would be 
final and binding. Failure to abide by such de- 
cision would cause the offending party to be put on 
the blacklist of the organization; he would thus 
lose the right of doing business with the other 
members. Moreover, the central organization is to 
send commissioners to various countries to study 
their commercial practices and make recommenda- 
tions as to desirable changes. 

“The second important decision reached by the 
conference contemplates the formation of a Euro- 
pean association, to be composed of the various 
European lumber trade associations. It is hoped 
that such an organization, composed as it would be 
of the best lumber specialists of the different coun- 
tries, would undoubtedly have considerable in- 
fluence with the public powers in attaining the 
adoption of governmental measures to facilitate 
the lumber trade. 

“The conference considered the matter of stand- 
ardization of lumber sizes and classification, but 
took no definite action in this direction. 

“Besides the Czech delegation, there were pres- 
ent at the conference, representatives from France, 
Italy, Austria, Germany, Hungary, Roumania, Hol- 
land and Switzerland.” 


Reviews European Trade Conditions 


BALTIMORE, MpD., Dec. 3.—Harvey M. Dickson, 
secretary of the National Lumber Exporters’ Asso- 
ciation, is still very conservative as to the outlook 
for export trade with the continent of Europe, but 
takes a rather encouraging view in regard to 
business with the United Kingdom. Discussing 
conditions, he said : 


“The United Kingdom is now, as it has been for 
years, the principal market for American hard- 
woods. Before the world war the continental 
countries consumed large quantities of American 
woods, but since the signing of the Armistice five 
years ago, the Continental trade in this commodity 
has been extremely light. The principal market 
has been in the United Kingdom. Immediately 
following the signing of the Armistice, the United 
Kingdom required large quantities of American 
lumber, and has continued to absorb fair quantities 
up to the present time. 

“A few weeks ago there were indications that 
the demand for American hardwoods would enable 
American exporters to do a moderately good busi- 
ness, and there was really an increase in firm 
orders at that time; but the improvement soon 
faded. Stocks in the United Kingdom are ample 
to meet the sluggish demand, with the result that 
little firm order business is forthcoming. 

“Falling rates of exchange are cutting some fig- 
ure in the present demand, but this is not the only 
reason why the export lumber trade languishes. 








The unsettled business conditions prevailing in the 
United Kingdom and continental countries as well, 
tend to take the edge off of any optimism which 
might prevail regardless of how meager this op- 
timism may be. 

“The political situation in the United Kingdom 
has much to do with the general conditions that 
prevail. ‘The election to be held during the present 
month will determine whether protection or free 
trade shall be the future policy. Until the com- 
ing contest settles the future course of England 
as regards her economic policy very little improve- 
ment in the demand for American hardwoods can 
be expected. Notwithstanding the fact that the 
demand in the United Kingdom is sluggish, prices 
are apparently holding up very well.” : 


(SAE EBBAaEe: 


To Export Oak by Rail 


WASHINGTON, D. C., Dec. 3.—Leighton W. Rogers, 
acting commercial attaché, Warsaw, passes on a 
report in circulation in the Polish capital that 
Russia in the near future will organize the export 
of its oak timber across Poland in view of the bet- 
ter transportation conditions and lower costs than 
when shipments are made via Odessa on the Black 
Sea. The Russian company for timber export is 
reported to have received propositions from foreign 
capital for this purpose. <A large part of this 
capital is German and it is planned that the greater 
part of the oak timber sent across Poland will go 
to Germany. As yet there is little action behind 
the report, and the Poles are having difficulties in 
mobilizing sufficient cars to handle their own ex- 
portable surplus of bread grains. 


(See aeaeaaaani 


Report on Canadian Forests 


The forestry branch of the Canadian Department 
of the Interior in coéperation with the Dominion 
bureau of statistics has recently issued an excellent 
report on “The Forests of Canada, Their Extent, 
Character, Ownership, Management, Products, and 
Probable Future.’ This report sets forth in con- 
siderable detail the character of the woods avail- 
able in Canada, the estimated supply, utilization 
for lumber, pulp, and other purposes, the action 
taken by the Dominion Government and different 
provinces as to forestry measures, fire protection, 
research and education. Detailed statistics on 
production, exports and imports are included. 


Ocean Freight Conditions Reviewed 


The steamer market was quiet in all Atlantic 
trades, as only a limited general demand pre- 
vailed for tonnage and the supply of suitable 
prompt boats was light, say Dunham & Moore, 
New York, ocean freight brokers, in their bulletin 
for Dec. 1. In the Pacific trades chartering was 
active and rates were strong and advancing. Rates 
for tonnage in the Atlantic trades are generally 
well supported and show little or no quotable 
changes from last week’s prices. 

The sailing vessel market continues quiet. There 
was no noticeable improvement in the general de- 
mand for tonnage and little or no change in rates. 
The freights offering continue confined almost 
exclusively to the coasting and West India trades, 
and ample tonnage offers for charter. 
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Mixed Cars 


Pine, Hardwoods, 
Oak Flooring and 
Aromatic Red Cedar 


For economical buying 
you can’t beat our mixed 1 
cars. We can furnish prac- 
tically everything you want 
in the same car. 


Our manufacturing equip- 
ment is of the most modern 
type. We manufacture 
everything we sell. 


Give us a trial. 


Hodge-Hunt 


LUMBER CO., Inc. 


HopceE, LA. 


Members So. Pine Assn. and 
Oak Flooring Mfrs. Assn. 
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WeOfferBest 
of Values 


Our lumber is well 
manufactured and 


properly cared for. 


Can ship straight or mix- 
ed cars including Beech, 
Cottonwood, Cypress, Plain 
and Qtd. Sap and Red 
Gum, Plain and Qtd. Oak, 
Poplar, Sycamore, Tupelo. 


We will welcome 
your inquiries. 
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One Stupment makes @ Permanent Customer. 
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%” and %” CEILING. 
¥%” and *” BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 
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Longleaf ccteae 


TIMBERS s= 


High Grade Shed Stock 


Ask For Prices. 
| Headley Pine Co., “Ara 








Yellow Pine fr 


Shop Lumber 


STEAM DRIED—1”", 144” 
A good cutting grade for sash, door and finish mills. 
Let us tell you more about it. 


Kentucky Lumber Co. 











SULLIGENT, ALA 

















{/ SHORTLEAF 


PINE 


Finisn, Boards, Dimension, 
Flooring and Drop Siding. 
Mixed Cars if Desired. 


LATHROP 


Lumber Co. 
Lathrop, Alabama. 


POPLAR 
OAK 











Quick Shippers 


SMALL DRESSED 


Timbers 


ALL LONG LEAF 


Ask for delivered prices. 


W.M.Carney Mill Co.,Atmore,Ala. 


High Grade 
Shed Stock 








Every Lumberman 
Should Have This Book 


“Tote -road and 
Trail,” the new vol- 








TOTE-ROAD ume of verse by ss 
AND TRAIL | for’ delivery. is the 


most important and 
entertaining that 
has come from his 
pen. It represents 
the ripe genius of 
nearly forty years’ 
association, as boy 
and man, with the 
lumber business. It 
assembles in a sin- 
gle volume the best 
that. he has written 
hitherto unpublished 
in book form. 

No book of verse 
will afford a lum- 
berman or logger 
greater joy, or serve aS a more welcome gift 
to his friend. 

“Tote-road and Trail” has been printed 
in the manner of which it is worthy; bound 
in cloth, golo 3ztamped. and witk gilt ton. 
The illustrations are in full color, from a 
series of oil paintings by Oliver Kemp, the 
New York artist. Sent, postpaid, for $1.50. 


American Lumberman 
431 S. Dearborn St., CHICAGO, ILL. 
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LOUISVILLE, KY. 


Dec. 4.—Demand for hardwoods continues about 
as it has been, with prices steady. Consumers’ 
stocks are a little light, and much of the present 
buying is for immediate delivery. Principal quota- 
tions are on ash, elm, maple, walnut, oak and gum, 
with good movement of poplar, and scattered de- 
mand for beech, cypress, switch ties etc. Demand 
for kiln dried lumber is increasing. Quotations, 
inch stocks: Quartered oak, FAS, $130; common, 
$80. Plain oak, $90 and $60. Poplar, $105 and 
$55. Quartered gum, $90 and $50; red gum, same 
as quartered; sap, $52 and $42. Walnut, $215 
and $115. Ash, $97 and $57. Chestnut, $110 
and $65. 

Several local companies and also companies 
operating in the South report that while log offer- 
ings are free, prices are high. Farmers have a very 
peculiar idea of the present value of logs. 


COLUMBUS, OHIO 


Dec. 3.—Hardwood trade is holding up remark- 
ably well for the time of year. The volume in 
November equaled that of October. Prices are 
generally well maintained. Shipments about equal 
production. The lower grades are moving better. 
F. B. Pryor, sales manager W. M. Ritter Lumber 
Co., reports that trade is rather equally divided 
between dealers and factories. Prices are firm. 
The Ritter company will put all of its mills in 
operation soon. J. A. Ford, of the Imperial Lum- 
ber Co., says trade in West Virginia hardwoods is 
steady. L. C. Booner, sales manager American 
Column & Lumber Co., reports a good demand, with 
prices steadier. There are quite a few inquiries 
for shipment after the first of the year. 

Southern pine trade is rather quiet and irregular. 
Buying is limited to present needs. Building 
operations are fairly good, being favored by ex- 
cellent weather. W. L. Whitacre, of the W. L. 
Whitacre ~ Lumber Co., reports trade quiet and 
prices unsteady. The John R. Gobey Lumber Co. 
reports a slack market in southern pine, with 
prices weaker than formerly. 

KE. k. Clarridge, of the Buckeye Lumber Ex- 
change, reports a slightly better feeling in south- 
ern pine circles. The H. C. Creith Lumber Co., 
retailer, is having a good fall trade. 


BUFFALO, N. Y. 


Dec. 4.—Building permits for last week num- 
bered 131, with costs of $295,700, which is smaller 
than in most recent weeks. The outlook for build- 
ing is good as long as the present open, weather 
continues. Frank N. Farrar, secretary of the 
Builders’ Exchange, predicts that building will be 
on a good scale thruout the winter. 

The councilmen have amended the ordinance 
lately passed requiring the use of plaster on all 
dwellings constructed here. The amendment makes 
it possible to use substitutes for plaster, but makes 
the expense most prohibitive. 

Councilman A. W. Kreinheder, who retires from 
office at the end of this year after eight years’ 
service, will take a month’s vacation before return- 
ing to business with the Standard Hardwood Lum- 
ber Co. 

Activity in the new regional freight bureau of 
the American Railway Association is shown by a 
letter of H. J. Bryant, traffic manager for the lum- 
ber trade in Buffalo, calling attention to the fact 
that carriers are still delinquent in the matter of 
reporting to shippers new car numbers where a 
transfer is made en route. 

The New York, New Haven & Hartford railroad 
is distributing to shippers here copies of a report 
made by President BE. J. Pearson, of that road, com- 
Dlaining of a congestion of freight in Buffalo and 
New York railroad yards. He was speaking before 


‘the Government board of engineers and asked them 


to improve the harbor of Oswego, and thus make 
a connection with the West that would avoid the 
old route. A Buffalo lumber shipper said this week 
that the delays at East Buffalo were quite small 
and that the complaint was entirely out of date. 
He adds that our railroad service at present is 
jdeal and that no complaints should be made of it. 

Fred M. Sullivan has returned from a trip to 
northern Michigan, where he was successful in 
shooting a deer. 

Horace F. Taylor was elected one of the di- 
rectors of the Buffalo Club at the annual election 
last week. 

Orson BE. Yeager has been reappointed by Mayor 
Schwab and the councilmen as a member of the 
city hospital commission for a term of five years. 

Walter Sloan, of the William Henrich’s Sons’ 
Co., has gone on a business trip to the southern 





mills for two weeks. 
E. W. Carson Lumber Co., leaves for Memphis and 
Nashville this week on business. 

The lumbermen were well represented at the din- 
ner in the interest of the Maurice A. Wall chapter 
of disabled veterans at the Hotel Statler on Dec. 
1, having a special table. 


William L. Pooley, of the 


DETROIT, MICH. 


Dec. 3.—Demand has increased somewhat. Re- 
tail sales are still holding up in spite of bad 
weather, and steadily good November trade has 
strengthened the belief of retailers that 1924 will 
be a record breaking year. They are planning to 
increase their stocks greatly during January and 
February. 

Lumber and coal dealers representing twenty- 
five firms in Ferndale and Royal Oak organized 
the Royal Oak-Ferndale Shippers’ Association at a 
meeting on Monday, Dec. 3. The purpose is to 
improve shipping and business conditions in the 
metropolitan district around Detroit. Louis Erb, 
of the Erb-Kidder Lumber Co., was elected presi- 
dent, and H. D. Kennedy, of the Ferndale Lumber 
& Coal Co., was chosen vice president. 

E. H. Sheldon & Co., of Muskegon, manufac- 
turers of laboratory and school equipment, are 
building eight miles of railroad to provide an out- 
let for lumber produced on recently acquired hold- 
ings near Eckerman in the northern peninsula. 
The holdings in Chippewa County contain 30,000,- 
000 feet of timber. The company will carry on 
its own logging operations. It maintains three 
mills, one near Holton, another at McMillan and 
the third at the Muskegon factory. These mills 
sawed 3,000,000 feet of lumber last year. 


EVANSVILLE, IND. 


Dec. 3.—There has been a very satisfactory 
volume of business done by the hardwood manu- 
facturers and wholesalers during the last week. 
Lumber prices have changed but little during the 
last month or two. Reports say that logs are 
coming in slowly, the greater part coming from 
points along Green and Barren rivers in western 
Kentucky. Veneers are in fairly good demand, 
altho plywoods are a little slow. The automobile 
industry is still in the market for a great deal 
of lumber,.altho the furniture manufacturers are 
buying less than they did a month ago. Many 
of the furniture men report they have fairly good 
stocks. Many wagon plants are running on good 
time and have been buying liberally. The box 
factories are in the market for considerable low 
grade lumber. Stave business has shown some 
improvement. Most of the hardwood mills in 
Evansville and southern Indiana are running on 
part time only. Most of the large manufacturing 
plants in Evansville are being operated steadily 
and in some instances they are running on extra 
time. 

Robert Carroll, timber buyer for a local veneer 
company, is now operating in Warrick County, 
Indiana, a few miles east of here and is expecting 
to close a deal for several large timber tracts 
during the next few weeks. 


MILWAUKEE, WIS. 


Dec. 4.—Local wholesale lumbermen are well sat- 
isfied with the volume of business. Buying, while 
not heavy, is better than usual at this season. 
Mild weather accounts for its continued’ strength. 
Building has continued practically unrestricted. 
Southern pine is strengthened, western pine is 
easing off, and the demand for northern hardwoods 
continues unabated. Nearly all local sash and 
door mills and interior trim operations are at 100 
percent of capacity and are buying well. Buying 
is conservative, but plenty of one car orders are 
being taken. Birch and maple continue to be 
leaders in hardwoods. Stocks of each are fairly 
plentiful, but if present demand continues a short- 
age is inevitable before the end of the season. 

In Milwaukee during the last week in November 
519 building permits were issued, totaling $582,170. 

The shutdown in the Milwaukee railroad shops 
was relieved somewhat when several hundred of 
the workers laid off recently were put to work 
again. 

Lumber operations on a moderate scale are being 
planned by Monroe County farmers and lumber 
interests. Monroe County is not a lumber county, 
but the district abounds in thousands of acres of 
jackpine and second growth timber injured by a 
severe sleet storm in 1921 and now suitable for 
pulp wood, lumber and cordwood. If sufficient 
labor can be secured, this timber will be handled 
during the coming winter. There is also consider- 
able hardwood veneer lumber in and around Sparta, 
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Monroe County. Oak logs for veneer purpose have 
brought as high as $40 to $60 a thousand feet, and 
many of these will be cut during the coming season. 

The first meeting of the foreman’s safety school, 
under the auspices of the Association of Commerce 
of Milwaukee, will be held Dec. 12. Six large meet- 
ings will be conducted. 

Edgar G. Kidoo, for the last year and a half 
manager of the Northern Wood Products Co., at 
Glidden, Wis., has resigned from his position and 
with his family has returned to his former home in 
Lincoln, Neb. 


INDIANAPOLIS, IND. 


Dec. 5.—Demand for hardwood continues better 
than that for other species of lumber, but there 
has been slowing down during the last few days. 
Both retailers and industrial users are hedging 
their purchases. There is a big demand for well 
mixed transit cars, and representatives here are 
having difficulty in securing cars of this sort. Car- 
lots, however, are not wanted. The industrials 
show but little indication of slowing their produc- 
tion, but they are carrying only such stocks as are 
necessary to maintain it. Furniture factories are 
waiting the annual shows before they take any 
chances on their purchases. The automobile de- 
mand continues good, tho not in the same volume 
as a couple of weeks ago. The increase in closed 
body jobs is making business good for the body fac- 
tories here, the two largest factories reporting 
sufficient business to last them into the early spring 
months. Box factories and flooring have experi- 
enced a slump during the last few weeks and are 
not buying. 

Starting the first of the year, production at the 
Studebaker Corporation, South Bend, is expected to 
start with a rush and continue thruout the year. 











kilns will be installed, 





that the body plant will 
be substantially enlarged, and that the band mill 
will be placed in full operation. 


LOUISIANA RED CYPRESS | : 





MARINETTE, WIS. 





Dec. 4.—The Ford Motor Co., of Iron Moun- 
tain, has started the erection of a set of six camps 
about six miles east of L’Anse, Mich. From these 
camps five years of logging will be done. The 
camps will be large enough for 100 men. This is 
the first set of camps built by the company in this 
section, and they will be models in every way. 

Actual logging operations were started Monday 
at Benzie & Sons’ logging camps in the vicinity of 
Foster City, Mich. The firm has a contract with 
the Oliver Mining Co., of Norway, for timber for 
the Aragon mine, and expects to take out between 
700,000 and 1,000,000 feet of logs. 


MERRILL, WIS. 


Dec. 4.—Logging operations are being pressed 
to their fullest capacity, as camp hands have be- 
come numerous. Sawmills in many cases are turn- 
ing out orders before inventory time. Buying con- 
tinues on the hand-to-mouth basis. 

The Kinzel Lumber Co. is conducting four camps 
at Newwood and has just completefl an addition 
to its planing mill at Merrill. It has doubled the 
size of its grain door department. The company 
expects no shutdown for repairs this fall and will 
probably operate steadily, days only, until next 
spring. 


Carloads of Lumber for Toy Wagons 


HARVARD, IuuL., Dec. 4.—Coaster wagons to 
the number of nearly 1,000,000 will be made 
and sold this year, estimates Hunt, Helm, 
Ferris & Co., of this city, themselves among 
the largest of sixty to seventy manufacturers 
of these wheel goods that bring joy to the 





Carloads of small dimension stock are used to build toy wagons 


There is a heavy demand for closed models, but 
on Dec. 17 the entire plant will shut down until 
Jan. 1 to permit an invoice of the entire stock. 
The last of November has witnessed an increase of 
nearly 50 percent in the demand for closed cars. 


MEMPHIS, TENN. 


Dec. 4.—Current buying of southern hardwoods 
is holding up remarkably well. Firms here in- 
dicate a scarcity of full order files, but enough 
orders from day to day to enable them to keep 
going at capacity. There is nothing yet to in- 
dicate slowing down in buying by consuming in- 
terests. Practically all southern hardwoods are in 
demand. There is complaint of slowness in red 
gum and the higher grades of plain sawn red and 
white oak, but most other items are moving at a 
very satisfactory rate. Generally speaking, prices 
are pretty well maintained. A slight improvement 
is noted in foreign buying tho this is not as large 
as a short time ago. 

Building operations in Memphis during Novem- 
ber involved $1,807,000 bringing the 
about $1,000,000 over 1922, which was more than 
100 .percent ahead of any 
history of this city. 

The Kelsey Wheel Co. 
of additional equipment 
$200,000. - 

Max Eisen, L. 
representing C. 
are in Memphis looking 
their firms. 


Eisen & Co 
Leary & Co., both 
after the 


The Fisher Body Corporation contemplates ex- 
and additions to the Kel- 
sey band mill and body plant it bought recently. 
It is understood that about twenty-five new dry 


tensive improvements 





total for 
eleven months of 1923 to $17,414,000, a gain of 


previous one in the 


announces the purchase 
costing approximately 


., and Mr. Rayment 
of London, 
interests of 





heart of the small boy, altho this firm also 
manufactures wood dairy supplies. The use 
of disk wheels for coaster wagons has increased 
the sale of these wagons very materially, as 
these wheels have replaceable rubber tires and 
are practically noiseless and for these reasons 
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Weis- Patterson 
Lumber Go., Inc. 


PENSACOLA, FLORIDA 


Manufacturers 


Gulf Red Cypress 
Tupelo 
Southern Hardwoods 


CYPRESS AND TUPELO 
MOULDINGS AND TRIM 
CYPRESS LATH & SHINGLES 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Band Sawed Louisiana Red 


CYPRESS 


LUMBER, LATH and SHINGLES 

















wagons now find ready sale in some of the 
largest cities which were not formerly regarded 
as market places for coaster wagons. This 
means, of course, a larger consumption of 
wood. 

At present several hundred coaster wagons 
are being made each day here by Hunt, Helm, 
Ferris & Co., one of these wagons being illus- 
trated on this page. They purchase clear white 
ash or birch for the wagon boxes and buy this 
material in carload lots from the dimension 
mills. The material is %-inch in thickness in 
the rough, 344 inches or more wide, and 30 to 
42 inches in length. The material is thoroly 
kiln dried before being put thru the wood- 
working machines. This firm also makes play 
wagons, speed wagons, pedal cars, play cars 
and scooters in its factory here. 


(BEBE EELZEZEEAZEZS 


HYMENEAL 


BILLION-DOWNMAN. The engagement has 
been announced of Miss Sadie Downman, daugh- 
ter of Mr. and Mrs. R. H. Downman, of New 
Orleans, La., and Olivier Armand Billion, of 
Paris, France. The wedding will take place in 
New Orleans on Dec. 11 and will be one of the 
notable social events of the year in that city. 


CY PRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also ‘Tegel Be Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown ypress Co., Lid. 


Steendhenasens DONNER, LOUISIANA® 
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The Planters Lumber Co, 


JEANERETTE, LA, 
BAND SAWED 


OUISIANA 
Red Cypress 


AND TUPELO LUMBER 
Special Attention to Railroad Orders. 
LATH, PICKETS, SIDING, FLOORING, 








Machine Molder Practice 


A manual Fe molder the operation and 





intendence of yon me ing machine. Pub- 
by a practical woodw me who traveled 
ands of miles r aather then 
information. Bound in Red Leather. $2.50, 
Dearborn 
American Lumberman O1%, hicago, IIL ” . 
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SOUTHERN 
HARDWOODS 


aad 


WHITE 
OAK 45.000" 4/4 FAS. Cypress 


F Cypress 
RED 60,000’ 44 net {1 Shop Cypress 
$08: 4/4 Beint Garten 

OAK 45,000’ 8/4 Tank Cyoress 

40,000’ 8/4 FAS Cypres: 

RED 60,000’ 8/4 Select Cypress 
GUM 
SAP 








offered for prompt de- 
livery. Order in straight 
or mixed Cars. 
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45,000’ 4/4 FAS Plain Red Gum 
220,000’ 4/4 No. | Commen Plain 


Gum 
10,000’ 5/4 FAS Plain Red Gum 
61,000’ 4/4 FAS oy Red Gum 


SG U M 2 y ah No. | Com. Quartered 
e 
7,000’ 7a" FAS Quartered Figured 
Red Gu 


BLACK 17,000’ 4/4. No. { Com. Quartered 


GUM 75,000" 4/4 FAS Plain White Oak 
HICKORY 


275,000 4/4 No. {| Com. Plain White 
MAGNOLIA 


200,000’ 4/4 Ne. 2 Com. Plain White 
75,000" 4/4 FAS Plain Red Oak 
250,000’ 4/4 No. | Com. Plain Red 
CYPRESS 240,000 4/4 No. 2 Com. Plain Red 
WHITE 
ASH 


al 
400,000’ 4/4 Sound Wormy Mixed 
Oak. 








Write for prices today. 


—— Timber 


SELMA, 


Mfs.Co e LOUISIANA 
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saun SHORTLEAF 
Base, Casing, Edge and Flat 
Grain F looring, Ceiling, Partition 


Finish (ail thicknesses), Mouldings 
1"°& 2” Yard Stock up to 20" long 





Also SOUTHERN HARDWOODS 
DAVIS BROS. 
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Lucas E. Moore Stave Co., Inc. | 


MANUFACTURERS 
EXPORT 


gan Southern Hardwoods | 


Kiln Drying a Specialty 
Sales Office: NEW ORLEANS, LA. Mills at Mobile, Ala. | 


DOMESTIC 
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Manufacturers 


Short Leaf Pine and Hardwoods 








TACOMA, WASH. 


Dec. 1.—-The question, of whether safety educa- 
tional work in the lumber and logging industry can 
be carried on by safety engineers or by safety com- 


mittees was the principal point at issue at the- 


hearing of the proposed new safety standards held 
by the State industrial insurance commission here 
last Tuesday. The commission intends to enforce 
the committee rule, while the operators contend 
that the safety engineer is the better and more 
economical method. The other changes proposed 
in the standards were discussed in detail, and 
the members of the commission promised to make 
many of the changes suggested by the manufactur- 
ers. J. G. Dickson, vice president Pacific States 
Lumber Co., and L. T. Murray, president West 
Fork Logging Co., acted as spokesmen for the local 
lumber interests. 

At the regular meeting of the Tacoma Lumber- 
men’s Club last Wednesday the principal business 
was the report on the safety standard hearing 
held the day before. J. G. Dickson briefly outlined 
the results of the hearing. Additional reports 
were made by John Shaughnessy, safety engineer 
for the associated mills, and E. Q. Demorest, presi- 
dent Pacific National Lumber Co. 

Paul Johns, president City Lumber Co., and W. 
Yale Henry, president Henry Mill & Timber Co., 
both of whom have just returned from trips to 
other parts of the country, made short talks on 
business conditions as they had found them. Mr. 
Johns declared that the recent slump in the Cali- 
fornia market is due to the extra large shipments 
sent there during the past month, but that as 
much lumber is being consumed in the southern 
State as ever and that the reduction of shipments 
will soon result in the disposal of the surplus and 
a stiffening in the market. Business conditions 
in Tacoma are from 25 to 30 percent better than 
in the middle West, according to W. Yale Henry. 
Mr. Henry went as far east as Grand Rapids. 

Organization of a new firm for the manufacture 
of 3-ply veneer, to be known as the Tacoma Veneer 
Co., was announced here this week, The new com- 
pany has taken over the plant of the Veneer 
Products Co., one of the most modern on the Pacific 
coast, and is spending a large sum on enlarge- 
ments and improvements. It is capitalized at $229,- 
000. H. TT. Nicolai, of the Nicolai Door Co., 
Portland, is president of the Tacoma Veneer Co. 
Other officials are George Perkins, of Portland, 
vice president ; Philip Garland, Tacoma, secretary ; 
Edward Westman, Olympia, treasurer, and W. C. 
Bailey, formerly of the Olympia Veneer Co., man- 
ager. The plant is closed while new boilers, steam- 
ing vats and other equipment are being installed 
and will resume operations about January 15 with 
double its present capacity. 

Revival of the lumber demand from Australia 
is vividly illustrated by the recent orders from 
that country obtained by the Douglas Fir Exploita- 
tion & Export Co. According to Charles E. Hill, 
resident manager of the company, it has taken on 
more than 20,000,000 feet from Australian buyers 
during the last thirty days. 

The weekly meeting of the Tacoma members of 
the Douglas Fir Exploitation & Export Co. was 
held Wednesday at the company’s offices here. The 
stockholders were advised by W. Yale Henry as 
to the results of the recent meeting in San Fran- 
cisco and told of the total volume of business 
booked during the last month. Placing of Japanese 
orders, it was pointed out, have been held up by 
an acute shortage of tonnage, but ships will be 
provided by the Japanese Government for all busi- 
ness during January and later months. 


Lumber carriers at the Tacoma docks during 
the present week included the following: For 
California, Silverado, at Terminal dock; Phyllis, 
at Defiance mill; Northland, at Baker dock ; Frank 
J. Lynch, at Port dock; Lake Frances, at St. Paul 
mill; Dorothy Wintermote, at Puget Sound mill, 
and Quinault, at Dickman mill. For the Orient, 
Manila Maru, at Milwaukee dock; Hallgrim, at 
Puget Sound mill; Eldridge and Koya Maru, at 
Port dock. For Australia, Orthrys, at Port dock. 
For the Atlantic coast, Pennsylvanian, at Baker 
dock; William Perkins, Lehigh and Dorothy Luck- 
enbach, at Port dock; Orleans, at Dickman mill 
and Port dock, and Georgian, at St. Paul mill. For 
South America, West Nivaria, at Port dock. 

The Cady Logging Co. won its fight against the 
Northern Pacific railway last Monday when the 
State public service commission issued an order 
directing the road to refund more than $5,000 for 
excess charges of log shipments. 

The new equipment for handling lumber on the 
Port docks here was put in service for the first 
time this week. The equipment includes two new 
loading cranes on Pier No. 2 and a traveling over- 


head electric locomotive. The cranes were used for 
the first time in loading twelve cars of logs from 
a boom towed in from Olympia. 

Lumber mills in the tideflats industrial district 
were threatened by a fire which started in the 
new plant of the Superior Furniture Manufactur- 
ing Co. last Monday. 

The appeal of the railway companies to the 
United States Supreme Court in the log rate case 
which has been fought thru the State courts for 
the last two years, was formally filed this week. 

All the mills in the Tacoma district closed yes- 
terday for the Thanksgiving holiday but the shut- 
down was for one day only in practically every 
case. It is predicted that the annual Christmas 
shutdown will be short this year, unless weather 
makes operations difficult. 


A. H. Landram, sales manager St. Paul & Ta- 
coma Lumber Co., is in the East on a _ business 
trip. 


Letters from Everett G. Griggs, president of the 
St. Paul & Tacoma Lumber Co. and now in Japan 
for the Douglas Fir Exploitation & Export Co., 
were received by several of the Tacoma lumber- 
men this week. Mr. Griggs wrote from Honolulu 
and reported a pleasant trip. 


VANCOUVER, B. C. 


Dec. 1.—Urging that there was no public de 
mand for the proposed 8-hour day measure now 
before the provincial legislature, a deputation of 
representatives of the timber industry met the 
members of the government in conference at which 
it was asserted that even the workers were not 
demanding the 8-hour day to be made statutory. 
It was definitely stated that there was no 8-hour 
law in Washington, Oregon and Idaho, except as 
applied to public works. Generally speaking, the 
statement went on, men worked ten hours in the 
States named. Local consumption of lumber is 
only 15 percent, while 85 percent of the output 
is marketed outside. Another consideration was 
that of the export trade overseas. 

Vancouver is to be a smokeless city if the lum- 
bermen now interesting themselves in the estab- 
lishing of a central heating plant to consume saw- 
mill waste and hogged fuel, are successful in their 
efforts. In a large central plant it is possible to 
instal smoke consuming devices which are too ex- 
pensive for individual buildings or mills. 

Lumber for export is being assembled on the 


city wharf in New Westminster harbor, by the. 


H. R. MacMillan Export Co., of Vancouver, await- 
ing a vessel to take it abroad. This is demon- 
strating the need for a lumber assembling wharf 
to serve the many mills on the Fraser River which 
are without direct wharfage facilities. 

Summarized in a report just submitted to the 
government by the Forest Service of British Colum- 
bia, are statements showing that there were 2,652 
logging operations in the province in 1922. Total 
timber scaled was 1,899,158,273 feet. Waterborne 
shipments were 273,146,800 feet. Royalties col- 
lected on timber cut were $1,203,884. Stumpage 
paid was $358,984. Pulp produced was valued at 
$12,590,000. The total value of the timber indus- 
try to the Province in 1922 was $59,477,000. 

Another large order from Japan. for lumber to 
be delivered in the next three months has been 
received by the H. R. MacMillan Export Co., of 
Vancouver, the total for lumber and logs being 
20,000,000 feet, of which 15,000,000 feet is for 
sawn lumber, the remainder for logs. Mr. Percy 
Sills, of the MacMillan company, recently returned 
from a lengthy visit to Japan, undertaken shortly 
after the disaster. 

Sale of the Emerson mill and timber limits in 
northern British Columbia to a new company, the 
Prince Rupert Sulphite Fibre Co.’ (Ltd.), has just 
been effected. The new concern proposes to spend 
some millions in erecting a plant on the Prince 
Rupert site. The plans include enlarging and 
operating the sawmill to cut the higher grades of 
logs into lumber. 

Exports continue active, and with prospects of 
settling the longshoremen’s strike, loading will be 
speeded up. Recent movement of cargoes are: 
Koki Maru, logs and lumber, United Kingdom, 
partly loaded at Gray’s Harbor; Tempaisan Maru, 
loading logs and lumber for Japan; schooner 
Florence Olsen, sailed for San Francisco with 
1,000,000 feet; Canadian Prospector, sailed with 
1,250,000 feet for the United Kingdom; Eldridge, 
with 1,250,000 feet of logs for the Orient ; schooner 
Skagway, loading for California. 

The market remains rather dull, prices being 
steady, and demand for car trade light. Export 
trade continues and there is heavy business shap- 
ing up for the new year. Logging operations are 
going ahead well, as the weather so far this season 
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jis ideal for work in the woods. Log prices are 
firm, even cedar showing an improvement. 

Contributing a very lively discussion, enlighten- 
ing the provincial legislature on his views of and 
attitude toward the export of logs from British 
Columbia, W. J. Bowser, leader of the party 
opposing the government, and former premier, 
moved that the export of logs be discontinued 
entirely after Jan. 1, 1925. At the present time, 
stated Mr. Bowser, American mills were paying 
3.50 a thousand more for logs from Canada than 
mills operating here were paying. There was $1 
stumpage charge, the Fordney tariff was $1, and 
towing cost at least $1 more. In some cases the 
stumpage was $1.50. Still, he added, American 
mills had made application to Washington for a 
50 percent reduction in the Fordney tariff. Amer- 
icans are getting our timber and conserving their 
own, he continued. They even came to Canada 
and gave advice before a royal commission regard- 
ing export. They can not hire enough tugs to 
tow away our logs. 

Replying to the opposition leader and defending 
the Government’s “policy of restricted and care- 
fully controlled export,’’ Hon. T. D. Pattullo, min- 
ister of lands, deprecated the talk of denuding 
the forests. There is a large amount of mature 
and overmature timber which should be cut to 
prevent waste, said the minister. “Our policy is 
one of prohibition, and not free export,” he added. 
“The manufacturers of this Province do not want 
free export; if there were no export they could 
force the logger to accept their prices, but I have 
letters to show that the British Columbia Lumber 


are looking over the ground here with a view to 
opening a yard. 


BELLINGHAM, WASH. 


Dec. 1.—Thanksgiving Day was observed by 
3ellingham mills with a half-day shutdown. Most 
of the logging camps in this district operated all 
day, but served their men a bounteous dinner, in- 
cluding turkey. No class of workers, it is safe 
to say, enjoyed a more bountiful Thanksgiving 
dinner this week than the loggers in the employ 
of the Bloedel Donovan Lumber Mills. 

Initial shipments from the new camp of Boone 
& Co. in the Kulshan district will be received here 
within a week by the Milwaukee line. This con- 
cern has been preparing for logging operations for 
months. It has large holdings in Whatcom 
County. 

Another new camp will be established in this 
county shortly. A deal for timber enough to in- 
sure ten or fifteen years’ cutting is being negotiated 
and the camp will be established next year. Names 
for the present are withheld from publication. 
Still another deal, involving 100,000,000 feet of 
timber in Skagit County, is likely to be closed 
within a week or two, the probable purchaser be- 
ing a long established logging company. 

Vice President Joseph Earles,- of the Puget 
Sound Sawmills & Shingle Co., says that it will 
increase its log output after Jan. 1 and that it 
will receive a large supply of logs from the Nestos 
& Jennings camp. The latter camp is shipping a 
dozen cars daily, and the Puget Sound camp, 
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©Underwood & Underwood 


This old fashioned wood yard in the heart of New York supplies many of the wealthy residents 
of the metropolis with well seasoned firewood for their open fireplaces, and Yule logs to 


add cheer to the Christmas holidays 














SHINGLES 


Sales Agent for the Following Mills: — 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 






Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. dessa, “Fla. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 


Vale Royal Mill, Savannah, Ga. CYPRESS CO. 
Gilmania Mill, Gilmania, S.C. In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 











| Cummer Cypress Go. 





& Shingle Manufacturers’ Association and the 
loggers themselves agree with the Government 
policy of restricted export.” 


LOS ANGELES, CALIF. 


Dec. 1.—Reports are current at the harbor to- 
day that probably twenty-five lumber carriers that 
have been engaged in the lumber trade from North 
Pacific ports to Los Angeles harbor will be tem- 
porarily withdrawn from service because the south- 
ern California market is unable to absorb all the 
cargoes that are offering. Henry Riddiford, sec- 
retary of the Los Angeles Lumbermen’s Exchange, 
expresses the opinion that the retirement of these 
vessels would be a move in the right direction, as 
it would tend to bring quick relief to a flooded 
market. Quotations are ruling lower than the 
general market would seem to warrant. While 
yard stocks are ample, they are moving freely. 
It is generally believed that a temporary curtail- 
ment of the inbound movement, allowing surplus 
to work off, would easily return a healthy com- 
plexion to the local market. 

The San Diego harbor master reports the re- 
ceipts at that port during October of 8,013,814 
feet of lumber and 3,861,114 feet of ties; also the 
export of.30,000 feet to Mexico. 

The San Pedro Lumber Co.’s new wharf in the 
West Basin has been completed and service started 
this week with the discharge of three boats. 
The new San Pedro company’s plant is modern in 
every respect and is very efficiently equipped. 

Hooper & Smith, well known Los Angeles whole- 
Salers, will dissolve partnership on Dec. 31, but 
will continue the lumber business individually. 

Messrs, Kuz and Hathaway, formerly connected 
With the Independent Lumber Co., of Colorado, 


twenty cars daily. Improvements are planned at 
the Puget Sound camp. 

Operations at the Fobes Logging Co.’s camp 
will be enlarged soon, says President F. D. Fobes. 
Two sides will be operating early in December. 
The company recently bought about 100,000,000 
feet in the Wickersham region. Shipments are 
made to Big Lake. 

Another shipment of British Columbia shingles 
to the Atlantic coast was made from this port 
this week, the steamship Georgian taking 2,500,000. 

Other cargo shipments this week were: E. K. 
Wood Lumber Co., Viking, 1,200,000 feet, San 
Pedro. Puget Sound Sawmills & Shingle Co., 
Suternco, 600,000 feet, Atlantic coast. Vessels 
due soon or now loading are: Puget Sound mill, 
Stanwood, for California ; Mary Horlock, 1,200,000, 
Japan. Bloedel Donovan Lumber Mills, Whitney 
Olson, 1,600,000 feet, San Pedro; Willhilo, 1,000,- 
000 feet, Atlantic coast; Makaweli, Hawaii; De- 
lecto, 1,000,000 feet, Atlantic coast. E. K. Wood 
Lumber Co., schooner Vigilant, 1,700,000 feet, west 
coast South America; Point Lobos, 2,000,000 feet, 
San Pedro. 

sellingham’s 1923 lumber cut will exceed that 
of last year by 100,000,000 feet, it is estimated. 
Its cargo shipments will amount to 75,000,000 feet 
more than in 1922. Both of these increases are 
due to the operation of night shifts. The year’s 
cut will approximate 400,000,000 feet. 

Bellingham lumbermen this week watched the 
testing of the new Stutz pumper which they helped 
the city pay for. The pumper is-expected to prove 
invaluable in fighting waterfront fires. 

Reporting that the lumber market outlook in the 
East is fair and that the South is prosperous, 
James H. Prentice, secretary, and R. A. Clark, 


Mills: Jacksonville and Sumner, Fla. 


LUMBER 
GYPPeSS iough and dressed 


| Shingles and Lath 


Sales Office, 280 Madison Ave., New York City | 
CYPRESS 


We want to move and will price right: 
32,000 ft. 5/4x6 & wider, FAS rough. 
9,200 ft. 5/4x3 to 5” B&Btr. rgh. strips 
4,500 ft. 6/4x3 to 5” B&Btr, rgh. strips. 
5,400 ft. 8/4x3 to 5” B&Btr. rgh. strips. 
2,700 ft. 6/4x3 to 5” C rgh. strips. 
22,200 ft. 6/4x4&Wadr. No. 1 Barn rgh. 
16,800 ft. 5/4x4&Wdr. No. 2 Barn rgh, 
23,400 ft. 6/4&Wadr. Box rgh. 


Thoroughly Dry Band Sawn Soft Red Cypress. 
GRESS MFG. CO., Jacksonville, Fla. 
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“Knox Brand” 
OAK FLOORING 

















Two Plants, | 
Tenn. Lumber & Mfg. Co. | 
_KNOXVILLE, TENN. aad 
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MISSISSIPPI 








(We Moved s 


August Ist 


Our customers and friends 
are requested to change their 


a mailing lists, as we have 
reaped moved from Jackson, Miss., 
enos of to Columbus, Ga. This move 
YELLOW _ is made in the interest of bet- 
PINE ter service for you. Please 


address all future inquiries to 


COLONIAL 


Lumber Co. 
COLUMBUS, GEORGIA 








@ LONGLEAF : 


HEAVY PITCH P 1 ne 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


Daily Capacity TIMBERS, YARD 
400,000 Feet and SHED STOCK 


Dantzler Allied Mills 
L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 

MILLS AT 
dar Lak 
— Point Howison TenMile Cedar Lake e 














CARNAHAN & COMPANY 
WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 

















Warren-Godwin Lumber Co. 


Manufacturers, JACKSON, MISS. 


EDGE GRAIN CAR SILLS and 
FLOORING LONG TIMBERS 
a Specialty up to 40 Feet 





Saw and Planing Mill on I. C. 
Long and H For the Retail 
short reat YEHOW Pine sera? 


ioxcear © Cllow Pine 
HEART CUTTING EXPORT TIMBERS 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 




















POCAHONTAS LUMBER CO. 
CORINTH, MISSISSIPPI 
Specialists in Two by Fours 


Shortleaf Yellow Pine 
8 to 12 feet 








L. F. GARRETT, Owner and Manager. 





sales manager, Bloedel Donovan Lumber Mills, have 
returned from a six weeks’ trip to New York and 
other cities. 

Bedrock prices have been reached in the Cali- 
fornia lumber market, in the opinion of J. J. Dono- 
van, vice president of the Bloedel Donovan Lumber 
Mills, who returned this week from San Francisco 
and Los Angeles. He was accompanied by Presi- 
dent J. H. Bloedel. He found that the base price 
for lumber delivered at the dock at Los Angeles 
is $26, as against $32 a month ago. He was 
amazed at the amount of building in progress. In 
October, he stated, California’s building permits 
totaled $39,000,000, and of this $20,000,000 rep- 
resented building in Los Angeles. 

Next week Mr. Donovan will leave for Wash- 
ington, D. C., to attend a meeting Dec. 11 of the 
National Lumber Manufacturers’ Association, in 
which he is a director. Later he will meet Con- 
gressman Lin H. Hadley, of this city, and they 
will confer with members of the rivers and har- 
bors board of engineers to see whether the board 
will approve a deepening of Whatcom Creek Water- 
way in this port, a matter of considerable interest 
to local lumbermen. 


PORTLAND, ORE. 


Dec. 1.—While the lumber business is only fairly 
active except in the export line, everyone seems 
to sense that the new year is going to bring with 
it a large volume of business. For some time rail 
business has been quiet, but reports indicate that 
buying in that direction is about to begin and 
that substantial orders will be booked. The Cali- 
fornia market is still sluggish, compared with ac- 
tivities of two months ago, and this condition is 
reflected in prices on California random. 

J. F. Slater, of the sales department of Dant & 
Russell, was the principal speaker at the luncheon 
this week of the Portland Lumbermen’s Club, and 
he threw many interesting sidelights on both the 
rail and export business as viewed from the angle 
of a salesman. 

Dan McAllister, of Boulder, Colo., who operates 
a number of retail yards in that State, was in 
Portland during the week on his annual buying trip. 
Mr. McAllister reported exceptionally good business 
last year, and says the prospects for 1924 are 
still better. 

The Eastern & Western Lumber Co.’s mill has 
been closed down for a couple of weeks while elec- 
trification of the plant is being completed. 

A. F. Kruse, pine mill operator in the Klamath 
Falls country, was in Portland during the week, 
with H. D. Rowley, who represents the Henry D. 
Davis Lumber Co., of this city, in the Klamath 
Falls district. Mr. Kruse and Mr. Rowley report 
the outlook for the immediate future promising. 

Henry D. Davis, head of the Henry D. Davis 
Lumber Co., came to Portland a couple of 
weeks ago from his home in Eau Claire, Wis., to 
sit in for Charles L. Lindner, secretary-treasurer, 
who is recovering from a serious surgical operation. 


SAN FRANCISCO, CALIF. 


Dec. 1.—Retail lumber dealers in San Francisco 
did a good business during November and are 
maintaining prices. Stocks are moderate and will 
be allowed to run down before the annual in- 
ventories. With building operations still quite 
active, lumber is moving to many jobs. Shipments 
by water are moving promptly and rail shipments 
are catching up with the demand. San Francisco 
commission men have a good many inquiries, with 
ordering somewhat slow. Buyers are paying asked 
prices for the lumber they must have for prompt 
shipment. 

The export situation is strong, Japan still being 
in the market for Douglas fir. Australia, the west 
coast of South America and South Africa are need- 
ing more lumber. The Redwood Export Co., this 
city, has a good deal of clear for Australia on the 
books for delivery during the next few months, 
and is in a position to take on some additional busi- 
ness. 

With a large orange crop in prospect, the Fruit 
Growers’ Supply Co.’s box factories are busy and 
a good deal of shook from other manufacturers 
will be required. The big sawmill at Susanville 
is still operating on California white and sugar 
pine and cleaning up the logs in the pond before 
closing down for the winter. The low grade logs 
have been cut. There has been an improvement in 
sales during the week. Some orders for white pine 
shop and better have just been taken at an advance 
of $3 on prices recently prevailing. The mill at 
Hilt is still in operation and stocks of both box 
lumber and uppers are not excessive. 

The Hammond Lumber Co., this city, is making a 
large cut of redwood on Humboldt Bay and is mak- 
ing regular shipments to the yards at San Peéro 
and Los Angeles. Good stocks of Douglas fir, also, 
are being maintained, with the company’s steamers 
keeping busy moving shipments south. 

The Red River Lumber Co. continues to make a 





cut of about 600,000 feet a day at Westwood, 
with two shifts. A large stock of California white 
and sugar pine logs will enable operations to con- 
tinue without closing down, and some winter log.- 
ging will be done. There is a fair assortment, but 
not excessive stocks of anything. There is a short- 
age of 6/4 and 8/4 No. 1 sugar pine shop. With 
fine weather, eastern shipping has been active, the 
November shipments exceeding those of October by 
fifty cars. Inquiry is good and it looks as if buy- 
ing will pick up in December. ‘The sales depart- 
ment has a pretty good order file. 

Charles R. McCormick & Co., this city, are stil] 
making shipments of Douglas fir to San Pedro, 
but are not operating as many steam schooners 
as they were. While the California demand ig 
temporarily a little bit slack, there is a good export 
demand and some Atlantic coast inquiries. 

The Sugar Pine Lumber Co., this city, is operat- 
ing at Pinedale, near Fresno, and making a good 
cut while the log supply lasts. As the camps are 
at a high elevation, logging will be suspended when 
the first heavy snow comes and the mill will then 
close down for the winter. Notwithstanding the 
late start, there is quite a stock of sugar pine ac- 
cumulating. 

Cc. T. O’Connor, of the Germain Co.’s San Fran- 
cisco office, has returned from a trip to Denver, 
via Texas, New Mexico and Arizona. J. S. Kent, 
who does the buying for the San Francisco office, 
is paying a visit to Klamath Falls. 


ABERDEEN-HOQUIAM, WASH. 


Dec. 1.—The unusually fine weather during 
November has resulted in a continuance of build- 
ing operations which will make the total equal 
to that of May of this year. 

S. M. Anderson, of the Anderson & Middleton 
Lumber Co. and Bay City Lumber Co., of Aber- 
deen, and Henry Neff Anderson, of the Twin Har- 
bors Lumber Co., are interested in a deal which 
will involve the sale of the J. H. Chambers saw- 
mill, the Oregon, Pacific & Eastern railroad, and 
timber holdings in the vicinity of Cottage Grove, 
Ore, B. F. Johnson, well known logger, of Aber- 
deen, will be associated with the Anderson inter- 
ests in the deal, the details of which have not yet 
been consummated. 

The Grays Harbor Veneer Co., of Hoquiam, will 
add a night shift beginning the first week of 
December to expedite shipment of orders now on 
the books. This plant is steadily growing. 

Warren Dutton, secretary and office manager 
of the Hoquiam Lumber & Shingle Co., has _ re- 
signed his position effective Dec. 10. Mr. Dutton 
has also severed his connection with the American 
Door & Manufacturing Co., of which he has been 
treasurer, 

The motorship Handicap, which the Eureka 
Cedar Lumber & Shingle Co. has been loading at 
the port docks, completed her cargo for the Orient 
at the Grays Harbor Lumber Co. Vessels loading 
are: Kukuyo, Grays Harbor Commercial Co., 
Japan; Kalfaril, Bishop dolphins, Japan; Catinet, 
Bay City Lumber Co.; Flavel and Tahoe, Donovan 
mill No. 1, California ; Daisy Gadsby, Wilson Bros. ; 
Daisy Freeman, Saginaw Timber Co.; Hartwood, 
American mill; Sisikyou, Donovan mill No. 2. In 
Hoquiam the Mindanao is at the BE. K. Wood 
Lumber Co. plant; the schooner Hoquiam, North- 
western Lumber Co.; EH. Christensen, Hoquiam 
Lumber & Shingle Co. mill, and the Shasta is load- 
ing for California at the E. K. Wood mill. 


CENTRALIA, WASH. 


Dec. 1.—The mills in this district are all operat- 
ing full time, and with several of the large mills 
running two shifts, production is above normal. 
Orders on hand are low and business booked dur- 
ing the week is below the average. Shipments 
have fallen off and the mills are accumulating 
their surplus stock for the early spring trade. It 
is predicted that next year’s local requirements 
will exceed this year’s, which have been the great- 
est in the history of the Northwest. Railroad 
materials have not been as active. Yard stock 
and dimension has been moving at $1 off Rail B 
list, with uppers quoted at $10 over. Timbers 
are strong at $1 off. Shingles are weak, stars 
being $2.10. 

The Chehalis Mill Co.’s new plant at Salkum, 
about twenty miles south and east of Chehalis, is 
ready for operation. The company expects to cut 
about 75,000 feet per eight hours. 

The Mutla Lumber Co. is placing 1,900 acres 
of logged-off land on the market. This land is 
unusually fertile. 

F. E. Veness, of Winlock, has closed a deal for 
the purchase of the sawmill business of the Menefee 
Lumber Co.’s plant just south of Winlock. It 
is understood that the deal is made in the interest 
of the Oregon-Kalama Lumber Co., of Kalama. Mr. 
Veness and his father, J. A. Veness, are stock- 
holders in this concern, and recently purchased 
large timber holdings east of Toledo. 
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ASTORIA, ORE. 


Dec. 1.—The influence of the recent heavy lum- 
ber shipments in the foreign and intercoastal trade 
from Astoria terminals was easily traceable in the 
cargo movement of lumber from the Columbia 
River during November, but shipments to Cali- 
fornia were less than usual. The month’s move- 
ment totaled 76,040,659 feet. Thirty-nine vessels 
loaded lumber at the mills of the lower river dis- 
trict, taking a total of 31,148,599 feet. Twenty- 
two of these vessels carried 19,942,000 feet to 
California; eleven ships laden with 4,538,225 feet 
went to foreign ports, while six vessels with 6,668,- 
374 feet went to the east coast. The Portland 
shipments aggregated 44,892,060 feet of lumber, 
carried in forty-eight vessels. Of this total, 33,- 
715,791 feet went to foreign ports; 18,828,768 feet 
went to California and 2,348,500 feet was taken 
to the Atlantic coast. Lumber production in the 
Astoria district continues heavy. 


SPOKANE, WASH. 


Dec. 1.—The market shows practically no change 
during the week. Prices of all fir and larch items 
are firm, as are also those of western and Idaho 
white pine items of which there is a shortage, no- 
tably No. 3 and No. 4 boards. Where some indi- 
vidual mills are long on particular items they are 
quoting prices to move them. 

The Western Cedar Pole Preservers Co. has 
practically doubled its yard capacity. Three new 
treating pits are to be constructed, which with the 
three now in use will give a capacity of six car- 
loads of poles each 8-hour shift. The capital 
stock has just been increased from $25,000 to 
$100,000. 

Sawmills are beginning to shut down for the 
winter. That of the Winton Lumber Co., at Rose 
Lake, Idaho, shut down two weeks ago. The night 
shift at the St. Maries Mill Co., at St. Maries, 
Idaho, shut down about the same time, and now 





In a certain county in Ohio, 132 auto- 
mobiles were sold. Investigation devel- 
oped that two of these machines were 
sold for cash; twelve were sold on the 
instalment plan, and 118 were sold to 
parties who mortgaged their household 
furniture in order to make the first pay- 
ment. 











the day shift is down also at both the Herrick 
properties at St. Maries. All the camps of the 
Edward Rutledge Timber Co. shut down last week 
except one, which will operate thru the winter. 

A. C. White, president A. C. White Lumber Co. 
of Dover, Idaho, has returned from a six weeks’ 
eastern business trip. 

David Humbird, of Hudson, Wis., uncle of T. 
J. Humbird, president Humbird Lumber Co. and 
Weyerhaeuser Sales Co., of this city, and W. H. 
Phipps, also of Hudson, are expected in Spokane 
tomorrow. They are heavy stockholders in the 
Victoria Lumber & Manufacturing Co., whose large 
plant at Chemainus, B. C., was destroyed by fire 
two weeks ago. With T. J. Humbird they will 
attend a special stockholders’ meeting to be held 
at Chemainus. 

The annual meeting of the Weyerhaeuser Sales 
Co. will be held here Dec. 12. This will also be 
the regular monthly trustees meeting. 

W. H. Lewis; who has been the district repre- 
sentative of the Weyerhaeuser Sales Co. at Denver, 
Colo., has resigned his position to engage in the 
commission business. He will be in Spokane next 


week, 
WINNIPEG, MAN. 


Dec. 3.—Owing to the fact that the new 6 per- 
cent sales tax becomes effective Jan. 1, it is re- 
ported in local wholesale circles that some re- 
tailers are placing orders now in order to avoid 
this tax. Believing prices have reached their 
lowest, they are quietly placing orders for spring 
requirements. This, of course, refers to Coast or 
Mountain stock only. The price on Coast uppers 
still seems to be very weak, as apparently large 
Poo of uppers are being carried by most Coast 
mills, 

The Associated Mills (Ltd.), of Vancouver, have 
appointed P. Flem as their Winnipeg representative. 

W. D. Galvin, general manager Galvin Lumber 
Yards (Ltd.), is expecting to leave next week with 
his family to spend the winter in California. 

Mark Watson, Winnipeg wholesaler, is expecting 
to visit his Coast connections after the first of the 
year. 

Tom Cuddy, of Cuddy-Nelson Lumber Co., has 
returned to Winnipeg after having visited its Cal- 
gary office. 

; Howard Dineen who was representative for Shev- 
lin-Clarke in Winnipeg for a number of years, and 





who the last year has been located on the Coast, 
has returned to Winnipeg and is thinking of start- 
ing up a wholesale business. 


JACKSONVILLE, FLA. 


Dec. 3.—The lumber market here is slow, the 
week’s outstanding movement has been that of 
railroad and car material. Demand for shed stock 
was not as heavy, and most orders were for mixed 
cars. There is considerable slashing of prices being 
done, especially among the smaller. manufacturers. 
Prices offered are below cost of production, which 
is high. One large manufacturer in Southern 
Alabama has decided to withdraw all quotations 
and limit production to the minimum. Air dried 
roofers are slow at $18 for 6-inch and $19 for 
8- and 10-inch. Demand for shingles and lath 
is light. Kiln dried lath are being offered at 
$4 f. o. b. mill. Mill stocks are badly_ broken, 
owing to their turning to special cutting’ for the 
railroads. 

The Cuban situation shows no improvement. 
Conditions in the interior are especially bad, and 
rejections numerous. 

Hardwoods are still in good demand. Cotton- 
wood seems to be in greatest demand, with a con- 
tinued scarcity of stocks. Sap gum and quartered 
red gum are in especially good demand by furni- 
ture factories. The automobile manufacturers are 
buying ahead to a large extent. The outlook for 
southern hardwoods seems much brighter than it 
has for many weeks. a 

In cypress a few slight increases have been 
noted in the upper grades. Florida has been 
using more of ‘this wood than-ever before. A 
great many orders were placed last week for 
shipments after Jan. 1, especially by the factory 
trade. The mills are generally fairly well supplied 
with orders, and stocks are in good shape. There 
is no hindrance to operations by reason of car or 
labor shortage. 

The first cargo of fir ever to come into Jack- 
sonville arrived this week, consigned to the Hirsch 
Lumber Co. ‘This lumber is to be used for the 
new double track bridge of the Florida East Coast 
Railroad across the St. Johns River. 


HOUSTON, TEX. 


Dec. 5.—Recent general rains thruout eastern 
Texas will prevent drying of the common grades 
of lumber and handicap logging operations, and 
have already caused an average gain of about 
$1 in southern pine and a stiffening in hardwoods. 
Rail shipments also are being much disturbed. 
The heavy demand of the last ten days or two 
weeks for both pine and hardwoods still prevails. 
Lath are holding their own, but shingles are in no, 
better shape than last week. 

W. W. Wallace, general sales manager South 
Texas Lumber Co., has returned from a Thanks- 
giving holiday trip to Beaumont and elsewhere in 
eastern Texas. 

C. C. Smith, assistant general sales agent Kirby 
Lumber Co., is on a vacation trip. 


NEW ORLEANS, LA. 


Dec. 3.—The apparent feature of the market 
situation is a distinct gain in the orders for south- 
ern pine, bringing demand therefor very close to a 
parity with its production for the week. Appar- 
ently the trade finds that it underestimated its 
current requirements for the early winter, as much 
of the business is placed for immediate delivery. 
Mill stocks being relatively low and assortments 
depleted or broken, the improved request is said 
to be firming up prices and by some accounts quo- 
tations are again advancing on certain items. Cy- 
press demand pursues the even tenor of its way 
with prices reported unchanged and firm. Call 
for hardwoods is reported somewhat improved on 
the domestic side, with export takings a shade 
quieter. Under the pressure of continued hand-to- 
mouth buying and seasonal restriction of produc- 
tion, most southern hardwoods seem to be working 
into stronger statistical position, with the result 
that prices on wanted items are hardening. 3y 
general report the car supply is adequate to cur- 
rent requirements. 

New Orleans building permits for November to- 
taled $926,490. The total for eleven months of 
1923 stands at $14,854,558, as compared with 
$11,391,439 for the corresponding period of 1922, a 
banner year. 

Col. W. H. Sullivan, of the Great Southern Lum- 
ber Co., and Fred Salmen, of the Salmen Brick & 
Lumber Co., are voyaging in southern seas as guests 
of the Vaccaro family on a vacation trip to Central 
America, 

Sales Manager F. J. Thomas, of the Louisiana 
Red Cypress Co., left last week on a business trip 
that will include visits to Chicago, Peoria and other 
points in the middle West. He will be away a 
week or ten days. 

Back from a trip which included visits to New 
York and Chicago, Philip Lanier, of the Philip 
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THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figu 
moulding, lumber bills, car freights, car invoices, ya 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8S. 
Dearborn St., Chicago, Ill. 
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SIMONDS 


(Inserted Tooth 


SAWS 


This is a most econom- 
ical and serviceable saw 
for cutting either hard 
or soft timber. It gives 
greater production and 
cuts better stock at the 
same cost as other saws. 





Because of its construc- 
tion the Simonds Point 
gives the necessary 
clearance from the point 
backward and from the 
outer edge downward, 
thus eliminating bind- 
ing in the cut. 


Write for our catalog 
and prices 


Simonds 


- Saw and Steel Co. 


“ The Saw Makers” 
FITCHBURG, MASS. 


CHICAGO, ILL. PORTLAND, ORE. 

DETROIT, MICH. SAN FRANCISCO, CAL. 

NEW YORK CITY SEATTLE, WASH. 

NEW ORLEANS,LA. MONTREAL, QUE. 

LOCKPORT, N. Y. VANCOUVER, B. C. 

MEMPHIS, TENN. ST. JOHN, N. B. 
LONDON, ENGLAND 


Lanier Lumber Co., announces the appointment of 
A. J. Hartmann, with offices in the Grand Central 
Terminal, New York, as representative of his com- 
pany in the metropolitan district, eastern New 
York and New Jersey. 


LAKE CHARLES, LA. 


Last week saw a slight improvement 
in buying. Most of the material was for piecing 
in stocks and included mixed cars. Most mills, 
especially those in this territory, are maintaining 
production. Inclement weather has slowed. down 
logging and has to some extent interfered with 
shipping. Mills are seeking to maintain shipping 
programs and no doubt will close the year with 
small orders files. The demand for timbers is fair 
and some grades of building material find a good 
market. Prices have remained unchanged. Ad- 
vances are expected after next year’s buying be- 
gins. Already inquiries for 1924 stocks are begin- 
ning to materialize and some orders have already 
been booked for January shipment. 

A party of officials of the Long-Bell Lumber Co., 
from Kansas City, spent Wednesday and Thursday 
in Lake Charles. The party, composed of Messrs. 
Tennant, Fleming, Pritchard, Thomas and Jack- 
son, was accompanied by General Manager J. W. 
Lewis, of the Calcasieu Long Leaf Lumber Co. 
Friday morning they went to Sweetville and Long- 
ville, and Sunday they will go to Bon Ami. 


HATTIESBURG, MISS. 


Dec. 3.—During the last week there was a little 
more activity in demand. Inquiries were consider- 
ably heavier and orders came in better volume. 
It was noticeable that inquiries did not carry lower 
prices. Rainy weather is interfering with pro- 
duction, the little mills not being able to make 
more than 50 percent running time. Yard stocks 
at the small mills will be Jower than usual at the 
beginning of the new year, as very few of them 
have been running up to full capacity during the 
last ninety days. The building boom that started 
more than a year ago continues in all the towns 
in this section, and has had its effect on mill 
stocks. 

F. V. B. Price, a pioneer sawmill operator 
who operated at Pinebur, Miss., for several years 
but cut out about three years ago, now has two 
mills, with dry kilns and planers, operating near 
Silver Creek, Miss., with a daily capacity of around 
50,000 feet of lumber. 

The Apollonia Lumber Co., Pelahatchie, Miss., 
has about completed extensive repairs on its plant. 


SHREVEPORT, LA. 


Dec. 3.—The market is in a process of change, 
due to the sudden appearance of a heavy demand. 
One large manufacturer states that he booked in 
excess of 160 cars on Monday and Tuesday of 





Dec. 3. 


. this week, and that the business was distributed 


all the way from Kansas City to Boston, and came 
very largely from line-yard companies, There 
seems to be an increasing demand for all classes 
of stock. Even the wholesalers are getting into 
the market, and are taking straight cars of dimen- 
sion, shiplap, boards, center matched flooring, and 
various items of shed stock, as well as factory 
stock, rough finish etc, Offers are on a much 
more favorable basis. It would appear that the 
trade is at the outset of a heavy buying era. 
Prices are distinctly on the upgrade. As soon as 
prices improve a little, production will doubtless 
increase, and is already beginning to show the 
effect of increased business. Weather is fine; labor 
and cars are plentiful. 

Hardwood trade has been light the last weck, 
mostly because little stock is being offered. Prices 
remain steady. 


JACKSON, MISS. 


Dec. 3.—Distinct improvement in the demand 
for southern pine is noted. Some manufacturers 
report that bookings during the last week of No- 
vember were larger than in any similar period in 
the last two months. Inquiries are heavy, and 
some large buyers are quietly picking up dry stock 
vhich they co: bargains. In many cases 
advances of 50 cents and $1 have been paid with- 
out comment. Production in this section is steady 
at the larger plants, but that of small portable 
mills is very short. The feature of the market 
is the improvement in demand for car and railroad 
material. Some big schedules are being figured 
by large wholesalers. The call for special cuttings 
of 12-inch and larger sizes is holding its own nicely, 
but demand for smaller sizes is somewhat spotted. 
There is a steady export movement of practically 
all items. Cubic average timbers hold strong at 
$40, port, and better prices have been obtained in 
some cases by mills that had stock ready for 
prompt shipment. Practically all mills in this 
section shipped their cut during November. Build- 
ing in the South goes forward at a rapid rate. 

There was practically no change in the hardwood 


market last week. Prices were well maintained, 
demand being sufficient to take up all available 
stock. Mill stocks are below normal. The weather 
was rather bad, but the mills have a fair supply 
of logs. All the consuming industries are buying 
actively, except furniture factories. Cars are in 
good supply, and so is labor. 

Henry W. Haynes, treasurer and general man- 
ager Trenton Lumber Co., this city, has just re- 
turned from a very extensive trip to northern and 
eastern market centers. He is ‘bullish’ on south- 


ern pine. 
NORFOLK, VA. 


Dec. 3.—The volume of business in North Caro- 
lina pine compared favorably with that of the 
weck previous. The weather down this way has 
becn generally fair, rains being light and infre- 
quent. As a result, a lot of air dried stock is being 
offered at very low prices. The kiln drying mills 
have gone no further in the matter of concessions. 

The demand for 4/4 edge No. 2 and better band 
sawn has been very light, prices holding firm. De- 
mand for circular sawn stock is also light, and 
some small mills are quoting very low prices. No. 
2 and better 4/4 stock widths continue active, 
rough and dressed, but competition has influenced 
many mills to reduce prices. There is a very wide 
variation in prices, amounting in some instances 
to $15 a thousand. Edge 4/4 No. 3 has been mov- 
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The occupant of this ‘‘bird bungalow’’ seems 
to appreciate the accommodations provided 





ing very slowly. No. 3 4/4 stock widths are active 
in all widths except 8-inch. Edge, 5/4 and thicker, 
No. 2 and better, has been dull, but 10- and 12-inch 
continue very active and bring good prices. Nos. 
1 and 2 bark strips, rough, are quiet, but demand 
is growing for bark strip partition. The price is 
holding steady. 

Sales of 4/4 edge No. 1 box, rough and dressed, 
have been light. No. 1 4/4 stock box has slowed 
down a little, tho even good mills have reduced 
prices. The 6- and 12-inch widths show more 
activity than the others. 

Edge 4/4 No. 2 box has been a little quiet and 
wholesalers are a little slow in giving shipping in- 
structions on stock bought previously. The price 
shows no further change. No. 2 4/4 stock box 
is not very active except in 8-inch, which is very 
hard to buy for quick shipment. Prices are hold- 
ing steady. Edge box, 5/4 and 6/4, has been quiet. 
Sales of 4/4 box bark strips recently have been 
lighter. Individual orders are small and all are 
wanted quickly. The price is still weak. 

Sales of flooring, thin ceiling, partition, bark 
strip partition and No. 2 and better stock widths 
dressed have been slightly larger, with prices 
about the same. Solid car orders are more fre- 
quent and buyers do less haggling over prices if 
quick shipment can be obtained. Sales of kiln 
dried roofers have been light, altho 6-inch shows 
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more activity and is rather hard to buy in kiln 
dried stock, Some mills are now oversold on this 
item and are refusing further business. Many 
mixed car imquiries cali for small lots of 6-inch 
box worked into roofers or siding. Sales of air 
dried stock show a little improvement, but prices 
are still very low. Framing, rough and dressed, 
is moving a little better. Demand for lath is 
picking up, but buyers are making some very low 


offers. 
TUSCALOOSA, ALA. 


Dee. 3.—-Inquiry seems to be gradually increas- 
ing. Prices are a shade better. The amount of 
inquiry is fairly large, but there is considerable 
“jobbing around” for low prices. The situation 
is fairly healthy, considering the season and gen- 
eral conditions. Stocks at the small mills are 
very low, and production is also at a minimum. 
Bad weather has begun and there will likely be 
very little production among the small mills for 
the next sixty or ninety days. The market has 
stabilized itself, with an upward tendency. 


DULUTH, MINN. 


Dec. 4.—Tho trade is seasonally quiet in this 
district, operators of retail yards claim that sales 
have been fully up to their expectations. Demand 
from the building trade is being stimulated by the 
impression that price lists are likely to show some 
advances after the opening of the new year. Opera- 
tors who have made a survey of the situation 
claim that mill stocks of the lower grades of 
lumber are comparatively light. There is no dis- 
position noted in any quarter to shade quotations. 
Jobbers handling western fir lumber assert that 
few cars have been in transit lately, and that cur- 
rent bookings had been in sufficient volume to take 
care of the receipts. 

Buyers for the pulp and paper companies have 
been busy on this market during the last ten days, 
and the larger interests claimed to have sufficient 
contracts made to cover their needs. The pulp- 
wood market is holding at $12 a cord. 

Purchasing agents for the northwest railroads 
have been busy on this market. All the roads 
operating in this territory with one exception have 
been buyers lately. Prices being paid for ties 
average from 95 cents for cedar to $1 for hard- 
wood, with the spread reported ‘as 80 cents to 
$1.15. 

Lath are quiet and No, 3 are weak, selling down 
to $6. Nos. 1 and 2 lath are firm, selling at up 
to $9. 

E. F. McLeer and Paul Weske are erecting a 
sawmill at Moose Lake, Minn., to entail an outlay 
of $30,000. It will be ready for operation by Jan. 
1. Weske & McLeer also propose to remove a saw- 
mill located at Willow River, Minn., to Moose Lake 
and to enlarge it. 

The International Lumber Co. now has several 
camps in operation in northern Minnesota, near 
the Canadian border. It has a railway line run- 
ning thru the Cut Foot Sioux district. 

Logging operations will be carried on upon an 
extensive scale in the Hibbing (Minn.) district. 
Operators are awaiting snow and colder weather 
to complete their camps. A. Dixon, a heavy woods 
operator at Hibbing, will operate a sawmill and 
camps at Sturgeon Lake, Minn. 

Members of the Duluth Chamber of Commerce 
have gone on record as in favor of a national pro- 
gram of reforestation, having voted favorably upon 
a referendum ballot just submitted by the Chamber 
of Commerce of the United States. 


PHILADELPHIA, PA. 


Dec. 3.—Business seems to show an improve- 
ment, owing to splendid weather, so the yards are 
realizing that they will need a large amount of 
lumber this winter. They are taking into con- 
sideration that lumber is being sold at a trifle 
lower than cost, and some that have allowed 
their stock to run down are coming into the 
market stronger than for many months. The 
yards in the South Jersey sections are very busy 
and are consuming a good bit of lumber. It looks 
as if prices will soon swing upward, and that com- 
mon lumber will increase $1 to $3. Already many 
large orders have been placed with local whole- 
Salers. As mills in the South, especially the 
smaller ones, will soon be experiencing bad weathe,r 
the yards believe this a most opportune time to 
Place orders in large volume, but several that at- 
tempted to place business for shipment during 
February have had refusals to book unless with 
shipping instructions changed to vead “promptly.” 
While mill shipments come steadily, some mills find 
production slowed down, as labor is short and cars 
hard to obtain. 

Southern pine is much firmer. Transit cars are 
moving better and at higher prices. Framing is 
Strong, while roofers and boards have advanced 
$1 since last week. The larger roofer mills have 
a good many large orders on hand, and some of 
the smaller ones are unable to get caught up. 


Flooring pric’s are about the same as last week, 
but the mills have turned down offers of a trifle 
less than market prices. Ceiling, partition, fencing 
and siding all seem in good demand, at firm 
prices. Southern hemlock is firm around $39, with 
stocks at a good many mills badly broken. Spruce 
lath, 4-foot, are moving actively and the prices 
if anything are stronger. There seems to be a 
firmer tone to the hardwood market; the lower 
grades are moving better. 


BALTIMORE, MD. 


Dec. 3.—The Brown-Bledsoe Lumber Co., this 
city, will distribute the output of oak, cypress, red 
and sap gum, and other hardwoods produced by 
the Camp Manufacturing Co. from its tract of 
virgin timber at Marion, S. C. This production, 
it is estimated, will amount to perhaps 500,000 feet 
a month, all of it being handled by the Brown- 
Bledsoe Lumber Co. The Camp Manufacturing 
Co., which has its headquarters at Franklin, Va., 
has long been known as one of the largest manu- 
facturers of North Carolina pine. The large quan- 
tity of hardwood timber and cypress found on the 
South Carolina tract prompted the company to 
establish a hardwood department. The stumpage 
suffices to insure an extended period of operation. 

The Hagerstown Lumber Co., of Hagerstown, 
Md., held its first anniversary dinner by entertain- 
ing its employees, a hundred in number. The 
company, of which E. Aldine is president, has been 
most successful. 


NORTH TONAWANDA, N. Y. 


Dec. 4.—The steamer Zillah, towing the barge 
Mingo, both laden with their last cargoes of the 
season, collided with the tug Craig while making 
the local port Wednesday and sent the tug to 
the bottom of the Niagara. The Craig was respond- 
ing to a signal from the Zillah for help in mak- 
ing a landing with its consort when the collision 
took place. 

The steamer Matthew Wilson has just unloaded 
its last cargo of lumber, brought down the lakes 
for its owner, the Kretan Co. Only one more 
boat is scheduled to arrive with stock before the 
close of the season. The Usona is expected on 
Friday or Saturday with a cargo of white pine for 
its owner, White, Gratwick & Mitchell. 


NEW YORK, N. Y. 


Dec. 3.—Retailers and wholesalers thruout the 
metropolitan district are doing business in good 
volume and the only expressions of discontent are 
with price levels. There are indications that some 
of the woods are getting ready to discard their 
weakness, but meantime dealers are impatient. The 
outstanding feature of the market is the continued 
weakness of southern pine at wholesale. One 
commentary on the southern pine situation is that 
there is no complaint of the amount of business 
being handled, but that on the basis of present 
mill prices it is most probable some of the smaller 
mills will be forced to close down. 

Railroads are holding out of the market. Prices 
of railroad items have undergone a material drop 
in the last month. Switch ties are selling around 
$43, delivered New York, whereas the price thirty 
days ago was $49. Car siding, 1x6-inch in 9- to 
18-foot B&better is selling $60, delivered New 
York rate. This item was $60 at the mill thirty 
days ago. At the price now, one of the larger 
railroads in the last week placed an unusually 
large order. 
at $40 delivered in 1x6-inch, 5-, 10- and 15-foot. 

North Carolina roofers are selling at $27.50 for 
6-inch and $28.50 for 8- and 10-inch, but may be 
obtained for less. North Carolina 2-inch dimen- 
sion is selling around $30 for 10- to 20-foot lengths. 
Southern pine longleaf merchantable for smaller 
sizes by water is $41 to $55 for ordinary specifica- 
tions. Shortleaf timbers and beams run from $32 
to $40, according to specifications. 

Poplar in 1-inch No. 1 common is about the 
best mover in the hardwood line. Following close 
is sap gum in 1-inch No. 1 common and FAS. The 
latter item has stiffened up slightly on account of 
the trim business. Demand for red gum remains 
about the same, with prices stationary. Thick 
hard maple is in good demand. There is a fair 
demand for maple flooring, with prices none too 
strong. No. 1 maple flooring is $87 to $90. Clear 
maple flooring is $98 to $102 for 24-inch face. 
Oak flooring is still weak, with plenty on offer. 
All hardwoods are holding fairly firm. 

N. H. Morgan, representing the Shevlin, Carpen- 
ter & Clarke Co., of Minneapolis, has just returned 
from a trip thruout the West. He visited princi- 
pally the mills in Washington State. Mr. Morgan 
said he found stocks of western pine very badly 
broken at the mills, particularly No. 3 and No. 4 
common. “The mills had a good cut this year,” 
asserted Mr. Morgan, “but there has been a big 
general movement of lumber all over tke country, 
and there is not as much lumber in pile as the 
people think there is. With the slowing up of 





Car roofing No. 1 common is selling , 


A Safety Device 
for Mountain 
Loggers 


has been invented by a practi- 
cal logger who knew the haz- 
ards he was trying to elimi- 
nate. Its practibility has been 
proved in 
some of the 
roughest sec- 
tions of the 
country. If 
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GANDY is a BETTER BELT 











TRY A GANDY 


—Learn what real belt life is. Put 
a Gandy beside any other belt on a 
Main Drive—General Transmission, 
Elevator or Conveyor installation. 
Prove for yourself that Gandy is a 
Setter Belt. 

Gandy Belts are carefully built by 
a concern that has had forty years’ 
experience in bulding good belts. 

All Gandy Belts have a Green Edge. 
THE 


GANDY BELTING CO. 


MAIN OF FICE AND FACTORY 
$40 W. PRATT ST., BALTIMORE, MD. 
NEW YORK: 36 WARREN STREET 
CHICAGO: BSS2 WEST ADAMS STREET 











G 





STITCHED COTTON DUCK 


¢ ; _- e 
/ P G 











Attract Farmers to 


_ Your Yard, 


Give them a reason 
to get acquainted with 
you and then when 
they want lumber 
You'll find the 


Monarch Meal and Feed Mill 


a mighty clever device for attracting farmers 
to your yard for it grinds corn, oats, rye, buck- 
wheat, etc. This mill will build business and 
make money for you. 
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they’ll call on you. 


Write for catalog today. 
| Sprout, Waldron & Co., siuncy-Pa. 














building the World’s 
best portable Saw 
Also manufacturers of Shingle Mills, 
Edgers and Water Wheels. 
Winner of gold and silver 
medals at Chicago and St. 
Louis World’s Fairs. 


40 Years 


Mill. 
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WARREN AXE & TOOL CO. 


WARREN, PA. 
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international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes& Tools 





MAKE your timber investments pay maximum 
returns. “Principles of Handling Wood- 
lands’”’ by Henry Solon Graves telis how. $2.50, 
pestpaid. American Lumberman, 431 So, Dear- 
born St., Chicago, Ill. 


production on account of the winter, there is no 
question but that we will see very much firmer 
prices in the very near future.” 

Charles Hill, general manager Southern Pine 
Sales Corporation, said he was very well satisfied 
with the volume of business being done in this 
territory and believes from general observations 
that it will continue. ‘Mills in the South as a 
general rule are in good shape,” said Mr. Hill. 
“Very few find themselves overstocked.” 

Howard Burton, vice president J. H. Burton & 
Sons (Inc.), is visiting the New York office. He 
reports that the mills are in good shape in Ala- 
bama so far as stocks are concerned, and are 
optimistic. Mr. Burton will remain in New York 
about two weeks studying the eastern situation. 
J. H. Burton, who has been in New York several 
weeks, left for Mobile several days ago. 

J. H. Gress, president Gress’ Manufacturing Co., 
Jacksonville, Fla., reports that his company is 
making extensive additions to its facilities and 
shortly will be able greatly to increase its output 
of cypress. 

C, H. Rawson, of the Frost & Davis Lumber Co., 
with headquarters in Montgomery, Ala., has ar- 
rived here. T. R. Preston, New York sales man- 
ager, has been away from his desk for several 
weeks on account of illness. Mr. Rawson said, 
“Mill prices have been forced down to a very low 
margin. The time is near at hand when some- 
thing must be done along the line of lifting prices, 
or the smaller mill may be forced temporarily out 
of business.” 

Arthur J. Yeager, of the Yeager Lumber Co., Buf- 
falo, left for his home last week. He had been 
in New York for some days in the interests of 
hardwoods. 

George M. Harty, of the George M. Harty Lum- 
ber & Manufacturing Co., Tacoma, Wash., is visit- 
ing in New York. 

F. H. Stearns, of the F. H. Stearns & Co., large 
wholesalers, Montreal, is visiting the trade in the 
metropolitan district. 


LUFKIN, TEX. 


Dee. 3.—While demand in this section for hard- 
‘wood lumber has fallen off slightly, prices are not 
decreasing to any marked extent, and the volume 
of inquiries for stock for January, 1924, ship- 
ment is increasing daily. Almost everyone seems 
to be holding .off buying until after Jan. 1, due 
to December being inventory month. Recent rains 
will hold up production considerably. All indica- 
tions point toward increased demand and _ prices 
after Jan. 1, 1924. 


ST. LOUIS, MO. 


Dec. 4.—Building permits in St. Louis reached 
a total of $4,571,525 in November. Of this amount 
$2,000,000 were issued the last week of the month, 
following the decision of the Missouri supreme 
court knocking out the St. Louis zoning law. 
Most of the last week’s permits were for apart- 
ments and stores. Permits for the eleven months 
of 1923 total $37,779,185. 

Receipts of lumber during last month reached 
a total of 18,545 cars, as compared with 12,855 


in November, 1922, a gain of 5,690 cars. Ship- 
ments last month amounted to 13,893 cars, as 


compared with 10,445 in November, 1922, a gain 
of 3,448 cars. The St. Louis, Iron Mountain & 
Southern (Illinois division) led in receipts with 
6,259 cars, while the Pittsburgh, Cincinnati, Chi- 
eago & St. Louis railway, with 1,941 cars, led in 


shipments. 
BOSTON, MASS. 


Dec. 5.—Few large, important orders are being 
placed, but moderate replacements to take care of 
pressing needs total a considerable volume. There 
have been some price readjustments of late, and 
concessions on certain items are not infrequent, 
but the basic price situation appears to be fairly 
steady and quite firm on some species. 


The Boston Tidewater Terminal (Inec.) has 
leased for operation the Army Base at South 
Boston, where great quantities of Pacific coast 


lumber have been handled since the: war without 
terminal charges. By swinging the lumber on the 
ship’s tackle from the hold or deckload to the 
waiting railroad car, it has been possible to se- 
cure an f.o.b. Boston price equalling the sum of 
the mill quotation on the Coast and the cargo 
rate. Now that a private company has taken over 
the Army Base, terminal charges must be added 
into the f.o.b. Boston cost. Harvey C. Miller, of 
Philadelphia, is president. The directors are Ed- 
ward E. Blodgett and Frank S. Davis, both rep- 
resenting the Boston Chamber of Commerce; 


George S. Lovejoy, Harry H. Wiggin and Mr. Mil- ° 
‘ler. Mr. Wiggin, formerly a member of a Boston 


wholesale lumber firm, Lawrence & Wiggin, was a 
pioneer in building up a New England market for 
Pacific coast lumber. Capt. J. H. Hoffman, asso- 
ciated with the United States Shipping Board 
for several years, is vice president and general 
manager, 


Boston lumber exports during September totaled 
in value only $9,308, but manufactured wood to 
the value of $115,215 was shipped to foreign coun- 
tries from Boston in September. 


Arrivals: Schooner Daniel Getson, Iona, N. §., 
387,897 feet softwoods, Blanchard Lumber Co, 


Artigas, Vancouver, B. C., 3,873 pieces dressed 
lumber, W. A. Webster Co., and 2,464 pieces rough 
to order. Steel Age, Vancouver, B. C., 430,494 
feet Douglas fir and 480,794 feet fir and western 
hemlock to order. 


KANSAS CITY, MO. 


Dec. 4.—Since Thanksgiving Day the lumber 
market has shown a steady improvement in tone 
and, while orders have not increased in all lines, 
there has been enough activity in the market to 
indicate that buyers are alive to their opportu- 
nities. As is usual in this market, the southern 
pine mills have been the first to feel the reawaken- 
ing of interest and, if the present volume of orders 
does not prove to be merely a spurt, other Jines 
should be getting their share of the business in a 
few days. Some sales managers are doubtful that 
the real buying will begin until after the Christ- 
mas holidays. However, the present activity is 
enough to have put strength back into the price 
lists, and the late buyers will be paying more for 
their lumber. Numerous wholesalers are reported 
to be heading for the mills to look over the situa- 
tion early and it is likely considerable business 
will be placed by them between now and Christ- 


= WARREN, ARK. 


Dec. 1.—The market has been fairly active, and 
prices are on just about the same levels as for the 
last few weeks, altho some items show a decline. 
Most orders from retailers are badly mixed, as 
dealers seem to be buying just sufficient stock 
to carry them thru inventory. Railroads and 
industrial buying is quiet. Car material is moving 
in small volume, at only fair prices. As shipments 
and production are about on the same levels, mill 
stocks are pretty badly broken. Production has 
not been hindered by weather. The labor situa- 
tion is more satisfactory. Car supply is adequate. 
Demand for hardwoods has been very slight, the 
result being a depression in prices. Car stock is 
moving at a price. One of the trunk line rail- 
roads in this territory that has been purchasing 
quite heavily has withdrawn from the market. 
Sap gum moves fairly well, but red gum is quiet. 
Hardwood flooring is exceedingly quiet. Hardwood 
production is about normal. There are plenty of 


" MONTREAL, QUE. 


Dec. 3.—Lumber operations in Quebee are pro- 
gressing well. Gustave C. Picher, chief forester, 
expects one of the biggest cuts ever recorded in the 
province. In all there will be about thirty thou- 
sand men working in the various lumber camps 
during the winter. This figure is an increase of 
5,000 over the number given out about a month 
ago. The camps number about 3,000. Forest 
rangers now number around 160. 


TORONTO, ONT. 


Dec. 3.—Altho there is a*moderate amount of 
trade in Ontario, it would be pretty small were 
it not for a recent small flurry in buying by re- 
tailers to avoid paying the increased 1924 sales 
tax. There is a little more confidence in regard 
to prospects. The spruce market continues quite 
firm, with a good demand. The export demand is 
not very active. Cull white pine is scarce and 
firm. There is not much movement in mill run, 
but prices are steady. 

Government reports recently issued -indicate 
that the labor situation in the lumber camps of 
northern Ontario has eased up considerably of late, 
and that most of them are now fully manned, 
altho the rates of wages are much higher than 
they were a year ago. 

The monthly meeting of the Niagara Peninsula 
branch of the Ontario Retail Lumber Dealers’ Asso- 
ciation has been postponed from Dec. 1 to Dec. 15. 
Arrangements are being made for an important and 
interesting program, and it was felt that a little 
more time was necessary. The meeting will be 
in Niagara Falls, Ont., at the home of the new 
chairman, James Harriman. 

J.T. Todd, eastern sales manager for the Adams 
River Lumber Co., Chase, B. C., and the Associated 
Mills (Ltd.), Vancouver, B. C., came successfully 
thru the operation for setting his fractured jaw 
and arm, but it will be a long time before he is 
again out on the road. 

A. W. Delaplante, manager Beaver Lumber Co., 
Hamilton, Ont., has resigned and will probably go 
into business for himself. He has been succeeded 
by Charles Delaplante. 

Mr. and Mrs. John B. Reid, Toronto, are spend- 
ing the winter at their winter home, 621 Boone's 
Court, St. Petersburg, Fla. 

The Haileybury Lumber Co., Haileybury, Ont., 
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pas completed its new planing mill and has started 
operations. 

Van McLachlin, the well known lumber manu- 
facturer of Arnprior, Ont., has been elected vice 
president of the Ottawa Power Co. (Ltd.). 

Alex. Greig and C. J. Brooks have removed their 
wholesale lumber office to ‘23 Jordan Street. 


SEATTLE, WASH. 


Dec. 1.—The foundation seems to be laid for a 
large and increasing business in car material, 
judging from the signs of activity in that quarter. 
At the same time the quickening in all sections 
of rail territory is so marked, with the prospect 
of substantial orders beginning about Dec. 15, 
that there is renewed caution about making too 
heavy commitments. Yard stocks are admittedly 
light, and the accumulation at the mills is low 
and badly broken—so that buyers who are trying 


desperately to make the price are likely to find 
that the situation has passed beyond their control. 
A well informed representative of a Coast selling 
agency remarks that a heavy snow in middle- 
western territory just now would shoot up the price 
of fir at least $4 a thousand. The relation of the 
rail trade to domestic export is almost as 3 to 1. 
The apparent overbalance of rail as against domes- 
tic cargo is due both to increased business in the 
one quarter and to a slowing up in the other— 
California having been quiet on account of heavy 
receipts of unsold lumber and the Atlantic coast 
indifferent. Export, particularly to Japan, con- 
tinues to be the strongest factor in the fir situa- 
tion. Production since Jan. 1 has exceeded orders 
by only 38,481 feet for reporting mills; shipments 
have exceeded production by 134,535,711 feet; 
shipments have exceeded orders by 134,574,192 
feet. 





BUSINESS CHANGES 


ILLINOIS, 
to a dissolution of its corporation and surrender of its 
charter. 

Chicago—Starr Lumber Co. will change name on Jan. 
1to W. E. Allen Lumber Co, 


Burnside—Burnside Lumber Co. certified 


IOWA. Bagley—Hanson Lumber Co. succeeds Farm- 
ers Lumber Co. 

Cleves—B. Jaspers succeeded by D. Peters. 

MICHIGAN, Gregory—W. H. Marsh sold to C. F. 
Ballinger. 

Pontiac—O. J. Beaudette sold to Fisher Body Corpora- 
tion. 

MISSOURI. Magnolia—R. J. Hurley Lumber Co. suc- 
ceeded by Thompson & McDougal. 

Willow Springs—D. J. Landers Lumber Co: succeeded 
by Edwin and Alfred Armstrong, F. H. Hammer and 
George Winkleback. 

MONTANA. Billings—F. L. Hutchinson Lumber Co. 
sold to’ Hutchinson Lumber & Coal Co. 

NEW JERSEY. Eatontown—Robt. Higginson & Son 
sold to Morris & Van Keuren. 

OREGON. Portland—The Murphy Timber Co. will 
move principal place of business to Vancouver, Wash. 

PENNSYLVANIA. Wilkes-Barre—Bullock & Wiener 
succeeded by H. C. Wiener Lumber Co. 

WASHINGTON. Port Angeles—William G. Martin & 
Co. succeeded by Endre Lofthus, of Bremerton. 

WEST VIRGINIA. ‘Terra Alta—F. B. Mayer and 
Thomas Hughes have purchased the planing mill of 
J. E. Freeland. 

WISCONSIN. Aniwa and Birnamwood—Northern Lum- 
ber & Supply Co. sold to Builders’ Service Co. 


INCORPORATIONS 


CALIFORNIA. 
Co., incorporated. 
DELAWARE. Dover—Pacific Wood Impregnation Cor- 
poration, to deal in chemicals for preservation pur- 
poses; incorporated; capital, $500,000. 

IDAHO. Pocatello—Pocatello Lumber Co., 
rated; capital, $50,000. 

ILLINOIS. Chicago—Standard Wood Products Co., 
incorporated; capital, $25,000. 


Los Angeles—Rossman Bros. Lumber 


incorpo- 


INDIANA. Orleans—Orleans Cabinet Co., increasing 
capital to $100,000. 
KENTUCKY. Cattletsburg—Quality Furniture Co., 


incorporated by C. C. Moury, Charles W. Willis and 
others. 

MICHIGAN. Cadillac—Cadillac Soo Lumber Co., in- 
corporated; capital, $5,688,400. 


MINNESOTA. Duluth—Cloverland Builders’ Supply 
Co., incorporated. 
MISSISSIPPI. Grenada—E. ©. Thompson Lumber 


Co., incorporated; capital, $25,000. 

NORTH CAROLINA, Elkin—Roswell Lumber Co., 
incorporated. 

OREGON. Portland—Kola Logging Co., incorporated; 
capital, $5,000. 

TENNESSEE. Chattanooga—Rhodes-Jones Furniture 
Co. increasing capital from $10,000 to $30,000; name 
changed to Rhodes-Jones-Brown Furniture Co. 

WASHINGTON. Everett—White Salmon Timber Co., 
incorporated; capital, $100,000. 

Robe—South Fork Lumber Co., incorporated; capital, 
$75,000. 

Seattle—Excel Shingle Co., sales agent, incorporated; 
Capital, $25,000. 

Spokane—Northern Cedar Co., increasing capital from 
$125,000 to $275,000. 

Tacoma—Tacoma Planing Mills, 
from $45,000 to $75,000. 

Tacoma—Tacoma Veneer Co., incorporated; capital, 
299,900. 

_ WISCONSIN. Milwaukee—Scholz Wood Turning Co., 
incorporated. 


NEW VENTURES 


AMA. Andalusia—J. L. Gantt & Son, recently 
began; sawmill. . 
Birmingham—Stewart Lumber Co., 
wholesale (P. O. Box 1710). 
CALIFORNIA. Santa Barbara—California 
ill opening at 418 Laguna St. 
wa. Boyer—Independent Lumber Co., recently be- 


increasing capital 


recently began; 


Planing 


n. 
Northwood—L. A. Heiney Lumber Co., recently began. 


LOUISIANA. 
began; retail. 


Tallulah—Carroll Lumber Co., recently 





NEBRASKA. Newport—Harry Kapp Lumber Co., re- 
cently began. 
NEW YORK. Flushing—F. S. Neill recently began. 


NORTH CAROLINA. Elkin—Roswell Lumber Co. has 
been organized to manufacture rough lumber but will 
later put in a planing mill and flooring plant. 

OHIO. Cincinnati—Peter Kuntz Co., of Dayton, has 
purchased a site on Spring Grove Ave. and will install 
building to be used as distributing center. 

OREGON. Portland—Lachmund Lumber Co. recently 
began wholesale and commission lumber business. 

Portland—L. B. Menefee Lumber Co. opening office 
in Los Angeles, Calif., with Geo. B. Maxwell in charge. 

PENNSYLVANIA. Corry—Lyons & Dingfelder re- 
cently began; sawmill. 

Hanover—E. W. Nichols Lumber Co., recently began; 
wholesale, 

WEST VIRGINIA. 
will open lumber yard. 


NEW MILLS and EQUIPMENT 


ARIZONA. Pinedale—Standard Lumber Co., which 
has mill about four miles south of Pinedale, has called 
for bids for construction of several large lumber sheds 
in this place to shelter finished lumber. 

ARKANSAS. Wesson—Edgar Lumber Co. will rebuild 
mill recently destroyed by fire; cost, $150,000; C. R. 
Canmill, manager. 

IOWA. Dubuque—Carr, Ryder & Adams Co. pur- 
chased site and will erect factory addition in the spring; 
plans five-story factory and storage plant. 

MARYLAND. Baltimore—Plans for new plant for 
Reliable Furniture Co. have been filed with the build- 
ing inspector. Building will be two-story structure, 
262x274 feet; cost, $180,000. 

Baltimore—Leonhardt Wagon Works will erect plant 
150x250 feet; cost, $40,000. Wagon and auto bodies 
will be made. 


Terra Alta—Lyman B. Wilkins 


MINNESOTA. Champlin—Champlin Lumber & Lath 
Co. will open. 
MISSISSIPPI. Smithville—Gilmore Puckett Lumber 


Co. will open. 

Yazoo City—Gooch Bros. Lumber Co. will erect band 
mill, capacity from 25,000 to 35,000 feet daily. 

OHIO. Cincinnati—Buckeye Material Co. purchased 
tract and will install lumber yard. Office and sheds al- 
ready up and occupied; grading under way for further 
improvements; company will specialize in portable and 
stationary garages, lumber, sash and doors; 17903 St. 
Clair Ave. 

OREGON. Gold Beach—Robert Walker will put in 
a sawmill. 

WASHINGTON. Vancouver—Murphy Timber Co. has 
purchased 4,477 acres of timber land in Clarke County 
and will erect sawmill here. 

WEST VIRGINIA. Parkersburg—W. H. Dawkins, of 
Kentucky, purchased property at Avery and Seventh 
streets and will erect an 8-story office building. 

Princeton—Snider & Houchins will erect planing mill. 


BRITISH NORTH AMERICA 


ONTARIO. Bronte—Joyce Bros. (Ltd.) are erecting 
planing mill. 

Matheson—R. S. Potter will rebuild the sawmill which 
was destroyed by fire. 

Ottawa—D. Kemp Edwards (Ltd.) added new boiler 
room and dry kiln to plant. 

QUEBEC. Bienville—H. F. Coulholn, of Bienville, 
will erect sawmill at Hadlow Cove, County Levis, Que. 


Cost, $25,000. 
CASUALTIES 


INDIANA. Bluffton—Frank McDowell, loss by fire. 

IOWA. Chapin—Woodford-Wheeler Co., loss by fire, 
$10,000. 

MAINE. Corinna—Shingle and lumber mill known as 
Stuart’s Mill and owned by Harry Henderson, of Corinna, 
destroyed by fire which spread to surrounding timber- 
land, causipg considerable damage. 

MARYLAND. Baitimore—Williamson 
warehouse damaged by fire; loss small. 

OHIO. Columbus—J. S. MacLean Co.’s planing mill 
damaged by fire; small loss. 

OREGON. North Bend—Shingle mill of Stout Lum- 
ber Co. destroyed by fire; to be rebuilt. 

WISCONSIN. Oshkosh—Morgan Sash & Door Co., loss 
by fire in warehouse, $125,000 to $150,000. The build- 
ing was destroyed with contents. 

Wausau—Jacob Mortenson Lumber Co., suffered small 


loss by fire in yard. 
‘Wausau—Underwood Veneer Co.’s office slightly dam- 


aged by fire. 


Veneer Co.'s 
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H. D. Foote, president of the H. D. Foote Lum- 
ber Co., Alexandria, La., transacted business here 
this week, 

Harry Ott, formerly with the Lucas Lumber Co., 
has become associated with the Nat Wolfe Lumber 
Co., as manager of its hardwood department. 


Nat Wolfe, of the Nat Wolfe Lumber Co., left 
this week for San Antonio, Texas, where he will 
spend the holidays with his mother, resident there. 


Earl Kenyon, manager of the sash and door 
department of the Long-Bell Lumber Co., Kansas 
City, Mo., transacted business in this city during 
the week, 


W. A. Brown, president of the Dessert & Brown 
Lumber Co., line yard operators with headquarters 
at Grand Rapids, Mich., called on friends in the 
local lumber trade during the week. 


F. J. Thomas, sales manager of the Louisiana 
Red Cypress Co., New Orleans, La., spent a few 
days in Chicago this week, conferring with L. E. 
Hooper, jr., who has charge of the company’s local 
office at 19 South LaSalle Street. 


H. F. Stanley, of the H. F. Stanley Lumber 
Co., Jackson, Miss., while in the city this week 
shared his abundant optimism with the local trade. 
Mr. Stanley is a strong believer in the prosperity 
of the lumber industry during 1924. 


L. J. Marshall, Chicago representative of the 
Exchange Saw Mills Sales Co., Kansas City, Mo., 
left last Friday for the company’s headquarters, 
where he joined the concern’s other sales repre- 
sentatives in a tour of its sawmills. ; 


E. R. Knudson, formerly in charge of the Alex- 
ander Lumber Co.’s yard at Rushville, Ill., has been 
advanced to manager of the company’s yard at 
Aurora, Ill. W. H. Mamman, of New Canton, IIL, 
has succeeded Mr. Knudson in Rushville. 


W. C. Ribenack, president of the Stout Lumber 
Co., Warren, Ark., was in Chicago this week, con- 


ferring with stockholders in his various interests ° 


and transacting other business. Mr. Ribenack has 
just returned from a sojourn in California. 


E. J. Hurst, sales manager of the J. J. Newman 
Lumber Co., Brookhaven, Miss., spent a few days 
of this week in Chicago, conferring with the 
Charles L. Baxter Lumber Co., which represents 
the Newman concern exclusively in this territory. 


M. A. Mummert, of the Mummert Lumber & Tie 
Co., has been spending the last couple of weeks 
in the South, visiting a number of the leading lum- 
ber producing sections and making a comprehen- 
sive survey of stock and manufacturing conditions. 


A. E. Boatright, of the A. E. Boatright Lumber 
Co., returned this week from an extensive business 
trip thru the South, during which he visited a num- 
ber of lumber manufacturing centers making a 
= survey of current and prospective condi- 
tions. 


William Buchanan, of the Buchanan-Dailey Lum- 
ber Co., Joliet, Ill., while in Chicago this week 
calling on the trade and looking over trade con- 
ditions, said that things are moving along nicely 
in his section of the State, and that prospects for 
1924 are very reassuring. 


Frank H. Stall, of Chicago Heights, Ill., an- 
nounces that he has disposed of his interests in 
the Gordon Lumber & Storage Co., at Chicago 
Heights, and has terminated his activities for and 
with the company. His future plans will be an- 
nounced later, adds Mr. Stall. 


The Pawling & Harnischfeger Co., of Milwau- 
kee, Wis., manufacturer of excavators, cranes and 
machine tools, has announced the recent appoint- 
ment of N. P. Farrar as its district manager, 
with offices at 605 Stephen-Girard Building, Phil- 
adelphia, Pa., and 50 Church Street, New York 
City. 

Huntington Taylor, of the Edward Rutledge 
Timber Co., Coeur d’Alene, Idaho, passed thru 
Chicago this week on his way to Washington, D. C., 
to attend the standardization conference to be held 
there Dec. 12. Another prominent lumberman who 
passed thru the city this week was John H. Kirby, 
of the Kirby Lumber Co., Houston, Tex. 


R. N. Campbell, sales manager of the J. A; 
Bentley Lumber Co., Zimmerman, La., while in 
Chicago on a business visit this week, expressed 
himself very optimistically regarding the future 
of the lumber market. He believed good business 
is near at hand, and that the market will be 
higher, especially in view of the depleted stocks at 
many of the mills. 


Edward Hines, president of the Edward Hineg 
Lumber Co., returned this week from an inspection 
tour of the company’s extensive manufacturing 
interests in the South, and left immediately for a 
similar tour of its operations at Virginia, Minn, 
L. L. Barth, vice president of the concern, plans to 
leave soon for a pleasure trip to Central America 
together with Mrs. Barth. 


J. T. Keiran, jr., has become connected with the 
Chicago office of the Steven-Jarvis Lumber Co., of 
Eau Claire, Wis., and will handle both northern 
and southern hardwoods. Mr. Keiran is a hard- 
wood man with long experience. He was previously 
connected with George C. Ehemann & Co., Memphis, 
Tenn. F. J. Andrews remains as manager of the 
local sales office of the Steven-Jarvis concern. 


Sam Eaton, sales manager of the W. M. Cady 
Lumber Co., McNary, La., on Wednesday wired the 
Vanlandingham-Cook Lumber Co., which is the 
exclusive representative in the Chicago territory 
of the Cady concern, that he expected to arrive 
in Chicago within a few days for a business visit, 
Mr. Eaton has been spending some time in Los 
Angeles, Calif., and it is on his return from there 
that he wil stop off in this city, 


Among the well known lumbermen who re- 
cently have returned from a trip to Europe is 
Philip Prever, treasurer of the Prever Lumber 
Co. (Inc.), of New York City, who recently has 
concluded a two months’ trip abroad. Much of his 
time while in the European countries was devoted 
to a study of lumbering conditions, and in a 
characteristic manner he says, ‘European lumber- 
men have nothing on the American lumbermen.” 


Frank H. Campbell, well known and popular 
southern pine salesman, who represents the Natal- 
bany Lumber Co. in Pennsylvania territory, with 
headquarters at Wilkes-Barre, stopped off in Chi- 
cago for a few hours last Monday to visit friends. 
He was on his way to Hammond, La., to attend 
the annual meeting of the salesmen who are en- 
gaged in marketing the products of the Natalbany 
Lumber Co. in all sections of the country. 


Miss M. F.. Wieting, of the advertising depart- 
ment of the Yawkey-Crowley Lumber Co., of Madi- 
son, Wis., was in Chicago this week, and while in 
the city devoted much of her time to securing new 
ideas that will be helpful to her in planning the 
publicity for the yards of that company during 
the coming year. The Yawkey-Crowley Lumber 
Co. is one of the progressive line-yard concerns 
and keeps well to the fore in utilizing new and ap- 
proved plans of lumber merchandising. 


RN. R. Bailey, of the W. T. Bailey Lumber Co., 
Virginia, Minn., called on his connections in the 
local trade this week. He was well satisfied with 
present conditions, looking for a big trade after 
the first of the year. He said that lower grades 
are in very poor supply at the northern mills and 
are in constant demand. Prices in this class of 
stuff are therefore quite satisfactory. Another 
visitor from the North this week was Peter Berke, 
of the Zenith Box Co., Duluth, Minn., who stated 
that the box business is good and is going to be 
better. 


S. B. Bissell, of Wausau, Wis., of the Wausau 
Southern Lumber Co. and other Bissell interests, 
North and South, spent a couple of days in Chi- 
cago, the latter part of last week, accompanied by 
Mrs. Bissell and their young son. Mr. Bissell 
reports a very satisfactory condition in the lum- 
ber trade. The weakness recently displayed in the 
southern pine market, he believes, is only tem- 
porary, and he looks forward with a considerable 
degree of optimism to the coming year, which he 
believes will be one of intense activity, despite 
the handicap of a national election. 


Paul S. Collier, secretary of the Northeastern 
Retail Lumbermen’s Association, was in Chicago 
for a day this week en route to his headquarters 
in Rochester, N. Y., after having spent a pleasant 
visit at his old home in Iowa. Mr. Collier found 
conditions in Iowa v encouraging, farmers being 
in good shape and the outlook excellent for busi- 
ness during the coming year. Mr. Collier and his 
corps of assistants will be quite busy during the 
next few weeks completing arrangements for the 
big convention of his association, which will be 
held in New York City Feb. 5-7, 1924. 


R. A. Lounsbury, who is exclusive representative 
in Chicago territory for mills at Mount Vernon, 
Ind., and who also represents John B. Ransom & 
Co., of Nashville, Tenn., has just made arrange- 
ments with the Penrod Walnut & Veneer Co., of 
Kansas City, Mo., to represent it here exclusively. 
In making the arrangements, J. C. Rodehaffer, 
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secretary and manager of the Penrod company, 
spent Tuesday here conferring with Mr. Lounsbury 
and also attended the annual convention of the 
National Veneer & Panel Manufacturers’ Associa- 
tion. Mr. Lounsbury expects to visit the Penrod 
plant at Kansas City in the near future to get a 
line on its output and stocks. 


A. L. Barker, president of the Aeme Lumber & 
Shingle Co., transacted business in Milwaukee, 
Wis., this week. George A. Hoene, vice president 
of the same company, reported that trade, except 
in southern pine, is rather slow just now, but is 
bound to expand into a very considerable volume 
immediately after the first of the year. He found 
practically all consumers to be badly in need of 
lumber supplies but to be holding back orders 
because they do not want receipts until after 
the first of the year, nor do they want their com- 
mitments to show in the books for this year. He 
predicted that as soon as the holidays are over, 
they will all reénter the market at about the same 
time, resulting in.a big spurt in business and in a 
material strengthening of the market. 


Work for Improved Reports 


The Hardwood Manufacturers’ Institute reports 
that the work of revising its statistical reports 
is showing very satisfactory progress and that it 
will be carried to a conclusion as rapidly as cir- 
cumstances will permit. Particular attention is 
being given to working out a new “gateway equiva- 
lent,’”’ or common basing point for the past sales 
report, such as will not be influenced by the known 
inequalities in the freight rate structure as now 
constituted. The common gateway, or basing, 
points heretofore used—Cairo, Ill., for the southern 








territory, and Cincinnati, Ohio, for the eastern 
territory—have caused some confusion which in 


the Institute’s opinion can only be overcome by 
adjusting freight figures. A careful investiga- 
tion of the freight consideration is being made to 
serve as a basis for an expected change in this 
department of the work. 

J. M. Pritchard, secretary-manager of the In- 
stitute, reports that since the last meeting of the 
board of directors, held Oct. 3 and 4, at which a 
written appeal to the contributers to supply data 
with greater promptness was issued, the hardwood 
stock report has been ‘closed’? promptly on the 
fifteenth of the month. In thus advancing the clos- 
ing date approximately a full week, no sacrifice 
has been made in the extent or accurateness of 
the reports. “The promptness in sending in the 
stock reports is immensely beneficial to the trade,” 
Mr. Pritchard said. “With continued codperation, 
the size and value of the reports will be greatly 
enhanced.” 


General’s Story Privately Printed 


“The War Record and Personal Experiences of 
Walter Raleigh Robbins” is the title of a book, 
edited by Lilian Rea, just privately printed by 
the Robbins family and circulated among Mr. Rob- 
bins’ many friends in and out of the lumber trade. 
Brevet-Brigadier General Robbins was one of the 
pioneer lumbermen in the Chicago market, enter- 
ing the planing mill business here in 1871 and 
being for many years afterward a member of the 
C. A. Paltzer Lumber Co., of this city. He died, 
it will be recalled, April 4, this year, after a six 
months’ illness resulting from being accidentally 
thrown off a street car while it was turning a 
corner at a high rate of speed. 

Gen. Robbins made an enviable record in the 
Civil War, which led to his rapid rise in the ranks 
from private to a generalship. On April 19, 1861, 
just after the outbreak of the Civil War, and at 
the age of seventeen, he enlisted as a private in 
Company A, 14th Regiment of the New York Vol- 
unteers. He soon thereafter passed the examina- 
tion for a commission in the regular army and 
received a commission in the First New Jersey 
Cavalry. In December, 1861, he was made second 
lieutenant in the same regiment, and in quick suc- 
cession thereafter was promoted by the governor 
of New Jersey to first lieutenant, then to captain, 
to major, to lieutenant colonel and finally to colonel 
in the same cavalry regiment. This was one of the 
crack fighting regiments in the Union Army, which 
together with the First Pennsylvania Cavalry was 
probably engaged in more battles than any other 
cavalry regiment during the war. Gen. Robbins, 
while officer of this regiment was wounded several 
times and from August to October, 1862, was a 
prisoner of war, confined in Libby Prison. By this 
time he had attracted general attention because of 
his courage and his ability in the field, and after 
making the two remaining steps was brevetted gen- 
eral, by the United States Government, and placed 
in command of the First Brigade, Second Cavalry 
Division, Army of the Potomac, which he led until 
the close of the war. 

In the preface of the “War Record and Personal 
Experiences of Walter Raleigh Robbins,” the editor 
States that the General was “always distinguished 


by an innate distaste for drawing attention to 
himself or to his own deeds, and it was only after 
most determined insistence on the part of his 
family that, some years ago, he was induced to 
write a brief outline of his career in the War of 
the Rebellion. Everyone who read the account thus 
sketched, however, while recognizing its value, felt 


that the General’s modesty had robbed them of 
many interesting and instructive facts.”” To supply 


some of these, the editor has interpolated the text 
with many illuminating notes, and supplied the 
narrative with an addenda comprising some of the 
General’s field reports during the war, addresses 
delivered by him in subsequent years on the sub- 
ject of the war ete. The work is comprised of 220 
interesting and stirring pages. 

The preface further states that there was orig- 
inally no thought of publication of this exceed- 
ingly interesting work, it being done solely with 
the purpose of preserving a record for the Robbins 
family, and especially for the grandsons; but the 
insistent demand from the General’s friends led 
the family after his death to publish the book as 
a memento to the courageous man and his great 


deeds. 
To Sell ‘Boykin Stock” in Chicago 


The lumber trade generally will be interested in 
the announcement that the Chicago Lumber Sales 
Co., with local headquarters at 20 East Jackson 
Soulevard, has taken over the sales in Chicago and 
adjacent territory of “Boykin Stock,” particularly 
railroad, car material and yard stock, for the 
Boykin Lumber Co., of Houston, Tex. 

The Boykin Lumber Co. represents one of the 
largest operators in the South, being exclusive 
sales agent for the Gulf Lumber Co., of Fullerton, 








—| 


JAMES H. 
Chicago ; 
Chicago Lumber Sales Co. 


La.—which has an annual eapacity of 120,000,000 
feet—and also handling the outputs of other mills 
in the same locality. ‘Boykin Stock” is a trade 
name for strong, durable, well manufactured south- 
ern pine products, the company specializing in 
industrial, railroad and export timbers, yard and 
shed stock. The executive head of the Boykin 
organization is L. J. Boykin, vice president and 
general manager, who has grown up in the busi- 
ness, having entered it twenty-five years ago. 

The Chicago Lumber Sales Co. is one of the 
prominent wholesalers of Douglas fir and southern 
pine railway, car material and yard stock, and 
also maintains an office in the Northwestern Bank 
Building, Portland, Ore., under the supervision of 
W. V. Wilson. James H. Lang, of Chicago, treas- 
urer and manager of the company, was for four- 
teen years connected with the Central Coal & Coke 
Co., of Kansas City, Mo., eleven years of which 
he was in charge of the Chicago, office of that con- 
ern with the title of general agent, resigning that 
position on May 1, 1922, to devote his entire time 
and attention to the management of the Chicago 
Lumber Sales Co. In addition to the wholesale 
business, Mr. Lang and associates own and operate 
five retail yards in Indiana. 


Hold “Get Together’ Banquet 


Turkey and the usual “trimmings” helped to 
promote a spirit of fraternity and goodfellowship 
between employers and employees at an unusual 
Thanksgiving dinner held Saturday, Dec. 1, at the 
La Salle Hotel, Chicago. At this event the super- 
intendents and foremen employed on Landis award 
construction jobs were guests of the contractors. 
Covers were laid for about five hundred persons. 
William R. Moss, former chairman of the ways 


LANG, L. 


J. BOYKIN, 
Houston, Tex. ; 
Boykin Lumber Co. 


and means committee of the Chicago Association of 
Commerce gave an address on Americanism, and 
short talks were made by T. HE. Donnelley, chair- 
man of the citizens’ committee, James A. Patten, 
and others prominent in the movement for a clean 
building industry in Chicago. 


‘“‘American Lumberman”’ Wanted 


One of its subscribers is desirous of securing a 
copy of the Nov. 8, 1919, issue of the AMBRICAN 
LUMBERMAN. ‘This issue has been completely ex- 
hausted and a copy can not be supplied from this 
office. One dollar will be paid for the first copy 
of this issue sent to the office of the AMERICAN 
LUMBERMAN. 


National Hardwood Directors Meet 


The early extension of the National Hardwood 
Lumber Association’s inspection service in the Paci- 
fic coast, for the benefit of consumers located there, 
was decided upon by the board of directors of the 
association at a meeting, held at headquarters in 
this city Thursday, Dec. 6. Frank F. Fish, secre- 
tary-treasurer of the organization, was instructed 
to take immediate steps toward making the asso- 
ciation’s inspection facilities available to the West, 
which is an entirely new field for the association. 

The board of directors also passed favorably on 
180 applications for membership in the association, 
which have been received since the last meeting 
of the board on June 15, last. The membership 
of the association now totals 1,409. 

It was decided that the twenty-seventh annual 
convention of the National Hardwood Lumber 
Association shall be held in Chicago, sometime in 
June, exact date later to be announced by Secre- 
tary Fish. The association has received urgent 
invitations from the mayors, leading men and 
lumbermen in Toronto, Ont. ; Louisville, Ky. ; Chat- 
tanooga, Tenn. ; Cincinnati, Ohio; Memphis, Tenn., 
and Buffalo, N. Y., to hold its next annual con- 
vention in those cities, but the directors, after 
careful consideration, decided upon Chicago because 
of its central location as well as because of the 
fact that headquarters are located here. 

The following officers and directors were present 
at this meeting: President John W. McClure, of 
Memphis, Tenn.; Vice Presidents Benjamin C. 
Currie, of Philadelphia, Pa., John R. Thistle- 
thwaite, of Washington, La., and John I. Shafer, 
of South Bend, Ind.; Harry E. Kline, of Louisville, 
Ky.; F. S. Underhill, of Philadelphia, Pa.; Charles 
F. Fischer, of New York City; F. G. Christmann, 
of St. Louis, Mo.; H. B. Curtin, of Clarksburg, 
W. Va.; Charles F. Perkins, of Grand Rapids, 
Mich.; E. V. Babcock, of Pittsburgh, Pa.; L. H. 
Wheeler, of Wausau, Wis.; R. C. Stimson, of Mem- 
phis, Tenn.; D. E. Chipps, of Fort Worth, Tex. ; 
Charles H. Barnaby, of Greencastle, Ind.; Charles 
A. Goodman, of Marinette, Wis.; Ed. C. Schoen, 
of Chicago; W. F. Oliver, of Toronto, Ont.; J. C. 
West, of Cincinnati, Ohio; Edward J. Young, of 
Madison, Wis., and Payson Smith, of Minneapolis, 
Minn. 


Louisville Concerns Consolidate 


LOUISVILLE, Ky., Dec. 5 Announcement has 
been sent out this week by the Chess & Wymond 
Co. (Inec.), of its consolidation with the Holly 
Ridge Lumber Co., an allied organization, under 
the name of the Chess & Wymond Co. (Ine.). 
The consolidation was effected Dec. 1, and the 
personnel and officers and directors of both 
companies will remain the same and the physical 
properties intact. 

In a statement to the trade, William A. Watts, 
chairman of the board of directors, says that the 
company will receive its raw material direct 
from its own mills in eastern Kentucky and 
Crew Lake, Monroe, Holly Ridge, and Bunkie, 
La. With the main plant situated in Louisville, 
the company will be enabled further to fabri- 
cate and commercially kiln dry lumber and also 
to manufacture cooperage. 

The announcement states that the Chess & 
Wymond Co. of Louisiana is in no way affected 
by the above consolidation. It is understood 
that the consolidated company will push its 
cooperage business as heretofore, but will devote 
more activity to the lumber business. 


TCRABAEBABABARAAGES 


FRANK H. Meyer, a sturdy Dutch botanist, 
spent ten years in the Orient as plant explorer 
for the United States Deartment of Agricul- 
ture, and collected many valuable fruits, includ- 
ing persimmons, pears, peaches, lemons, Chinese 
jujubes and other useful plants, including a 
dry-land elm. He was drowned while crossing 
a river in North China. 
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Latest Reports on Lumber Prices | 





There has been a marked decrease in the demand during the last week. 


immediate requirements. The prevailing prices are as follows, f.o.b. 


MICHIGAN HARDWOODS 


55.00 $30.00@33.00 $26. 093000 


FAS Selects No. 1 com. No. 2 com. 

Bass woop— 

4/4 $ =~ Pod 7. 00 $ 4 * 65.00 $ 50.00 

5/4 5.00 70.00 5.00@ 60.00 32.00@35.00 
6/4 $500 oo. 00 70. 00 75.00 60.00@ 65.00 35.00@38.00 
8/4 95.00@100.00  80.00@ 85.00 70.00@ 75.00 40.00@45.00 
10/4 105.00@110.00  90.00@ 95.00  80.00@ 85.00 45.00@50.00 
— 

No, 2 common and better $35.00@40. 4 
tia $ 70.00@ 75.00 $ a S08 0 65. ro 4 $ - 5-00@ 50.00 30.00@33.0 
5/4 75.00@ 80.00 55.00 32.00@35. 00 
6/4 80.00@ 85.00 70. 00 a 00 4 00@ 60.00 35.00@38.00 
8/4 85.00@ 90.00 75.00@ 80.00  60.00@ 65.00 40.00@45.00 

BrrcH— 
4/4 $120.00@125.00 $100.00@105.00 $ 55.00@ 60.00 $32.00@35.00 
5/4 125.00@130.00 105.00@110.00  60.00@ 65.00 35.00@38.00 
6/4 130.00@135.00 110.00@115.00 70.00@ 75.00 40.00@45.00 
8/4  130.00@135.00 110.00@115.00 80.00@ 85.00 45.00@50.00 
10/4 135.00@140.00 115.00@120.00  95.00@100.00 50.00@55.00 
12/4 140.00@145.00 120.00@125.00 100.00@105.00 50.00@55.00 
Sorr EtmM— 
4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 45.00@ 50.00 $30.00@32.00 
5/4 85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 
6/4 90.00@ 95.00 75.00@ 80.00  60.00@ 65.00 37.00@40.00 
8/4 100.00@105.00 85.00@ 90.00 70.00@ 75.00 40.00@45.00 


No. 3 com. 
30.00 
30.00 
$12.00@14.00 
16.00@18.00 
eg 


28.00 
28.00 


18.00@20.00 
18.00@20.00 


$16.00@18.00 
18.00@20.00 
18.00@20.00 


pees. 
$20.00@22.00 


22.00@ 24.00 
22.00@24.00 





FAS Selects 
OFT ELM— : 
10/4 110.00@115.00 95.00@100.00 
12/4 115.00@120.00 100.00@105.00 
16/4 135.00@140.00 120.00@125.00 


HARD MAPLE— 


80. 208 
85.00@ 90.00 
105.00@110.00 


No. 1 com. 


85.00 


4/4 $ 90.00@100.00 $ ie. $3 $. D4 $ . 0008 70 60. 24 

5/4 100.00@110.00 

6/4 05.00@115.00 90. 00 100. 00 40. 00 $0. 00 

8/4 110.00@120.00  95.00@100.00  80.00@ 85.00 
10/4 115.00@125.00 100.00@105.00  85.00@ 90.00 
12/4 120.00@130.00 105.00@110.00 90.00@ 95.00 
14/4 130.00@140.00 115.00@120.00 100.00@105.00 
16/4 140.00@150.00 125.00@130.00 110.00@115.00 
Sort MAPLE— 

4/4 $ * 00@ 90.00 $ hy 00@ 75. 4 $ 50. re 4 55.00 

5/4 0.00@ 95.00 00@ 80. 55.00@ 60.00 

6/4 3B. 00@100.00 80. 00@ 85. 00 60.00@ 65.00 

8/4 100.00@105.00 85.00@ 90.00  65.00@ 70.00 
END DrigD WHITE MAPLE— 

4/4 $120.00@135.00 Rhee ere $ 90.00@105.00 

5/4 125.00@140.00 re 7 ueisiease 95.00@110.00 

6/4  130.00@145.00 ee enor 100.00@115.00 

8/4  135.00@150.00 seee@...-.- 105.00@120.00 


No. 2 com, 


45.00@50.00 
50. ne 55.00 
55. ang 60.00 


$30.00@33.00 
35.00@38.00 
40.00@45.00 
45.00 Hy +4 
50.00 
50.00 Be 09 
55.00@60.00 
33.00 
sei 00 
.@.. 


38.00 
45.00 


$30.00 
32.00 
35.00 
40.00 


Buyers are showing very little interest, and are purchasing only their 
Michigan mills: 


No. 3 com, 


ge 


$14.00@16.00 
16.00@18.00 
16.00@18.00 
18.00@20.00 


20.00 @22.00 
20.00 wnnes 


eeeee 


eons 


$16.00@18.00 
18.00@ 20.00 
18.00@20.00 
18.00@20.00 





FAS 
AsH— 
4/4 $100. eis. 00 $ 
5/4 115.00@120.00 
6/4 120.00@125.00 
8/4 125.00@130.00 
BASS woop— 


4/4 $ 75.00@ 80.00 


5/4 80.00@ 85.00 
6/4 85.00@ 90.00 
8/4 90.00@ 95.00 


BircHo— 
4/4 $120.00@125.00 


5/4  120.00@125.00 
6/4  125.00@130.00 
8/4 130.00@135.00 
10/4 135.00@140.00 
12/4 140.00@145.00 


Sorr ELM— 
4/4 $ 70.00@ 75.00 $ 


5/4 80.00@ 85.00 
6/4 85.00@ 90.00 
8/4 95.00@100.00 
10/4 110.00@115.00 
12/4 115.00@120.00 
Rock ELM— 

4/4 $3 75.00@ 80.00 


5/4  80.00@ 85.00 


6/4 85.00@ 90.00 
8/4 85.00@ 90.00 
10/4 90.00@ 95.00 
12/4 95.00@100.00 


Selects 


by 0000 
95.00 
38. 00@100.00 


105.00@110.00 


$ 60.00@ 65.00 $ 48.00@ 


65.00@ 70.00 
70.00@ 75.00 
75.00@ 80.00 


$ 95.00@100. ns $ 55.00@ 
100.00@105. 
105.00@110. 00 
110.00@115.00 
115.00@120.00 


129.00@125.00 


55.00@ 60.00 $ 40.00@ 


60.00@ 65.00 
70.00@ 75.00 
80.00@ 85.00 
95.00@100.00 


100.00@105.00 





WISCONSIN HARDWOODS AND HEMLOCK 


Northern hardwoods are firm, because both orders and shipments for the year have exceeded production. 
slow, but prices are fairly steady. Quotations f.o.b. Wisconsin mills: 


No. 1 com. 


65.00@ 70.00 
10.00 75.00 
85.00 


80.00 


50.00 
60.00 
65.00 
70.00 


55.00@ 
60.00@ 
65.00@ 


60.00 
65.00@ 70.00 
70.00@ 75.00 
80.00@ 85.00 


95.00@100.00 


100.00@105.00 


45.00 
55.00 
65.00 
75.00 
90.00 
95.00 


50.00@ 
60.00@ 
70.00@ 
85.00@ 
90.00@ 


50.00 
55.00 
60.00 
60.00 
70.00 
75.00 


45.00@ 
50.00@ 
55.00@ 
55.00@ 
65.00@ 
70.00@ 


No. 2 com. 


90.00 $ 65.00@ 70.00 $32.00@35.00 


35.00@40.00 
38.00@42.00 
45.00@50.00 


$32. yee try -00 
35.00@38.00 
36.00@40.00 
40.00@42.00 


$30.00@35.00 
40.00@42.00 
42.00@45.00 
48.00@52.00 
60.00@65.00 
65.00@70.00 


$25.00 @ 28.00 
30.00@35.00 
35.00@ 40.00 
40.00@45.00 
55.00@55.00 
55.00@60.00 


$25.00@ 28.00 
28.00@32.00 
28.00@32.00 
30.00@35.00 
45.00@50.00 
45.00@50.00 


No. 3 com. 


$16.00@18,.00 
18.00@20.00 
18.00@20.00 
18.00@20.00 


$25.00@27.00 
28.00@30.00 
28.00@30.00 
28.00@30.00 


$14.00@16.00 
16.00@18.00 
16.00@18.00 
16. — 00 


gms 0 


$18.00@20.00 
20.00@ 22.00 
20.00@22.00 
20. —— 00 


$15.00@17.00 
16.00@18.00 
16.00@18.00 
16.00@18.00 





FAS 
HARD MAPLE— 


5/4 100.00@105.00 
6/4 105.00@110.00 
8/4 110.00@115.00 
10/4 115.00@125.00 1 
12/4 120.00@130.00 
Sort MAPLE— 

4/4 $ 75.00@ 80.00 
5/4 80.00@ 85.00 
6/4 90.00@ 95.00 
8/4 95.00@100.00 
Oak— 

4/4 nape beige 
5/4 120.00@125.00 
6/4 


105.00 


Selects 


4/4 $ 80.00@ 90.00 $ =? .00@ 70.00 $ 


00@ 90.00 
90.00@ 95.00 
95.00@100.00 
00.00@105.00 
110.00 


$ 60.00@ 65.00 $ 


65.00@ 70.00 
70.00@ 75.00 
80.00@ 85.00 


$ 90.00@ 95.00 $ 


95.00@100.00 


125.00@130.00 100.00@105.00 
130.00@135.00 105.00@110.00 


10-14’ 


29.50@31.50 
31.00@33.00 
33.00@35.00 


8/4 

HEMLOCK, No. 1, S1S1E— 
2x 4” $33.00@35.00 

2x 6” 28.50@30.50 

2x 8” 32.00@34.00 
2x10” 32.00@34.00 
2x12” 33.00@35.00 


34.00@36.00 


The movement of hemlock is a little 


No. 1 com. 


50.00@ 60.00 
65.00@ 75.00 
75.00@ 85.00 
80.00@ 90.00 
90.00@ 95.00 
95.00@100.00 


45.00@ 50.00 
50.00@ 55.00 
60.00@ 65.00 
75.00@ 80.00 


60.00@ 65.00 
65.00@ 70.00 


70.00@ 75.00 
75.00@ 80.00 


16’ 


22.00@34.00 


32.50@34.50 
33.00@35.00 
35.00@37.00 


No. 2 com. 


$30.00@35.00 
35.00@40.00 
40.00@45.00 
45.00@50.00 
55.00@60.00 
60.00@65.00 


$25.00@30.00 
30.00@35.00 
40.00@ 45.00 
45.00@50.00 


$35.00@38.00 
37.00@40.00 
37.00@ 40.00 
50.00@55.00 


18-20’ 


$32.00@34.00 $33.00@35.00 $38.50@40.50 


37.50@ 39.50 
37.50@39.50 
37.50@39.50 
38.50@40.50 


From prices of No. 1, for merchantable deduct $2; for No. 
No. 1 HEMLOCK BOARDS, *$1s— 


1x 4” $28.00@30.00 $ 
1x 6” $0.50@32.50 
1x 8” 32.50@34.50 
1x10”  33.50@35.50 
1x12”  34.50@36.50 


10-14’ 
29.00@31.00 
31.50@33.50 
33.50@35.50 
34.50@36.50 
35.50@37.50 


36.00@38.00 
37.00@39.00 


18-20’ 


16 
$31. 00033, 00 $35.50@37.50 
33.00@35.00 
35.00@37.00 


37.50@39.50 
39.50@41.50 
40.50@42.50 
41.50@43.50 


No. 3 com. 


$12.00@14.00 
14.00@16.00 
16.00@18.00 
™ — 00 


$14.00@16.00 
16.00@18.00 
16.00@18.00 
16.00@18.00 


$15.00@17.00 
17.00@19.00 
17.00@19.00 
20.00@ 22.00 


22-24’ 
$40.50@42.50 
39.50@ 41.50 
39.50@ 41.50 
39.50@41.50 
40.50@42.50 


2 deduct $4. 
8-16’ 
$30.00@32.00 
32.00@34.00 
34.00@37.00 
35.00@37.00 
36.00@38.00 


For shiplap or flooring, add 50 cents to prices of No. 1 boards. 
From prices of No. 1 boards, for merchantable deduct $3 and for No. 2 


deduct $5. 


No. 3 hemlock rough, 6’ and longer: 


wider, $17@19. 


2x4” and wider, $16@18; 1x4” and 





St. Louis, Mo., Dec. 4.—Current quotations on southern hardwoods, f.o.b. 


SOUTHERN HARDWOODS 


Gum— 4/4 5/4@6/4 8/4 
Qtrd. red: 
se $ 86@ 88 $ 983@ 98 $ 96@ 98 
No.1 com... 48@ 50 55@ 57 62@ 64 
No. 2 com... 80@ 82 34@ 86 40@ 43 
Qtrd. red, 8.N.D.: 
FAS .......$ 57@ 58 $ 60@ 62 $ 62@ 64 
7 1 com. and 
esooeee 47@ 48 50@ 52 52@ 54 
No. 2com... 29@ 30 30@ 82 382@ 34 
Plain red: 
wes seceees$ 80@ 83 $ 98@100 $ 98@100 
No.1 com... 45@ 48 55@ 57 62@ 64 
No. 2 com... 830@ 382 32@ 34 40@ 42 
Plain sap: . 
Pee covevese ry 53 $ 55 a3 @ 62 
No. 1 com. 42 44@ 50 51 
No. 2 com.. 240 25 27@ 28 27@ 28 
CorTrronwoop— 
eer 54@ 55 $ 58@ 60 ...@... 
No. 1 com..... 42@ 43 ig SO cwhass 
No. 2 com..... a 387 389@ 41 ...@... 
QUARTERED WHITD 
F. .onbebne 7135 @140 $140@150 $150@155 
No. 1 com, an 
coceseee T5@ 78 80@ 85 95@100 


QUARTERED 
FAS 


No. 1 com..... 
No, 2 com..... 


PLAIN WHITB OAK— 


FAS 

No. 1 com. and 
sel, 

No. 2 com. 


Sound wormy.. 
PLAIN Rep Oak— 


FAS 


eee 


-" 1 com, and 


No. 2 COM... 


PoOPLAR— 


FAS .........$108 


Saps and 

No. 1 com..... 
No. 2 com, A.. 
No. 2 com, B.. 


Sorr MaPLE— 


St. Louis: 
4/4 5/4@6/4 8/4.. 
RED OAK— 
oeeeee+$110@115 $125@1385 $135@145 
68 70 8674 17 17 78 
44 46 50 57 60 
‘sae $ 85@ 88 $118@120 pins 
poe asics, ee 60 68@ 70 a 
‘ons Se 40 45 47 3 
No. 3 com..... 20@... 24@ 26 24 38 
35 88 48@ 50 50@ 52 
aan $ 85@ 88 $115@118 $120@125 
\ Aeeeeeee Re 60 68@ 70 %T@ 77 
38 4 45 47 47@ 49 
110 $115@118 $125@130 
76 8 82 84 87@ 89 
56 58 64 66 68 70 
35 37 38@ 40 39 41 
28 29 32 34 33 34 
me! $60 $65 


Log run 


Nov. 24 


ee 


Clear No 
$92.31 


Face— Clear No. 1 
X72" sO $60 $45 
es, rere 80 68 
1135, i derdee ie, asin sees 85 15 

ME | ope pews aeee 90 80 
SURE 65s nibnGe-awaceinle 85 80 
OE ll ee 95 85 
So. gill Oe eRe ear eRe 90 85 


MAPLE FLOORING 


Current prices on maple flooring f.o.b. mills 
are as follows: 


Factory 


The following are average wholesale prices, 
f.o.b. cars at mill, obtained for }}x214-inch face 
maple flooring during the week ended as shown, 
as reported by the Maple Flooring Manufac- 
turers’ Association: 
es Factory 
$81.63 


$46.64 








BLACK WALNUT 


Cincinnati, Ohio, Dec. 4.—The following are 
today’s prices on American black walnut, f.o.b. 
Cincinnati: 

4/4 5/4 6/4 8/4 
Ae exces $215 $225 $230 $240 
Selects . 150 155 160 170 
ee re 110@115 120@125 125@130 140@145 
PROG Ds 50 55 55 60 





er i hee PS et a 


1923 


| 


their 


com, 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Dec. 3.—Average prices, Cincinnati base, on Virginia, West Virginia, Kentucky and Tennessee hardwoods today: 


4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— 
Lf ere $125@135 $135@145 $145@160 
BOllCts .nccnes 95@100 100@105 105@110 
No. £ com..... 68@ 73 78@ 83 83@ 88 
NO. 2 COM..... 43@ 48 538@ 58 58@ 63 


Sound wormy.. 40@ 45 50@ 55 60@ 65 
QUARTERED RED OAK— 


[eee eee SEI0@1IS =... @... iss @... 

No. 1 com..... ol, a — see 

ae ae SOG Ge nn Se 6c Baas 
PLAIN WHITE AND RED OAK— 

FAS ......... 9908 *10 $110@ - $115@120 

selects ....... T7@ B2@ § 92@100 

No. 1 com..... 55@ So 65@ T5 TO@ 75 

No. 2 com..... B88@ 45 43@ 50 43@ 50 

No. S COM. 0.0 0s 20@ 22 25@ 28 28@ 30 

Sd. wormy.... 46@ 48 57@ 60 57@ 60 
BASSwoop— 

Ee, <cdyain oan 75@ 80 $ 85@ 95 $ 95@100 

nO: 3 COM 660 50@ 55 5D 60 60@ 65 

No. 2 com..... 32@ 37@ 42 40@ 45 
CHESTNUT— 

Lf | ee eee $115@120 $120@130 $125@130 

INO; 2 CODD. :00:s 65@ 70 75@ 80 75@ 80 

No. 3 com..... 18@ 20 20@ 21 20@ 21 

Sd. wormy and 

No. 2 com... 26@ 28 30@ 32 381@ 33 


Sd. wormy and 
No. 1 com. 


and better... 33@ 35 35@ 37 38@ 40 
BircH— 
FAS .........$115@120 $120@125 $130@135 


No. 1 com. and 
SEED witteore eae TO@ T5 75@ 80 75@ 80 
NO; 2 COM... 33@ 38 388@ 43 40@ 45 


MAPLE— 4/4 5/4&6/4 8/4 10&12/4 16/4 
FAS RMR a Welt a aM wa eelwia wd tae wae care $ 78@ 83 $ 95@100 $ 95@ 100 $110@115 me 
ne 1 CO a hivitided wierd were one oro o s5@ 70 T@ 75 80@ 85 «on Gea 
RCN ROOM as oicia's se aicie ened ee Wa 35@ : 38@ 43 D 4 @ 

wari oe @ @ 8@ 8 50@ 55 o oe @ieas 

‘AS tee e ee ee eee eee ete eee eee ee  B DO@ 95 $105@115 $115@120 125@130 155@160 
INGOs 5 COM GMM OOResiic: ana. seuneees 55@ 60 wo 75 75@ 80 : 95@100 ‘ 93@ 100 
No. 1 CO caeaciiendesecaaceaaaae 50@ 55 60@ 65 70@ 75 90@ 95 95@100 
INGE: ae CNN s nad ocd vweew cee Radome ne 380@ 35 35@ 40 40@ 45 45@ 50 50 55 

Hickory— 4/4 5/4&6/4 CL BEECH— 4/4 5/4&6/4 8/4 
WAS ..csccecs slew Gee as. Gran 5@105 $ 95@105 errs $ 70@ 75 $ T5@ 80 $ 80 85 
No. 1 com..... ee ee 65@ 70 65@ 70 No. 1 com..... 45@ 50 50@ 55 55 60 
No. 2 com..... re ee 35@ 40 35@ 40 No. 2 com..... 28@ 33 33@ 38 38 





VALLEY HARDWOODS 


Cincinnati, 


GuM— 4/4 5/4&6/4 8/4 
Qtrd. red: 
ee $ 80@ pe $ 95@ -_ $ 95@100 
No. 1 com. 50@ 5 60@ 65 65@ 70 
oe ia sap N.D.: 
ceelane 5D 62 68 
Ne *" com... 43 45 52 
Plain red: 
J Ree 85@ 90 95@100 100@110 
No 1 com. 45@ 50 60@ 65 70@ 75 
Sap 


Bxbds., 13-17” 55@ 60 
Pin. FAS, 6” 


& wider... 48@ 50 50 52 53@ 55 





No. 1 com... 38@ 40 40@ 42 43@ 45 
No. 2 com... 22@ 25 25@ 27 26@ 28 
MAPLE 
Spot worms N. 
D., log run. .$ 45 $ 55 $ 62 
Sorr ELmMm— 4/4 5/4 6/4 8/4 
| ae $70 $80 $85 $85@90 
No. 1 com... 55 60 70 TO@75 
No. 2 com... 26 28 30 30 @32 


Dec. 3.—Average prices on southern Mississippi Valley hardwoods, Cincinnati: 


CoTTonwoop— 4/4 5/4&6/4 8/4 
FAS, 6” & wdr.$ 55@ 58 $ 60@ 63 ...@... 
No. 1 com..... 43@ 47 48@ 53 ...@... 
No. 2 com..... 330 38 38@ 40 ...@... 

QUARTERED WHITE OAK— 

Wt whedeses $125@130 $130@135 $135@140 
a ee 95@100 100@105 a i 
No. 1 com..... 65@ 70 T0@ 75 5@ 80 
No. 2 com..... 42@ 47 47@ 52 52@ 57 

QUARTERED RED OAK— 

WAS? cacaeed. SEIGGMS 16 Qecs <5 c@awn 
Ne. 2 COMiee<s. os. ae. Coo er 2 
No. 2 com..... ro ee Sees 
PLAIN WHITE AND RED OAK— 
a wi da wees $ =o 78 110 $110@115 
TOO Seceaen 65@ 70 75 T5@ 85 
No. 1 com..... 48@ a3 55@ 60 55@ 60 
No. 2 com..... 38@ 40 43 45 43 45 
No. 3 com..... 20@ 22 22 25 25 28 
Sound wormy.. 36@ 38 40@ 45 45 50 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
Nov. 24, as reported by the Oak Flooring Manu- 
facturers’ Association : 


lax" Jox2%" %xLY" | x9" 


Civ, gtd. wht... «... GEASS secs $104.80 
Clr. qtd. red.. + T0500 cea: “eeeaata 
Sel. qtd. wkr.. C806 s6eas 77.00 
Clr. pin. wht.. 92.25 $66.17 70.12 
Clr. pin. red.. 86.06 61.86 64.22 
Sel. pins WRt.. ..«. (i. &.: ere 59.65 
Sel. pln. red. 76.41 52.62 55.70 
No. 1 common. ‘$49. 94 56.95 37.04 39.21 
No. 2 common. .... 3) ee ee se 

Y%x1 yA" x2” ¥: xl 4 - fs X2” 
Sel. qtd. w&r. .$84.18 SeeGe 36¢65  “eenas 
Cir: Pin. WHE... SEG  .nses ivvas $83.48 
Gr. Pi WEGs “CRA i <esee sheee “e008 
er. 3, TNE. GO i sieccd. weene  weleae 
IO, © GOGRMON. TOGe . sivas Secre  ‘ewweu 





OAK FLOORING STRIPS 


Chicago, Dec. 3.—The following are carload 
prices, f.o.b. Chicago on #x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 








White—— Red 
Qtrd. Plain Qrtd. Plain 
NE fo icicow vines cate $134.50 $90.50 $109.50 $84.50 
BAD CIOGP csc veces 0) | ee ee 
a re 108.50 75.50 103.50 73.50 
o. 1 
COMMNONG 6.6 bn Miccddwcccicuiarsewesenceceias $53.50 





HARDWOOD LOGS 


Memphis, Tenn., Dec. 3.—Following are aver- 
age quotations on logs in Memphis, and at points 
in the Memphis territory, based on average 
dimensions, 14-inch and up in diameter, and 12- 
to 16-foot in length: 

F.o.b. cars 


Delivered Memphis 
Memphis territory 
Variety— Per M Per M 

Red and white oak......... $35 to $40 $25 to $30 
GE ev hes eco ceewnened 25 to 35 22 to 25 
co eee rere 40 to 45 30 to 40 
1h ny re re eee 30 22 to 25 
Oh €12”. ANG UP) ss. cccscee 50 to 60 40 to 50 
Hickory (12” and up)...... 42.50 30 


Logs are classified by buyers here roughly as 
Nos. 1 and 2, and the foregoing price range is 
—- to -cover the average prices paid for 

oth. 


The difference in variation as between deliv- 
ered prices and f.o.b. prices is based on the dis- 
tance the logs are hauled, and the weight of the 
timber. Oak, ash and hickory are drawn from 
wider distances; while gum, poplar and elm can 
be profitably drawn into Memphis only from 
nearby points. 





The following are current f.o.b. Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 


New Grades 
Factory, Rough 


Pastesy 
Tank ‘AS Selects S i 88 Peck 
4/4....$118.50 silos 50 ; 76. 50 =. 0 =. ‘50 =. 50 
5/4.... 123.50 113.50 86.50 35.5 9.50 
6/4.... 126.50 116.50 89.50 86. 5 36. 50 39.60 
8/4.... 185.25 124.25 97.25 74.60 384.25 30.25 
10/4.... 141.26 180.25 103.25 80.25 .....  weece 
12/4.... 141.25 180.25 103.25 80.25 ..... weeds 
16/4.... 146.256 135.26 108.26 85.26 ..... 42.60 
Boards, Rough 
No.1 No.2 No.3 
1x4 to 12”, random lengths. .$53.50 $44.50 $34.50 
Finish, S28, Random Lengths 
Cir.heart A B Cc D 

Fe - tte** .$109.00 $104.00 $ 94.00 $84.00 $74.00 
spec. waths. ee 00 tr 94.00 84.00 74.00 

1x12” ...... 116.00 112.00 102.00 93.00 


81.00 

For 6/4, add $5 go ae prices: for 6/4, add 

$8; for 8/4, add $16; for 6/4 and 6/4 “‘D” grade, 
ada $3; for 8/4, add $6. 


Bevel Siding 


A B Cc D 
14"x4, 5 or 6”, std. lgths. $49.25 $45.75 $41.75 $28.75 
Bungalow Siding B 
x8”, from 1” stock........$57.75 $48.75 “Mer 35 


x8”, from 14” stock...... 75.76 66.75 
For 10- inch, add’ $5. 


Lath 
No.1 No.2 
TT  hikvdsccccene rere rr eee eee e $9.40 $8.90 
RED CYPRESS— 
Old Grades— 
Factory, Rough 
No. 1 No. 1 No. 2 
FAS Selects shop common common 
4/4.. oie 00. $ 90.00 $ 55.00 $50.00 ry 00 
5/4.... 110.00 95.00 70.00 50.00 0.00 
6/4.... 112.00 95:00 70.00 50.00 40. 00 
8/4.... 115.00 100.00 80.00 50.00 40.00 
10/4.... 135.00 120.00 95.00 65.00 40.00 
ee - 135.00 120.00 95.00 padee «ices 
16/4.... 145.00 130.00 100.00 weene sacae 


Boards, mg 


No. 1 com. No. 2 com. Peck 

556 6: 3 O10". cccwss - $55. 00 $45.00 <aaaa 

ev atas ccseecn Ge 47.60 anaaa 

ET” VARGO ccccccsce cece eadee $28.50 
YELLOW CYPRESS— 

Factory, Rough 

No. 1 No.1 No.2 

FAS Selects shop com. com. 

i EU -$ 90.00 $70.00 $44.00 $38.00 $34.00 

/( Se? 100.00 76.00 59.00 41.00 36.00 

TL ES 100.00 76.00 59.00 41.00 36.00 

Sieiéciacs 105.00 82.00 68.00 44.00 37.00 


Boards, Rough 
Selects No. 1 com. No. 2 com. Peck 


TO cinicceed $75.00 $43.00 $36.00 adawa 
Sete scévacune 75.00 43.00 36.00 eusae 
po rn 76.00 44.00 38.00 ” 
Pe Beeiosdee 85.00 54.00 mae. . <tieawe 
a rere cagse $29.00 





Cincinnati, Ohio, Dec. 3.—The following are 
average prices today f.o.b. Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
MIG Fe ccreGevnddnckaccdadiawesens $74.25 $49.25 
Wiis cranatedenedcars dateeede ene 84.25 61.25 
LL, COCO EE EE AE AE ESE 87.25 64.25 
WER Ce cd ndntacedcentsdnpicedawcads 95.00 72.00 
nem, Rough— No. 1 com. No. 2 com, 
Sdddeaeacuddadccnkesdechevas $51.25 $42.25 
an $1S or a 
aoe 
Hew A B Cc D 
aa | WF us ccinne $107.50 $103.50 $92.50 $87.50 $72.50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
YELLOW CYPRESS— 


Factory— No. 1 Rand. widths 
FAS Sel. shop No. 1 No. 2 
CNL SPOCCT Oe $85@ 95 $70@75 $40@45 $35 $30 
5&6/4°..... 90@ 95 80@85 55@60 40 32 
lL See 95@100 90@95 60@65 43 35 
Boards— No. 1 com. No. 2 com. 
IG GR ie ete co dee cea eens $40.00 $33.00 
PG RUMORS a ac dncevendaananue 47.00 38.00 


St. Louis, Mo., Dec. 4.—The following are cur- 


rent quotations on cypress, f.o.b. St. Louis: 
GULF COAST RED CYPRESS— 
New Grades 
Factory— Factory 
Tan Selec P Bo: 
GIG ctiwerewiwxe $121.75 $73.75 $48.7 $30.75 
Dib tedexenacceas 126.75 83.75 0.75 32.75 
7. CR earrrers 129.75 86.75 63.75 32.75 
PERS savicucddoaes 137.75 94.50 71.50 31.50 
Te 6snee coccsese Se) | COME -25 eoeee 
SEEe wacteous ecoe 142.75 04.75 17.25 cocee 
16/4 évdsacads Sane * eee SB.2B ° sces 
Peck random 4/4” sdeceécedueusscedecdauena ae 
Common, Rough— No. 1 No. 2 No. 3 
TOE cicddcixccdudens $50.75 $41.75 $31.75 
RSG ccccceneeuksucuvece 7.75 46.75 31.76 


Add $2 for specified lengths on common grades. 
Finish, $18 or $S2S— 
— 


B Cc D 
1x4—10” . . #10700 $10 2.00 $ 92.08 $ 82.00 $ 72.00 
ixi2? ... 4.00 110.00 110.00 79.00 
1x14”) ..c0ee * 12100 122.00 112.00 104.00 eeeves 





Se” aaaaas 187.00 132.00 122.00 115.00 ...... 
Bungalow oa Siding— y B C&btr. 
1%x 8” ccecccccocccrsccscoe Meme $65.75 $63.26 
BIGIO  nccccsiandddvcncaveds 70.75 68.25 
Bevel Siding— a Cc D 
ME” cdsavetawndcant $4850 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No.1 No.1 No.2 
Select shop com. com. 
$65 $42 $35 $28 
1 5 39 31 
12 55 39 31 
16 65 43 33 
NOE cadacaes - 112 82 14 we . 
Boards— No. 1com No.2com. 1” random 
WO ceucsdcaeaaseas $31.00 6eees 
RU dadedenwd $40.00 32.50 anne 
oT ey 33.00 «stan 
SOE iducacdes 49.00 35.00 node 
Pe Tle se cccce 2 aaade $20.00 
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Jacksonville, Fila., Dec. 





SOUTHERN PINE 





3.—Following is a recapitulation of prices obtained in this territory during the two weeks ended Dec. 1: 


























Week ended— Dec. 1 Nov. 24 Week ended— Dec. 1 Nov. 24 Week ended— Dec. 1 Nov. 24 Week ended— Dec. 1 Nov. 24 
Flooring Ceiling Boards Boards 
1x4 B&btr. heart ..... 8 eo 1x4 B&be eee 47.11 ne B&better— No. 2 common— 
B&btr. .........., 41. 54 $43.41 No. 1 com......... 42.11 41.00 ix 4 D4S .........+. 52.50 45.00 ‘tie oo 22.98 20.57 
eS 39.56 39.16 NO, 2 COM. ...002+s Bee 19.67 ih ae |... BRB ec. ix 8 D4S 26.00 24.64 
Oe ee ne 18.06 18.73 &sx3% B&better ...... 38.93 36.00 ie 6 Te... B60 687500 1x 8 Shiplap ROG Nees eh 25.72 21195 
No. 3 COm.......+.» 11.26 15.00 MO. 2 GOM...5.. 34.73 31.61 EER: RS ig Mie 47.00 1x10 D4S8 7 Se on Pies 26.00 
ix3 B&btr. sap rift... ..... 81.00 mo. 2 COM... ..- 17.45 17.23 et@ TES 54.38 53.50 1x10 Shiplap. tog. bce en 2 Roane 
B&btr. heart flat.. 65.00 ..... No. 3 com...... 7 iar A 0 ere 61.43 55.00 1x12 D48 VERS errs 19.00 2 
eO.. 2 MOREE TIAL. 0060000: 57.50 | %x3%, B&better ...... 27.72 26.00 Te ag ina aa tad 52.75 48.00 vig § ayer erat a tS 
B&btr. flat ....... 52.50 54.50 MO; 1 COM... 45.63 27.26 24.14 S/METS ADAG cis cis-oso cine. satya 62.50 | no. 3 ¢ pn eee pane 
No. 1 com, flat.... 47.64 42.67 NO, 2 COMs «2.2 13.09 12.20 5/4x10 & 12 Rough.... 58.00 ..... M + oe se as 
a. a ee... ee ee iding No. 1 common— 1x8 D4S 122.2212) 17/41 16.25 
1x6 No. 2 com......... 22.35 19.36 | Novelty, 1x6”— 1 2 DES ckcseveess 40.72 ..... ee ik naked 16.25 
No. 3 com......... 15.94 ..... Bé&better ........... oat ..... a  eeeages 43.69 ..... 4 > alabama ts 
Partition lg ig eae 39.62 37.56 “ft Beene 38.67 41.00 hitmen... 16:60 
; 5 q 2 G $ —- €¢.¢9 06 > NJ 
x4 B&better ......... 46.50 48.00 No. 2 com........... 25.08 21.09 1x 8 D4S .........-. mane ix 6 & up D4S.....-.--- 15.75 
No. 1 cor 42.22, PEO e WOU ie od hoevs 5.500: ip hisie 10.92 EU) TRS oo 55s 6idis 086 due us eee 45. 
ee eee cern st S97 19:59 | Bevel— 1x12 D4S ........-.. 55.00 55.00 Roofers 
laine aetna ace ge ss Bs Sin oo kee, 21200 1) D/A CADIS. occ cceen coe eS eee ie@<No. Oo Gom.......«% 25.00 19.66 
Lath, Std. 4-Foot BIO, 2 OOD osc cowisns 9.50 9.31 672% © B20 Wt. 680 vee 34.75 126 No. 2 GOM..<.. << ccc co vcs 21.00 
No. 1 kiln dried....... Soe Square edge, %x6”— No. 2 common— ‘ 
No. 1 air dried........ 3.27 3.50 er ee 26.65 33. oe 24.50 22.00 Shingles - 
ere 3.25 NO. 1 COM......<+..+6 BO88 22.28 Be | bv -sco dia atecaione 18.94 19.50 4x18 No. 1 pine............ 5.25 
BOO, BMPOON a cvietccsscne J} See PG: 2 OOM. 5 cecacee ss 13.89 11.55 cg ae, | eM rare eer eer er 24.25 As IO; 2 PING. ices cones 2.40 
The following f.o.b. mill prices are taken from sales made during the week ended Dec. 1 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
Alex- ming- ties- sas Alex- ming- ties- sas Alex- ming- ties- sas 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo. . 
Flooring Boards, S18 or eel Shortleaf Timbers 
1x3” EG B&better ..... 78.53 75.00 75.64 76.89 No. 1, 1x8”, 14 and 16’ 33.33 a 32.19 No. ~ S48, 20’ & under: 
cee enceee oo < RO Bese 58.70 Other lengths . =i Sf ee a: ere rrsre a 20.47 - 
Ae SSAA 56.00 60.00 ore 1x10”, 14 and 16’ 35.55 vesee SEDO 10” Wisiicdres Rare ele eeaaca ere 23.48 ° 
Le Se eR mere Other lengths . aeen 30.75 33.70 Be aig ncn aa eaeaomed 26.56 
FG Ennatior 51.21 50.24 53.54 51.03 1x12”, 14 and 16’ 46.96 pave are Plaster Lath 
pchub elentee kre Wie Te: asso Gabe e./ wate Other lengths ene 43.75 48.73 ae es, “ne, gee gee 3.42 
D ER ree ee a sch s: cdot! dee ee No. 2, (all 10 to 20’): ee ye 6 A Fee ielee 2.80 
ee eee bee, Oe ME. acess Ss a} rae cok) ee eects. ames Byrkit Lath 
ee 33.00 20.00 21.24 27.00 Pe sistance as 21.75 20.12 19.23 20.09 "| ge eee eee ae 16.50 12.45 
1x4” EG aati 76.638 ..... %2.50 72.56 SEIU”. kbs seas 23.56 19.50 19.36 20.93 I 65 6:5 she so wees 16.27 14.04 
RCo wikis wile es 57.58 64.25 56.00 ERIE” oscosseess 2642 BO8T 20.40 22:42 12’ and longer ........ 16.50 16.21 
D me nee as ee No. 3, (all lengths): Car Material 
Sa See ee 49.00 Se ie6 46 82” 2 02s si 16.44 pice (All 1x4 and 6”): 
i ee cee sven | «pecs ete ea ee 16.25 16.00 16.36 B&better, 9 and 18’. 47.05 
FG B&be stter 43.39 41.83 42.54 42.42 SE | eee 15.90 20.50 ..... 16.31 19 BRO ks eiecins 44.00 
pap am ewe te Se. cane seaes ISI” nsisssnine SOan Ie: 2696 2653 ere hie wet 32.00 
D ERR ah esas eT ar ae see 87.27 No. 4, all widths and 2 ME odie es 47.50 
ae eae 36.78 38.26 37.37 i 7.63 8.00 No. 1, 5’ & multiples 31.68 
LES eee 25.06 17.68 17.88 23. 98 Roofers No. 2, Random ...... 19.02 
ee es soos 11.71 18.75 “a “6” 9¢ Car Decking 
6" No. 1.C. M 23:00 Moc BARC” nicki esau 23.11 % 
1x0" No. 1, C. M....... sen. 2B. BY: pcomcetion Leese 28.00 No. 1,27, 9, 10, 18, 
on et ee. See 19.00 19.89 ED Gale ME ihn, acs ote a 17.00 ee 
No. 3, ee ee 13.44 14.85 oa Shiplap No 1, 9’ 3”, 9’6” et aA 36.00 
Celling No, i, pit 14... 10" .. 52,38 aan 32.49 iii Sills 
xi" B&better ....... - ase. 85.50 36.43 a a oo 32-58 | 848, SaB&s: om _ 
Re tneava eae +++ 86.00 82.00... . wo. 2, OuMee, lengths 29:96 Up to 9”, 84 to 36°. 34. 38.01 
NO. 2 ...coveeeee secs Rates J as 0. 2, (10 to 20’): , 3t.. asters 
5x4 Bavetter teh seed — seas o Ix 8” he 21.16 20.96 21.00 20.42 ae Ue. 4 S;*: wee 59.00 
Seu Tie ee ee on. ape. 7 ims | 6a ee S| a ae 20.69 19.5 ‘ 0.42 Aa? RO 6 a 
No. D biceacendes 20.00  Hi00 17.94 19.33 | no 3, (ail tengihs) dt ain OO 52.25 “os 
” ery ae ees Lik " <<. aoe 6 RB adnan ce 17.12 15.34 17.03 16.83 “ov . 45 
%xé” Babetter eee sition eee 47.25 me 16.69 16.00 17.00 16.91 aati dis Framing ener wea) Sea 
a on 
” . Dimension, S1S1E ” ler, 20'6” to 24 30.00 . 
or mpentr ..+.. 8.00 Se | Me tone, 8 ...... 25.35 ..... 24.00 26.28 | > © ¥naer Stringers 
gE Sp tare aut 27.00 * 23.98 dae pa cece ars | C02 Denzt, T=36 & Sut 71.50 
oe . 3. Y hics E 5.25 26. PG tO OR .cscwees Kees ae 5 ee 
Be PB. sisevecxears eas 48.00 18 &@ 30°. 30.97 28:85 29.91 . ants 
Bevel Siding 10’ to 20’ 26.69 S45) oats Rough heart, 14”, 20’ 
1% x6” BEbdetter aS pg hs O28": ae" S..5..% ao eee pop SHA BHO 6-5. 5.6.5 ocak rey 
corer ccccce . | eee ' 3. 65 No. 1, 14”, 20’ & under Hed to * 
x6" B&better ....., 41.00 eee 28.69 oe Longleat Paving Block ‘Stock 
rop Siding 18 & 20°. 26.46 25.25 24.33 27.33 | no 1, sq.E&S Rough 22.00 
1x4 or 6” Babetter saa 37 raped $s $4.08 a - to 20’ 24.54 me al 
_ EE RSS 37.00 a 89. 2x a Ghinws eee Saat : 
No. 3 Sear we ts vi 28.28 22.88 22.87 28.52 Rw tereieia 24.50 24.02 24.91 
Os, Bi sk.cs0iosee 0s Siew 15.50 on wae canian-« 25.58 24.00 25.84 DETROIT F, O. B. PRICES 
Finish 4 a nar sp 4 - ” 28.49 Detroit, Mich., Dec. 3.—The following whole- 
* to 20’ 28. add , , 
Dagbetter roueh eins ator, 1g 2 Be mo 
to 12” ......-.06. ‘ f cies | Shea 2350 ** 36.08 
ix¢ Se Vee reed BT soils .- 23.96 aan 29.17 enim, No. 2 and Better 
53.88 OO dae 27.00 29.60 | 2x4”, 9° ........ $28.00 2x 8”, 10 to 16’ $28.00 
gap fc BBS ct | BR a cs ae to a 
60.42 mobic o1.6 als rtp gle | arene x (9) ° x 
61.35 as ‘en Eo oxa"” 14 to'i6? "2. 3300 2x10") 18 owe. 0.00 
10’ to 20° 31.00 ‘ ee 2x4”, 18 to 20’ .. 34.00 2x10”, 18 to 20’ . 34.00 
=» SEERA S4.50 222. «ee. 54.38 No. 2, 2x 4”, 10° 20.00 21.14 21.55 2x6", 9 to 10’ .. 28.00 2x12”, Yo esha oe 
1X6" we eee ee eee eee 53.61 49.50 ped ey : "qe? ae 19.75 21.12 19.21 2x6”, 12 to 16’ 28.00 2x12”, 42 ‘to 16’ . 32.00 
ime ethcake ere eee gh 50.00 5.00 aos “ae ieee 20.51 20.00 19.73 31.16 2x6”, 18 to 20’ .. 32.00 2x12”, 18 to 20’ . 36.00 
1x12” ik Ah Wi Ltda 65.91 ee 61.00 65.35 18 & 20’. 24.87 22.00 20.61 27.09 Flooring, 1x4” 
1%x4 to 12"...222271 72.65 74.38 7 soe 19.25 ..... | B&btr., flat...... $54.00 No. 2 com....... $31.75 
eee, cakes 57.00. 2x 6”, | 17.25 i gare 18.85 No. 1 com....... 43.75 No. 3 com....... 24.00 
0 a re ise 61.00 eR : Senos . n hipla Random Lengths 
myane” 0: 30” wicssccs paws 64.00 iatete 4 oe 20° ° gd 21.25 ged ged 1x8 Ob" Babe. $68, HY Py 1x8 & 10”, No 2 
gene OM EY: Sear ee nee 70.66 10’ to 20° 20.00 102 er 1x12”, B&btr..... ie era $31.00 
Cc watecsa: page iae. ‘ 2x 8”, 10’ ...... ses a0’ 2908 | 256%, No. 2 com. 80.00 1x6. to 1x10”, No. 
1x4" a a Es 50.37 12 ee 20.00 368) 21.00 19.05 ixie”, No, 2 oo z _ Ph mener 27.00 
ME! big sisit'bne 606.6 bGio-s 8. MOP Lo es . “UV, : Se ards: 00 
1x8”... eae 41.16 18, & 20°, 24.33 21.00 24.00 22.88 | No, 3 1x6.......... cept be sled owen s oisias ieee ba weteece $27.00 
1x5 and i0°...1...12! 59.00 ox1o”, 10, t2 20° 28.28 17.60 3-53 i 
I  amammagl Be LL hoo os CROSS TIES 
: NE ons ES vviooe: MRE 
4and 6” .........-5 ape go 18 & 20’ 20.00 24.45 St. Louis, Mo., Dec. 4.—The following cross 
pe a ee eennest es “and ’ 2x12”, 10’ ...... -+++. 21.48 | tie prices prevail, f.o.b. St. Louis: 
Jambs De paigtnre ie 19.60 Untreated 
B&better: AS a 26.70 White Southern 
1%, 1% and 2x4 & 6”. . 75.03 18 & 20’ . 26.68 Oak Sap Pine 
ETE re ( paar 
1, 1x4”, 16° Fencing, SIs wat ee ee ——_ = 5, 7x9", 8’, 9-inch face.....$1.70 $1.45 
No. 1, Ey EASA 33.97 Bene ae eae 13.50 ee Ne. 4, 7x8", He 8-inch face..... 1.50 1.2 
1x6”, 16’ —...... 33.08 eeege o x4 to 12”...... wee 13.11 _ > 6x8, 8 8", * Orince —* yd 101 
lengths .. .... : 34.79 0. 2, 6x7" nch face..... 
No. 2 CalStensths) : Wo. 1 Samas Be tid No. 1, 6x6", 8. G-inch face. ..,, 1.20 ‘87 
ai gag 16.36 16.50 ..... 15.18 TAR GONNA ee Ie : weeee 27.17 28.09 Red oak ‘and heart cypress ties, 15 cents less 
1x6” aa 18.82 20.50 23.42 18.74 BIRO ich tet a Bans Penta 32.55 31.24 than white oak; sap cypress, 20 cents less than 
No. 3, (all lengths): RS BOE ERE ON 40.25 37.75 | White oak. 
Le er 12.47 ..... 12:50 12.49 a ee neaee etna One ee 44.79 dog Bridge 
ae tt 15.14 16.00 15.25 14.16 End Car Lining Plank 
Grooved Recing B&dgtter,, mae, 9’ o White oak ee: 00 $47.60 
No. 1, 1x10”, Other lgts. .. a 37.00 BB? Uoupsisae saree ees 65.00 | Red oak ...... trccccrecscecscess Ole 45.60 
s 
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\ 
ARKANSAS SOFT PINE 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Nov. 30: 
24 Flooring Ceiling and Partition ! Dimension—Dressed Fencing and Boards 
Edge grain — 1x3 1x4 ” ” A %” No. 1 No. 2 No. 1 No. 2 No. 8 
MR  sanknick vende nes ** = $78.25 Cig. Cle. Giz. art 12,14, 10, 18, ee eS Ses eee $34.25 $18.00 $14.75 
— ‘ib eedeowast 81.50 76.00 : eeriti 16 20 16° 20 MeO cdesceue 35.50 20.50 16.75 
Se Ss wcnwueces a 74.00 | B&better ..$39.00 =F $48.00 $50.00 | g05.50 $27.50 2x 4” $22.00 $24.25 | 1x 8” b....... 35.00 21.50 17.00 
64 “en slaieticain erecta e cio “ 59.00 Le..eee : 38.00 3. «48-00 | "21:50 "23.25 2x6" 19.00 21.50 | 1x10” ........ 36.50 22.00 17.75 
25 Flat grain— O. 2...00- 18.50 21.00 22°00 24.50 2x 8” 20.00 22.00 | 1x12” 2.20.02. 48.25 23.25 19.00 
00 bette 53.00 46.25 int 24.50 26.50 2x10” . 21.75 23.00 
50 9g pall eecagorelpe a Finteh—Dreseed 27:00 28.75 2x12" 22.40 24.25 saul” . 
No. 1 ..... RE Re &... 40. No. ” 
MO 666 Cevicedeccans 25.25 26.00 ' B&better © $2S&CM—Shiplap a a eS $3.90 $2.75 
Casing and Base GO cccneddacveusisnccns $63.25 $51.50 
15 ERG GMO De cnccceccceacus 67.00 54.00 No. 1 No. 2 No. 3 Moldings 
5 B&better Se» Pree rer 70.00 57.50 BES secedesa $34.75 $21.25 $16.75 
} MG CL OS wécc bon crccescecournnans $74.50 by 156, 2° to: OF on wae 72.00 os ER wdcaceus 35.25 21.75 18.00 | 15%” and under...... 22 percent discount 
5 FE BE kiccbccwtec oe trnrcncserenes 78.50 1%; 14, 2°65, 10, 12”.. 1.23 ae BRNO wdscucus 37.00 22.25 18.75 1%” and over....... 16 percent discount 
10 
15 
NORTH CAROLINA PINE 
16 Norfolk, Va., Dec. 3.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
0 Edge rough— No. 2 & better om hates an $25 abies Pa Somat EG Ne. 2 & better 
PT. ORT PE $50.00 @ 52.00 : 3. 5.00 @ 26. ’ f Lath. No. 1.86: ’ ” $27. : mo 
| 5/4 54.00@56.00  87.00@89.00  25.50@26.50 .....@.e... | “At NO-}-96-008 CEH Rooters, eee ODIs oO Se: He 0OO CE BO 
5 6/4 * 58.00@ 60.00 39.00 @ 41.00 26. wane ah - reer. eee Factory, 2”. 27.00 @ 31.00 10”. 27.50@ 28.50 10”.. 60.00 @70.00 
0 OL. iasassueaes 61.00@64.00  43.00@ 45.00 -@. seee+@.eeee | Sizes, 2”... .21.00@ 25.00 12”. 28.00@29.00 12”... 65.50@72.50 
x Rough 4/4— 
Maat elewiace eee 58.00 @ 60.00 prysd rey 21.00028.00 Ppt tinge Finished widths— No. 2 & better No. 3 No, 4 
ROE 8 ceca grass tresses 60.00-@ 62.00 43.00 @ 45. 5 5 5 5 
\- os 66 . D) ‘ ¢ Flooring, ##x2% and 8” rift....... - 00@90.00 $.....@..... $.....@ « 
Pe ere ee Te € @68.00 48.00 @ 50.00 28.00@ 29.00 24.00 @ 25.00 eee 
. mare _ - — 2%, 3 and 3%. . 50.00@57.00 — 41.00@47.50 — 23.50@28.00 
, Bark strips, em 1 and 2.$37.50@388.50 Bark strip partition, ol es ae wn ccdeduamadea 34.50 @36.00 27.00 @ 28.25 16.50@17.50 
i: ae 16.50@ 17.50 Nos. 1 and 2.......... $42.50 @46.00 RE II RS ERR 35.50@38.50 28.00 @30.50 18.00@ 19.00 
Cull red heart. .ccccccee 10.50@11.50 WMUUKEIO ME de ccc awes dee jalcieuduea 50.00 @ 57.00 41.00 @47.50 23.50@ 28.00 








NORTHERN PINE 


Duluth, Minn., Dec. 4.—All items of northern pine are stiff, the lower grades especially so. None of the operators are disposed to shade their 


























; lists. Quotations f.o.b. Duluth follow: 
—_ FENCING, RouGH— 
5 aii a 8’ 10’ 12’ 14816’ 18’ 20’ 8’ 10,12&14’ 16’ 18420’ 
t , . . 00 $65.00 | 6”, No. $56.00 $61.00 $63.00 $62.00 
Se aie errr ee a a ay 
ae 65.00 68.00 75.00 75.00 70.00 75.00 75.00 No. 29.00 00 = os 
ec Eh ivasenness * 39.00 41.00 48.00 60.00 48.00 654.00 56.00 | 4”, No. 53.00 55.00 61.00 . 
; ay pr seccecees . ° e 54.00 56.00 No. 35.00 39.00 45.00 27.00 
ay a yy Pe No 28 0.00 31.08 30.00 
) bev 4 ‘ q i q . i 
eee 32.50 34.50 36.50 36.50 36.60 36.50 36.50 No. 4, 6-foot and longer, mixed lengths, 4”, $29: 6”, $86. 
10” 32.50 34.50 36.60 36.50 36.60 36.60 36.50 > 6”, $ 
? 42°6222552222 34:50 © 35.60 «= 87.60 © 87.50» 87.50 = 87.60 += 37.50 5” fencing same as 6”. 
For all white pine Nos. 1 and 2, add $1. ee a aoe ices omias aon 
. 4, 6 to 20’, 8-, 10- and 12-inch, $31. , > 5 3 
on ps pina add 75 cents; S1S1B, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
DP s. € Well tubing, D&M and beveled, add $2 
Shiplap and D&M, 8’ and up, add $1.25. , : 5 } 
No. 1 Pisce Storr, S1S1E— a ™ ™ “ i SIDING, 4 AND 6”, 4 TO — a m ‘f 
6’ 8’ 10’ 2 
ax 4”......$29.00 $31.00 $33.00 $33.00 $32.00 $34.00 $36.00 $36.00 MR Sv dccdveades $51.00 $51.00 EB. cccccccccGaee $22.00 
gx 6”...... 29.00 30.00 32.00 82.00 31.00 38.00 35.00 385.00 | c ................ «+. 44.00 44.00 Norway, C&better. Oo 42.00 
2x 8” Daewes ara Lage oe eee bop res oan Ly EP avestedécdedaveds -- 35.00 35.00 
| — « Sila 35.00 36.00 39.00 41.00 39.00 38.00 40.00 40.00 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
Smid”... . 40.00 41.00 43.00 45.00 4 ' 1 ' aitinn vente ©. 6. 080 Geena 
+ Gs ; Product of the strip as it grades. 
o. 1; pine, rough, deduct 75 cents; D&M 
ee SP eee ee See oe Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
F [Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., Dec. 3.—Quotations on west- 
San Francisco, Calif., Dec. 1.—The following eid te. Ce, inte wee oo | and Idaho pines and white fir are as follows: 
are average prices of California pines f.o.b. mill, | ¢.6 p, mill, and f.o.b. Chicago shop, prices: WESTERN Wars PINE, 16-Foot, INcH— 
those on common being for 1-inch stock only Boards, S2S wea was ra canbe ae peated vee —_ 
and including no other thicknesses: com. com. Ge i seudivaes 44.06 TEGO TAD kccce | Kaees 
eS eet D MeCETEPORT CEE K eee $29.50 $21.00 41.50 27.00 24.50 2.20. weeee 
California White Pine White Fir ns 0.50 23.50 a steeeeeeee by 28.00 ee seeee wees 
5 ee EEO ccidaveenwe , Y . cadres) aie 
Nos. 1 & 2 clr...$108.20 Clears ......... Oe Se EO, ccknandnanneeeedas 28.50 24.00 | 4” & wider... ..... sess $20.00 $ 9.50 
C select ..5....-- 96.65 No. 3 and btr., 1x13” and wider, 10 to 16’.......... 29.50 25.00 WESTERN PINE SHOP, entins 
agg pe tenes ite Wn seicid ys 22.55 pg poh Factory “— Com- 
Inch shop seen 37.75 No. 4 common.. 22.20 Ta GEE WIRE i vccciectessindecevin $20.00 $ 9.00 5/4 & 6/4.. 586 50 ts de 50 $21.50 sp. 
No. 1 shop...... 51.90 No. 1 dimen.... 20.55  Piripnnteesteie 6.50 61.50 41.50 21.50. 
No. : shop komwras 32.30 Saints Bhd Selects, a " ” 4/4 | : ». $26.28 
Oo. Ss op ree 29. ) r. ous “ ee ee Se ee ee ee eee eee ° 
Shop, short .... 29.55 : = 4”, 6” and 8”,*10 to 20’...... $79.00 $67.00 $53.00 | IpAno WHITE PINE— 
Panel, %” ...... 83.95 Worn RS - ~ apllenaessvioanetiaiocbons 88.00 78.00 62.00 No.1 No.2 No.3 No.4 No.5 
Panel, %” ...... 96.20 MS Mecca cine 9 Ge. ererrerrrrrrrrrrrr rer 94.00 89.00 12.00 ae $50.00 $40. 00 $25.00 . eee 
8. Ir. INGA ees 2. teIS Gnd WIE once sccecsccce 99.00 94. : er adaeeas : 
er ™ sethve 56.25 No eh Selah 1890 5/4, 6jiat” and. wdr., 10 to 20’ 97.00 92.00 $0.00 | 3” ........., 50.00 38. 00 30.00 
Dé&better, stnd. 67.85 Web osuceee is 12.85 8/4 ANG WIGEP. cccccceccvcsecss 99.00 94.00 82.00 a werenreee 66:50 40.00 31.00 — pew: 
— 3 clr., stnd. 49. 60 No. 1 dimen..... 21.45 Shop S2S, f. o. b. Chicago 4° & wider... 0. - $22.50 $ 9.50 
op, stnd. .... 25.45 Form stock .... 21.85 No.1 No.2 No.3 
chatassaieei coches — 5/4 and 6/4.......-+0-s0-s00: $57.00 $47.00 $37.00 | Wire Fir, 6- To 20-Foor, IncH— 
Guger Pine Roveled aiding «| SVE a wseneneovendasevans ren 68.00 58.00 39.00 «. ale me ae 
Nos. 1 & 2 clr.. $122. 40 er prices are for shipments of No. 3 and | No. 2 ....-... = ip cs 00 eg ey < 
a. 9.45 Ba&btr. awastes $ 41.70 better shop. For straight cars of specified a ; éadadane so $20. Fo 
No. 3clear...... crite : rer or ee Or peop grades, add $5. « BE cece sese eevee ° eesee eee le 
Inch shop ...... 45.35  tnaadienpecte 13.25 
INO. 1 SROP...... ek 9 ERASE Oe eS . 
No. 2 Shop:..... 50:30 ’ WEST COAST LOGS 
oO 66d 65 Ox 
v : ; 5 Everett, Wash., Dec. 1.—The log market re- 
po —— o + Mix. pines, 4/4..$ 21.80 [Special telegram to AMERICAN LUMBBRMAN] Pe amid, Galas 
c “— 7 ve 21.15 Portland, Ore., Dec. 5.—Present log quotations Fir: Market firm; No. 1, $28; No. 2, $21; No. 
CGRP  . ii ©: CFS cvcccess are: 3, $15. 
, 98 9 Mix, $ + da Market eas Rafts containing shin- 
nntepinsncaae $ 26.20 lix. pines, 8/4 23.00 Cedar: $16 to $20. alee only, $20 Pew 25 cents added for each 
Yellow fir: $27.50@28, $21 and $15. 1 percent of lumber logs. 
Lath Dougias We , Red fir: Bhp $19 ; Hemlock: Market steady; No. 2, $19; No. 8, 
No. 1 mix. 6.90 Coma 4/4 .ccses 2.35 ° ¢ 14. 
No. 2 ay = ag 4.90 Com. 5/4 & up 21.90 Spruce: $32, $25 and $15. Spruce: Market firm; No. 1, $28; No. 2, $21; 
White fir, No. 1 6.05 Ties & timbers. 28.10 Hemlock: $14 to $16. No. 3, $15. 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., Dec. 1. 
were realized on fir, 
for the 


The following prices 
western hemlock and cedar 
week ended today: 
DOUGLAS FIR— 

Vertical Grain Flooring 


No. 2 No. 3 No. 2 No. 3 

Cir.&btr. Clr.&btr. Clr. &btr. Clir.&btr. 
1x3”......$55.50 $45.00 1144x3”....$58.50 $47.50 
1x4” 51.00 45.00 1144x4”. 55.50 47.50 
i 54.50 47.00 Le" 6s... Bioee 47.50 

Slash Grain Flooring 
ree $40.00 $37.00  114x8”....$48.50 $37.50 
Ds 6 cee w 40.00 37.00 14%4x4”.... 45.60 37.50 
LE . e 43.00 41.00 14%4x6”.... 47.50 37. 50 
Vertical Grain Stepping 

ac See ee 2 80: 82" ..6 occ dccera sen $65.00 $55.00 
po eee Se eB De ivi a.4.0-oi0i00:0 0 67.00 57.00 


Finsh, No. 2 Clear and Better, S2S or S4S 


as eh pt fa rah Ph sas mca eigen AAS te ras lee $54.00 $48.00 
SE 2 aia sie Ca estrone sa eee oe ouee ous 55.00 49.00 
er CP”, 66 6a4esle 0's be een aicawe 56.00 50.00 
 ) A eT aa ee em 52.00 
6, B5ex6,. 8; 10 and 12” ...64..<0000 BO 53.00 
Se ee ones bea be Boogie bab: oie Dal ae 58.00 52.00 
Due MG SEA, SOE 12" ois osicccesaws 66.00 60.00 
Ceiling, C&EV and C&EB, and Partition 
eae $39.00 $34.00 BE 65 Gite $42.50 $37.50 
re 41.00 35.50 te 44.50 39.00 
ene sisoe BOO 34.50 2 ee 43.00 38.00 
ge ger 42.00 39.00 3 45.50 42.50 
Drop Siding, Rustic 
5gx6”.....$39.00 $36.50 ORB” o.cwaais $43.00 $40.50 
Se a A 41.00 38.00 LES” 55.00 50.00 47.00 
Fir Battens 
3” ms Beis ctenti ge $0.70 4) igi UE: ¢ eee $0.85 
2” i? Seren 8 SAW Maso caresses 90 
Lath 
Dae. Her AMOUBANG «aides a osasdeven cs eene $4.25 
Common Boards and Shiplap 

No.1 No. 2 

com. com. 
oe A De JE EE kaa $20.00 $17.00 
UT a er ind tnd esis die Wie 41S hy Or STIOOR 18.00 15.00 
A ied sz6 ch Sade sles a-iesonove: p ite. hres SIS 18.50 15.50 
SS EEE | | (| ial ha oe ae rae REO 19.50 16.50 
BN co elabos bo Kee ssevneweswesecaas See ae 
SAC ME! 10! 6 occ vnos ccs0eceweseeoe REO 18.50 
LL a eer eee ere er ee 17.50 
BOGE NE 10 oivinoccciwesreceusase eee BDO 

Common Planks and Small Timbers 
NE Si ah nog. Gra ss aloe Diam ora ee te oe $22.00 $19.00 
CEU VERE OREO ccc cesses vceveessoesss BBO kup 
ad a cs Ln lls Sood rg vacate de ae 22 00 19.00 
Bs; StS OH 4KIS” oo. on0seenn ees 23.00 20.00 
Common Dimension, S1S1E, 12’ 

No. 1 No. 2 No. 1 No. 2 

com. com. com. com. 

2x3, 2x4”..$17.50 $14.50 2x14”.....$20.00 $17.00 
Bee eee”... 17:00 36.00 2xiG”....... 21.00 =18.00 
2x10”...... 18.00 15.50 CRIS” oss 00 coe 22.00 
4 | 18.50 15.50 2x20”..... 25.00 22.00 

Common Dimension, 2x4”, S1iS1E 

Bis siie nse $16.50 $13.50 ee $19.50 $16.50 
ie a 17.50 14.50 24? Ccicvn SOO 179.50 
Ie Wiveis aod 18.50 15.50 BS sctvese BED 19.50 


Common Timbers, Rough, 32’ 
No. 1 Sel. 


and Under 
No.1, Sel. 


com, com, com, com. 

6x 6”....$24.00 $27.00 18x18” ....$28.00 $31.00 
10x10”.... 25.00 28.00 20x20” .... 31,60 34.50 
14x14”.... 26.00 29.00 Zexee”.... 84:00 37.00 
16x16”.... 26.00 29.00 24x24”.... 34.00 37.00 

Common Timbers 
34 to 40’. .$26.00 $29.00 72to 80’.$51.00 $54.00 
42 to 50’.. 30.00 33.00 82 to 90’. 61.00 64.00 
52 to 60’.. 36.00 39.00 92to 100’. 73.00 76.00 
62 to 70’.. 42.00 45.00 
Ties, Rough 

BEE a pices sted $18.50 | pe eT = - 00 
3 Re ee 19.50 PO Ss Peawesew dies 11.25 
HEMLOCK— 


Boards, S1S or Shiplap 
No.1 No. 2 
com. 


No.1 No.2 


com. com. com. 
1x2 & 3”..$20.00 $17.00 14 & Ve 
i 18.00 15.00 x4” -$20.00 $17.00 
| ee 18.50 15.50 a 20.5 17.50 
1x8 & 10”. 19.50 16.50 x8 & 10” 21.50 18.50 
REID” -...,0+ 20,00 17.00 mig” oss Zee 19.00 
14%x2 & 3” 22.00 19.00 
RED CEDAR— 

Common Boards and Shiplap 
ae $16.50 $11.50 1x10” ....$19.00 $14.00 
re 17.00 12.00 SKIS” sac No 15.00 
IED” ox ivt 18.00 13.00 

Flume Stock 
1x6” .....$22.00 $17.00 1x10” ....$24.00 $19.00 
BED” ‘wise s 23.00 18.00 1x12” .... 25.00 20.00 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN ] 


Seattle, Wash., Dec. 5.—The following prices 
paid for yard items, f.o.b. mill, were reported 
today: 

Pree 
High Low vailing 
Prices Prices Wrices 
Vertical Grain Flooring 
M8" iG: 2 400OP  ocsccic dose $57.00 $49.00 
MOOD ve eokoa asia 38.00 s 
Slash Grain Flooring 
ix¢” om 2 and better .... 3% 33.00 26.00 
B. Givtsa nae cates 23. 00 >is 
1x6” No: 2 and better .... 38.00 30.00 
Pe. asc susumneaee 27.00 ; 
Stepping 
No. 2 clear and better..... 68.00 66.00 
Finish No. 2 and Better 
Re ROME BO so-so as wae oree 58.00 57.00 
CASING ANG BASE. oss<s4 00150 68.00 66.00 
Ceiling 
5x4” _ 2 clr. & btr 34.00 27.00 
MO; BS RORT hscsc a ves 19.50 deme 
1x4” No. 2 clr. & btr. 31.00 27.00 
NO, B COAT issn css BOO 23.50 
Drop — 
1x6” No. 2 clr. & btr. .... 37.00 29.00 
NO. 3 CIGRT -66558%006% 30. 50 25.50 
No. 1 Common Boards and Shiplap 
Se A I sa cgins Vatoe bee 19.50 17.50 $18.50 
Ae akvxeosses Pc ataae beta 19.00 18.00 ete 
Dimension, No. 1 Common S4S 
OxA” 12-BAG AS ocsssccsees 18.50 16.50 

Plank and Small Timbers, No. 1 Common 
4x 4”, 12 to 16’, S4S. .+ 20.00 21.50 
3x12”, 12) to: 36", BOS s0 6 22.00 - 


i Foe 
6x6”, S48 


5/4 No. 1 
5/4 No. 2 
8/4 Selec 


RRP ed ae en oe 28.00 20.5 
Vertical Grain ee ee 
7.25 ‘a4 


Dicghonewkinnkavcee 25.00 
eres eee eee 


mbers, 32’ and Under, No. 1 Common 


[Special telegram to AMERICAN LUMBERMAN | 


Portland, Ore., Dec. 5.—F ir prices today, f.o.b. 
mills, are as follows: 
Vertical Grain Flooring 
DE Bes aN 5G 6 oa <p e ee e waie a a Roe $57.00 
DG. 2 RES ss oes been ch eee onan ere eee 53.00 
PRED xe IN sa in ine eta ns 5 as a ee wk SS 38.00 
1x3 and 144x4” No. 2 clear and better...... 53.50 
PAG. CON ie x are eb pees 0 ac¥ eo 43.00 
Slash Grain Flooring 
x2” No. 2 CRAY ONG DOC iin s sc isiscce ce 31.00 
NOS GB) MOMS soi son wad oie 8508 og ed is atone 28.00 
1x0” No, 2 Clear and DEUCE ss css.6 ccs 5:6 coos 35.00 
PU OI heen gee hao eas aes 32.00 
Vertical Grain Stepping 
14% and 1% No. 2 clear and better.......... 68.00 
Finish 
MeO: 2 CleAF ONG, DOECCR 6 6.6.5.6 ei cc eae os ede 57.00 
Ceiling 
Sox4” No, 2 Clear ANd Bethe. 6c ss iicwccwc 30.50 
ING) O MORE sk 4a5is ha wee obs ke ae ealanwoxan 
ixe” No. 2 ClO ANG DOE». c6666 0.0 acne 31.00 
ING: 8 Mn 5c 2 oh ae ee ee Rea we eee 
Drop Siding and Rustic 
ixe” No, 2 clear ANG PELEES......... 000s secs 34.00 
INOS DB RAORE 6 abG i cS swiss 6S bas Se Se aniees 31.00 
Boards 
sk dbehisoad Siok sine Sah eu een ara Cae oS List 
MVS S504 ERECTOR RES ESE ee ee $16.00 
Dimension 
DOO OP BUORUOE 666 o5o%5 cachales Sketeawsee List 
GE POO 5 o:0 8 ino wok OR SAR ERS aac ae List 
22-foot.and IONBEr......6 005560005 List plus fo My 00 
PUD v0 nse is S apie SP Ee 0G ig ele Ha wusie bin GEREN 
Timbers 
WIEN acti aes oss wleur pees List plus $ 2.00 
CE” OO SADC. 6s cic renin Sicko ee List plus $ 2.00 
Miscellaneous Items 
COMTOTIIA TARGOM .o6sik 05658 6e cise Oe gwen $19.00 
Ply SOU, GO oc cn serevn dsssb hewonwemen $ 4.00 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN ] 


Portland, Ore., Dec. 5.—The following are 
prices prevailing here today: 

Finish, ry Se eT TR ae $75.00 

Ae Sy crc: k 20 ae ee a 67.00 

BSB WOL GUMON SEs 5 5 6:5-6.06:5.0: 0 654 w'ele Rey re wide ore 34.00 

pa em 's)<.ts: sp eae opus ace arerek sce cs 

RRNARG Gig svg bk sik as bic u KR Salk Sea ieee 5.50 

CURLY WOON Be o6.9 sai b Ook soe 6 olino caves 32.00 

ey ere et cree) pe tae 38.00 

RU Gass Swntwise Gels neiednsacm at 38.00 

ASS te SicieS are pista y BOE -P-amle em Gouewde 40.00 

ARID Os ois. suis a uea<kiv-5 Ge eats 45.00 

Common rough dimension............ is thee 25.00 

BOK: TRIRVST, CBCP io 6.6. iiss 658 aka bee Se 21.00 

POE MON ic ca oe nsantesue 22.00 





REDWOOD 


The following are the prevailing redwood 
prices, f.o.b. Chicago (72-cent freight allow- 
ance): 


Bevel Siding, 2-Inch, 81S1E 


-—Clear—, cot 
3’-7’ 8'-20’ 3°’-7’ 8°-20’ 3’-20’ 
MEO oy 4 $30.25 $40.25 $29.25 





OY ..cccccccce 84.26 44.25 83.25 423.25 84.25 
6” ow cece cccee 88.25 43.256 81.256 41.25 38.25 
Bunagiow Siding, S1S1E 

r——Clear———,  -——““*A” 
8’-7' 8'-20’ 3°-7' 8-20’ 
ZO” JccccccccscQeeee SBB.25 $658.25 56.25 
BAU” 6ssevvcesae MEAD 62.25 57.25 60.25 
RI  Sviceeccgene te 76.75 71.75 74.15 
REO” eectcswience SOaD 78.75 73.75 76.75 
MEEIS visicsessnese VOEe 80.75 75.75 78.75 


Random Shop, Rough or S2S, 5” and up, 8’ -20’ 
1” ” 2 “” 9” ” ” ~ ” LZ 


% % % 8 4 5”-6 
$45.50 $67.50 $67.50 $53.50 $80.00 $78.00 $82.00 $86.00 
Finish, Rough S2S or S4S 





———Clea 
3-444’ 5-7’ 


—\, 
1-inch— 8-20" 3-4%’ b-7" -20’ 
3” .......$52.50 $62.50 $88.60 7 4 $57.50 7 50 
4” wccccce Oa00 62.50 $450 57.50 89.50 
5” ....... 59.50 69.50 96.50 5u'60 64.50 51:60 
6” ....... 54.50 64.50 94.50 49.50 59.50 89.50 
3 to 6”... 62. - C250 ccc S050 GEES cccec 
8” ....... 74.50 74.50 94.50 69.50 69.50 89.50 
MO caaeres 60 85.50 98.50 80.50 80.50 93.50 
Ge sss ; 50 50 98.50 82.50 82.50 93.50 
ORCS e oo cases: Gsens “IO ween. ccass ee 
1% & 1%”"— 
- Snare .-$59.50 $69.50 $95.00 $54.50 $64.50 $90.50 
4” ....... 59.60 69.50 101.50 54.50 64.50 96.50 
5” ....... 66.50 76.50 103.50 63.50 73.50 100.50 
6” ....... 61.50 71.50 101.50 56.50 66.50 96.50 
3. to 67... GO50 GOi60 ..+-> SEBO C680 2060 
8” ....... 81.50 81.50 101.50 78.50 78.50 98.50 
10” ....... 92.50 92.50 105.50 89.50 89.50 102.50 
12” ....... 94.50 94.50 105.50 91.50 91.60 102.50 
O60 I os isccs: sa0gs SEO Aceves cocce OED 
2-inch— 
3” .......$57.50 $67.50 $93.50 $52.50 $62.50 $88.50 
4” ....... 57.50 67.50 99.50 52.50 62.50 94.50 
5” ....... 64.50 74.50 101.50 61.50 71.50 98.50 
6” ....... 59.50 69.50 99.50 54.50 64.50 94.50 
3 to 6”.... fe rd OPEO asccs “BESO GHEO ccccs 
re 50 79.50 99.50 76.50 76.50 96.50 
A eccnuinere 30:60 90.50 103.50 87.50 87.50 100.60 
12” ....... 92.50 92.50 103.50 89.50 89.50 100. 
BS GD-DS se bess o860e TORO veces. oxcce SOOO 


For 22’ and 24’, add $6 to 8’-20’; 26’-32’, 


Wide _) Finish, —* or 82S, sar -46 8’ -20’ 


add 


s” ” 
ee st ee sie 80 50 $12, 50 ue ro #131. 00 $134.60 
16”: oe tee 50 136.00 139.50 
18”... 127. 80 184.60 139.60 137,00 141.00 144.50 
20”... 182.50 189.50 137.50 142.00 146.00 149.50 
22”... 187.50 144.50 142.50 147.00 151.00 1654.50 

24”... 142.50 149.50 147.50 152.00 156.00 169.5 
26”... 147.50 154.50 152.50 157.00 161.00 164.50 
28”... 152.50 159.50 157.60 162.00 166.00 169.50 
80”... 157.50 164.50 162.50 167.00 171.00 174.50 

Clear and Tank, Rough or S28, 8 to 20’ 
Width— 6” 8” 10” 12” 6-12” 
’ etl 

ee Rhine iow alesse te 4 +19 eit: $112 
O seme bgs @Ra easel ns aeals Hic 117 «6138619 Ss BT 


Add, for 22-26’, $6; for 26-32’, $14. 





RED CEDAR SHINGLES 


Seattle, Wash., Dec. 1.—Eastern prices f.o.b. 
mill are: 
First Grades, Standard Stock 


Per Square Per M 
4 bunches 4 or 5 bunches 


Mxtre stare, 6/2... * le 79 $2.20@2.25 
extra stars, 6/2 «6... 2.45 
POMPE CROBPE ook sk cccicee se 2'13@2.16 2.65@2.70 
rerrects, 6/2 ...6s6.%92% 2.65@2.77 3.30@3.45 
DMITOUAS .cciwcccccicrese GOOD aDe 3.50@3.55 
POTTOCTIONE .4ccseecenc ce CHO O.04 4.00@4.10 
First Grades, Rite-Grade Inspected Stock 
extra. stare, 6/2.......06% $1.83@1.87 $2.30@2.35 
TRICE, STATS, Df 26k cs 1.99@2.03 2.50@2.55 
Extra clears ............ 2.a2 2.90 
POrEeeta, G/2  o.iose coves 2.73@2.85 3.45@3.55 
PUUTOUBE occ ccccccsocscss oee@e.66 3.60@3.65 
POTIGCEIODS. 6 iicscckccecigwes 3.04@3.11 4.10@4.20 
Second Grades, Standard Stock 


Common stars, 6/2. 
Common stars, 5/2...... 
Common clears 


ec? + ae 83° $1.00@1.05 
1.10 


1.95 
British Columbia Stock, Seattle Market 


Pe COBMABIOR): oo.o550dk sca anaes $3.20@3.35 
woe CU. &.). ccs s 0 8eeoe. OT 3.60@3.70 
NOTIN se 52066 ew sb O40. 3.13@3.20 4. =e 4.40 
Uo 3.32 4.50 

Dax 6/2. 46” (CBAMAGIAN)..... o2505000 1.70 

am bf2 16" CO, Bd ccess 51@1.63 1.90@2.05 
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CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Dec. 3.—The following are 
average prices today f.o.b. Cincinnati: 


Shingles 

Best Primes Economies 
| RE ee eee $5.70 $2.70 as 
Be gh Os abel audea techie Bardia abn 6.70 4.85 $3.70 
ee cietaaiarele wong aera eee 6.95 5.45 4.80 
I ie axa lavic oh Saige Seacemeacaual oct CS 6.95 5.45 4.80 

Lath, 4-Foot, 3gx1//2-Inch 

i Seems ING Daas necescuues $9.55 





POPLAR BEVEL SIDING 


Cincinnati, Ohio, Dec. 3.—The following are 
average prices, Cincinnati base, quoted on pop- 
lar bevel siding: 


No. 1 No. 2 

Clear Select com. com. 

Be ris haateaes $60.00 $50.00 $30.00 $20.00 
Bey icc Warnes je wes 60.00 50.00 30.00 20.00 
DF Sindee sewese 55.00 48.00 25.00 19.00 


Louisville, Ky., Dec. 4.—Demand for poplar 
siding has slumped a little. A good deal of 
cheap residence work is starting, and there is a 
lot to start, so a steady demand for siding is 
assured. Quotations are firm all along the line, 
with prices quoted as follows: 


Clear Select No. 1 com. No. 2 com. 
Oy inanewen $62.00 $52.00 $34.00 $24.00 
| ees 60.00 50.00 30.00 22.00 
ere er 50.00 47.00 24.00 18.00 





POPLAR 


Cincinnati, Ohio, Dec. 4.—The following are 
average prices, Cincinnati base, on ‘‘soft tex- 
ture’’ poplar, from Virginia, West Virginia, Ken- 
tucky and Tennessee, and on Mississippi Valley 
poplar: 


VALLEY— 4/4 5/4&6/4 8/4 
PR ase qth eaiae $105@110 $110@115 $115@120 
Saps & selects. 75@ 80 80@ 8&5 85@ 90 
NO: 2 (COM s<0 53@ 58 58@ 63 68@ 68 
No. 2 com. A.. 32@ 35 35@ 38 38@ 40 
No. 2 com. B.. 25@ 27 27@ 29 380@ 32 

Sorr TEXTURE— 

FAS .........$115@120 $120@125 $125@130 
Saps & select... 85@ 90 90@ 95 95@100 
WO. 2 COM «650 65@ TO TO@ 75 T5@ 80 
No. 2 com. A.. 35@ 40 40@ 45 43@ 46 
No. 2 com. B.. 25@ 27 27@ 29 30@ 32 





Chicago Lumber Receipts and Shipments 
Reported by J. J. Fones, Secretary of Board of 








Trade 
RECEIPTS Nov. 5 to Dec. 1, INc. 

Lumber Shingles 
BE kdidcw belo wees 255,548,000 35,530,000 
SOS oceans ewanes 251,984,000 27,266,000 
Increase ..... 3,564,000 ~ 8,264,000 

TOTAL RECEIPTS JAN. 1 to Dec. 1, INC. 

Lumber Shingles 
BOGE cc cccse ne ne cOneeeeunoee 614,086,000 
1? 2 ee erie 2,709,060,000 469,838,000 
Increase ..... 579,897,000 144,248,000 

SHIPMENTS Nov. 5 to Dec. 1, INC. 

Lumber Shingles 
ee ae 159,277,000 35,780,000 
BOG i Oren ¥ 00 134,823,000 32,663,000 
Increase ..... 24,454,000 3,117,000 
TOTAL SHIPMENTS JAN. 1 to Dec, 1 j 

Lumber Shingles 
BEADS 2s. kia. dws ace ete a 1,865,503,000 666,799,000 
EES sc mvedecesse 1,394,144,000 416,365,000 
Increase ..... 471,359,000 250,434,000 


Chicago Building Permits 


The following are comparative building permit 
totals for Nov., 1922 and 1923, and October, 1923: 


Permits for 1922 1923 1923 
ae ee 194 193 138 
Offices and hotels... 6 12 13 
Residences ....... § 482 737 805 
Halls and churches. . 4 8 7 
MMOGLEOR 4.55 00068 s< Pr pis ih 
Apartments ....... 394 633 573 
Stores and offices... . 4 2 2 
Stores and residences 16 11 16 
Stores and halls.... ... wah 1 
Stores & apartments 31 19 25° 
Miscellaneous ..... eee 3 6 

Totals ........1,131 1,618 1,586 
oT eee 988 1,392 1,324 
RN or eg ts as ae 143 226 262 
Frontage, feet... ..37,961 49,294 48,617 
Sere $20,443,000 $27,837,350 $27,130,550 
Total Jan. 1 to Dec. 31, 1922: 

Buildings Frontage Cost 

13,581 395,478 ft. $227,742,010 


Total Jan. 1 to Nov. 30, 1923: 
14,356 439,327 ft. $307,863,862 















Redwood lumbering 
goes hand in hand 
with forest conservation 


S the largest manufacturer and distrib- 

utor of California Redwood, The Pacific 

Lumber Company has adopted a settled 
policy of forest conservation. 


As fast as land is cut over it comes under the 
jurisdiction and control of a competent for- 
est engineer employed by the company. He 
directs and superintends the work of scien- 
tific reforestation. 

By carrying out this plan, it is estimated that 
long before the present extensive stands of 
Redwood have been given to the use of the 
nation, new Redwood forests will be ready 
to serve the needs of future generations. 


All lumbering and mill operations of The 
Pacific Iumber Company are carefully 
planned for the conservation of the nation’s 
forest resources not only by reforestation, 
but also by utilizing all parts of the log. 
Even the sawdust and bark of Redwoods 
serve useful purposes. 


CHICAGO NEW YORK CITY SAN FRANCISCO LOS ANGELES 

3067 McCormick Bldg. 941 Pershing Sq. Bldg. Robert Dollar Bldg. Central Building 

332 So. Michigan Ave. 1 Park Ave. 311 California St. Sixth & Main Sts. 
THE PACIFIC LUMBER CO. of Illinois THE PACIFIC LUMBER CO. 








The Largest Manufacturers and Distributors of 


| | California Redwood 4 








: 4y 





REST Loser LIND 


Remember the Name 


“CEDARCHEST ” When you are in the market for hardwood flooring and want 
Closet Lining an “honest to goodness ” quick seller, just specify on your order 


Manufactured from « Quality ” OAK F LOORING 


Tennessee Aromatic 


Red Cedar in 4x2, 2% You'll say it is the finest Oak Flooring you ever handled because 
and 3% inch widths. it is the product of a “flooring specialist.” Order in carlots, L. C. L. 


or mixed with “Cedarchest Closet Lining. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 
Sledge Ave. and Southern Ry. MEMPHIS, TENN. 
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making of a fine solid mahogany cabi- 
net and then veneering it with common 
cheap wood is like providing a customer 
with the best siding, joists, etc., and then 
finishing off with unsatisfactory Oak Flooring. 





5 ae eee, 


Stintif youmust,on other products, but createa favor- 
able impression for all of your building materials by 
placing quality where it may be seen and appreciated. 


LONG LIFE Oak Flooring is insurance against 
future dissatisfaction on the part of your customer, 
and invariably creates good will for the Lumber 
Dealer who realizes the possibilities offered in its 
judicious use. 








THE AMERICAN HARDWOOD FLOORING CO. 
111 WEST WASHINGTON ST., CHICAGO, ILL. 
SEVENTH IN AN ADVERTISING SERIES PREPARED IN OUR OWN OFFICES 
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Can Be Used Let the Fruehauf Cut 
with any 1 

Light Truck Your Delivery Costs 
Bang ee em Right at the start you can save $1200. A 
let, or some other light Fruehauf trailer — Ford truck combination, 
truck, you can do so. which handles loads up to 2% tons easily, will 
Pe age ge nen: de- cost you but $1300. A 2%-ton truck would 

vings 
Fruehaufs are i Cet cost around $2500. 
seeage > eam: And just think of the savings on oil, gas, 
pans sae on gga tires and general wear and tear in operating 
conde pou went wan. a Ford-Fruehauf combination, over a 2}2-ton 
der — ruchaufsare truck. 
' - 

a aati Let us send you illustrated folders. 

Fruehauf also mak : 
erhrashaut also, makes Fruehauf Trailer Company 





4-wheel trailers. 10945 Harper Ave. DETROIT, MICH. 







3-Ton Frue- 
hauf Drawn {} 
by Ford Truck | 


Reduces 


ruehauf Trailer =“ 











For Editorial Review of Current Market Con. 
ditions See Page 33 


NORTHERN PINE 


New York, Dec. 3.—The lower grades of north- 
ern pine show no recessions. The demand con- 
tinues slow, yet the larger distributers are of 
the opinion that the market is healthy. Stocks 
of dry lumber are not heavy. Prices hold around 
the same levels prevailing for the last thirty 
days. 


Minneapolis, Minn., Dec. 4.—There is a small 
increase in northern pine retail trade, according 
to reports from local firms. There is no pur- 
chasing for reserve purposes and all lumber 
bought now is being used in construction work, 
Dealers are not pushing trade hard, but are 
waiting for the new year to bring a fresh start, 
Most rural yards are buying very little. Some 
dealers have completed inventory and have 
placed small orders to fill their racks. This 
provides some trade, but local lumbermen ex- 
pect better conditions after the Christmas 
season. 


North Tonawanda, N. Y., Dec, 4.—A season- 
able trade is reported by wholesalers. There is 
not as much effort being put on sales as earlier 
because of the approach of inventory season. 
Most orders being booked are for immediate de- 
livery. Retail yards are ordering only as sup- 
plies are required. Prices remain unchanged. 


Buffalo, N. Y., Dec. 3.—The northern pine 
trade has been fair lately, but buyers are not 
taking hold on any extensive scale. Much com- 
petition is encountered from other woods, espe- 
cially from the Pacific coast. No changes in 
prices have been announced lately, but some 
concessions are being made by wholesalers oc- 
casionally. Low grades continue firm. 


Boston, Mass., Dec. 3.—Orders for moderate 
assortments to take care of pressing require- 
ments are being placed by retail yards with 
wholesalers, but the general policy is to post- 
pone buying until after annual inventories where 
it is practicable to do so. Industrial demand for 
lower grades of northern pine to be used in 
boxing and crating is well maintained and 
prices are firmly held. 


EASTERN SPRUCE 


New York, Dec. 3.—Altho substantial ship- 
ments of eastern spruce have arrived, the mar- 
ket is not in the least overburdened and there 
is no chance that it will be. The improvement 
in the situation just before the holiday was 
satisfactory, but there has been no change in 
prices. 


Boston, Mass., Dec. 3.—Demand for dimension 
spruce is quiet, but manufacturers hold firm to 
their base quotation of $48. New England milis 
are refusing concessions on random. Provincial 
random mills are meeting the cautious buying 
policy of American retailers by offering conces- 
sions, which tend to make buyers even more 
cautious. Demand for spruce boards is slack, 
but prices are being well maintained, considering 
the low prices recently accepted for southern 
roofers. Quotations: Dimension, rail shipments, 
8-inch and under, $48; 9-inch, $49; 10-inch, $50; 
12-inch, $52. New England random, 2x3 to 2x7, 
$39 to $40; 2x8, $45; 2x10, $46; 2x12, $48. Provin- 
cial random, 2x3, $37.50 to $39; 2x4, $37 to $39; 
2x6, $86 to $38; 2x7, $37 to $38; 2x8, $43 to $44; 
2x10, $44 to $46. Covering boards, 5-inch and up 
wide, 8-foot and up long, DIS, $38; matched, 
clipped, 10- to 16-foot, $38 to $42, 


HARDWOODS 


Chicago, Dec. 5.—Tho the hardwood trade is 
slower than a fortnight ago, it holds up un- 
usually well for this time of year and distributers 
are well satisfied. This being close to inven- 
tories and the first of the year, buyers are 
purchasing sparingly, but prospects for spring 
business are good. Some distributers do not be- 
lieve that this business will develop rapidly, 
but that it will be February before big trade 
is again transacted, but all face the future 
cheerfully. Southern hardwood prices appear 
slightly lower, but northern woods, of which dry 
stocks are scarcest, hold firm. 


Houston, Tex., Dec. 4.—The same strong de- 
mand of last week for hardwoods prevailed 
again this week. Production was slowed up 
somewhat on account of rains, but the surpius 
was expected to keep shipments going for some 
days. Clear weather by the end of the week 
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would put shipments normal, it is said. Prices 
remain the same. 


New Orleans, La., Dec. 3.—Hardwood demand 
is a shade more active for the week, with buy- 
ing largely hand to mouth, however. The con- 
suming trade seems reluctant to stock up. Mill 
stocks quite generally are reported subnormal, 
with production declining as the winter sets in. 
Prices are well held and tending upward on ac- 
tive items in low supply. No complaints are 
heard with respect to car supply. 


Columbus, Ohio, Dec. 3.—Hardwood buying is 
on a fair scale. Dry stocks are not plentiful as 
production and shipments have been holding 
steady. Retailers are loath to increase stocks 
especially in view of the nearness of the in- 
ventory period. Shipments are coming out 
promptly. Oak prices at the Ohio River: 


No. 1 No.2 No.3 

FAS com. com. com. 

Quartered 2.00060 $150 $80 $60 ad 
PND ce aceatenceds 110 70 58 $20 


Kansas City, Mo., Dec. 4.—Demand for hard- 
woods continue good, with some increase in the 
call for the lower grades for boxing and crating, 
especially gum. Some hardwood men say that 
conditions as to prices are operating against 
the market, in that prices show so much varia- 
tion that buyers refuse to commit themselves 
as heavily as they ordinarily would for fear that 
there will be further reductions. The automo- 
bile trade is a good buyer and furniture factories 
keep in close touch. Demand for flooring is re- 
ported somewhat better. There also is a zood 
demand for railroad material, including ties and 
timbers, 


Baltimore, Md., Dec. 3.—Hardwood inquiry is 
somewhat better, and orders are coming in a 
little more freely. Mills have been favored by 
good weather, and production has been rela- 
tively large; but this has not resulted in further 
accumulations of consequence. Values are 
rather firmer than they were. Export trade is 
more active, with prices about the same. 


New York, Dec. 3.—There is a wide divergence 
of opinion among hardwood dealers. Some re- 
port the market unusually slow and others have 
found it going ahead at a fair clip. Stocks are 
not large. Poplar, chestnut and gum are mov- 
ing better than other items. Oak is going very 
slowly. A slight flurry in export trade gave en- 
couragement in some directions. Prices are in- 
clined to be weak. 





Cincinnati, Ohio, Dec. 4.—Hardwood buying 
has been limited in extent during the last week. 
The approach of the holiday season is already 
felt and the trade looks for a quiet December 
as far as any substantial orders are concerned. 
The usual emergency fillers are being booked. 


St. Louis, Mo., Dec. 4.—The condition of the 
southern hardwood market is reported as some- 
what improved over last week, tho prices have 
not changed. There have been some inquiries 
for stock that has not been moving, particularlv 
quartered red gum. Quartered sap continues the 
best seller. Most of the buying is being done by 
automobile concerns. Furniture people are not 
in the market at present. Reports from the mills 
indicate that production is below normal because 
of unfavorable weather. Loading equipment is 
being furnished satisfactorily. Dealers’ stocks 
are light, 


Buffalo, N. Y., Dec. 3.—Hardwood demand is 
running along fairly well, with buying mostly 
for immediate needs, tho a few orders are being 
received for shipment after the first of the year. 
Activity continues in the building line and this 
helps sales of interior trim and flooring, Furni- 
ture factories are reported to be less busy than 
usual at this season. Retailers are not carry- 
ing much stock, 





Boston, Mass., Dec. 3.—Some distributers in- 
sist there has been no falling off in the demand 
for hardwoods, while other wholesale firms speak 
of trade as on the quiet side, but expect to 
see more activity in January. Prices seem to be 
pretty well maintained on desirable grades and 
sizes. Quotations, FAS, inch: Ash, white, $115 
to $125. Basswood, $95 to $106. Beech, $80 to 
$90. Birch, red, $145 to $150; sap, $120 to $126. 
Gum, red, $95 to $100. Maple, $105 to $115. 
Oak, white, plain, $115 to $120; quartered, $150 
to $160. Poplar, $125 to $130. Flooring, 13/16x 
2% clear: Beech, $88.50 to $93.50; birch, $90 to 
$96.50; maple, $100 and up; oak, white, plain, 
$100 and up; selects, $86 to $90. 








ing for emergencies. 


Portland, Oregon 
Yeon Building 





ofa Tin, 


A large concern recently went into a receivership. Its 
assets were millions in excess of its debts. 
time paper due at the banks had tobe met . . .! 


The Company had no “room to turn” and so went to 
the wall, although its free capital assets, if they had 
been duly used to secure a long-time, funded loan, 
would have avoided the trouble. 


Shrewd operators will see the point: Long-maturity 
financing on the present favorable rates will save them 
from the possibility of an embarrassing situation. 

“Save room to turn” by utilizing your fixed assets for 
long credits, thus conserving your line of bank borrow- 


We are specialists in such financing. 


GokerFonesECompany 


Successors to Lyon, Gary & Company 


But short- 


Chicago 
208 South La Salle Street 

















HEMLOCK 


New York, Dec. 3.—Eastern distributers re- 
turned recently from the Coast report that the 
mills are not eager to send any great quantity 
of hemlock to the eastern market pending de- 
velopments in the export trade. They believe 
conditions will develop that will be of big bene- 
fit to the hemlock situation generally and they 
expect much less lumber to be on this market 
next season than last. Prices continue to hold 
very firm, 

Buffalo, N. Y., Dec. 3.—Hemlock prices have 
not changed lately, but more firmness is pre- 
vailing than a short time ago, owing to less 
keen competition from other woods. tetailers 
show a disposition to let the mills and whole- 
salers carry the stock nowadays, and their pur- 
chases are confined in most cases to lumber that 
is needed promptly. 


Boston, Mass., Dec. 3.—Trade in hemlock con- 
tinues rather on the quiet side. Dealers are dis- 
posed to buy cautiously. Concessions have re- 
cently been given by eastern wholesalers on 
western hemlock shipments, but mills are not 
willing to grant corresponding concessions on 


new business. Eastern and northern hemlock 
are fairly steady. Clipped eastern boards, 10- 
to 16-foot, are in light supply and $40 is seldom 
shaded. Random boards are quoted at $36 to $38. 


NORTH CAROLINA PINE 


Baltimore, Md., Dec. 3.—Demand for North 
Carolina pine is rather slow. Stocks here and 
at the mills are not unduly large, and the ideas 
of producers as to quotations are upward. The 
special weak spot in the trade continues to be 
box grades, which are moving slowly. 

New York, Dec. 3.—Box grades in the last 
two weeks have shown fair activity. Other- 
wise there has been no change in the general 
situation, the market continuing to display a 
certain degree of weakness. Mills in the South 
as a general rule are in good shape and very 
few are overstocked. 


Buffalo, N. Y., Dec. 3.—Demand for North 
Carolina pine is steady and less is being heard 
of postponing buying until after inventory tak- 
ing. The market has had such a steady tend- 
ency in the last two or three weeks that re- 
tailers have been placing some business. Six- 
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" VERY DEALER skould have one of these books, “SHINGLE 
SUGGESTIONS IN HOME-BUILDING.” 
many interesting and 

COLUMBIA EDG-GRAIN INSPECTED RED CEDAR SHINGLES 

—the shingle that can’t cup, warp or curl. 


Its 100 pages contain 


instructive facts regarding BRITISH 


It gives illuminating figures 


regarding the durability and cost of EDG-GRAIN SHINGLES as 
compared to substitute roofing; its chart shows the comparative fire 
hazards between EDG-GRAIN SHINGLES and Patent Roofing; supplies 
information which every lumber dealer should have at his command; 
it gives definite plans and instruction in the construction of thatched 
roofs; it contains dozens of actual photographs of beautiful homes that 


have used EDG-GRAIN SHINGLES for roofs and side walls. 


We are 


sending thousands of these books to prospective home-builders—some of 


them live in your community. 


You should have one of these books on 


your desk. We will gladly mail you a copy upon receipt of request on 


your business stationery. 


Trade Extension Bureau of 


Shingle Manufacturers’ 


Metropolitan Building 


Association of British Columbia 


Dept. AL-5 


VANCOUVER, Canada 





inch roofers are being quoted here at $29.50, 
the same as for a week or two past. 

Boston, Mass., Dec. 3.—The excellent business 
retail yards and builders’ finish mills have been 
doing in recent weeks has reduced their stocks 
considerably, but the tendency is to postpone 
everything except imperative replacement orders 
until after the first of the year. Transit cars of 
roofers have been let go at very low prices, but 
on the whole the price situation looks fairly 
steady. Rough edge, 4/4 under 12-inch, sells at 
$58 to $62. Lower range of quotations on short- 
leaf flooring, 1x4: A rift, $90; B rift, $82.50; C 
rift, $68. Bébetter flat, $54. Partition, B&better, 
11/16-inch, $53. 


FIR, SPRUCE, CEDAR 


Chicago, Dec, 5.—Demand for Douglas fir is 
only fair, but little stock is offered in this mar- 
ket and prices hold strong. Mills continue to 
enjoy heavy cargo business, and are making 
little effort to book orders from rail territory 
except in cases where some yard item has ac- 
cumulated beyond the mills’ desires, when con- 
cessions sometimes are made in order to move 





the lumber quickly. This is only occasionally, 
however, and buyers generally find manufac- 
turers holding firm to quotations. 

New York, Dec. 3.—A fair volume of lumber, 
especially in fir, is coming in and shipments are 
expected to continue in a reduced amount thru- 
out the winter. There is no doubt that the New 
York market will absorb all lumber that reaches 
here in the next few months. The uncertainty 
of the quantity of lumber that the Japanese will 
need is a big factor in the fir trade. 


Buffalo, N. Y., Dec. 3.—Trade in fir is on a 
small scale, tho some sales are being made of 
flooring. Dimension sales are light. Vertical 
grain flooring and finish hold fairly firm in price, 
tho demand -has fallen off lately. Wholesalers 
are advised that export demand has not devel- 
oped to the extent looked for, but there is still 
a prospect of some shortage of stock a little 
later. 

Kansas, City, Mo., Dec. 4.—The demand for fir 
still is confined to current requirements, but 
there has been an increasing number of in- 
quiries. Fir prices have changed but little re- 


cently and, being out of line with southern pine 
there probably will not be much increase in de- 
mand until competing prices come up. Owing 
to the export and Pacific coast demands, there 
also is difficulty in placing orders with fir mil's, 
nearly all having some restriction on specified 
lengths. 


San Francisco, Calif., Dec. 1.—There is a fair 
demand for fir in San Francisco, with prices a 
little bit off in commons, but uppers are well 
maintained. With a good offshore business, due 
to the Japanese demand, and considerable At- 
lantic coast inquiry, prices are pretty well main- 
tained at mills in the North. In southern Cali- 
fornia, however, sales have been made at low 
prices owing to excessive shipments made to 
San Pedro during the last month. Good weather 
in the North has permitted heavy production to 
continue. Prices are being maintained on ver- 
tical grain flooring, with a moderate demand. 


Boston, Mass., Dec. 3.—The fact that recent 
arrivals of western fir, spruce and cedar have 
been light has helped the price situation here. 
Demand is rather slow and buyers are disposed 
to look around for concessions. Wholesalers in- 
sist that on the basis of present mill quotations 
they must get $39 to $40, ship’s tackle, Boston, 
for an ordinary schedule of Douglas fir in order 
to make a reasonable profit. 


CYPRESS 


Chicago, Dec. 5.—The cypress market remains 
without feature, demand being siow from both 
retailers and industrial consumers, and prices 
showing no material changes. Buying consists 
almost entirely of orders for small, well mixed 
lots, which the mills are now in a better posi- 
tion to furnish on account of their increased and 
better assorted stocks. 


New Orleans, La., Dec. 3.—Cypress demand 
continues steady and of fair tho not of record 
proportions and mills are said to be holding 
their quotations firmly. Occasional reports of 
concessions on single orders are attributed to 
mixed operations manufacturing cypress more 
or less as a side-line. Production is steady, car 
supply adequate and shipments prompt. 


Kansas City, Mo., Dec. 4.—Mills that have low 
prices are getting most of the cypress business 
now. The demand shows signs of picking up 
and there are some good inquiries out. City 
yards are expected to be very good buyers when 
they are ready to place their orders. 


Baltimore, Md., Dec. 3.—Conditions in the 
cypress trade are virtually unchanged, with de- 
mand about equal to the output. Quotations 
are firmly held at the levels of recent months. 
3uyers are content to provide for immediate 
needs, without entering into future commit- 
ments. 





New York, Dec. 3.—Cypress is moving fairly 
well. The market is in a healthy state. Prices 
have shown practically no change of late. Re- 
ports from the mills in Florida are to the effect 
that demand is coming in well from eastern 
sources. 


Cincinnati, Ohio, Dec. 4.—The cypress market 
is quiet and featureless. Business is in small 
volume. Prices are steady and unchanged. 





St. Louis, Mo., Dec. 4.—Prices on both ed 
and yellow cypress remain unchanged. Demand 
for red cypress continues to hold up, and prices 
are firm. The yellow cypress market shows very 
little activity. 


Boston, Mass., Dec. 3.—-The volume of whole- 
sale orders for cypress is no more than fair for 
December. Retailers are buying sparingly to 
carry them thru until after their annual in- 
ventories. Prices look steady and a few items 
are somewhat firmer. Concessions are being 
offered on siding, however, to meet competition. 
Quotations: FAS, 4/4, $98 to $105; 5/4 and 6/4, 
$103 to $110; 8/4, $108 to $121; 12/4, $130 to $136. 
Selects, 4/4, $83 to $93; 5/4 and 6/4, $88 to $98; 
8/4, $95 to $101. Shop, 4/4, $53 to $63; 5/4 and 6/4, 
$65 to $71; 8/4, $75 to $85. 


REDWOOD 


Kansas City, Mo., Dec. 4.—Redwood orders are 
coming from industrial consumers in a little 
larger volume, tho with prices tending to be 
soft, buyers are cautious about committing 
themselves too strongly. The demand from re- 
tailers is slow. 


San Francisco, Calif., Dec. 1.—Redwood pro- 
duction continues at the usual rate, with a good 





ya 
of 


rw A SRO OT OS US 4 OO 


—— 


ine 
de- 
ring 
ere 
i's, 
fied 


fair 
Sa 
vell 
due 
At- 
Lin - 
ali- 
low 

to 
her 
| to 


ent 
Ave 
pre. 
sed 
in- 
Ons 
on, 
der 


ins 
oth 
ces 
sts 
ced 
Si- 
ind 


ind 
ord 
ing 

of 

to 
ore 
car 


Ow 
ess 

up 
ity 
len 


the 
le- 
ns 


ite 
it- 


rly 


le - 
for 
to 
n- 
ns 
ng 
yn. 
/4, 
36. 
18; 
‘4, 


re 
le 
pe 
1g 
C- 


O- 
»d 





DECEMBER 8, 1923 


AMERICAN LUMBERMAN 





supply of logs, but the rainy season will soon 
result in a slight reduction in output. Mills 
connected with the California Redwood Asso- 
ciation, up to Nov. 24, had cut 449,941,000 feet, 
while the year’s shipments and orders had each 
exceeded that amount. Manufacturers are try- 
ing to balance up their stocks. Dry clears are 
scarce and there has been a steady demand for 
siding. 


Boston, Mass., Dec. 3.—Retailers, finish mills 
and other consumers of redwood are doing an 
active business, but the recent softening of 
prices has made them rather cautious about 
ordering ahead of actual and immediate re- 
quirements. Wholesalers operating eastern 
yards from which they can make quick delivery 
of badly mixed cars are doing fairly well. 


‘WESTERN PINES 


Chicago, Dec. 5.—The western pines market 
has shown no material change. Demand re- 
mains slow and prices irregular and rather 
weak. Factory consumers in this territory show 
no disposition to purchase ahead, but 2zontinue 
to buy strictly on a hand-to-mouth basis. Dis- 
tributers, however, believe that January will 
witness fair business, as many consumers have 
worked their stocks into low condition. Mean- 
while, it is reported that there is much shop 
lumber available in the West, which may rre- 
vent any material price strengthening within the 
immediate future. 





Buffalo, N. Y., Dec. 3.—Business in the Cali- 
fornia pines is rather slow, and with some 
wholesalers it has been smaller this month than 
a year ago. Buyers are talking about taking 
inventories and are thus holding off. In some 
sections quite a fair business is being done, but 
in others trade is light. 


Kansas City, Mo., Dec. 4.—The market for 
western pines remains slow, but more inquiries 
are coming in and indications are that consum- 
ers of shop are getting ready to place some busi- 
ness, There is only a small demand from re- 
tailers. 


New York, Dec. 3.—An advance in prices of 
white pine is forecast by those in closest touch 
with the market. Mills are optimistic both as to 
the volume to be handled and the uplift in price. 
Stocks here are normal. 


San Francisco, Calif., Dec. 1.—There are con- 
tinued inquiries for California white and sugar 
pines, and a fair volume of orders being booked. 
With good weather in the mountains, many 
mills have continued operating late in the sea- 
son and have made good shipments. Prices 
have a tendency to stiffen. There is a shortage 
of 8/4 sugar pine in No. 2 shop and better. 
There is comparatively little No. 1 white pine 
shop unsold that is dry and ready for shipment. 


Boston, Mass., Dec. 3.—Quite a little interest 
is being displayed in western white pine by re- 
tailers and industrial consumers who want small 
lots quickly to carry them thru into 1924. No. 
2 common in 1x8, 1x10 and 1x12 is quoted at 
$46, and No. 3 common in 1x8 and 1x10 at $44. 
California white and sugar pines for spot de- 
livery look a shade stronger than a month ago. 
The interest in Idaho white pine keeps up well 
and prices look steady, as follows: 

1x4 1x6 1x8 1x10 1x12 
No. 1 com...$66.50 $67.50 $66.50 $69.50 $83.00 
No. 2 com... 56.50 57.50 55.00 55.00 reas 
No. 3 com... 41.50 45.00 46.50 46.50 47.50 


SOUTHERN PINE 


Chicago, Dec. 5.—Demand has strengthened 
perceptibly during the last week, and many in- 
quiries are in circulation. Prices are 50 cents 
to $1 higher than ten days ago, and mills are 
making little effort to force business. Six- and 
8-inch No. 2 common is $1 higher, and short 
length dimension has advanced $1.50 to $2. 
There are very few transit cars offered. A big 
expansion in business is expected during this 
month, and distributers predict higher prices 
soon. 

Houston, Tex., Dec. 4.—Southern pine whole- 
salers this week were unable to supply half the 
demand, especially for common grades. The 
surplus is all taken up and general rains thru- 
out east Texas prevent stocks from drying suffi- 
ciently to market. Prices advanced about $1. 





New Orleans, La., Dec. 3.—Mill reports indi- 
cate a nice pick-up in booking volume for the 
week which, coupled with a slight decline in 
production, brought orders and cut to an ap- 











The Lumber Underwriters 


with unquestioned ability to maintain an 
unbroken RECORD OF SATISFACTORY 
PAYMENT OF CLAIMS 


THROUGH THEIR 


PROFIT PARTICIPATING 
NON-ASSESSABLE POLICY 


OFFER YOU 


SOUND 


PROTECTION 
AT 


REASONABLE COST. 





A. B. BANKS 


& CO., Managers 
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How Metal Lath Sells Lumber 






















OTS of folks in your community would like 
L to build. But they can only afford a frame 
house. And they are a bit afraid of fire. 
Or the city ordinance interferes. 


So they hesitate. 
Then you speak up. 
Show them how to fire-proof the wood with 


Ano-Ji10'r 


METAL LATH 


and gypsum plaster. Tell them that this adds 
only about 2% to the cost, and that the Under- 
writers say that this construction will bar fire for 
an HOUR OR MORE. 


Lots of them will then go ahead. 


So you make two sales instead of none—the lum- 
ber and the Metal Lath. 


Ask us to tell you more about 
this way of getting business. 




















1213 Old Colony Building, CHICAGO 
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ANDREW M. CHRISTENSON, 
Andrews Hotel, Minneapolis. 


ELWOOD TATE, 
321 Park Ave., Rutherford, N. J. 











What do you need right now: 
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Advantageous Buying 
for Retailers 


The opportunity our mixed cars offer to 
cut freight costs, to keep stock investment 
low and increase turnover should recom- 
mend them to every lumber dealer. 


In one car we can ship you any style or 
kind of White Pine frames, White Pine 
finish, mouldings, etc., Fir or Larch dimen- 
sion or yard items, lath, Cedar bevel siding, 
split Cedar posts or Cedar rounds. 


Our White Pine frames are shipped semi- 
, built, bundled two-bundle method with steel 
+ bands, or any other style of bundling pre- 


? 





\ oasiiene Covi DOVER, IDAHO 


BRANCH SALES OFFICES AND REPRESENTATIVES : 
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K. D. White Pine ( 
Window, Door, 
Sash, Cellar 
Frames 


In carload lots or 
in mixed cars 
with 
Western White 
or Idaho 
White Pine 


Fir and Larch, 


White Fir, Cedar 
Lumber 


Lath, Mouldings, 
Bevel Siding, 
Split Cedar Posts, 
Cedar Rounds. 
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HERBERT KING, 
P. O. Box 111, Maxwell Sta., Detroit 


OTTO KLENKE, 
1617 Ames St., Saginaw, Mich. 








dealers are playing a waiting game. 








proximate parity. Shipments, declining some- 
what, fell back to third place. With the bulge 
in buying there has come a perceptible stiffen- 
ing of quotations and prices, after marking 
time for a few weeks, are tending upward on 
wanted items in low supply. Mill stocks con- 
tinue more or less broken. Car supply is satis- 
factory. 


Kansas City, Mo., Dec. 4.—Several sales man- 
agers say they are surprised at the number of 
orders they have received in the last week, the 
volume of demand having been about as good 
as any week since July. Mills that have had 
low prices have withdrawn them and the imar- 
ket is firmer than for some time. Milt stocks 
are not as large as some sales managers hoped 
to have to start off the new buying season, espe- 
cially in No. 2, 6 to 12 inches. The new demand 
is not confined to any special section, but ap- 
pears to be well distributed over Kansas City 
selling territory. ' 





New York, Dec. 3.—Southern pine timbers are 
very weak and there has been no strengthening 
in any of the items of this wood. With the 
weakness in prices, a big volume is being 


transacted. Buying by railroads has been light 
for the last two weeks. Several large deals are 
reported to be pending. 


Cincinnati, Ohio, Dec. 4.—There is 
change in the general market. 
and present orders are limited. Prices show 
little change of moment. Business booked is 
principally for small orders for immediate de- 
livery. 


little 
Stocks are low 


Buffalo, N, Y., Dec. 3.—Southern pine mills 
are attempting to advance prices about $1 all 
around, as is disclosed by circulars recently re- 
ceived. Wholesalers say they have not ad- 
vanced their quotations lately, altho the market 
in most items is firm. Some grades of flooring 
are quoted slightly lower. Demand continues 
on a satisfactory basis for the season. 


St. Louis, Mo., Dec. 4.—Conditions in the 
southern pine market are more favorable than 
a week ago. Sales have increased and prices 
are firmer. A large volume of inquiries on stock 
for shipment after Jan. 1 would seem to indi- 
cate a considerable amount of business next 
year. There has been a slight advance in prices 


on 2-inch stock. Straight cars of No. 1 common 
are still preferred. No 2 common is not wanted 
much, but there is a good demand for No. 2 
common and better. Small timbers and 3-inch 
stock remain hard to sell at a satisfactory price. 





Boston, Mass., Dec. 3.—Business in southern 
pine is generally restricted to moderate assort- 
ments to take care of pressing requirements until 
after inventories. Distributers are fairly suc- 
cessful in maintaining price lists. Roofers con- 
tinue to look more or less weak and uncertain; 
air dried 1x6 have been let go at $28 and $28.50 
lately. More sellers ask $29 and one Alabama 
mill shipping very nice boards is quoting $33. 
Wholesale yards report trade in longleaf dimen- 
sion and plank fairly good for December, with 
prices steady. Higher range of quotations on 
longleaf flooring, 1x4; A rift, $100; B rift, $92.50; 
C rift, $87.50; B&better flat, $60. Partition, 
B&better, 11/16-inch, $60. 


SHINGLES AND LATH 


Houston, Tex., Dec. 5.—Lath remained prac- 
tically the same as last week with a good de- 
mand and shipments being made gradually. 
There is no change from former quotations. 
Shingle demand is light. 





New Orleans, La., , Det. 3.—Cypress shingle 
manufacturers report the market satisfactory, 
with prices well held and little or no accumula- 
tion thus far. Demand for cypress lath has 
shown some improvement of late, so that more 
mills are again restricting acceptances to mixed- 
car orders. No change in quotations is reported 
for either item. 


Columbus,, Ohio, Dec. 3.—Shingle buying is 
limited to immediate wants and dealers show 
no inclination to stock up. A large part of 
the business is from rural dealers while city 
Receipts 
are sufficient to take care of current demand. 
Prices are fairly steady with red cedar extra 
clears quoted at $4.65 and extra stars at $3.95 to 
$4.00, Columbus. British Columbia, XXxXxX*X, 
are quiet. Lath trade is dull and prices are 
weaker. 


Kansas City, Mo., Dec. 4.—Too large a num- 
ber of cars in transit has kept the shingle mar- 
ket in a disturbed condition in the last week 
and all kinds of prices are being made. Clears 
sold here last week as low as $2.50 and stars 
as low as $2.15 on mill orders, with probably 
some shading of that on transit cars getting 
close to demurrage. Demand for siding is very 
slack and buyers prefer mixed cars. There has 
been little demand for lath and prices here are 
unchanged. 


New York, Dec. 3.—A big volume of eastern 
spruce lath has been reaching this market re- 
cently in cargo shipments. Prices range from 
$8.50 to $9. There is a fair demand, but nothing 
extraordinary. Retailers are rather well stocked. 
Prices on west Coast shingles hold firm and 
the demand is fair. 

Minneapolis, Minn., Dec. 4.—The price of red 
cedar shingles has lowered another notch and 
is back to September levels, Buyers are not 
collecting any large orders despite the low 
prices. Salesmen have come to think that it is 
not the price, for large orders are sold only 
when there is an immediate need for shingles. 
Clears are sold at $2.70 and stars $2.25. It is 
expected there will be a small increase in sales 
after inventory has been finished. 


St. Louis, Mo., Dec. 4.—Prevailing prices on 
shingles are $2.65 for clears and $2.20 for stars. 
The market is dull. Lath prices average $5.35 
for No. 1 and $4.35 for No. 2, f.o. b. St. Louis. 
The lath market is likewise very quiet. 


Buffalo, N. Y., Dec. 3.—The shingle market is 
reported to be a little firmer, with extra clears 
quoted at $4.41 and stars at $3.81, while British 
Columbia XXXXX are $5.36. Demand in this 
section is small. The lath market is dull, with 
spruce lath quoted at $8.50 and hemlock at $9.50. 

Boston, Mass., Dec. 3.—The call for shingles 
is light and prices are soft. White cedar extras 
are now offered at $5.40 to $6, and clears at 
$4.75 to $5.50. At least one well known make 
of British Columbia red cedars, XXXXX, is 
now quoted at $5.35, but other sellers ask $5.56 
to $5.61 for desirable brands. Demand for spruce 
lath continues light, and prices are barely steady; 
some sellers quoting $8 for 1%-inch and $9 for 
15-inch. There is a seasonable request for 
furring at $39 for 1x2. Spruce and pine clap- 
boards are quiet at $120 for extras and $115 for 
clears. 
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MAHOGANY 


Boston, Mass., Dec. 3.—The excellent demand 
for mahogany and the strong tone of the market 
for this wood continues to be a feature. Ma- 
hogany finish and paneling are doing especially 
well. Demand from the piano and talking ma- 
chine trade is well sustained. Inquiries from 
furniture factories are growing. Wholesale quo- 
tations on air dried plain and fancy figured 
mahogany, f.o. b, Boston: 

4/4,5/4,6/4&8/4 10/4&12/4 


ME ives ie ooh ows, cetacneew eee $210 $220@240 
RG. 2 CR ie. 6-4s elwreleea a eens 180 190@200 
ING: et CUE LGh ak wands eee es 120 145 


No. 3 com. & mill culls; broken assortments 
only at $55. 


BOXBOARDS 


Boston, Mass., Dec. 3.—Boxboard and shook 
mills still in operation have enough orders on 
their books to carry them thru into next year. 
Industrial demand for packing lumber is well 
maintained and prospects are for a _ strong 
market this winter. Very nice inch pine box- 
boards are still offered at $40, and fairly mer- 
chantable stock can be picked up at $34 to $35. 
Mixed lots of inch boxboards are priced at $25 
to $30. 


PRESB AERRBAEEaAa: 


TIMBER LAND SALES 


BANGOR, MB., Dec. 3.—Hollingsworth & Whitney 
Co. interests, now controlling large wood pulp, 
paper and lumber mills and valuable timberlands 
in the eastern States, are reported to have acquired 
extensive timber holdings on the Canadian side 
of the upper St. Croix River. Expjoration work 
and preliminary tests are now being made in the 
vicinity of Milltown and St. Stephen, New Bruns- 
wick, for a large plant for the production of pulp, 
paper and probably some long lumber. The com- 
pany has headquarters in Boston, and has bought 
up holdings on both sides of Porter Mill stream 
near St. Stephen and it is likely that the engineers 
will lay out the plant on that site. Additional 
holdings recently acquired at Milltown would take 
care of water flowage and general conditions along 
the river upstream. 


SPARTANBURG, N. C., Dec. 3.—The American 
Cigar Box Lumber Co., of Maine, has purchased 
the poplar and cucumber trees on 11,153 acres of 
forest in Henderson County, North Carolina, and 
extending over into Transylvania and Greenville 
counties. The timber was purchased from Robert 
Rea and wife, of Hillman, Mich., and Roland 
Hughes and wife, of Alpena, Mich. The price re- 
orted is $80,000. The purchasers have six years 
n which to remove all the poplar and cucumber 
trees on the tract. 


PIKEVILLE, Ky., Dec. 3.—The Chloe Creek Lum- 
ber Co. purchased several hundred acres of hard- 
wood timber lands and will install mills. The 
land lies along the West Virginia border. In the 
same section J. W. Smith and others closed a deal 
on 500 acres of timber, largely yellow poplar and 
oak. W. W. Gibson, of Mater, Ky., is interested 
in the purchase of a tract just out from Kona 
Station in Letcher County and on Elkhorn Creek 
a purchase was made by J. M. Sutherland. 


3IRCHWOOD, WIS., Dee. 3.—The sale of the 
Starck Lumber Co.’s interests to the Wachsmuth 
Lumber Co., of Birchwood, is announced and is 
said to be one of the largest timber deals nego- 
tiated in northern Wisconsin for several years. 
The Wachsmuth Lumber Co. will use the timber 
purchased to supply its Bayfield mill. Two hun- 
dred men are employed by the company in getting 
out the timber. 


INDIANAPOLIS, IND., Dec. 4.—The tract of tim- 
ber on the Irma Mitchell land about three miles 
southeast of Rushville, Ind., on the Fayetteville 
pike, has been purchased by Frank Reynolds for 
the Reynolds Manufacturing Co., of Rushville, 
from Will G. Irwin, of Columbus, Ind. 


(SPEER EEE ALZAZaAS 


Recent Patents 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from R. E. Burn- 
ham, patent and trade mark attorney, Continental 
Trust Building, Washington, D. C., at 20 cents 
each. State number of patent and name of in- 
ventor when ordering. 

1,473,894. Lumber pile vehicle. 
Weatherby, Seattle, Wash. 

1,473,899. Method of preserving wood. 
rich Bodmar, Ostbahn, Germany. 

1,474,282. Motor logging tractor. Charles Noble, 
Sisson, Cal. 


Horace F. 


Fried- 


1,474,255. Band saw guide. George W. Gillaspy, 
Pendleton, Ore. 
1,474,337. Wood cutting machine. Albert H. 


Carrier, Asheville, N. C. 


1,474,564. Saw set. Lorenz & Frank Riener, 
Deer Park, Ohio. 
1,475,052. Method, system, and apparatus for 


log pile fire prevention. Bertrand R. T. Collins, 
Newton Center, Mass., assignor to Spray Engineer- 
ing Co., Boston, Mass. 
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Advertisements will be inserted in this de- 
Partment at the following rates: 

25 cents a line for one week, 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 


Eight words of ordinary length 
ne. Count in signature. 

Heading counts as two lines. 

Bie aoew except the heading can be ad- 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received jater will be placed. 
under heading Too Late to Classify. 


make one 





MILLWORK ESTIMATOR AND SALESMAN 
Wants office or traveling position. Good general office 
man with wide practical mill and road experience, good 
record, and familiar with cost book. 

Address “T, 59,’’ care American Lumberman. 


FOR SALE—IN ORANGE CITY, FLORIDA 

10 room furnished house, bath, 2 closets, 4 car garage. 
Nearly 1 acre, corner location best residential section. 
Largely Northern people. Best water and healthiest 
location in Florida. Excellent roads on Dixie Highway, 
5 miles from fine golf course. Good fishing near. 
Price $7,500. 

FRED 8S. MORSE, 58 Delancey Ave., Mamaroneck, N. Y. 


WANT TO SELL LOCOMOTIVES, CARS, RAILS? 
Place your advertisement in the paper that reaches buy- 
ers. AMERICAN LUMBERMAN, 431 S. Dearborn St., 
Chicago, Ill. 











WANTED 
Thoroughly reliable and competent millwork estimator 
acquainted with architectural drawing and details for 
high-class millwork. Must be able to take measurements 


at the jobs, detail and bill same into shop in cases of 
emergency. Address WASHINGTON WOOD WORKING 
COMPANY, 200 12th St. N. W., Washington, D. C. 








WANTED—YOUNG MAN 


Having practical experience in box or crating mill to 


take charge of crating end of factory. Must have fair 
knowledge of machinery, capable of initiating devices to 
decrease labor and produce crating in practical, econom- 
ical manner. Good position for right man. Married man 
preferred. Reply in detail, giving reference, experience, 
age, salary and when can report. 

Address “T. 8,’’ care American Lumberman. 


WANTED—FIRST CLASS SAW MILL FOREMAN. 
Hardwood mill. Must be good mechanic, good handler 
of labor and get good results from a good mill. South- 
ern town with good schools. Long job for the right 
man. Send references and state salary expected and 
when can report. 

Address “T. 7,’’ care American Lumberman. 


WANTED—A MAN 
Who can meet and greet any one of the thirty-two na- 
tionalities we have in Joliet; find out what he wants, 
figure out the material that will be required to build 
it, and then sell it to him. If you can cut the mustard, 
write BUCHANAN-DALEY COMPANY, Joliet, Ill. 


WANTED—LUMBER INSPECTOR 
For Wisconsin hardwoods and hemlock, must be compe- 
tent man; steady position. 

HIRT BROS. LUMBER CO., Deerbrook, Wis. 


WANTED—A COMPETENT ALL AROUND MAN 
To manage large hardwood job and 27 miles of narrow- 
gauge road. Give reference. Address THE LYCOMING 
TIMBER & LUMBER COMPANY, 205 Thompson Bldg., 
Pottsville, Pa. 


























WANTED EXPERIENCED FOREMAN 
To operate stock window frame factory in Western City 
Plant and equipment modern. Please give references. 
HEDLUND BOX AND LUMBER MPANY, 
Spokane, Wash. ‘ 


FACTORY FOREMAN WANTED 
For woodworking factory doing general planing, making 
handles, crating and special articles. Must understand 
setting up, saw and knife fitting, machine repairs and 
millwright work. A chance for a sober, energetic man 
to grow up with a new concern with best of prospects, 
situated in cleanest, most progressive town of 600 in 
Northern Minnesota. Good bigh school and churches. 
Give qualifications and references in first letter. 
Address “K, 12,’ care American Lumberman. 

















< WANTED 
Experienced band saw filer, head sawyer and millwright. 
Single band and resaw hardwood mill. Steady year 
*round for years. Advise age, references and when can 
come. Write us fully. HACKLEY-PHELPS-BONNELL 
CO., Phelps, Vilas County, Wis. 


WANTED—ELECTRICIAN 
Five years’ experience desired; permanent position in 
woodworking factory with . C. current. ILLINOIS 
REFRIGERATOR COMPANY, Morrison, Il. 











WANTED—ASSISTANT SUPERINTENDENT 
For sash, door and general millwork factory in West- 
ern Pennsylvania. Must be thoroughly practical, a 
hustler, be able to handle men and get results. A good 
steady position for the right man. 

Address “T,. 70,’’ care American Lumberman. 


WANTED—CORRESPONDENCE WITH 
Energetic young man with some experience in associa- 
tion work to serve as secretary of Mississippi Retail 
Lumber Dealers’ Association. Write M. L. VIRDEN, 
care Virden Lumber Company, Greenville, Miss. 


WANTED—EXPERIENCED 
First-class Estimator, to use Cost Book ‘‘A,’’ for a mill, 
sales $120,000 to $150,000 per year; location good. 
Advise salary expected. 
Address BOX 42 ARCADE, Columbus, Ohio. 


A COMPETENT AND EXPERIENCED 
Planing mill man; necessary to take care of saws, 
knives and set up planing-mill machinery. Prefer a 
man who has had electrical motor experience, as all of 
our equipment is motor-driven. We employ an assist- 
ant to help. 

B. HEINEMANN LUMBER COMPANY, Wausau, Wis. 


SEATTLE SAW MILL HAS POSITION 


For live retailer who can handle nominal investment in 
business. Address ‘‘S. 4,’’ care American Lumberman. 


WANTED—EXPERIENCED YARD MAN 
For retail lumber yard located at Topeka, Kans. 
Address ‘‘YARD MAN,” care American Lumberman. 




















WANTED—PLANING MILL FOREMAN 
For retail lumber yard in Illinois; reliable, experienced, 
accurate; employ 18 to 20 men; steady work; state all 
particulars in first letter. 
Address “TT. 66,’’ care American Lumberman. 


WANTED EXPERIENCED LUMBER BUYER 
By large eastern wholesaler. One acquainted with In- 
land Empire mills to locate in Spokane. State age, ex- 
perience and salary expected. 

Address ““T, 58,’’ care American Lumberman. 


DOES THIS APPEAL TO YOU? 
There is a young man somewhere in the United States 
who wishes to locate in a good live mid-western city. 
This young man has a fair lumber, millwork and build- 
ing material experience, and can take his place at a 
busy order desk, with the confidence and ability to talk 








to people personally or on the ’phone. If you honestly 
believe you are this young man, you had better write 
the American Lumberman, 

Address “T. 57,’’ care American Lumberman. 





: WANTED—YOUNG MAN 
For Chicago retail lumber yard. Must have experience 
in writing up estimates, taking orders on phone and 
waiting on cash sale trade. State age, experience and 
salary expected. 
Address “T. 55,’’ care American Lumberman. 


; WANTED—ORDER CLERK 
Man having experience in Chicago retail trade; must be 
able to take orders and sell on telephone; excellent 
stock to sell from; good salary and promotion for right 
man; state experience in first reply. 
Address “T, 24,’’ care American Lumberman. 


; WANTED—AT ONCE 
Experienced matcher man. State age, reference and 
salary wanted. 

GREGERTSEN BROS. CO., Cairo, Ill. 


WANTED—COMPETENT MAN 
For mill superintendent; give age, experience and 
references, Address 
AMBROSE LUMBER COMPANY, 
Santa Barbara, Calif. 


WANTED—SUPERINTENDENT 
For veneered door and hardwood interior trim factory. 
Must understand details, how to systematize, follow 
orders and expedite through mill to completion. Give 
reference, age and experience. Permanent position, but 
must be well qualified. 
Addreess “T. 6,’’ care American Lumberman. 


WANTED—GLUE ROOM FOREMAN OR 
Superintendent for veneer mill manufacturing heavy 
plywood. Good salary for right man. 

Address nde’ ’ care American Lumberman. 


WANTED—MANAGER OR SUPERINTENDENT 
For large rotary cutting department. Good salary for 
right man.’ 

Address 




















“T. 3,’ care American Lumberman. 





WANTED 
Experienced detailer and biller for sash and door fac- 
tory. Permanent position; splendid working conditions. 
References and salary first letter. 
KNOXVILLE LUMBER & MANUFACTURING CO., 
Knoxville, Tenn. 


MILL AND LOGGING CONTRACTOR WANTED 
Advertiser wants to get in touch with responsible and 
capable man to log and saw some six to eight million 
feet of hardwood in West Virginia. None but men of 
best character and ability considered. Will furnish mill 
and equipment to right party. 
Address “RR. 24,’’ care American Lumberman. 


TALLYMAN 
Wanted by retail yard near Chicago. Advancement as- 
sured if ability is proven. State age, experience and 
references. Address ‘‘S. 1,’’ care American Lumberman. 


WANTED YOUNG MAN EXPERIENCED 
In list estimating and billing sash and doors and mill- 
work. ADAMS-ROGERS CO., Indianapolis, Ind. 


WANTED—SUPERINTENDENT OR ASSISTANT 
Superintendent for lumber concern—milling, sash, doors, 
frames and general house work. 

Address “R. 5,’’ care American Lumberman. 


WANTED—ESTIMATOR AND SALESMAN 
For large retail yard in Indiana; must be experienced 
and accurate; steady work. State all particulars in 
first letter. 

Address “Pp, 28,’ care American Lumberman. 


WANTED—PLANING MILL FOREMAN 
For retail yard in Indiana, employing from ten to fifteen 
men; must be thoroughly experienced; steady work. 
State all particulars in first letter. 
Address “Pp, 29,’’ care American Lumberman. 


WANTED—COMPETENT INSPECTOR 
Of southern hardwoods, familiar with National Hard- 
wood Lumber Association grading rules. Permanent 
position with good future. 
Address *“*P, 26,"" care American Lumberman. 


SAWMILL FOREMAN 

We require the services of a competent sawmill foreman 
to operate southern mill of 125,000 ft. daily capacity, 
cutting long leaf yellow pine for both interior and ex- 
port trade. Health and living conditions excellent. 
Good schools and churches. Please state experience, 
age, salary required and give references. Give all par- 
ticulars necessary for consideration of application in 
first letter. 

Address 


























“P. 12,’° care American Lumberman. 


WANTED—A YOUNG MAN 
Experienced in general millwork and cabinet work. One 
who can route, systematize and follow orders thru mill 
and expedite completion. Splendid opportunity for ad- 
vancement. Permanent position. References must ac- 
company application. 

Address was 





8,°" care American Lumberman. 





COMPETENT HELPER FOR BAND SAW FILER 
Position permanent and offers good opportunity. State 
full particulars in first letter. 

Address “tT, 19,’’ care American Lumberman. 


A COMPETENT MACHINIST 
For hardwood flooring plant and planing mill located 
in West Virginja. Permanent position to right person. 
Advise fully regarding experience, age, etc. 
Address “T, 20,”? care American Lumberman. 


WANTED 
Two Veneer Cutting Machine Operators, men who 
thoroughly understand their business. Good wages for 
the right men. 
Address “T, 16,’ care American Lumberman. 


WANTED—VENEER SAWYERS 
To work at our plant, Carteret, New Jersey. Apply our 
New York office, 220 Eleventh Ave., New York City. 
State salary wanted and experience. 
ICHABOD T. WILLIAMS & SONS. 


WANTED—COMPETENT STAIR BUILDER 
Permanent position. State salary and give references. 


KNOXVILLE LUMBER & MANUFACTURING CO., 
Knoxville, Tenn. 

















HEAD SAWYER WANTED 
Must have experience in manufacture of Wisconsin 
Hardwood and Pine. State qualifications and wages ex- 
pected in first letter, and when can start work. 
Address 


““R, 17,’? care American Lumberman. 


























WANTED—SALESMAN 
To sell contracting trade in Oak Park and vicinity. Good 
opening for competent man. State salary desired, ref- 
erences and experience, 
Address “tT, 49,’? care American Lumberman. 


WANTED—SOUTHERN HARDWOOD SALESMAN 
Chicago, Illinois, and adjoining states. A man with the 
ability to sell a lot of lumber and a desire to make more 
than just a salary. 

Address “T 39,’? care American Lumberman. 


WANTED—SALESMAN 
Experienced oak flooring salesman for Western New 
York state. One familiar with Appalachian and southern 
hardwoods. Only a very high grade man acquainted 
with territory will be considered. 
Address “tT 38, care American Lumberman. 


WANTED—EXPERIENCED SALESMAN 
Thoroughly familiar with the wholesale millwork busi- 
ness for part of Pennsylvania and South Jersey. 

Address “TT. 35,’’ care American Lumberman. 


WANTED—LUMBER SALESMAN 
Good man for Chicago retail carpenter contractors and 
industrial trade; must have experience; good position for 
right man; unlimited stock to sell from both in Chicago 
and at mill; will pay good salary and expenses; state 
experience and salary wanted in first reply. 
Address “T, 25,’’ care American Lumberman. 


WANTED 
Experienced Sash and Door Salesman for Southwestern 
Iowa territory. Exceptional opening for right man. 
Prefer one acquainted with trade. Position open Janu- 


ary lst. 
HUTTIG MFG. CO., 
Muscatine, Iowa. 


WANTED—LIVE WIRE SALESMAN 
Pittsburgh and adjacent territory, by reliable Pittsburgh 
wholesaler. Party having established yellow pine yard 
trade preferred. Advise full particulars and salary ex- 

ected. 
. Address “T, 10,’’ care American Lumberman. 


FURNISHED OFFICE SPACE FOR RENT 
To high-class lumberman, with sale of our stock on com- 
mission, and opportunity to participate in profit sharing 
arrangement with our wholesale department, 
N ER CO., LTD., 
843 S. Dearborn St., Chicago. 


WANT—SALESMAN—GRADER—WHITE PINE 
Who can grade and sell white pine pattern, flask and 
shop lumber? Splendid opening for competent map. 


























Give age, experience, reference and salary wanted. 
Address ‘“‘CHICAGO,”’ care American Lumberman. 











old 
ern 
lish 
Botl 
thin 


Han 
indu 
EX: 


Stat 


sior 


Ine 
cap 
Obi 
gal 
gle 








ity 
ces. 


king 





ght. 
year 
can 
ELL 


. in 
OIS 
.ER 
tate 


ited 
son. 


who 
for 


our 
‘ity. 


nsin 





ago 
tate 


fern 
lan. 
inu- 


rgh 
‘ard 
ex- 


om- 
‘ing 


and 
an. 
ted. 





DECEMBER 8, 1923 


AMERICAN LUMBERMAN 95 : 











WANTED—SALESMAN 
Old established wholesale house with western and south- 
ern office desires service of a real salesman with estab- 
lished trade in Western Pennsylvania, Eastern Ohio. 


Both salary and profit sharing arrangement. If you 
think you are the man, write us and tell us why. 
Address “S. 26,’ care American Lumberman. 


WANTED—FIRST CLASS SALESMAN 
Handle yellow pine, Eastern Pennsylvania retail and 
industrial trade. . 

Address “S. 22,’? care American Lumberman. 


EXPERIENCED LUMBER SALESMAN WANTED 
FOR DETROIT INDUSTRIAL TRADE. 
State age and experience. 
Address “S. 24,’ care American Lumberman. 


WANTED—LUMBER SALESMAN 
Bright, clean-cut young man, with knowledge of lum- 
ber, to travel New York State, selling White Pine, Hem- 
lock, Inland Empire and Coast Woods; must be hustler 
and willing to work. Give references and experience, if 
any, also salary wanted. 
Address “S. 10,’’ care American Lumhberman. 


WANTED SALESMAN FOR CHICAGO 
Hardwood Yard. State experience and salary expected. 
Address “R. 18,’’ care American Lumberman. 


SALESMAN WANTED 
Manufacturer and jobber, sash, doors, glass and all mill- 
work, wants salesman for North Carolina and part of 
Virginia. Must be experienced and capable of produc- 
ing. Prefer one who has established trade among re- 
tail lumber yards in this territory. State salary de- 
sired, references and experience. 
ddress *“R. 8,’ care American Lumberman. 


WANTED—YELLOW PINE SALESMAN 
By old established yellow pine wholesale concern, an 
experienced salesman for Ohio, Indiana or [Illinois ter- 
ritory. Will sell small interest in company, if desired, 
or will employ straight salary, or salary and commis- 
sion basis. State age, experience and salary wanted. 
Address “R. 1,’’ care American Lumberman. 























WANTED—MILLWORK SALESMEN 
Increasing sales force. Require several experienced and 
capable salesmen for established territories in Illinois, 
Ohio and Southeastern States. Give full particulars re- 
garding age, extent of your experience, married or sin- 
gle, salary expected. 

MORGAN SASH & DOOR CO., 
Blue Island Ave. and Wood St., Chicago, Il. 





SALESMAN TO SELL BOXING AND CRATING 
lumber in wagon load lots at retail in Chicago. Give 
age, experience and salary wanted. 

ddress “M. 25,’’ care American Lumberman. 


WANTED—EXPERIENCED SALESMAN 
To cover Northern Indiana and Southern Michigan, 
selling direct retail yards, by large Yellow Pine manu- 
facturer, cutting about fifty million annually. Give 
references and state salary expected in first letter. 
Address “‘M. 17,’ care American Lumberman. 


AN OLD ESTABLISHED, WELL RATED 
Wholesale company needs a salesman for Chicago and 
vicinity to call on industrial trade; specializing in box- 
ing, crating, pattern lumber, etc. This position is open 
to an experienced salesman, also bright young man with 
knowledge of western and northern softwoods who wants 
fine opportunity to break into selling game. 

Address “M. 10,’’ care American Lumberman. 


ZELNICKER EVER TYTE AND 
ZELCO PISTON RINGS 


With patented Zelco process save gasoline, oil, increases 
capacity, prevent cylinders from wearing out of round, 
lessen carbon. After using, make an arrangement with 
us to sell them. We are looking for distributors with 
mechanical knowledge. Made up to 80 inches. Used in 
locomotives, boats, engines, compressors, ice machines, 
pumps, trucks, tractors, etc. A real oportunity. All 
or part time. EVER-TYTH, St. Louis. 














WANTED—SALESMEN 
To sell southern pine lumber on commission basis. 
ELM CITY LUMBER COMPANY, New Bern, N. ©. 

















LOGGING SUPERINTENDENT AND SURVEYOR 
Wants permanent position with good company. College 
graduate. Experienced in swamp and upland, with rail- 
roads, skidder and team logging. 

Address “T. 68,’’ care American Lumberman. 


POSITION WANTED BY YOUNG MAN 
Eight years experience in lumber position. General 
office, assistant bookkeeper. Best references. Can re- 
port for work in one week. 

Address “T. 69,’ care American Lumberman. 


WANTED POSITION 
As yard superintendent or assistant manager. Thor- 
oughly experienced, but a western location preferred. 
References furnished. 
Address “T, 63,’’ care American Lumberman. 


EXPERIENCED BOOKKEEPER, STENOGRAP 
AND POSTING MACHINE OPERATOR 
Desires connection with firm with place for advancement. 
Age twenty-one. References, El Dorado Lumber Com- 

pany, Ine., El Dorado, Ark., where now employed. 
JAY BAKER, 
Care El Dorado Lumber Co., Inc., El Dorado, Ark. 


WANT A JOB? 
Advertise in the Wanted—Dmployement columns AMER- 
ICAN LUMBERMAN, 481 So. Deaborn St.. Chicago, Ml. 
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POSITION AS MANAGER OR \ 
Superintendent. Experienced logger and understand 
marketing and manufacturing both pine and _ hard- 
woods. Address ‘‘P 36,’’ care American Lumberman. 


GENERAL OFFICE MAN UNMARRIED 
25 years old, 8 years in general office of large line yard 
concern, wishes to form new connections offering greater 
opportunities for advancement. Accounting, inventory, 
Statistical and some advertising experience. Good pen- 
man, correspondent and figurehead. Employed of course 
but willing to go anywhere worth while. 

Address “T. 51,’’ care American Lumberman. 


POSITION WANTED 
First class Band Saw filer. 
YO. 219 FOURTEENTH ST., Baton Rouge, La. 


HARDWOOD MILL MANAGER 
I have had 15 years’ successful experience in operating 
large Southern Band Mill Plants and am now open for 
a position. I am honest, reliable, no bad habits and 
my record is clean. Will consider salary and profit- 
sharing proposition from good concern. 
Address “T. 52,’’ care American Lumberman. 


RETAIL MANAGER 
Country yard and city experience, wants change Jan. 
Ist. Good record. Given a free hand I am a money- 
maker; advertiser, shark on low expense ratio. Meet 
you Chicago any evening. Salary must be liberal, plus 
bonus. 
Address 





























“T, 42,’’ care American Lumberman. 


HIGH GRADE SALESMAN 
Wants position with either mill or A 1 wholesaler han- 
dling Inland Empire and West Coast or hardwoods; 
twenty years’ experience; acquainted with both indus- 
trial and yard trade. 
Address “T. 40,’’ care American Lumberman. 


YOUNG WOMAN DESIRES POSITION 
As traveling representative for reliable yellow pine 
wholesalers. Central New York preferred; 12 years in 
retailing lumber and somewhat familiar with grades. 
Address “TT, 36,’’ care American Lumberman. 


WHITE PINE SALES MANAGER 
California white and sugar pine, western pine; fifteen 
years’ experience; will consider change January Ist. 
Well established river, eastern and southern trade on 
shop and clears, working from Chicago, Pittsburgh and 
New York. 

Address “TT. 37,’’ care American Lumberman. 
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POSITION GENERAL MANAGER 
Wanted by vigorous man of forty-three years of age, 
with practical experience in logging, manufacturing and 
selling, with confidence that knowledge of present day 
exacting conditions will be helpful to you. At present 
= in executive position. Communications con- 
dential, 


Address “T. 26,’’ care American Lumberman. 


THE SERVICES OF A MAN 
Of my experience and ability should be what some firm 
needs. Have spent 12 years in three lumber offices 
doing bookkeeping, accounting, buying and selling by 
mail—selling industrial trade principally. 
Address “T. 65,’’ care American Lumberman. 


SASH AND DOOR SALESMAN AND ESTIMATOR 
34 years age, married, 13 years’ general experience list 
and plan estimating, measurements, traveling salesman. 
Knowledge of building materials in general. 

Address “T. 9,’’ care American Lumberman. 


WANTED—BY EXPERIENCED SALESMAN 
Situation to represent southern or West Coast manu- 
facturer. Have established eastern trade with large 
volume of business, 

Address “Pp, 21,’’ care American Lumberman. 


PLANING MILL SUPT. OR FOREMAN 
Efficient millman wants position with good mill in 
Southern States after Jan. ist. Thoroughly familiar 
with fast feed machinery, the manufacture of car ma- 
terial, flooring, high-grade interior finish, ete. Good 
references. 

Address “T. 54,’’ care American Lumberman. 


WANTED POSITION AS BUYER 
or large retail or wholesale concern by high grade lum- 
berman. Best of references. 
Address 

















“T. 64,’’ care American Lumberman. 


WANT CONNECTION WITH . 
Good line yard concern as general manager or assistant 
or buyer or superintendent. Long e ence with con- 


servative firms, 
“LL. 21," care American Lumberman. 





Address 


SAW FILER AND MILL FOREMAN 
Wants position filing band saws in any size mill. Two 
or more bands, gang and band resaws can be included, 
or foreman of a sawmill. Am a good millwright. 
— “MICHIGAN FILER,’’ Care American Lum- 

erman. 








WANTED—BY A THOROUGH, PRACTICAL 
Engineer, a job with a company where a practical, ef- 
ficient man is wanted and appreciated. Am 42, married, 
sober and a hustler, understand ice making as well as 
mill engineering; will be open the first of the year and 
am not looking for a snap. What have you? 

Address “T. 30,’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Or assistant in retail yard. Seven yeurs’ experience 
in such work. Can furnish best of reference. Am a 
young man, 27 years of ago. 
Address “T. 31,’’ care American Lumberman. 


MY SUCCESS DEPENDS ON YOUR 
Satisfaction. Nineteen years experience from Stump 
to Consumer now in Commission Phase of Our Industry 
and want to handle stocks from reliable Manufacturers. 
Wholesalers need not reply. 

Address “T, 29,’ care American Lumberman. 


WANT TO REPRESENT IN CHICAGO & EASTERN 
Territory—reliable Manufacturer or Wholesaler of Yel- 
low Pine or Fir, Railroad and Car Material; will con- 
sider straight commission or salary and division of 
profits. 

Address “TT, 27,’? care American Lumberman. 


POSITION AS BUYER OR SELLER 
Hardwood inspector, twenty-eight years of age, and 
graduate forester, desires position with reliable whole- 
sale firm as buyer or seller. Location in Eastern States 
preferred. 

Address “T. 23,’ care American Lumberman. 


YELLOW PINE SALESMAN 
With number of years’ experience open for change 
January ist. Am producer of good volume business, 
well known and can furnish excellent references. 
Address “TT, 32,’’ care American Lumberman. 


ATTENTION, FOREIGN OPERATORS 
Single man, age thirty, with ten yeurs’ experience in 
logging and lumbering from stump to car on own ac- 
count, desires position with responsible concern logging 
or lumbering in Mexico, South or Central America. 
References. 
Address “T.°14,"? care American Lumberman. 


BRITISH COLUMBIA LUMBER AND SHINGLE 
Buyer with good connections, would represent Eastern 
firms. 

Address “T, 22,°" care American Lumberman. 


MAN WITH TWO YEARS’ ACQUAINTANCE 
With lumber trade in New York City and vicinity, wants 
connection with a reliable producer or wholesaler of 
hardwoods, or hardwoods and pine, as salesman in ter- 
ritory mentioned. Salary or commission. Can establish 
office in New York City. 

Address “T, 18,’’ care American Lumberman. 


HARDWOOD SALESMAN 
Well acquainted with factory trade interested in figur- 
ing on new position with good mill for first of year. 
Am good business getter. Good references. 
Address “T. 33,’’ care American Lumberman. 
































MILLWORK ESTIMATOR 
And superintendent. Would like to hear from party in 
need of a first-clus» millman. Have had the experience. 
Can handle any proposition in the millwork line. South- 
ern States preferred. 
Address “— 23." eare American Tumberman 


WANTED—POSITION BY YOUNG MARRIED 
Man with retail yard, have 10 years’ experience, estimat- 
ing, selling, familiar with all routine work; Illinois 
preferred. 

Address “S$. 20,’ care American Lumberman. 


ASSISTANT TRAFFIC MANAGER 
Ten years’ experience with railroad company, wants to 
get in touch with large lumber comnany for permanent 
position, with chance to work up; A-1 reference; age 28. 
Address “S. 12,’ care American Lumberman. 


A-1 SAW MILL SUPT. OPEN FOR POSITION 
January 1, 1924. 112 GREEN ST., Cheraw, 8S. C 


WANTED—A POSITION AS 
Hardwood inspector by a man with years of experience; 
A No. 1 reference. 
Address “S$. 21," care American Lumberman. 


35 YEARS OLD 
With wholesale experience in yellow pine and fir, partic- 
ularly with railroads and car companies. Have practical 
manufucturing experience in pine and fir. Have man- 














aged buying and selling offices in the North and South. 


Recently purchased from Chicago yellow pine for active 
fir and yellow pine wholesale company. 
Address “S. 25,.’’ care American Lumberman. 


REAL PINE AND HARDWOOD SALESMAN 
Wants Sales Manager’s place with real, sure enough, 
honest-to-goodness mill. Wholesalers need not ony. 
Tired selling imaginary lumber. Would consider selling 
for real mill that would ship and invoice direct, allowing 
me commission. Can sell all the roofers, framing, dil- 
mension, and all kinds of shed stock, and all kinds of 
southern hardwoods that you can make. 

Address “S§. 8,’’ care American Lumberman. 


TRAFFIC MANAGER AND DEPT. ORGANIZER 
Thorough knowledge lumber rates throughout country, 
railroad laws, overcharge, loss and damage claims, ad- 
justment injurious rates, traffic department organization 
and management. Prefers location where close coépera- 
tion with sales department desired. 

Address “S. 9,’’ care American Lumberman. 


BOOKKEEPER AND STENOGRAPHER 
Wants situation in Chicago; lady; 15 years’ experience. 
Best references. 

Address “Pp, 8,”’ care American Lumberman. 


CASHIER—BOOKKEEPER—OFFICE MANAGER 
With sawmill exp., capable taking full charge of office— 
costs, books, payrolls, cominissary, jobbers, etc. Have 
revised and installed complete cost and other systems 
from Canada to Mexico. Considered good penman. Mod- 
erate salary. Free Jan. 1st. Go anywhere. 

Address POST OFFICE BOX 694, Chicago, Il. 


A FIRST CLASS LUMBERMAN 
Thoroughly experienced and capable hardwood yard 
foreman, with several years’ dry kiln experience, wants 
steady position; references exchanged. 

ddress “S$. 15,’’ care American Lumberman. 


TWO PRACTICAL HARDWOOD MEN, FILER & 
Sawyer, wish to contract band mill, capacity from 40 to 
100 M. We are practical men and guarantee close, well 
manufactured lumber at a minimum cost. A No. 1 ref- 
erence as to competency and reliability. If you are not 
getting good lumber and all the grades there is in the 
log, it will pay you to investigate. 
Address “R. 6,’’ care American Lumberman. 























HARDWOOD SALES MANAGER 
Open for change January 1st. Have good record for 
past results. Held position with both mill and whole- 
saler. Good personality, have wide acquaintance among 
consuming trade, wide awake, ambitious. 
Address “T, 34,’’ care American Lumberman. 





POSITION AS BUYER, FIR AND PINE 
Fifteen years’ experience mill and wholesale. Account- 
ant, office manager, seven years buyer and sales man- 
ager. Will consider commission arrangement if good 
volume guaranteed. References. 

Address M. M. INGRAM, 527 Gasco Bldg., Portland, Ore. 
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POSITION AS PLANT MANAGER. WANTED 
By experienced mill man in sash, door and general mill- 
work factory; understand the business from the ground 
ba have executive ability; can put system in produc- 

on, and try to use common sense in all things. Please 
address ‘‘NO. 16,’’ 2112 Myrtle Ave., El Paso, Texas. 


SALESMAN WANTS TO REPRESENT 
Southern manufacturers. 16 years experience in South 
wholesale and mills Y P and hardwood. Prefer Buffalo 
or Toronto vicinity. Best references. 

Address . 26,’ care American Lumberman. 


BEST FILER IN THE U. S. WANTS JOB 
Some on receipt of wire. F, B. FRENCH, Swanquarter, 











WANTED—POSITION AS BOOKKEEPER 
Ten years’ experience as general office man, being both 
bookkeeper and stenographer. Single. Willing to go 
anywhere. References gladly submitted. 

Address “Pp. 5,’ care American Lumberman. 


HARDWOOD INSPECTOR 
Now buying on road wants change. Yard or road. 
N. H. L. A. experience. A-1 reference 15 years back. 
Can handle yard. Good reasons for change. 
Address “R. 9,’’ care American Lumberman. 


LOGGING SUPERINTENDENT 
Wants position. A practical railroad surveyor and log- 
ger from stump to mills, familiar with every detail of 
logging, with steam skidders and loaders, also with 
teams, any kind of timber or any kind of ground. Your 
job is not too big. 
Address “L. 14,’? care American Lumberman. 


OFFICE MANAGER, ASST. GEN’L MANAGER 
Or sales office. Expert accountant specializing on costs; 
good correspondent; 20 years’ experience sawmill, whole- 
sale, factory, outside superintendent and purchasing 
agent. Y. P. hardwood and northern woods, large 
operations. Best references; furnish bond. Employed, 
but operation closing. 

Address “K. 25,’’ care American Lumberman. 


SITUATION WANTED—BY YOUNG LADY 
Typist, general office work; lumber experience in Chicago. 
Address “K, 32,’’ care American Lumberman. 


SALES MANAGER 

Sixteen years in selling end Yellow Pine. Eleven with 
Manufacturer; five with Wholesaler, buying and selling. 
We have personally sold the country retail yard and the 
Industrial and Railroad Trade. We know their lines. 
We have managed the Railroad and Timber sales of one 
of the bigger Yellow Pine Manufacturers. We can de- 
liver. Address ‘‘R. 32,’’ care American Lumberman. 


GOOD ALL AROUND SAWYER WANTS 
Position, band or circular; can also file. Reference. 
Address SAWYER, 129 North 6th St., Cambridge, Ohio. 


DESIRE TO GET IN TOUCH WITH 
Parties buying Western pine, fir and larch. I call on 
mills in Eastern Washington, Northern Idaho and 
Western Montana, with sash, door and millwork line, 
have opportunities to pick up good deals. This would 
be side line with me and on commission basis. 

Address *“*R, 21,”’ care American Lumberman. 


WANTED BEFORE JANUARY FIRST 
Young man with six years experience in logging and mill 
operations, with office experience, desires a position of 
responsibility with lumber or forest products company. 
Prefer Southern location. Now employed. Desire better 
location. Address ‘‘R, 22,’’ care American Lumberman. 


HARDWOOD BAND SAWYER 
Will be open for position first of year. Right and left 
hand grade and dimension man. References. Now em- 
a- BAND SAWYER, 268 Adams Ave., Memphis, 
enn 



































WANTED POSITION AS BAND 
non filer of long experience in box shop and planing 
m 


‘Address “R. 15,’’ care American Lumberman 


WANTED—POSITION AS YARD FOREMAN 
18 years’ experience inspector and foreman, California 
white and sugar pine. 

Address “M. 28."" care American Lumberman. 
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WANTED—TO BUY REJECTED LUMBER 


In this vicinity 
MILLER & JOHNSON, 1114 W. Lake St., Chicago, 1. 





LOCUST 6/4 AND 7/4 FULL THICKNESS 
Sound mill run, flitched or square edged, dry or green, 
in carload lots. If possible, quote a prices or 
name freight rate with f. o. b. price 

B. 88 BR: 2; GRAVELY, Martinsville, Va. 


WANTED—WALNUT LOGS 10” AND UP 
In diameter—8’ and up long. Will inspect at shipping 
point and pay full market price. 
Address GEO. W. HARTZELL, Ra Ohio. 


WANTED—2%." x23," —40 
Second growth Northern White Ash squares. 
Address E. E. HOLMES LUMBER CO., Lima, Ohio. 

















WANTED—TRACT OF PINE 


Mississippi, Louisiana or Texas to locate sawmill 25 to 
100 million. 
Address “R. 28,’’ care American Lumberman. 











WANTED—MODERN STANDARD MAKE BAND 
RESAW 


With tilting rolls. 
ticulars. 

MILLER BOX MANUFACTURING COMPANY, 
201 North Ave. 18, Los Angeles, Calif. 
WANTED—FAIRBANKS-MORSE OIL ENGINE 
Type Y, 25 or 30 horse power; must be in good condition. 

HARLAN LUMBER ‘COMPANY, Barlow, Ky. 
WE WANT TO BUY 
A good used Band Resaw. Only a machine in first-class 
condition and made, ig heavy duty work will be suitable. 
Address . 5,’’ care American Lumberman. 
WAEEnTo BUY 
One ten foot Rotary Veneer Machine, second hand. 


State condition, price and full par- 











BAKER LUMBER CO., 
Coffeyville, Kansas. 








LOCOMOTIVE WANTED 
Lumber company wants locomotive between 80 and 90 
tons, in first class condition, suitable for main line haul 
on logging railroad. Low hung special Baldwin logging 
locomotive preferred. Must conform to I. C. C. inspec- 
tion test. 


Address “T, 41,’’ care American Lumberman. 





WANTED—SEVENTY TON SHAY BUILT 
MOLTZ LUMBER CO., 
Lake Toxaway, N. C 


Not later than 1915. 





WE WANT INFORMATION ON BOX MAKING 
Also machinery lay out for small box factory that can 
be successfully enlarged as business increases. We want 
information as to machinery for making rollers about 4” 
by 36” with about 14” hole. Also disc made from 
veneer or wallboard, from 12 to 16” in diameter with 
approximately 4” hole in center. 

Address “TT. 61,’’ care American Lumberman. 





PRACTICAL LUMBERMAN NOW AVAILABLE! 
Expert office man; qualified to handle Federal and 
State Income Tax and other matters requiring tech- 
nical knowledge. Understand manufacturing, grades, 
mill-work, retailing, and am a salesman. Prefer to 


locate vicinity of Great Lakes or in Southern States. 
Excellent references. 


““S. 18,’’ care American Lumberman. 


hangs 


Address 
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WANTED—CONNECTION WITH MILL 
Cutting finish and boards. Also 2x4 8, 9, 10 ft. and 
lath for shipment, Southern Ohio, Ky. and West Va., 
or will help finance operation. 

Address “S. 19,"" care American Lhmberman. 


SQUARES WANTED 
We are in the market for up to 10 carloads of hardwood 
squares, preferably Beech, Birch and Maple, dry, 1”, 
1%” and 14%” lengths 42” to 60”. 
ROBERT DICKEY CO., Pittsburgh, Pa. 


WANTED—LUMBER AND SHINGLE 
Wanted on commission basis for Indiana; one or two 
good yellow pine accounts. Fifteen years’ acquaintance 
with the retail yard and industrial trade. Address 
W. H. BULTMAN, 1507 Merchants’ Bank Bldg., Indian- 
apolis, Ind. 











WANTED—LUMBER 
A large, responsible wholesaler and manufacturer of 
hardwood and cypress lumber desires to make further 
mill connections and market lumber on comnission basis. 
Willing to render financial assistance where conditions 
warrant. Write us for particulars. 
Address “K. 29,’" care American Lumberman. 


WANTED—KILN SPACE 
For eight to ten cars per month of Green Canadian 
hardwood lumber in the New England, New York, Ohio 
and Michigan States. 
Address ag 17, ’* care American Lumberman. 


HAVE CLIENT WANTING TRACT LAND 
Suitable for pecans, oranges, grape fruit, sweet potatoes 
and other crops. What have you? Submit complete 
information, prices and terms. INVESTORS’ MORT- 
GAGE CO., P. O. Box 922, Kansas City, Mo. 


f Wanted:Business Opport 


LUMBER OR . COAL YARDS WANTED 
In Western Illinois in exchange for good lands. 
Address “T, 28,’ care American Lumberman. 


WANTED 
Desire connection with reliable firm to handle their 
stock doors, windows, screens and mouldings on com- 
mission basis. Good territory; can control some fifty or 
sixty lumber yards. 
Address “R. 4,"’ eare American Lumberman. 


WIDELY EXPERIENCED AND CAPABLE 
Lumberman desires to locate in Saint Louis and will 
invest with services up to twenty thousand dollars in 
wholesale, retail, planing mill or door company. Re- 
plies confidential. 

Address *“P. 18,’"’ care American Lumberman. 


WILL EXTEND 
Financial assistance of from thirty to fifty thousand 
dollars on equitable profit sharing basis in going sawmill 
operation or to wholesale firm composed of—or to be 
organized of ambitious young men of experience. 


























Address “LL. 16,’’ care American Lumberman. 











ALABAMA PINE MANUFACTURER 
Operating over thirty years and with well established 
retail trade wants to make exclusive selling arrange- 


ments with Alabama or Mississippi mill, 

purchase or commission arrangement. 

shipments day invoice is received. 
Address “TT, 50,’’ care American Lumberman. 


on either 
Will advance on 





WOOD-WORKING CONCERNS, BOX FACTORIES 
AND VENEERING FACTORIES 
Seeking new locations or stumpage will do well to in- 
vestigate the hardwood timber district of Minnesota, 
Wisconsin and we ge Michigan tributary to the Soo Line 
and D. S. S. & A. Rys. State your wants and we will 
help you find a isenlion. Address 
H. S. FUNSTON, 
Land Commissioner, Soo Line Ry., Minneapolis, Minn. 





42-IN. “BLUE STREAK” BLUE PRINT MACHINE 
Used one yeur. In perfect condition. A. R. COGS- 
WELL, 7 Laura St., Jacksonville, Fla. 


FOR SALE—WATER TANKS 
Two very good 12 ft. x 16 ft. x 5 ft. tanks on 7 ft. 
run D. EB. Sleds 4” runner, McLaren casting. Price 
— equal to cost of sleds underneath. 





AS. W. FISH LBR. CO., Birnamwood, Wis. 
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FOR SALE RETAIL LUMBER YARD 


Town 20,000. Doing over $200,000 this year. Cor- 
respondence invited. 
Addreess “T. 62,’’ care American Lumberman. 





TWO YARDS FOR SALE 
Southeastern Iowa. ‘Total sales about $70,000 per year. 
Both plants $9,000 
Address or, 60,’’ care American Lumberman. 


FOR SALE—RETAIL LUMBER YARD 
In northern Wyoming. Good buildings, well balanced 
stock. Good irrigated and oil territory. For particulars, 
Address “T. 21,’ care American Lumberman. 


LUMBER YARD SITUATED IN 
Southeastern Ohio. County seat 2,000 population, only 
yard in town doing a thriving business. Railroad and 
river shipping facilities. A money maker. Address 

THE JONES LBR. CO., MecConnelsville, Ohio. 


FOR SALE—RETAIL LUMBER YARD. 
Old established retail yard. BExtreme western part of 
Indiana. Stock low and clean. Will lease buildings. 
A good proposition. 
Address bee! 











5,’’ care American Lumberman. 


FOR IMMEDIATE SALE 
A neat retail lumber yard and moderen residence in a 
good one yard town in a prosperous community in the 
edge of the Illinois oil field. Average annual sales for 
last five year period $36,000. Will require about $25,000. 
Address “TT, 2,’? care American Lumberman. 
A GOOD LUMBER YARD 
In one yard town~in Southeast Iowa. 

Address “T. 1,’’ care American Lumberman. 
FOR SALE—FOUR RETAIL LUMBER YARDS 
In Southeast Missouri. Will sell all together or singly. 
Address ““S. 3,’’ care American Lumberman. 
FOR SALE—GOOD ILLINOIS YARD 

Located in the dairy district of northern Illinois. 
Address “S. 17,’’ care American Lumberman. 
ONE YEAR AGO THE FOLLOWING AD 

Appeared in this publication: ‘‘Retail Lumber Yard in 

Idaho for sale. Established in 1911. Only yard in 

















county. Rich farming and orchard land. Average sales 
for past four years $27,000.00. Very promising pros- 
pects. Price reasonable. Good reasons for selling.’ 


This business has operated successfully during that 
time. This is no white elephant. Excellent opportunity, 
and business can be bought at figure so someone will 
realize a handsome return on the investment. Do not 
answer unless you mean business. 

Address “*S. 14,’’ care American Lumberman. 
FOR SALE—RETAIL LUMBER YARD 
In southwest Wisconsin, one yard town. 
Address “T). 26,’’ care American Lumberman. 
FOR SALE—PART INTEREST 


sili paying retail yard, thriving community, suburb of 
hicago. Address ‘‘P. 37,’’ care American Lumberman. 

















FOR SALE 
ENTIRE FLOORING AND PLANING MILL. 
See advertisement of MOWBRAY & ROBINSON CO., 


Cincinnati, Ohio, on page 28. 
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AM OFFERING MY ENTIRE BUSINESS 
For sale, consisting of saw and dimension mill, locat- 
ed in North Central Ohio. Splendid opportunity. Good 
reason for selling. 

Address “TT. 56,’’ care American Lumberman. 


WANTED—PARTY WITH CAPITAL 
To take active interest in retail yard and millwork 
plant. An experienced factory man preferred. A good 
paying proposition. One yard town in Wisconsin. 
Address “T. 53,’’ care American Lumberman. 


FOR SALE 
New high class band mill and five million feet of hard- 
wood timber, or will sell mill separate. 
. A. DAVIS HARDWOOD CO., 
122 8S. Michigan Ave., Chicago. 


. FOR SALE—SAW MILL 
On navigable river near Mobile, Alabama. Unlimited 
amount of hardwood timber in near vicinity. Excellent 
proposition for mahogany operation. Ocean going 
steamers can unload logs in boom. 
Address “T. 15,’’ care American Lumberman. 


FOR SALE 
15,000 capacity sawmill, about two million feet pine 
timber on pike road. 
W. W. BRADLEY, Gladewater, Tex. 


TIMBER 
I wish some one to be interested with me to buy 14,000 
acres 10 miles from Memphis on Miss. River; has now 
30 million feet of timber on it; can be bought at a 
sacrifice. I will pay my part; have logging outfit; 
want a lumberman as will require saw mills on property. 
JOHN CLEARY, Jonestown, Miss. 


FOR SALE—BUSINESS OPPORTUNITY 
Going Rotary Sawmill, Retail Yard, 10 Acres Ground, 
Office and good Dwelling, at Hatley, Wis. Fine oppor- 
tunity for energetic man. Price $8,500. Inquire 
KNOKE LUMBER CO., at Appleton, * Wis. 


I WANT A PARTNER 
In my lumber yard and builders’ supply business, located 
55 miles from Milwaukee; good, clean stock; good build- 
ings. $10,000 invested gives you management. You 
handle your own money. Owner has another yard. A 
chance of a lifetime. A. F. TIEGS, 441 Broadway, 
Milwaukee, Wis. 


WANTED—TO GET IN TOUCH WITH PARTY 
Willing to invest $50,000.00 in an established wholesale 
and retail lumber business, well equipped yard in a 
growing city in central New York, of 200,000 population. 
Sheds fully equipped with well-assorted stock of flooring, 
roofing and dry lumber of all kinds, suitable for the 
building trade. There is a service plan established that 
has proven a success. This business can be built up to 
$400,000.00 per year—a wonderful opportunity. 

Address “RR. 34,’’ care American Lumberman. 





























FOR SALE—MODERN N. C. PINE OPERATION 
75 M. daily capacity, in full operation. 250 
million feet of timber and large quantity of pulp 
wood. Desirable location. Principals only. 


Address ‘“‘FEE SIMPLE,”’ care American Lumberman. 





FOR SALE—SAW MILL 
Flouring mill, grain elevator, at Tunnelton, Ind., on 
B. & O Rare opportunity, small capital required. 
Good chance to get into business. Terms. If interested, 
write LANZ LUMBER CO., Bedford, Ind. 


SOUTHERN INVESEMENTS 
Timberlands, coal lands, mineral lands, mines, quarries, 
sawmills, woodworking plants, —e utilities, ice plants, 
industrial plants, etc. Write u 

HODGSON INVESTMENT. CO., Knoxville, Tenn. 


FOR SALE 
Going Oregon lumber and shook manufacturing plant 
operating in Western White Pine. Choice timber hold- 
ings and mill properties. Excellently located on main 











line approximately $400,000.00 proposition. Address 

owner, ‘‘L. 2,’’ care American Lumberman. 
FURNITURE FACTORY 

For sale or rent. Modern in every respect. Address 


communications to 
THD MECHANICVILLE ee a COMPANY, 
Mechanieville, N. Y. 


HARDWOOD DIMENSION STOCK PLANT 
At Grenada, Miss. About six acres on principal high- 
way; good engines, boilers, sawmill and machinery. 
Switch on Y. & M. V. main line. Good warehouses. 
Bargain for prompt cash. Apply ANCHOR SAWMILLS 
0O., 705 Carondelet Bidg., New Orleans, La. 


FOR SALE 


1 car 4/4 F. A..S. poplar. 
% car 4/4 select poplar. 
2 ear 4/4 clear sap poplar. 
ear 5/4 F. _ S. select and sap (mixed) poplar. 
1 car 6/4 F. S. select and sap (mixed) poplar. 
% car 8/4 F. ~ 8S. select and sap (mixed) poplar. 
GAMBLE BROS., INC., Highland Park, Ky. 


FOR SALE 
50,000 ft. 14%” Basswood Key Stock. 
150,000 ft. 1144” Log run Beech. 
Address “TT, 67,’’ care American Lumberman. 


CHESTNUT POSTS AND HARDWOOD TIMBER 
Cut to your = Every kind and size. Write 
for delivered price 

CONRAD RICHTER, Harrisburg, Pa. 























FOR SALE—ONE CARLOAD (40,000) 
Locust treenails 14%” and 13%” in diameter, lengths 24” 


to 48”, bright and perfectly manufactured. Make offer. 
R. S. PARKS, 1186 Singer Bldg., New York, N. Y. 


ORDERS WANTED FOR SOUND SQUARE 
Edged clear oak flooring strips or any small dimension, 
preferably oak. +» Can furnish en rods, squares, etc. 
a about two cars a week 

. C. ALLEE LUMBER Co., Fredericktown, Mo. 


ONE CAR SIX QUARTER No. 3 
Common Michigan Basswood rough; two cars four 
quarter Selects and Better Michigan Red Oak. 
ATWOOD LUMBER CO., 
Grand Rapids, Mich. 


SMALL GUM TIMBER 
If you are interested in buying small Gum stumpage, 
logs or bolts adjacent to Trunk Line raliroad in Ar- 
kansas, write 
“SMALL GUM,’’ care American Lumberman. 


ONTARIO LUMBER AND LATH 
54” spruce crating. 
1x4 spruce or jack pine or hemlock crating. 
1%4”x4 ft. No. 1 Norway and jack pine lath. 
14%4"x4 ft. No. 2 Norway and jack pine lath. 
1” and 5/4” com. and dsg. white pine. 
1x10/12” No. 1 and No. 2 mill cull white pine. 
Address 
THE ELGIE & JARVIS LUMBER CO., LTD., 
18 Toronto St., Toronto, Canada. 


TOUGH BUTT HARDWOOD BOLTS AND LOGS 
A fair sized Hardwood Lumber operation in Arkansas 
would be interested in bonafide inquiries for mixed Oak, 
Persimmon, Elm, Ash and Hickory Bolts and Logs. 

Address ‘OAK BOLTS,’’ care American Lumberman. 


WANTED—ORDERS FOR OAK CRATING STOCK 
Surfaced one = more sides any thickness desired. 
Prompt shipment 

J. L. HICKS & SON LBR. CO., Doniphan, Mo. 


ROTARY CUT CANADIAN BIRCH VENEERS 
As also all classes of Canadian Hardwood Lumber for 
1924 delivery; green or dry. J. C. MacDIARMID, 
REG’D, 212 McGill St., Montreal, Canada. 


WE WANT ORDERS FOR CHOICE LOGS 
Southern Hardwoods, Cypress and Yellow Pine suitable 
for export or the manufacture of veneers. Can also 
furnish Yellow Pine piling and Hewn Oak timbers. 

Address “R. 14,’’ care American Lumberman. 


FOR SALE—PILING 50 CARLOADS WHITE OAK 
And mixed hardwood piling. 
EDW. G. ANDERSON, Kane. Pa. 
































WANTS SUPPLIED 


Large number of wants supplied each week through the 
classified section. We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cag). 











WHITE PINE TIMBER TRACT FOR SALE 
Present owners interested in other timber tracts and 
operations for a great number of years are desirous of 
selling an undeveloped tract of soft white pine in 
southern Colorado, about 120,000,000 feet of superior 
quality, will cut good percentage of high class; lies 
within short distance of railroad, and controls larger 
body adjacent Government timber. Will sell outright on 
liberal terms or sell part to practical operator. 

Address “Pp. L.,’’ care American Lumberman. 


FOR SALE—6000 ACRES VIRGIN TIMBER 
In Ontario, hemlock, birch, ash, elm, basswood and pine. 
WARREN ROSS LUMBER CO., Jamestown, N. Y 


DID YOU EVER TRY 
Advertising in the classified department? Quick re- 
turns at a small cost. Send your ad to the AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Il. 


FOR SALE—IN INDO-CHINA 
75,000 acres timber land, forest exploited since 1908; 
owners have built railroad to market, carbonization, pa- 
per and distilling plant. Can supply Japanese market. 
Price 20,000,000 francs. For terms and further infor- 
mation, apply FRANCO-CANADIAN MORTGAGE CO., 
LTD., Edmonton, Alberta. 














HAVE YOU TIMBERLANDS 


To sell? Advertise vour timber and timberlands in the 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago. 





BIRCH AND HEMLOCK STUMPAGE 
(70 percent birch) of good quality, tributary to the 
Canadian National Railway, Pembroke, North Bay 
Branch, offered to operator with experience in logging 
and sawing hardwood. Must contract for six million 
feet or more annually for a period of years. Payment 
per M. B. M. government scale as cut. Price low, good 
opportunity for experienced man with capital. Address 
GILLIES BROS., LIMITED, Braeside, Ontario, Canada. 


FOR SALE—350 ACRES OF TIMBER LAND 
Two-thirds of property contains hardwood and tie 
timber. Located on automobile highway fourteen miles 
from Washington and several hundred yards from the 
Potomac River on a navigable stream. The timber value 
will more than pay for the entire acreage. Price $75.00 
per acre. E. H. JACKSON, 907 15th St.,-N. W., Wash- 
ington, D. 








FOR SALE 600,000,000 FEET 
Of timber in Montana all near good roads. Timber 
mostly pine. I own the timber and will sell on reason- 
able terms. A splendid opportunity for man with 
portable mill. 


Address *“*R. 23,’’ care American Lumberman. 





SALE OF TIMBER 
FORMER COEUR D’ALENE 
INDIAN RESERVATION 

Sealed bids, in duplicate, marked outside ‘Bid for 
Timber’’ and addressed to the superintendent Coeur 
D’Alene Indian Agency, Sorrento, Idaho, will be re- 
ceived until 10 o’clock, Pacific time, Thursday, January 
24, 1924, for the purchase of timber on 38 allotments 
or portions thereof numbered 24, 189, 248, 249, 252, 253, 
270, 289, 291, 298, 299, 300, 301, 302, 304, 308, 310, 311, 
312, 313, 314, 316, 317, 326, 327, 330, 336, 337, 338, 341, 
342, 345, 348, 350 375, 605. 622 and 635 within the 
Hangman Creek District, in the southern portion of the 
former Coeur D’Alene Indian Reservation in townships 
43, 44 and 45 N. Ranges 4 and 5 West, Boise Meridian, 
Idaho. The sale embraces approximately 40,000,000 feet 
of yellow pine, Douglas fir and larch. Bach bid must 
state the price per thousand feet, Scribner Decimal C 
Log Scale, that will be paid for each species of timber 
cut and scaled prior to April 1, 1927. On April 1, 
1927, the stumpage prices will increase twelve percent 
(12%) over the prices bid for the first period and at 
the close of each three years thereafter the price will 
advance twelve percent (12%) over Ly oe paid during 
the preceding three-year period. id per M. feet 
B. M. of less than three dollars den twenty-five cents 
($3.25) for yellow pine, and two dollars and fifty cents 
50) for Douglas fir, larch and other species for the 
will be considered on allotments numbered 
248, 249, 252, 253, 304 and 337; three dollars and fifty 
cents ($3.50) for ad pine, and two dollars and fifty 
cents ($2.50) for Douglas fir, larch and other species 
on allotments 270, 317, 330, 375 and 635; three dollars 
and seventy-five cents ($3.75) for yellow pine and 
two dollars and seventy-five cents ($2.75) for aaa 
fir, larch and other species on allotments numbered ° 
350, 327, 342, 341, 345, 338, 316, 289, 308, 312, 310, 
811, 313, 314, 291, ‘501, 622, 298, 189 and 605; four dol- 
lars ($4. 00) for yellow ‘pine, and three dollars ($3. 00) for 
Douglas fir, larch and other species on allotments num- 
bered 336, 326, 24 and 301 and five dollars ($5.00) for 
yellow pine, and three dollars ($3.00) for Douglas fir, 
larch and other species on allotments numbered 299, 302 
and 300. Not over ten years will be allowed for the 
removal of timber from any allotment. Each bid must 
be accompanied by a certified check on a_ solvent 
National bank in favor of the superintendent of the 
Coeur D’Alene Indian Agency in the amount of ten 
percent (10%) of the purchase price of the timber bid 
on. Each tract to be bid on separately with check to 
conform. The deposit will be returned to unsuccessful 
bidders, applied as part of the purchase price of suc- 
cessful bidder, or retained as liquidated Udauwmuges if the 
bidder shall not execute contract and furnish satis- 
factory bond for approximately twenty percent (20%) 
of the value of the timber purchased within sixty days 
(60) of the acceptance of his bid. In addition to the 
ten percent (10%) deposited with the bid, fifteen percent 
(15%) of the purchase price must be paid within thirty 


days after the approval of the contract by the Commis- , 


sioner of Indian Affairs, twenty-five percent (25%) ad- 


ditional within two years of approval of contract, all 


other payments to be made in such manner as may 
necessary to insure the payment for all timber in 
advance of cutting. The right to waive technical de- 
fects and to reject any and all bids is reserved. For 
copies of the contract, regulations, maps of the sale 
area, blanks for the submission of bids, and other in- 
formation, apply to the superintendent Coeur D’Alene 
Indian Agency, Sorrento, Idaho. 

CHAS. H. BURKE, Commissioner. 

Washington, D. C., Nov. 21, 1923. 








500 ACRES OF CHOICE HARDWOOD TIMBER 
For sale; white and red oak, hickory, ash, black wal- 
nut, ete. 

Address 


“T, 12,’ care American Lumberman. 
EXCEPTIONAL HIGH GRADE HARDWOOD 
TIMBER 


20,000 acres located in Appalacha Range, between two 
railroads, 5 miles from one, 14 from the other. Yellow 
poplar, white and red oak, chestnut and white pine. 
Will cut over 8,000 ft. per acre. All on one watershed, 
down hill haul. Price $17 per acre, on reasonable terms 
to responsible party. 

W. W. YEATES, 140 S. Dearborn St., Chicago. 


FOR SALE—25 TO 30 THOUSAND ACRES 
of hardwood timber land in East Tennessee, near lines 
of the Southern Railway. This is good white oak, 
poplar, hickory, etc. For sale by owner. For particu- 
lars address ‘‘E. 16,’ care American Lumberman. 


WANT TO SELL SECOND HAND MACHINERY? 
Advertise in our for sale machinery columns. 
ICAN LUMBERMAN, 431 S. Dearborn St., Chicago.. AIL 




















FOR SALE—TIMBER LIMIT AT 
Vancouver Island, aggregating over 500,000,000 hemlock, 


cedar and fir, easily logged with donkey engines. 
AMERICAN LAND & LOAN CO., 
35 C. P. R. Bldg., Winnipeg, Man. 


OREGON TIMBER FOR SALE BY OWNER 
Operators or investors take notice, 2700 acres in a solid 
body, all in one water shed, 2% miles from main line 
Ss. P. R. R. and a good town, 90 million old growth 
sound growing Fir and 15 million exceptionally fine 
Sugar Pine, will cut strong to clears, conditions favor- 
able for very cheap logging, 2% grade from main line 
S. P. R. R. to the center of tract, plenty of water 
for operations, step down in lumber freight rates to 
California markets takes place at this station, tract 
wen bunched 15 years ago by us and is on the market 
for the first time, it is a choice piece of property and 
you can deal direct with owner hy addressing, 

R. BE. GRISWOLD, 468 W. 10th, St. Eugene, Ore. 
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10,000 ACRES CROWN GRANTED LAND & TIMBER 


145,000,000 ft. saw timber, 40 percent white pine and 





spruce, balance cedar and hemlock; 3 to 5 logs to the 
M; 70,000 cedar poles, length 30 to 50 ft. Just across 
the line in Lb. C.; 2 miles from G, N. R. R. One of the 
easiest and cheapest logging chances left in N. W. 


4,000 acres of this has a growing crop of white pine 30 
years old that in 20 years more will cut 25,000 to 30,000 
per acre, jest buy on the market today. Price 
$150,000. Terms. For map and detailed cruise, write 
or wire R. A. WILSON, Kalispell, Mont. 


CALIFORNIA SUGAR AND WHITE PINE 
Nine Million—Fir and Cedar, Four Million. Two miles 
from Blinzig. Siding on the Western Pac. Ry., Butte 
County, Calif. For price and terms, F. C. DESMOND, 
Owner, Box 72, Hollywood, California. 


CALIFORNIA WHITE AND SUGAR PINE 
AND REDWOOD TIMBER LANDS 
Desire to get in touch with prospective buyers for oper- 
ating or investment. In writing, state character and 
size of property desired. 
ALBERT G. DUHME, 
440 Geary St., San Francisco, Calif. 


BRITISH COLUMBIA TIMBER 
Investments of all sizes; correspondence solicited. 
W. L. KEATH, 1026-27 Standard Bank Bldg., 
Vancouver, B. O. 


B. C. TIMBER FOR SALE 
Pulp proposition of about 4 billion feet, mainly spruce, 
on tidewater. Price ,500,000. Full particulars from 
CANADIAN FINANCIERS TRUST COMPANY, 
839 Hastings St. W., Vancouver, B. C. 


i x2 5; A 0S hae, 
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FOR SALE 
600 acres timber close to water on the James River. 
5,000,000 feet oak, poplar, pine and gum; 80 percent pine. 
For quick sale $35,000. A. T. CURTIS, Chester, Va. 


POSSIBLY THE BEST PINE TIMBER TRACT IN 
THE WORLD 





12,500,000 Longleaf Yellow Pine trees, located near the 
water, with fine ports and shipping facilities to any part 
of the United States or European markets, and possibly 
5,000,000 crossties on same land. The trees average 16 
to 40 inches in diameter and 40, 60 and 80 feet to first 
limb. Labor cheap and plentiful. Price $2.25 per 1,000 
feet stumpage. A snap for some good company. Many 
other large tracts of all kinds of hard and soft timber 
in Mexico, Central and South America and United States. 
Mahogany, Pine, Cedar, etc., in abundance. Tell us 
what yor want and where, then we will show you. 

J. D. SCOTT, 802 W. Cincinnati Ave., San Antonio, Tex. 


FOR SALE—CHOICE HARDWOOD AND 
Short Leaf pine, largely Rosemary, on 2490 acres. 
estimated to cut twenty million feet, about 70 per cent 
Hardwood, near Jackson, Miss., three to five miles north 
of A. & V. R. R., good logging. 

CHAS. TREAS,. Aberdeen. Miss. 








THINK WHAT IT MEANS 


Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, ete. Al- 
ways looking for something—your advertisement in the 
wanted and for sale department would be seen by the 
very people you want to reach. Advertise now. 
AMERICAN LUMBERMAN, 
431 8. Dearborn St., Chicago, Il. 











FOR SALE AT A BARGAIN 
One Berlin No. 350 combination high speed matcher and 
resaw, size 6x15, together with full set of equipment. I 
guarantee this machine to be in A-1 condition. 
F. E. WOODRUFF, 
330 Conklin Ave., Binghamton, N. Y. 





SPECIAL EDGER BARGAIN 
One 66” No. 00 R. H. Allis-Chalmers Pacific coast edger 
with front table. Six movable saws 386” diameter. 
Large press rolls raised by steam cylinders. Good con- 
dition. Write for specifications. 
SUNCREST LUMBER COMPANY, Sunburst, N. C.. 


FOR SALE—SECOND HAND MACHINERY 
1—72” Heavy McDonough Edger with rear table. 
ee McDonough Edger with gang rift attach- 

ment. 
1—Wheland Gang Drop saw Trimmer 8’ to 20’. 
1—Wheland 8”x10x5 Foot Nigger. 
1—No. 283 Berlin Band Resaw, 4” Saw. 
1—No. 260 Berlin Circular Resaw 24” Saw. 
1—Rowley. & Hermance 38” heavy Circular Resaw. 
1—Fay Timber Sizer 14”x30”. 
1—Oil Engine, 10 H. P. Y Type. Fairbanks. 
1—Erie Automatic Steam Engine 15”x21”. Cylinder. 
1—Atlas Center Crank Steam Engine 14”x20”. Cylinders. 
aeons Forney Type Locomotive 10”x16”. Cylin- 

rs. : 
1—Vulcan Saddle Tank Locomotive 9”x14”. Cylinders. 
1—Three Cylinder Shay Geared Locomotive 9”x8”. Cylin- 





ders. 
1—McCarroll Revolving Skid Trimmer 8’ to 20’ NEW. 
All of this machinery has been overhauled in our shop 
and is in first class condition. 
Prices on application, subject to prior sale. 
STANDARD MACHINE CO., INC., 
Baton Rouge, La. 


FOR SALE 
Two practically new Fay & Egan 861A short log band 
sawmills with 410 carriage, one right and one left hand. 
Address “R. 2,’’ care American Lumberman. 


¢ 











FOR SALE 


THE LARGEST AND MOST COMPLETE LINE OF 
USED MACHINERY IN THE UNITED STATES 


EACH MACHINE GUARANTEED AS REPRESENTED 
IN QUOTATION OR FULL PURCHASE 
PRICH REFUNDED 


WRITE FOR DETAIL DESCRIPTION, GUARANTEB 
AND LOWEST CASH PRICE 


DOUBLE SURFACERS 


Berlin No. 175—30”x12” Six Roll, triangular heads, di- 
vided rolls; rebuilt. 

Berlin No. 177—30”x12” with round heads, divided rolls; 
rebuilt by Yates Co. 

American No. 64%—30”x7” Cabinet, with round heads, 
divided rolls. 

Berlin No. 160—30”x6” Cabinet, with square heads, sec- 
tional rolls. 

— 80”x7” Cabinet, with square heads, sectional 
ro 


8. 

American No. 145—30”x6” Six Roll, with square heads, 
sectional rolls. 

American No. 4—24”x6” light Double Planer, square 
heads. 


SINGLE PLANERS 


Buss 30”x6” Cabinet with square head, sectional roll. 
Buss 36”x6” Cabinet with square head, sectional roll. 
Whitney 36x6” Cabinet with round head, sectional roll. 
Berlin 42”x6” Cabinet with square head, solid rolJ. 
Yates No. 152—24”"x8” with round head, divided roll. 
Smith 24”x6” Pony Planer with countershaft. 


‘RIP SAWS AND EDGING SAWS 


Jenkins Chain Feed Edging Saw, direct motor drive, 
complete. 

Fay & Egan No. 386 Edging Saw without countershaft. 

a Iron Works No. 65 Edging Saw with counter- 
shaft. 

—e No. 205 Chain Feed Edging Saw, direct motor 

rive. 

Fay & Egan No. 110 Self Feed Circular Rip Saw. 

Towsley Hand Feed Rip Saw, iron frame. 

West Side Chain Feed Band Rip and Edging Saw. 

Yates C-3A Latest Model 4” Fast Feed Moulder, slip-on 
heads, 98 per cent new. 

Yates C-4—8” Fast Feed Moulder, slip-on heads. 

Yates No. 108 Openside 10” Moulder, with 25 HP motor. 

American 14” Inside Moulder and Matcher. 


BAND SCROLL AND RESAWS 


Silver Mfg. Co. 26” Band Scroll Saw. 

McDonough 44” Band Resaw, used less than 30 days. 
Fischer No. 3—60” Band Resaw. 

Yates Late Type VV—4 Twin Band Resaw, fine shape. 
Berlin No. 287—54” Horizontal Band Resaw. 


DOUBLE END eames: we DOUBLE CUTOFF 


American Double End Tenoner. 
Hayes Double Bnd Tenoner, gear driven copes. 
Fay & Co., Double Cutoff Saw. 


SANDERS 


Moore No. 5 Automatic Stoke Belt Sander. 

Yates S-3 Oscillating Edge Sander. 

Berlin No. 431—31” Triple Drum Sander. 

Fay & Egan No. 225—30” Triple Drum Sander. 

serlin Invincible 30” Triple Drum Sander. 

a Invincible 36” Triple Drum Sander, with 15 HP 
motor. 

Fay & Co. 36” Triple Drum Sander. 

Fay & Co. 42” Triple Drum Sander. 

Fay & Egan No. 225 Late Type 42” Triple Drum Sander. 

Lerlin 60” Royal Invincible Triple Drum Sander. 

Berlin 102” Triple Drum Sander. 

L. G. McKnight Spindle Sander. 


MISCELLANEOUS 


Veneer Mchry Co. Veneer Jointer. 4 
Mattison No. 55-B 30” Automatic Turning and Shaping 


Lathe. 
Berlin No. 201 Double Spindle Shaper. 
Six Spindle Multiple Dovetailer. 
Mattison No. 9 Variety Turning Lathe. 
Andrews 30” Boring Machine. 
American 12” Hand Jointer. 
Porter Style ‘‘B’’ 12” Hand Jointer. 
Meyers Rebuilt Continuous Feed Glue Jointer. 
Wilce End Matchers, complete, 98 per cent new. 


COMPETITORS wer: 2 epee OUR PRICES ON 
———A QUOTATION WILL CONVINCH YOU-——— 


WOOD-WORKING MACHINERY SALES 
ORGANIZATION 


140 South Dearborn Street, Chicago. Phone State 7477 








SIX FOOT BAND MILL FOR SALE 
Account completing cut we offer completely equipped 


six foot band mill for sale. Will be released January 
first and can be shipped at once. 
ST. GEORGE LUMBER COMPANY, Kingwood, W. Va. 


MACHINERY FOR SALE 
we 30” double surfacer, complete with counter- 
shaft. 
Fay & Egan 60” band resaw. 
Mershon band rip saw. 
Yates No. 281 roll feed band rip saw. 
Yates No. 812 chain feed band rip saw. 
Fay & Egan 7” four side moulder. 
New Britain No. 2 chain mortiser. 
American No. 5 single end tenoner. 
J. HACKETT, 
3-123 General Motors Bldg., Detroit, Mich. 


FOR SALE—ONE 24 INCH 4 SIDED 
Egan planer and matcher. This machine is in first-class 
condition in every way and can be shipped at once. 
Price $400 f. o. b. Bath, N. Y. THE W. W. BAB- 
COCK COMPANY, Bath, N. Y. 


ONE COMPLETE CIRCULAR SAW-MILL WITH 
With 30 H. P. compound traction engine, 10M ca- 
pacity, located near Chicago. 

Address “mM. 5,’’ care American Lumberman. 


FOR SALE 
One electric light plant complete, generator with switch- 
board and instruments complete, 11% K.W.-110 volt 
D. ©. with extra armature. Manufactured by Jas. Clark, 
Jr., Electric Co., Louisville, Ky. One 9x11 Center crank 
slide valve engine with two flywheels. Price Mobile, 
$450. 


Also one Yates 8x4 C 4 Moulder complete with heads, 
practically new. Price Mobile $1,000.00. 
STOVER LUMBER CO., 
City Bank Bldg., Mobile, Ala. 

















WAYNE REBUILT MACHINERY 
“Known by every user for its Quality, 
And to be Invariably as represented.’’ 





Around 1400 machines in stock. 


Know our Distinctive Sales Plan and the sort of re- 
building methods that make it possible. 


WOODWORKING MACHINERY 
For every Purpose. 


WAYNE MACHINERY CO., 
Fort Wayne, Ind. 





JUST A FEW PLANERS 
Hermance 24x8” No. 8, Four-side. 
“Happy Thought’? 24x6”, Four-side. 
Woods 8x6” No. 28, Four-side Floorer. 
Rogers 26x12” No. 999, Heavy, Two-side. 
American 30x8” No. 51, Two-side. 
American 26x8” No. 50, Two-side. 
L. Power 26x10” No. 16, Two-side. 
Buss 36” Single Cabinet. 
Pryibil 82” Single Planer. 
L. Power 26x8” No. 8, Single. 
Several Pony Planers 18 to 24”, and hundreds of other 
woodworking machines. Write for full list. 
HERMANCE MACHINE CO., 
Williamsport, Pa. 


FOR SALE—SAW MILL 
Near Chicago, with 56” circular saw, edger, ripsaw table, 
buzz saw, ete., with or without traction engine. 
Address “Pp, 10,’’ care American Lumberman. 


FOR SALE—8 FT. BAND SAW MILL 
complete with saws, — and filing room equip- 
ment and dry kilns. ne complete set of slack bar- 
rel heading machinery. All in good order and at a 
bargain. Address, FRENCH LUMBER & MFG. CO., 
Rattle Creek, Mich. 











SALE 
One large Cliff Williams mill with slab chain, edger and 
cut-off saw, all in good condition. Will sell cheap. 
Address “Pp, 6,’’ care American Lumberman. 











GENERATORS & ENGINES DIRECT CONNECTED 
Dir. Current, 250 V. Alt. Current 3 Ph., 60 Cy. 
75 KW Triumph-Corliss. 90 KW G. E.-Uniflow. 


200 KW Allis-Corliss. 150 KW G. E.-Chuse. 
200 KW C. W. Skinner. 200 KW Westge.-Corliss. 
250 KW C. W.-Chuse. 300 KW Allis-Skinner. 
2-300 KW Westge.-Corliss. 500 KW Allis-Corliss. 
400 KW G. B.-Corliss. 1200 KW G. BH. Corliss. 
3-500 KW Westge. Turbines.2000 KW G. E. Corliss. 


Other Sizes. 
Air Compressors, Engines, Boilers, Pumps, Motors. 
H. R. WILSON MAC’Y CO., 415 Pine St., St. Louis. 


100 H. P. G. E. MOTORS $325. 
15 100 H. P. brand new G. E. 3-phase, 60-cycle, 220- 
440-volt, 1200-R. P. M,, frame No. 347, type KT motors 
with bases, without pulleys or starters, $325 each. 
Other unusual motor bargains. 
J. V. WALLACE CO., INC., 
11 Wall St., Schenectady, N. Y. 


50 H. P. 3 PHASE, 60 CYCLE MOTORS. 
1—50 HP, 1800 RPM, 220 V, General Electric. 
3—50 HP, 1200 RPM, 220 V, General Electric. 
5—50O HP, 1200 RPM, 220 V, Allis-Chalmers. 

1—50 HP, 1200 RPM, 2200 V, General Electric. 
1—50 HP, 900 RPM, 220 V, General Electric. 
1—50 HP, 900 RPM, 220 V, Lincoln. 
Prices low. Many other sizes in stock. 
Vv. M. NUSSBAUM & CO., Ft. Wayne, Ind. 
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USED ELECTRIC MOTORS 
RECONDITIONED LIKE NEW 
Enormous stock; all kinds; direct current; alternating 
current; all standard makes. We buy, sell, repair, rent 
and exchange. Tell us your requirements. 
3 PHASE 60 CYCLE MOTORS 


.P. 220 OR 440 VOLTS Speed 
ee Or ee) MOUs wee eds cvadewcueensuucedens 1200 
a a ee eer rer rere eee 900 
S: (Bt) CRORE, CR ic cansnrsetnsesccccnas 870 
2 50 Allis-Chalmers, type AN, 2200 v.......... 865 
1 50 Westinghouse, type F, slip-ring.......... 850 
i oe Se eee eee 720 
1 60 Westinghouse, type MW, slip-ring......... 680 
bt @ Ga. B., FORM By SPH PIIB. 6. ccc ccccsccccas 435 
5 FR. Ce Big Fe Be, FO Wer dn cecdesvicssscvcwes 1800 
1 7 Allis-Chalmers, type ANY, slip-ring....... 870 
2 75 Fairbanks-Morse, type BV, slip-ring....... 690 
PR RR ere ee 1800 
1 100 G. E., type I, form M, slip-ring.......... 720 
1 125 Westinghouse, rev. field synchronous motor 900 
a Se ee ea re ee - 600 
S 200 Westinghouse, type CW.......cccccscccccee 580 
1 250 Fairbanks-Morse, slip-ring................ . 600 
I Be Westinghouse, type CW... cicccccccccccccce 


00 
New and used generators, motors, meters, switchboards 
and transformers. Every article under the regular price. 
GREGORY ELECTRIC CO., 
Telephone Canal 1690. 16th and Lincoln Sts. 
Chicago, Ill. 


REBUILT AND NEW ELECTRIC MOTORS 
Generators and transformers, all standard makes, sold, 
bought and exchanged. Our rebuilt motors stand every 
test of new motors; 8,000 always in stock; send for 
stock list. Write what you want or have to sell. 

FUERST-FRIEDMAN CO., Cleveland, Ohio. 


A. C.—GENERATORS—D. C. 

1—625 KVA Westinghouse 3 phase, 60 cycle, 2300 volts, 
direct connected to an 18x38x30 Hamilton Cross Com- 
pound Condensing Engine. 

1—625 KVA, Allis-Chalmers. Bullock type, 3 phase, 60 
cycle, 220 volts, 120 RPM, direct connected to a 24x 
42 Allis-Chalmers simple heavy duty Corliss Engine. 

1—500 KW General Electric, 3 phase, 60 cycle, 480 volts, 
3600 RPM Turbo Generator Set. ~ 

1—400 KW each General Electric, 3 phase, 60 cycle, 240 
volts, 1800 RPM Horizontal non-condensing Turbo 
Generator Sets. 

1—300 KVA Burke Electric, 3 phase, 60 cycle, 480 volts 
Generator, direct connected to a 20x20 Ball Auto- 
matic Engine. 

1—175 KVA Burke Electric, 3 phase, 60 cycle, 480 
volts, direct connected to a 16x16 Ball Automatic 
Engine. 

1—150 KW Crocker-Wheeler, 250 volts, direct current 
Generator, direct connected to an 18x18 Skinner Auto- 
matic Engine. 

1—150 KW Allis-Chalmers, direct current, 125 volts, 
a connected to an 18x18 Skinner Automatic En. 
gine. 

1—125 KW General Electric, 3 phase, 60 cycle, 480 
volts, direct connected to a 16x15 Skinner Automatic 
Engine. 

2—100 KW each Western Electric, 125 volts, direct con- 
nected to a 15x15 Skinner Automatic Engine. 

1—94 KVA General Electric, 3 phase, 60 cycle, 240 volts 
belted type Generator. 

1—80 KVA, Allis-Chalmers, 3 phase, 60 cycle, 220 volts, 
900 RPM belted Type Generator, with direct con- 
nected exciter. 

1—75 KW General Electric, 250 volts, direct connected 
to a 14x14 Ideal Automatic Engine. 

1—75 KW Ft. Wayne, 250 volts, direct connected to a 
14x16 Skinner Engine. 

1—621%4 KW Lincoln, 3 phase, 60 cycle, 480 volts, direct 
connected to a 11x12 Chandler & Taylor Automatic 
Engine. 

1—50 KW (Triumph, 125 volts, direct connected to 
an 11x12 Skinner Dngine. 

1—22%, KW Allis-Chalmers, 125 volts belted type. 

1—17% KW Triumph, 125 volts, direct connected to an 
8x8 Troy Vertical Engine. 

Also many other sizes and types, including both A. O. 
and D. C. Motors and Boilers and Engines. 
THE RANDLE MACHINERY COMPANY, 

1820 Powers St., Cincinnati, O. 

Established 37 Years. 











HOW ABOUT THAT MACHINERY 


You would like to sell? Put ad in For Sale Second-hand 
Machinery columns. We reach the buyers. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago. 





75 H. P. ENGINE—GREAT BARGAIN 
Made by Morris Machine Works, New Jersey. Used three 


months. Fine condition. Cost $4,800. Sell for $1,500. 
J. MOLLOY, Orofino, Ida. 





72x18 BUTT STRAP TRIPLE 
Riveted boiler, 125 pounds working pressure. 
PFANNMULLER ENGINEERING COMPANY, 
503 1st National Bank Bldg., Chicago. 





FOR SALE 
Two Scotch marine boilers, 200 H. P., 150 lbs. steam 
Pressure. Boilers in good condition. 
PADUCAH WATER COMPANY, Paducah, Ky. 





POWER PLANT 
AT BARGAIN PRICE 
1—18”x36” Allis-Chalmers Corliss engine direct con- 
nected to 200 K. W. Allis-Chalmers Bullock type D. © 
generator, 240 volts, 833 amperes, 125 RPM, complete 
with all auxiliaries and in first-class working condition. 
Will make very attractive price for quick disposal. 
AMERICAN SINTERING COMPANY, 
Youngstown, O. 


DEPENDABLE SERVICE 
RELAYING STEEL RAILS AND ANGLE BARS 


HYMAN-MICHAELS COMPANY, 


531 Peoples Gas Bldg., Chicago, Ill. New York, Pitts- 
burgh, St. Louis. 


(Write or wire us when in the market to buy or sell.) 





BOILERS 
4—525 HP B. & W. Water Tube, 165 lbs. 
8—440 HP B. & W. Water Tube, 200 Ibs. 
2—400 HP Edgemore Water Tube, 180 Ibs. 
3—330 HP Heine Water Tube, 180 lbs. 
2—207 HP Geary Water Tube, 170 lbs. 
1—200 HP Fire Box Locomotive type, 100 lbs. 
2—175 HP Atlas Water Tube, 150 lbs. 
8—150 HP 72x18 H. R. T., 125 Ibs. 
1—150 HP Fire Box Locomotive type, 100 lbs. 
2—125 HP 72x16 H. R. T., 125 Ibs. 
2—100 HP 66x16 H. R. T., 125 Ibs. 
2—100 HP 66x16 H. R. T., 100 lbs 
2— 70 HP 54x16 H. R. T., 100 lbs. 
1— 50 HP Firebox Locomotive type, 100 Ibs. 
1— 30 HP Firebox Locomotive Type, 100 lbs. 
Also many other sizes and types. 
THE RANDLE MACHINERY COMPANY, 
1820 Powers St., Cincinnati, O. 
Established 37 years. 






































— RAILS 

8. 

Other Weights up to 105 lbs. Track Accessories. 
MERC. 


HANTS STEEL & SUPPLY CO., 
208 So. La Salle St., Chicago. 


500 Tons 50, 52, 56 





IN STOCK IMMEDIATE SHIPMENT 
200 tons of 30 lb. serviceable relayers; 250 tons of 25 
lb. Also other sections of heavy rail, 60 lb. and over. 
a K. FRANK, Union Trust Bldg., Pitts- 
urgh, Pa. 


NEW STEEL RAILS, QUICK SHIPMENT 
From 8-pound to 45-pound sections, with joints and 
spikes. Also standard sections, relaying rail. 

CHARLES A. RIDGELY CO., 
1605 Old Colony Bldg., Chicago. 








FOR SALE 
RELAYING RAILS 
Two miles 45 lb. 
Eight miles 56 lb. 
F. o. b. Artex, Ark., on St. L. 8. W. Ry. Exceptionally 
good quality of rails at a low price to move quickly. 
STANDARD RAIL & STEEL CO., 
217 Cass Ave., St. Louis, Mo. 





LOW RAIL PRICES 
200 Tons—New 25+ 


250 Tons 20 Relay. 1500 Tons 567 Relay. 
435 = 30 i 700 = 60+ sf 
370 Mey 35x se 300 <- Ge = 
500 oe 40x oe 400 “ 152 iid 
225 “ 4524 by 325 “ 852 ° 


Immediate Shipment. 
WALTER A. ZELNICKER SUPPLY CO., 
St. Louis. 
Locomotives, Cars, Log Loaders, Skidders, Btc. 





RELAYING RAILS 
56s, 60s, 65s, 67s, 70s, 75s, 80s, 90s, with angle bars, 
locomotives and cars. 
E. ©. SHERWOOD, 50 Church St., New York. 


RAILS 
New and Relaying. 
All sections and weights. 
Write 


NATIONAL STEEL RAIL CO. 
Phone Olive 563. 1006-09 Planters Building. 


St. Louis, Mo. 





35,000 TONS OF RAILS 
RELAYING—NEW-—ACCESSORIES 


30 percent to 50 percent below price of new rails. 
Shipped subject to inspection 
and approval at destination. 
1 ton or 1000 
L. B. FOSTER COMPANY, INC., 
623 Park Bldg., Pittsburgh, Pa. 
154 Nassau St., New York, N. Y. 
Warehouses—Pittsburgh, Philadelphia, Jersey City, 
Hamilton, O. 





DID YOU EVER TRY 
Advertising in the classified department? Quick returns 
ata pone Poon Send your ad to the AMERICAN LUM- 
BERMAN, 431 S. Dearborn St., Chicago, Ill. 





LOGGING SLEIGHS 
15 sets; for use with tractors. 
Address “rT. 44,°? care American Lumberman, 


FOR SALE—ONE AMERICAN LOG LOADER 
THOMPSON WELLS LUMBER CO., 
Menominee, Mich. 


FOR SALE 
1—70-ton Shay geared locomotive, built 1916. 
1—70-ton Shay geared locomotive, built 1914. 
1—65-ton Shay geared locomotive, built 1912. 
1—50-ton Shay geared locomotive, built 1909. 
1—42-ton Shay geared locomotive, built 1917. 
1—42-ton Shay geared locomotive, built 1913. 
1—74-ton American Consolidated, built 1911. 
1—50-ton Vulcan Mogul, built 1916. 

BIRMINGHAM RAIL & LOCOMOTIVE CO., 
Birmingham, Ala. 











FOR SALE 
2 Lidgerwood four-line combination steam skidders com- 
plete, with separate water tender with 8,000-gal. steel 
tank: one 10x10 four-drum engine with 60x180” vertical 
boiler mounted on engine frame, one 10x10 double-drum 
engine, one 9x10 three-drum boom engine mounted on 
turntable. Each machine equipped with two hydraulic 
pump steam water pumps, eight 20-ton hydraulic jacks, 
piping, etc. Will be sold entire or in part at a bargain. 
GREAT SOUTHERN LUMBER COMPANY, 
Purchasing Department, Bogalusa, La. 





RELAYING 40 LB. AND 60 LB. RAILS 
Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all weights. 
Switches, frogs, 2nd-hand locomotives. 
ROBINSON & ORR, 419 Wood St., Pittsburgh, Pa. 


RAILS, NEW AND RELAYING 
12 to 100-lb. sections. 
Also logging equipment. 
L. A. GREEN RAIL & MACHINERY CO.. 
First National Bank Bldg., Pittsburgh, Pa. 








SPECIAL 
R 


FO 
SPOT DELIVERY 
80 lb. to 85 Ib. Relaying Rails. 
Any part of 4,000 tons complete with angle bars, bolts, 
spikes, tie plates, rail braces, frogs, switches, etc. 
Attractive Prices. 
Write. 


Phone. 
CENTRAL IRON & METAL COMPANY, 
2650 S. Rockwell St., Chienago. 


Wire 





WANT TO SELL LOCOMOTIVES, CARS, RAILS? 


Place your advertisement in the paper that reaches buy- 
ers. AMERICAN LUMBERMAN, 431 So. Dearborn St., 
Chicago, Ill. 





3 STANDARD GAUGE LOCOMOTIVES 
In good service condition, Will sell or rent. 
M. K. FRANK, Frick Bldg., Pittsburgh, Pa. 


FOR SALE—LOCOMOTIVES 
And logging equipment; narrow and standard gauge, 
rod and geared types. Rebuilt in our own shops. Imme- 
diate shipment from stock. 
SOUTHERN IRON & EQUIPMENT COMPANY, 
Atlanta, Ga. New Orleans, La. 


SPECIAL SKIDDER BARGAINS 
1—10x10 Lidgerwood Overhead Tilting Spar Skidder. 
1—10x12 Clyde Overhead Skidder. 

First-class condition. 
Address SUNCREST LUMBER COMPANY, 
Sunburst, N. C. 











BRIDGES AND TURNTABLES 


J. NORMAN JENSEN, 342 Plymouth Ct., 
Chicago, Ill. 





SIXTY 36” GAUGE RUSSELL LOGGING CARS 
In good operating condition, and price right. 
HARRY P. BOURKE, Escanaba, Mich. 


re ran 


| 
i! 
| 
1 
} 
. 
] 








100 AMERICAN LUMBERMAN DECEMBER 8, 1923 























BARGAIN FOR QUICK SALE 














ROD LOCOMOTIVES 1—90 ton ‘‘Shay’’ geared engine, standard gauge. Boil- 
One 70-ton Mogul. Two 50-ton Standard 48” drivers. | er I. C. C. test, 200-lb. pressure. All I. C. C. and A. 
Two 6-wheel switchers. One 4-wheel switcher. R. A. safety appliances. Perfect condition, immediate 
Address “TT, 45,’’ care American Lumberman. delivery. Zuilt in 1912. Automatic couplers, electric 
lighted. Location, Rainelle, W. Va. Address I. K. 
42-TON HEISLER STANDARD GA. DYE, ng 612, Elkins, Ww. Va. ., Dealer in Locomotives, 
Geared Locomotive. First-class condition. Rails, Etc 
MID-CONTINENT EQUIP. & MACHY. CO., 
St. Louis, Mo. 
SHAY GEARED LOCOMOTIVE 
One 45-ton, one 36-ton. 
Address “TT, 46,’’ care American Lumberman. GEORGIA CAR AND LOCOMOTIVE COMPANY 
Offices and Works, Atlanta, Georgia 
FOR SALE—LOCOMOTIVE Rebuilt Railroad Equipment 
43 ton Baldwin Mogul; cylinders 16x22; wheel base 9’ Locomotives—Cars—Coaches 
11”; six drivers 36” centers. Equipped for main line Standard Trucks for Logging 


service. Wonderful logging engine at low price. 


STANDARD RAIL & STEEL CO., 
217 Cass Ave., St. Louis, Mo. 


Repair Parts for Cars and Locemotives 








RUSSELL LOGGING CARS 


28 STANDARD GAUGE RUSSELL LOG CARS 40 Standard Gauge Logging Cars with 24” wheels. In 
28” wheels, 10 Standard flats. 60,000 lb. capacity. 36 first-class condition, and price right. 
ft. long. ‘ ; HARRY P. BOURKE, Escanaba, Mich. 
Address ““T, 47,’’ care American Lumberman. 





RAILROAD CARS 


600 sets Car Trucks—60,000 Ib. capacity. 
25—4,500 Gal. Tank Cars. 
100—80 





ne > masons ad a _—- TRACTORS 
capacity box cars—rebu Three 10-ton Holt tractors, one 5-ton Holt tractor. 
HOUSTON RAILWAY CAR CO., Houston, Texas. Address “T, 43,’? care American Lumberman. 





THINK WHAT IT MEANS 





GONDOLAS AND BOX CARS Many thousands of people each week read the classified 
Good condition—very cheap. advertisements looking for employment, employees, lum- 
Address “Tl 48,"’ care American Lumberman. ber, shingles, timber and timber lands, business oppor- 





tunities, machinery, locomotives, cars, rails, etc. Al- 
ways looking for something—your advertisement in the 


MOTOR TRUCKS AND TRACTORS wanted and for sale department would be seen by the 


very people you want to reach. Advertise now. 
Sold by using the classified department. If you want to 
sell or want to buy, insert an advertisement in the AMERICAN LUMBERMAN, 
‘‘Wanted and For Sale Department’’ of the AMERICAN 431 S. Dearborn St., Chicago, Ill. 
LUMBERMAN, Manhattan Building, Chicago, Ill. 











Reduce Your Labor Costs 


by using planer knives that make it possible for each workman 
to turn out a larger volume of work. Try our time tested 


© Planer Knives 


They have a keener edge and they hold it longer. That's 
7 D) Y because the cutting surface is made from the best tool steel per- 
ZG RL hs fz: fectly uniform in temper. We fit the knife to your individual 
sags requirements. 

Write for full information. 


Taylor, Stiles & Company 


RIEGELSVILLE, N. J., U.S.A. 
Hall & Brown W. W. Machine Co., St. Louis, Mo., Western Agents 












Simple, 
Powerful 
and Efficient 


Built only by 


The M. Garland Co. 


Bay City, Michigan 








FT. SMITH LUMBER CO. 


PLAINVIEW, ARK. 
Manufacturers 


“Soft Short Lear Y €llow Pine 











Builders’ Commercial Agency 


ESTABLISHED 1890 
520 Chamber of Commerce Building, CHICAGO 


A rating guide to the contracting trade of 
Cook County and Cook County dealers. 


Telephone Main 4523 Collections and Mechanics Lieas 




















LOG STAMPS 
TRADE CHECKS 
BURNING BRANDS 


STENCILS, Etc 


SEND FOR CATALOG AND PRICES 


MEYER & WENTHE 
108 NORTH DEARBORN ST. CHICAGO °% 








man Poet.’’ including 
By Douglas Malloch now America’ most widely quoted poem. 
No Jumberman’s library is complete without one 

Price potspaid, $1.25 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 


THE WwooD Contains the best work ag 





MOTIVES 


{—40 Ton Consolidation Type, 31” driving wheel centers. 

: i—35 Ton Mogul Type, 42” driving wheel centers. 

i—40 Ton Mogul Type, 44” driving wheel centers. 

{—56 Ton Mogul Type, 44” driving wheel centers. 

4—86 Ton Consolidation Type, Piston Valve, 200 Ibs. pressure. 
6—90 Ton Consolidation Type, Superheated, outside valve gear. 


Southern Iron & Equipment Co., 








i—20 Ton Shay {—42 Ton Shay. ; 
I—36 Ton Shay 1—45 Ton Climax. : 
OTHER LOCOMOTIVES REBUILT AND READY ¥ Durli 67 41” arivi 
5 TO 100 TONS—VARIOUS TYPES. our Duplicates, Ton American Locomotive Works, Consolidation type, 18”x26”, " driving 
CARS—RAIL—CRANES 8 wheel centers, 13’4” rigid wheel base. 200 lb. steam pressure, tractive Power 32,180 lbs. EN- 


TIRELY NEW BUTT JOINT BOILERS IN 1916, I. C. C. IMMEDIATE SHIPMENT. 


Established\ General Offices and Plant, ATLANTA, GA. 


1889 Branches : — New Orleans, Pittsburgh, Seattle. 




















1923 


it 














DECEMBER 8, 1923 


AMERICAN LUMBERMAN 


101 











COUNTERFEIT CHECKS 


are frequent except where our 


Two Piece 
Geometrical 
Barter Coin 
is in use, then 
imitation isn’t 
possible. 


Sample if you 
ask for it. 


S. D. 
CHILDS & CO. 
CHICAGO 
We also make Time 


Checks, Stencils and 
Log Hammers. 


DEPARTMENT 2 
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“MURRAY” 





25" x 60"—all of the most modern design. 





D. J. Murray Mfg. Co. 


WAUSAU, WISCONSIN 


This is Our 


No. 216 
Gang 


13" x 32° 


A sturdy self- 


contained ma- 
chine for cants 
12" or less. 


We make gangs 


of all sizes— 
from 9" x 26" to 


ie hp MRS ES 
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FOR HANDLING 
Hz SAW DUST AND SHAVINGS. 
Designs and Estimates free of charge. Results guaranteed. 

‘BLOWERS. CYCLONE DUST COLLECTORS. AUTOMATIC FURNACE FEEDERS. 


STERLING BLOWER COMPANY 








Main Office and Works, HARTFORD, CONN. Branches. NewYork, Boston, Rochester and Philadelohia_| 








CYCLONE BLOW PIPE CO. 


IMPROVED SLOW SPEED SYSTEMS 


* Cyclone Dust Collectors 
Automatic Furnace Feeders 
Steel Plate Exhaust Fans 
Exhaust and Blow Piping 








Complete Systems Designed, Manufactured 
and Installed; Old Systems Remodeled. 


2542-2552 West 21st Street 














(Pat.) Corner Rockwell Street CHICAGO, ILLINOIS 





KNOCKS THE H— OUT OF S, AVINGS 


Pat. No. 88,900 


20% LESS POWER — SLOWER SPEED 


Ly 


GARDEN CITY SLOW SPEED 
CYCLODIAL EXHAUSTERS 


For Sawdust and Shavings— 
anti-clogging—less friction—ful- 
ly guaranteed. Write today for 
Catalogue No. 40. 


We have a Blow-Pipe Representative in your viemity. 
Garden City Fan Co. 


Manufacturers since 1879 4 
1843 McCormick Bldg. CHICAGO 
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The alphabetical letters following a firm name in this index refer to its other classi- 


fications as indicated by the similarly lettered headings. 








A—NORTHERN PINE 
B—SPRUCE 
C—HEMLOCK 


Adams-Thom. Lbr.Co., The, ai 
Amer. Lbr. & Mfg. Co. aceijk 
Anderson-Miller Lumber S 


Ltd 
Babcock Lbr. Co...... soegk 
Bissell Lumber Co....... aci 
Boyne City Lumber Co... .ci 
Bradley Miller . — a ac 
Brooks & Ross Lbr. Co... .aci 
Cherry Riv. Boom & Lbr. Co. 


cp eaccenennbn sous bej 11-122 


Cleveland-Clifis Iron Co. .aci 
Coale Lumber Co., Thos. E. 


Elias & Brother, G.. —— 

Ellis Lbr. Co., E. W.......ai 

Forest Lumber Co...... acik 

Foster-Latimer Lbr. Co. .acij 

General Lumber Co..... abci 
t 


Kinsel Lumber Co........ 
Kneeland-McLurg Lbr. Co., ci 
Mason-Donaldson Lb. Co. acij 
Menominee Indian Mills. aciz 
Mershon, Eddy, Parker Co. 
\ See ach2im(1) 
National Manufacturing Co.ai 
Neils Lbr. Co., J... .ahl-0-01 
Northern Pole & Lbr Co...b 


Northwestern Coo & 
_* Co., ee 


ones! Lbr. Co.. 
Sawyer Goodman ee 
7 Carpenter & ciate 
Stack Lumber Co........ a 
Stange Lumber Co...... acim 
Thornton-Claney Lumber Co. 
RS abceh-1-40 
Thunder Lake Lumber Co.ai 
Virginia & Rainy Lake Co. _ 
Von Platen-Fox Co....... 
Weidman-V ogelsang, Lbr. Co. 


Winegar-Gorman Lbr. Co.aci 
Wisconsin L. & Lbr. Co. acdijs 
Wisconsin-MichiganLbr.Co.ci 
Wistar, Underhill & er acj 
Worcester Co., C. H.....edi) 


D—CEDAR POSTS AND POLES 
D-2—WESTERN CEDAR POSTS 


Hettler Lbr. Co , H. H. acdeij 
McCormick Lbr. Co. pa 
McCormick & Co.C. R.. d2hio 
Northwestern Cooperage & 
Lbr Co., The...... abcdijz 
Tacoma Lumbermen’s Club 
sich 2s <3 bene d2hm(1)noz 
Weyerhaeuser Sales Co...... 
ee ad2eh1-2-4-5-o0 
White Lumber Co., A. C. 
paises dee d2h1-2m(1)o-01 
Wisconsin L. & Lbr. Co. acdijz 


D-3—AROMATIC RED CEDAR 


va eaneeeed Hardwood Co., 


asain aah «inc Ab d3ij 51 


Bradley Lumber Co. of Ark. 
SR RS: : a2d3eij 
Bruce Company, E. L. . .d3ij 
— to Hardwood Flocring 
6 ~ ie Lumber Co., 
(5 ee a2d3eij 
Mabtinaviti Mfg. Co. a2d3iik 


E-1—ARKANSAS SOFT PINE 


Arkansas Lumber Co.... . .e1 


Dierks Lbr. & Coal Co.. e-eli 
Eagle Lumber Co,........ e 

Lumber Co........ el 

Fordyce — ee | 

th Lbr.Co...... 

Gates Coet aS a1 

ete ag Lhbr. ». -el 

..el 

Southern mg epee el 


> 


= 


Ld 


=o 


~“ 


PINE 
F—CYPRESS 


Alger-Sullivan Lbr. Co.. 
Amer. Lbr. & Mfg. Co. ‘ain 
ewe po i esc acegk 
Bagdad Land & Lbr. Co....¢ 
Beaumont oho DO..<0% . 
Boykin Lumber Co........ 
Bradley Lumber Co. of ag 
= a a2d3eij 


Co.. .e 
Cady Lbr. Co.. Inc., Ww. M. 6 
Carnahan & Company. . e 
Carney Mill Co., W. M....e 
Carter-Kelley Lbr. Co......¢ 
Central Coal & Coke Co... .e 
Thicago Lumber & Coal Co. 


Chicago Lumber Sales Co 


Clanton Lbr. Co., Inc., T. C.ei 
Colonial Lumber Co....... e 
Columbus Lumber Co......¢ 
Cross Lbr. Co., B. W..abcefh1 
Cummer Cypress Co....... f 
Dantzler Allied Mills...... e 
Davis Bros. Lbr. Co....... ei 
Dibert, Stark & Brown Oy, 
press Co., Ltd........... 
Dierks Lbr. & Coa! Co. ii 
Eastman, Gardiner & Co... 
Enochs Bros...........-.. 
Exchange Sawmills Sales co, 


Cee emer were ners ereeeee 


Finkbine Lumber 7 et ap : 


Frost-Johnson Lbr. Co. .... 
Garrett Lumber Co., T. H.. ; 
Geneva Mill Company ek e 
Germain 


Gilchrist-Fordney Co...... © 
Goodyear Yellow Pine Co...e 


Great Southern Lbr. Co 
Gregertsen Bros. Com 4 
Gress M = pany. f 


Gulf Rao Ue. Os | 
Gulledge Lumber Co....... € 
Hammond Lbr. Co., Ltd...e 
Harbeson Lbr. Co., W. B...€ 
Headley Pine Co.......... € 


g| Henderson-Waits Lbr. Co.. .e 


Hettler Lbr. Co., H. H. .acdeij 
Hines Yellow Pine Trustees, 
Edward 


Soombibin Tie. D0. 5.0565.. 
Hutchins Lbr. & Stor. Co. ih 


Industrial Lumber Co...... 
Jackson Lumber Co., E. E.. : 
Jones Lbr. Co. J. M..... arf 
Kau! Lumber Co.......... 
Keith Lumber Co....... eof 


Kentucky Lumber Co. .a2eik 
Kirby Lumber Co........ .¢i 
Kirkland Lumber Co., W. G.e 
Kundson & Mercer Lbr. Co. 

scp edad acefh1-4-2 
Lathrop Lumber Co... .a2eik 
Lock, Moore & Co., Ltd... .e 
Long-Bell Lbr. Co. . .. .ehijoz 
Louisiana Red Cypress Co. 


ik bE each aie OE 1-2-4-5iz 
Lutcher & Moore Cypress 
PS | eee f 


Lyon Lumber Co......... efi 
Mickle Lbr. Co., Geo. T..ehlo 
Morriss & Co., R. M..a2ehli 
Natalbany Lbr. Co., Ltd.a2efi 
New Deemer Mfg. Co., Inc.. . 
Newman Lbr. Co., J ii 
1| Peavy-Byrnes Lbr. Co..... 
Pickering Lbr. Co..W R.. 
See Aea pgp ansthaaieee em(i)o 

Pine Plume Lbr. Co.. 
Planters Lbr. Co., Ltd. The f 
Pocahontas Lumber x) 
Poitevant & Favre Lbr. Co.. ? 
Powell Lumber Co......... 
Putnam Lumber Co . of 
Rosa Lumber Co..... *‘a2efi 
Rumley Lbr. Co., Inc., M. C.e 

Seidel Lbr. Co., alia, -eh3j 
Shepherd Lbr. Co. ‘ W.L..e 





Classified Index 





E—SOUTHERN YELLOW 





| Bissell Lumber Co. 10| Bartholomew Hardwood 933 


| Biahesion, 2 ae in Darling __ Renee: d3ij 61 
Bohlssen M , — - €5|Bradley Lumber Co. of Ark. 
Boyne City » Aah Rah ded apne oan oat a2d3eij 5 
Boynton Lumber Co. or: ai 64| Bruce Com mpeny | E. L.. — 61 
Bradley Lumber Co. of Ark. Cobbe & Mitchell.......... 





erases sin a eechaaca a2d3eij 5|DeSoto Hdwd. Flooring Go, 





Thornton-Claney we ' =. 


Virgin Pine Lumber — 
Warren-Godwin Lbr. Co.. 


Weis-Patterson Lumber os 


ao 


on 
_ 


. White —— iT i. 


> 


Willams Pei Pine Co... 


er Rae nae 65 
Soiehcba clos is tei ne d2eh1-3s 122 


G—NORTH CAROLINA PINE 

73 (ent lente Co 
Babcock Lbr. Co..... 

Ellington & Guy, Inc.. 


Johnson & Wimsatt. . 
mentors Lbr. Co.. 
Rowlan ~* Co. 





Ft. Smith Lbr. Co......... . 100 oe Lumber Co., Ine.. 
Co... 


Oe “ee ehi 54 


CREOSOTING WORKS 
Grant Timber & ey “wr 72 


hi-6s 
Tacoma er Club 


H—PACIFIC COAST WOODS 


Hines Lbr. Co., Edw...aehls 27 
5—Western Hemlock 


~ 7—Port Orford Cedar 


ine hentia bitin be. Long-Bell Lbr. Co... “die Morriss & Co., R. Mi! “bSebli 67 


Lumbermen’s Exchange..‘ho 67 
60 MacArthur & Kauffman....o 60 Natalban 


hlo-o 
Anderson Lbr.Co., H.J..h1-7m 
Barnard Lb.Co. Ss M.h1-2-4-5 
Bloedel Donovan Lbr. Mi 


Booth-Kelly Lbr. Co 


Chicago Lumber Salen Co. 
tsa vlna d2eh1- -~ 

Clear Lake Lbr Ps 

Coale Lumber Co., 


Collins Lbr. Co., John D..hz 
Coos Bay Lumber Co.. 
Dempsey Lbr. Co... . ,. hl 6 
Duncan Lumber Co... wh 


tee 


—- 


—. Carpenter & Clarke Standard Hdwd. Lbr. Co... 


Eureka Cedar Lumber 
Ferry-Baker Lbr. Co 
Griswold Lor. Co..h1-2-4-5-60 


Hammond Cedar Co., Ltd.h2z 
Higgins my ry JE, _ 


Hutehins ine & Stor. Co. eh 


Ph sae Tie Co..C.D..h1- re 
Knudson & Mereer Lbr. Co. 


Lambermen’ 's Exchange. . 
McCormick & Co.,C. i adite 
McCormick Lbr. Co., 


Adams-Thom Lbr, * The. ai Yawkey-Biseell Lbr. Co. . H 1 
Amer. Lbr. & Mfg. a Yeager Lbr. Co., Inc. 
Anderson-Miller Lumber 


oi 
Mickle Lbr., Co. Geo. T. ehlo 


Pacific Lbr. Agency .h1-2-4-6 
Page ic Lumber Co. of Illinois, 


h3mns 
Pacific States Lbr. ~ — 
Peninsula Lumber Co 


sae 


Smith Lbr. Co., E. B..... efi 
Smith & Co., A. W Scola e 
Southern Pine Lumber Co. . 
Southern Pine ge: oa 
So. Pine Sales Corp — 
Spangler, Frank ........ 
Standard Lumber Co...... el 
Standard Lumber Co...... 
Stark & Co., Inc., James E. i 
Stephens Lumber Co...... 
Stone & Hershey..... sae 
seca Lumber Co......... e 








ee ON eS Se aa ere 87 


Bruce Company, E. L....d3ij 61]East Jordan Lbr. Co....... 4 
Poeet Ml Oo... «5.5005: bz 18 Buffalo Hardwood Lbr. Co..i Elias & Brother, G.... .abceij 
ey Lumber Co...hlo 28 Case-Fowler Lumber Co...ik 67|Exchange Sawmills a 
Mfrs. Co........ h3 18 Cherry River Boom & Lbr. ar eee 
8t. Poul & Tacoma me. = CO.......seeeeeeees be 11-122 Planner-Stoger Land and Lir, - 
Sand, Chas. E.......1. hos 69] une, Lamber & Coal ei 65| Foater-Latimer Libr. a, ai 
Seidel Lbr. Co., Julius. .eh3j Clanton Lbr. Co., Ine., T. os Hettler Lbr. Co., H. H..acd 28 
Sullivan Lumber Co..h1-2-40s Coale Lumber Co., Thos. E a: Hunt Lumber “a 
Tacoma Lumbermen’s Club | ............ abcefghl-4iko | Inc............... a2d3eij 69 
ES EER, d2hm(1)nos Collins Lbr. Co.,C. C...abciz 56 Halt Hardwood wena 10 
Thornton Claney Lumber bed Cook Lumber Co.. E. L.....i 12|Horner, William..........« 56 
seee sees eeeenes — Creek Lumber Co... 69|Hudson Hardwood Floori 
Thurston-Flavelle Ltd.. te Croft Lumber Co. . a 18 uso Hardwood orig 67 
Union Lumber Co........ h3 60/Crorow Hardwood Co... .a2fi 6 Kneeland Bigelow 5 ee iy 3 
Vancouver Cedar Mills Ltd. | Davie Bros. Lbr. Co....... ei 72|Long-Bell Lbr. Co..... ehijos 
8. eA RS h2z 19-20 Delphi Lumber Co.........i. 11]MeMinnville Mie Co.a2d3ijk 66 
Vancouver Lumber wees Ltd. Dierks Lbr. & Coal Co.. a 7 Maple Flooring ee 
ssicbivacecedis hl- 3 19-20) Fakin Lumber Co..........i 11|_ ers’ Agan................ 
WaiteLbr.Co., HLB. bd tes 67/ Eastman-Gardiner Pe ae Mason- Donaldson Lb. Coal 
Wallace-Ballord Lumber Co. | ere a2ik 65 Mitchell Bros. Co.......... 
8 RE acdh1-2-08 57|Kast Jordan Lbr. Co... ij Mobi my & Rebiene Lbr. Go. 
Washington Cedar & Fir Pro- Elias & Brother, G..  labceij . Sar: ijk 28-64 
ducts Co............ h1-2 Ellis Lbr. Co., E. W........ al 14 Nichols & Cox Lbr. Co.... .ij 
Wending-Naihan Co....h30s 60} Emporium cheats... i Northwestern & 
Bales Co, oe ao Faust Bros. Lbr. Co.....a2ik 28 BT aR ECT 55 
i Re wet r. Co., W. M...i 
wis aah Pippo it RO a 
occeccoves -2m(1)o-0 Forest Li eee BOIK trable sec ced 
White Star Lhe. Go..cdebi-2 12| Por fone Oe. en: ri 4 Superior Oak Flooring Co...ij 68 
Whitney Co., The........ + 24!General Lumber Co.. 10} Tenn. =. & Mfg. Co...... J) 73 
Willapa Lbr. Co........ hl-4 59]Gideon-AndersonCo. “hes | DS eee ij 28 
Williams Fir Finish Co,,Inc. hi Glade Creek Coal & Lbr.Co..i 11| Wells Lamber Co.,J.W. ~~ 3 
Worth Lumber Co........ hl Grant Timber & Mfg. Co.. aa 72|W. Michigan Flooring Co. 
Wuichet, Inc., Louis...... ho 60/Griffith & Co., Geo. D... 12| Wisconsin “& Lb. Co. sscdije 
Hendrix Mill & Lbr. Go. The) | Wieter, Underhill & Nizoe.oaj 
Hettler Lbr. Co, H. H..acdeij 28] Yue & Co. W. D........ . 
O—MONTANA, IDAHO | Hodge - Hunt Lumber t Co 
WASHINGTON, OREGON NC...ccccccrsceccs el} 
CALIFORNIA, NEW MEXICO Jacaon & Tad, fn. o = Be 
AND B. C. PINE Jones Lbr. Co., J. M.. a 53 K—POPLAR 
O1—WESTERN LARCH Teoh oo. a. de ik Lo 
7 Kinsel Lumber Co... el 14] Amet. Lbr, & Mfg. Co. aceijk 
Anaconda Copper ae >. Kirby Lumber Co........ ~ Babcock Lbr. Co....... 54 
RE SS Be Kneeland-Bigelow Co......ij 3 Case-Fowler Lumber Co... 67 
Bock & Wooster _ Go. Kneeland-MeLurg Lbr. Go.ci _ |, aust Bros, Lbr. Co... "ai 4 
Brooks-Scanlon ee ~ Lathro Rather ‘adeik 70 McMinnville Mfg. Co.a2d3ijk 66 
r &White Pine Co.o Laur wood Lbr.Co a2ik Mowbray & Robinson Lbr. 
Lor. Co...0  |Meltartby Go tick. “Sees ijk 28-64 
Fruit Growers ip oeey Cn. . .0 Mossn-Denahisenl be. Co. ac Virginia & Rainy Lake Co. - 27 
Rond | Meadow River Lbr. Co.. 11 Yeager Lbr. Co., Inc See 
aes — _ ¢ Menominee Indian Mills. osls 
hinson Lbr. Co. | of 95 | Miller, Strum & Miller... i 
| Junge & Gray Jambe Oo. ° a ine. -LucasE.i A Le 
Klamath Lbr. & Box Co....0 59] youre Repel & Go... A-2—RED GUM 
Lassen Lbr. & ba Co... 24 "Co. The ee ijk 28-64 


Bohlssen Mfg. Co.,H. G..a2i 55 
Lbr. Co., Ltd. a2efi 
National 4 Paemte meade tm ai Boynton Lbr. Co., "A. L.. a2! 3 


McGoldrick Lbr. Co....... ) Creek Lumber Co........ a2i 
Nichols & Cox Lbr. Co.....ij 2 
_— Lumber a er Neathweatern Cooperage. & a aE es 


. Co. 

Madera Sugar Pine Co..... : oe Co.. The...... abedijz 55 Grant Timber & Mfg. Co..a2fi 72 

— — one he Co.. 2 
we Ca OES te ety oe es Shee a 

vane} Emily Gate &.. ye 14| Pardee & Curtin Lbr. Co.. 11 a... Lbr. Co., J. M....a2fil 53 


_ 


_ Rae acdi 10 
Paepeke Leichi Lb. Co, a Hodge- Hunt Lumber Co., 


Lbr. Co.,J....ah1-o-o1 18] Park Falls Lumber Co.. Kentucky Lumber.....a2eik 70 

Palmer. Frederic §......... . Parkersburg Mill Co., The. it 67] Paepcke-Leicht Lbr Co..a2il 
Pelican Bay Lbr Co....... 24| Peytona Lbr. Co. Inc... 11 me Lbr. & Mfg. Co... . .a2i 
Pickering L-b.Co.,W.iem(1)0 — |Ritter Lbr. Go. W. M.. co 
Pine Zone Lumber Co... ... 0 Rockcastle Lumber 7 11 
Polleys Lbr. Co......... 0-01 Sawyer Goodman Co.. “aol 
Red River % Bika sick hilo 23|Smith Lbr. Co., E. B. —_ 

So eae a §9|Southern Pine Lbr. oo: 

Schuette ©o., Win...... .<. Stack Lumber Co........ a Z—SHINGLES 


Se eee: o 17)Stange Lumber Go... acim 14 
Sivers, Savidge Lumber Co..0 60|Stark & Co.. Inc., Jas. E.. Hl Acme Lumber & Shingle Co. ” 
Stanton & Son, E.J........0  2{Strable Lbr. & Salt Co... | one h1-2-3-4-on 
Stoddard Lumber Co....... 0 Sullivan, Frank T......... hh Bloedel Donovan Ubr. Mille 
Stone & Hershey..... beegos 56 Sullivan SS, eae BM h semen rer cken sacs h1-2s 21 
Sugar Pine Lbr. Co........ 0 Sun Lumber Co., The... .. i 11]Case Shingle & Lbr. Co.. * > ~ 
Wendorf & Rogers ........ o | Swift Lumber Co.......... 6 eee. Se & 
West Lbr. Co., Bert R...... 0 Taylor & Crate...... ..... i Collins Lbr. Co. bat Dd. ~ 
‘Bales Co...... Tegge Lumber Co., The... .i 122) Collins a, ‘0., Jo . 5 
tis Ee Eeeie ime lgnte Gs. ai 10|Greo Dit Cedar Co.Ltd. b2s 
ite Lumber Co. ipler Lumber ta 
ee d2h1-2m(1)o-o1 92|Weaver Brothers..........ei | Hillman Lbr. Co., Lioyd.. hs 


Wuichet, Inc., Louis... ... ho 60 ber . ~meiiinenenes Lambe Hines Lor. Cv., Edw. achis 27 


ae Northwestern Cooper , John. rs 58 
Wells Lumber Co. J. W.acij 3| Northwestern Cooperage 
W. Virginia Timber Co., ‘The 1]|_. Lumber Co., The... .abodijs 55 


I—HARDWOODS Wilderness Lumber Co... 11/Paese Lumber Co. of hima e 
(1)—APPALACHIAN Wilson Lumber Co....... i Rhem Shingle Co. ‘> 
Winegar-Gorman Lbr. Co ‘alk 12| Rhem Shingle ne. . 
HARDWOOSS Wisconsin Lhr.Co.. _. .a2fil St. Paul ete 


‘acoma Lbr. Co. Co. 


L—COTTONWOOD Wisconsin-MichiganLbr.Co.ci 14) o.: ‘ywe 6 


Shingle Manufacturers’ ‘ban 
athe the ct of ritiso Columbia...... 2 90 
Rae ‘ik So. Pine Sales Corp. . .defj 6 


York Lbr. & Mfg. Co... .a2i Tacoma L Lombanpene 8 


o 


ee epanmeR a oe 61 pine BEERS d2hm(1)nos 
Andrews-Early Co.......... i 10 Vancouver Cedar Mills, + +0 
Arkansas Oak Flooring Co..ij 16) 0 nee eee ener eee e tenes 
Atlantic Lumber Co.. . ee ay J—HARDWOOD FLOORING | Vancouver ene Co., whe. 
22) Berettike.Go., W.C......5 1) . = Gi veveccesreoes 1-2-4-5-s 19-20 
Bartholomew Hardwood Co., American pen Waite Lbr. Co., i. B. -+aae 57 
OP SS: ie) | i OL ee 88 Wendling-Nathan Co.. 60 
Beaumont Lumber Co...... e Amer. Lbr. & Mig. Co. acaik Wheeler & Dusenbury.. .o 28 








Birch Valley Lbr Co...... i 11! Arkansas Oak Flooring Co..ij 16 Willson Bros. Lbr. Co... .ags 54 
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To Advertisements 








Where no page is given the advertisement appears every other week 
or monthly and may ‘be found in a previous issue. 
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= LUMBER “snp”? MISCELLANEOUS [| tcrnccssrons 
N—TANKS, SILOS AND REFRIGERATORS 
ae Anders: Lumber Oe, 2 ? ) McCray Refrigerator Co. . 
Anderson Lbr. -7m , 
Caldwell Co., Ine., W. B.. TIMBER ESTIMATORS | Rewe'd Giles Ebr. Co The m eaeorngimag en ROOFING AND SPECIALTIES 
tis | Companies Serves tan hChesk & Lateed Focus Thee . Vo , ine. Galen & Co., —. eas ow a Seae is de tins 100 Certain-t ce ProductaCorp.. 
Pera Lacteches Mig "Co, SE scecsccneuces 66] coupoNBooKs AND = | W"#ht Graham & Co...... Wileor Meo W. We, | Creo-Di t Company Ine... 
dwaiieavioeendnneoged m(1) 101] Drolet, Geo................ TRADING CHECKS Lehon sea Yet wre 
Huttig Sash & Door Co. m(1) Lacey & Co., James D...... 93 HOTELS Malleable I Iron Fittings Co... 4 
Malta Mfg. Co., The. ..m(1) 122| Lemieux Bros. & Co........ 61| Childs & Co, 8, D.......... 101 LUBRICANTS AND —_—_| Reynolds Shingle Co.. H. M. 
Mersbon, Eddy, Parker Co. __| Pearson Goody BO. ...... Meyer & Wenthe........... 100} Baltimore ...........-..... BOILER GRAPHITE 
ee ach2im(1) 55)Sewall, Jam weeeeceee.. 64] Rand MeNally & Co....... le al ean SHAVINGS AND SAWDUST 
Pacific Lumber Co. of Illinois Spain & Co., mt Biceeaies 51] Southern Coupon Co.. 101) Bienville.................. Dixon Crucible Co., Joseph. . 
SEER 8mns 87/ Van Orsdel Co., The John P. Swisher Mfg. Co. The R. D. Davenport Hotel Co........ hio Grease Co........... 108 BALERS 
Peterman Manufacturing Co. Weldon, Williams & Lick.... 64] Mueblebach............... Economy Baler Co....... .. 103 
Rian MN EA Ag eee a m 122 Wilcox Mfg. Co, W W..... MN ssc daccdadsuds' Famous Manufacturing Co. . 
Pieberi Says W. . ‘apie AXES SRecnovell Risevcavdasadaeas LUMBER CRAYONS 
we & Giles Lb: e. m0 WwW 1 Co.. 78 WR aac cendaccaccdas i j 
ones Gane a =. 14] arren Axe and Too re ENGINEERS com Dixon Crucible Co., Joseph. . iad een — , 
Tacoma Lumbermen’s Club Hunt Co., Robert W........ tairetecinahiiiisedsesbis ” 
wits’ tke _Te BUILDERS’ SPECIALTIES | Van Orsdel Co. The John P.. INSULATING MATERIAL LUMBER STORAGE TIMBER LANDS 
saisnneeleed d2h1-2m(1)o-01 92| American Magnestone Co = Bartho! Hard Clark & Lyford Forest Eng- 
- American Window Glass Co. Co. FIRE APPARATUS Te _preeees - et 68) g BE TAP..-..---2--n00s 56 
VENEERS ndersen Lum —- utehine tor.Co..eh 7 Crest Wervice.......-...... 
France Fire [| | # =«mesmamre qo |hune Terminei Coon, on}Lacey &Co. James D...... 
Hiegios Lhe. Oo,,3,5....b on}oegest Go. WW... -... 70) Amaia Oe ee conameate Shupe Terminal Corp... .. ay/tang & Ca. somes D « 
Nee Th Coo (. &, “eee 53 Banks & Co., A. B......... 91 WALL BOARDS 
Stark + Co. of , ‘we t sf 55! Carney (a i) er FINANCIAL Dulecoteies ‘Underwriting MORTAR—CEMENT Cornell Wood Products Co. 
_ Celotex Company, The...... 3 7 : : Ciiccdccccasesxcenadus MORTAR COLORS (1) 7 
Tacoma Lumberman's Club Certain-teed Products Corp... American Credit Indemnity | Lumbermen’s Mut Cas. Co. 28} 
settee eee eeees (1)nos Cornell Wood Products Co.. Co. of New York......... Lumbermen’s Mut. Fr. Ins.Co. Carney Co.. The........... MISCELLANEOUS 
Creo-Dipt Company, Inc. . Baker Fentress & Co.. 89) National Lbr. Manufacturers Tamms Silica Co.........(1) Ate Powder Co........... 26 
nga Curt's “ee Service Builders an, ‘Agency 100 Inter-Insurance Exchange. d & Marcusson Co... 122 
Ernst & Ernst.............. Bureau, The........ m(1) 120] Ernst & Ernst............. Rankin-Benedict Underwrit- 2 OFFICE SUPPLIES Hae ‘Sack Baler Co....... 55 
os sag & Eu tip ot Bac Ay Farley & Loctchr Manufac- First National Bank of Port- WUNGMES bi ccdcdcecadsdedac Holt Bid Service Co........ 
=> aa m 101| land, Ore., The........... Buck & Co. Frank R....... ngview Company, 
AMERICAN Lehon onal ee Lacey Securities Corp......- 93 Childs & Co, 8. D......... 101 | a leaapeets 
meen EXPORTER Malisalia Tron Fittings Co... 4] Lum en’s t Ase’n. 63 LADDERS Holt Bid Service Co........ Page & Jones.............. 61 
LUMBER EXPORTERS North Western Expanded United States National Bank, ae a caiagiator Co.. The Tacoma Lumbermen’s Club 
Pickrel Walnut Co..... eS Sa eee lil: ORE Babcock Co. W. W........ pA OS See Eee d2hm(1)nos 
P—WOODWORKING Y—ELECTRICAL MOTORS Livde Iron Works Gales Co. -r 107) MOTOR TRUCKS, TRACTORS 
MACHINERY AND GENERATORS wee C2, The Mo tee — 100 TRAILERS, TIRES AND 
Ame: Saw Mill Mach.Co.pq 107)  W!RES AND CABLES Garland Wagon Co... .rr2t 104 ACCESSORIES 
me: Saw Mill Mach. Co. pq Good & Mill Amos Loader Co., The..... r 
Atlas Manufacturing Co....p 66} Allis-Chalmers ete. Doamny 114 year Ww 5 i" senccees Bear Tractors, Inc.......... 
Cresent Mach. Co., The. Pa Amer. Steel & Wire Co..... 3 122 a cod Mig. Co ctry.. ae L Best Tractor Co., C. L...... 
Fischer Machine Works. han 5 a, of G 80! Neumeyer & Dimond......t 116|U-ENGINES AND BOILERS Lin Wagon Co aa 104| Federal Motor Truck Co. . 
Garland Co , The M ath 100} General Electric Co. . ¥ 119 holson File t h Fruehauf Trailer Co....... 
Holmes Mach. Co., E.& B. pat Maine Electric Co........ ‘5 poe re - "Co sca lgagbialele t 106 V—DRY KILNS er & Prin e Co... LL General Motors Truck a 1 
Mershon & Co., Wm. B...pq 112 o Goeate GS. 4-0. W—BURNERS, ETC. Warren Axe Teal O36 7 Holt Mfg. Co.. Inc., The. .. 


Shimer & Sons. 'Inc., 8.J. . 115 
Stetson-Ross Mach. Co. . 
Yates Machine Co.. P. B. ‘a 


Q—SAWMILL MACHINERY 
Bands, Circulars and Gangs. Lath 
and Shingle Machinery 


Qi—Tie Machinery 


Allis-Chalmers Mfg. Co.quxy 114 
Amer. Saw Mill Mach. Co. pq 107 
Clark —- Cree q 111 
Mach. Co, The. .pq 
Co. » Raney q 78 
Diamond Iron Works. ...- ¢ 
Enterprise Co., The 
PlerdStowellGompany Teg .q 116 
land Co., The =r 100 
— Hollow Blast 


Hill-Curtis Co............. 
Holmes Mach. Co.,E.& B. oat 
Knight a. Co.qt 
Lane M 
MeDonot h Mfg. € Bier 
Mereen-Johnson Mach, ~ P 112 
Mershon & Co., -pq 112 
Mitte & Sg IRE ES qs 112 
— Manufacturing Co., 


ae 
Soule ome Feed Works. . 
Standard Machinery Co pot 
a ae Saw Mill Mach. 


Wickes Brothers........... q 114 
Yates Machine Co., P. B..pq 


MILLING MACHINERY 
Flour, Feed and Meal 
1)—Wood Flour 
Fairbanks,Morse & Co... . uy 


Sprout Waldron & Co...... 
Stroud & Company. E. H..(1) 





(Y1)—ELEC. LAMP, GUARDS 
Flexible Steel Lacing Co.t(y1) 


S—SAWS, KNIVES, TOOLS 
T—MILL SUPPLIES AND 


SPECIALTIES 


T-1—PULLEYS, STEELSHAFTS, 
DROP HANGERS 
T-2—CHAINS AND CHAIN 
BELTS 
X—CONVEYING MACHINERY 


Allington& Curtis Mfg Co.wix 
American Pulley Co., The. tl 
Archer Iron Works....... r2t 104 
Atkias & Co.. Inc., E. C....8 
Bartlett & Co, A. aie t 116 
Brown Hoisting Mach. Co. sis 110 
Carborundum Co., The 
Cleveland Rule Co.......- rt 
Cocker Mfg. 


Crane Company........... 
Delta File one isunaees t 122 
Disston & Sons, Inc., Henry. . 118 
DD, ee 4 
Flexible Steel Lacing Co. to) 
Gandy Belting Co......... 78 
Garland Co., The M pn 100 
Garland Wagon Co....r-r2t 104 
ae sy & Sons Brass Foundry a 
Game Hollow Blast Grate 

Circa asus ins Seeds “ 117 


Hoyt Metal Compas. 

Huther Bros. Saw Mfg. ne 
Jenkins Bros.............. t 114 
Knight Mfg. Co qt 
ufkin Foundry & Mach. Col 8 
Lunkenheimer Co....... t(1 
Medart Company, The 
Mitts & Merrll........... s 112 
More-Jones Brass & MetaiCo. t 
Muskegon Boiler Works.tuw 106 





Oxweld Acetylene Compont. ™ 121 
Pickering Governor Co 
Pidgeon-Thomas Iron Co . . .t 
Seattle Boiler bets at .tuw 
Simonds Saw and 


Thomas Grate Bar Co..... qt 
Vulcan Iron Works........ t 
Vulcan Iron Works...... uwx 


Warren Axe & Tool Co... - 78 


_— 
_ 
— 


White Co., The L. & I. J.. 
Williams Patent Crusher & 
Pulverizer Co........... t 111 


MECHANICAL RUBBER 
GOODS, HOSE, PACKING, ETC. 


ouiee Tire & Rubber Co, 


INJECTORS, VALVES 
STEAM PUMPS, PIPING 


(1) LUBRICATORS AND FORCE 
FEED OIL PUMPS 


(2) GOVERNORS 


Crane Company..... ...... 
Fairbanks, Morse & Co.. 
Jenkins Bros............-. t 
Lunkenheimer......... “t(1) 110 
Pickering Governor Co., The 
Sand eee teaeta ds t(1-2) 116 
Soule Steam Feed Works. . .q 


MACHINE SHOP EQUIPMENT 


Carborundum Co., The... ..8 
Hoyt Metal Co............ 
Medart Company, The..... t 122 
Oxweld Acetylene “wanes t 121 
Vulcan Iron Works. . t 


12) 116 


Steel Co..8 76 
Taylor Stiles & Co......... s 100 





W1—BLOWERS, FANS, DUST 
COLLECTING SYSTEMS 


Allington& Curtis Mfg.Co.wix 

Allis-Chalmers Mfg. Co.quxy 114 
AmericanHoist&DerrickCo.ru 108 
Casey-Hedges Co., The. . 
— Blow Pipe & Mig. 


Cutler Desk Co........... 
Cyclone Blow Pipe Co.. “a 101 
Dry Kiln Door Carrier Co .¥v 
Emerson Dry Kiln Co..... v 
Fairba += ae Co....uy 80 
den City Fan;Co...... wil 101 


Neasthss6uceeecuies oe 117 
vol 103 


Gned Rapids Vapor Kiln. . 
Kirk & Blum Mfg. ‘om 
Moore Dry Kiln 


Muskegon Boiler Works. iin 106 


Nt. Blow Pipe & Mf 
National Dry Kiln Co..... 
Seattle Boiler Works. . “te 
Shreveport Blow Pipe & Sheet 
Iron Works 
Standard Dry Kiln Co..... v 
Sterling Blower Co....... — 101 
Vulcan Iron Works. . 
Washington Iron Works. . dl 108 


. Co. - 


VENEER DRYING 
MACHINERY 


Proctor & Schwartz Inc..... 2 


R—LOG LOADERS AND 
LOGGING APPLIANCES 
LOGGING BLOCKS 


Pee ee ag gaa " 106 
Amos Loader Co., The. .... 

Athey Trusswheel og <a 66 
Brown Hoisting Mach. Co. = 110 
Cleveland Rule Co 


.u 106 


Washington Iron Works. ..ru 108 

Washington Machinery & 
a r 107 

Willamette Iron & Steel 


R-2—TRUCKS AND WAGONS 
Archer Iron Works....... r2t 104 
Athey Trusswheel rr2 66 
Electric Wheel Co...... r-r2 

Garland —— ses: r-r2t 104 
Hemming Wagon Fetry..r-r2 104 
Lindsey Wagon Co..... rr2t 104 


LOCOMOTIVE CRANES 
CRAWLING TRACTOR 


CRANES 
GANTRY & CANTILEVER 
CRANES, CLAM SHELL 


BUCKETS 
STEAM SHOVELS 
AmericanHoist& DerrickCo.ru 106 


3} Brown Hoisting Mach. Co.rt2x 110 


Industrial Works.......... r 108 
Maine Electric Co........ ry 
Orton & Steinbrenner Co...r 104 


LUMBER HANDLING DEVICES 


Garland Co., The M. 
— Gravity Carrier 


ea 9, “po Co. 

Oshkosh Mfg. Co........... 122 

R-B Some Orie. : 
Ross Carrier Co , The....... 93 


sotte Steam Feed Works. . -q 


jecet CONVEYORS 
Dow Co., T 





Mathews patho Carrier Co. 





International Motor Co. .... 
Kelly-Springfield Tire Co. . 
— Rocking Fifth Wheel 


Sewer ener eeseees 


RB Company, The......... 
Ross Carrier Co The.. 

Washington Machinery 4 
ee 


LOCOMOTIVES, CARS. 
RAILS. ETC. 
American Locomotive Co.... 109 
Baldwin Locomotive Works.. 1 
Bourke, Harry P 


Climax Mfg. 
orse & Co... uy 


Fairbanks, 
Foster Co., ~* B 


Pidgeon-Thomas Iron Co...t 
Southern Iron & Equip Co... 100 
Vulcan Iron Works...... uwz 


BELTS AND ACCESSORIES 


American Sole and Belting 
Leather Tanners......... 
Flexible Steel Lacing Co. uy!) 
Gandy Belting Co......... 
Cee Tire & Rubber Go. 


Ontenk Knight Mfg.Co.. The 

Ladew Co., Inc., Edward R.. 120 

New York ‘Belting & Packing 

Schieren Co., Chas. A... 113 

Shultz Belting Ciaaddnades 118 
WIRE ROPE 

Feet Stee l& Wire Co..... y 122 


4| Hazard ry 8 
Leschen & Sons Rope Co , A. 














KIRK & BLUM SYSTEMS 


Correctly designed and durably constructed by capable engineers 
and erecting men. Suction guaranteed. Stop shut-downs and blower 
trouble—get our recommendations. 

Send for our book on blower engineering 


THE KIRK & BLUM MFG.CO., 2852 Spring Grove Ave., Cincinnati, O. 











WITH THE coe 


Get Our 
Proposition 





BALE SHAVINGS 


ALL STEEL 
Econsity 


ECONOMY BALER CO,, ann 4 


“A Press 
for Every 
Purpose.”’ 


ANN ARO 
MIC 








sone groper ee 


So SEA Mi nin Bone SE 


one ar ond. Semele ene 


104 
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Eight 
Wheel 


Garland 


Trailers 


FOR CRAWLER TYPE TRACTORS 


Ask For Particulars. 





Also, four and eight wheel log wagons for teams. 
Lumber Buggies, Haul-Offs, Carts, Etc. 


Garland Wagon Co., New Orleans, La.,U.S.A. 





O. S. DEPENDABLE 


LOCOMOTIVE CRANES 


These cranes are establishing enviable records of econ- 
omy in handling logs, timbers, lumber, piling; also 
in building logging railroads. Learn how 


Sizes from 7 
to 60 tons— 
steam, elec- 
tric or gaso- 
line driven 
















— equipped 

these cranes will save money for you. part clam 

> shell or 

Orton & Steinbrenner Co. “ scrapertype 

Main Offices: CHICAGO, ILL. fone Set pnd 
Factory, Huntington, No. 18-21 hammer. 





indiana 











We Know 
How 

to Build 

the Best 


Wagons for Loggers and 
Located amongst lumbermen, we have studied Lumbermen 





their needs and then built our wagons to meet 
them for strength, long life and economy. 


“The six-wheel wagons I bought of you are certainly the best 


Here’s What One wagons on the market, I have used nearly all makes, but this is 
the best. ' 
Lumberman Says. “‘As to the road wagon bought of you, Iam delighted. Your wagons 


are all and more than you claim for them. 
to thirty wagons from you this year.”’ 


I expect to buy from twenty 


Write for Special Circular Describing Our Four, Six and 
Eight Wheel Wagons for Loggers and Lumber Dealers. 


Hemming Wagon Factory, Meridian, Miss. 











Lumber Truck 


Roller Bearing Steel Wheels, 
Axles and Iron Parts 
Ready to Ship 
Build Your Own Truck 
and Save Freight 


We will sell you a sample truck 
to build by. Send for circular. 










Complete Trucks 
also in Stock 


Chicago 




















May 18 1302 
fa Position 
to Load - 


Pat Sep /as9o0 j 
4” H 


Hundreds of them 
in Daily Use 








an uneven road than 





Our Self-Loading 
Skidders 


illustrated herewith are 
indispensable in any 
logging camp. For 
handiness, practical op- 
eration and a time and 
money saver, a trial 
easily preves their 
worth. We should like 
totell you more about 
them. Further particu- Oe ¢: 

lars yours forthe asking. : a Saale 


LINDSEY WAGON COM 

















by some of the largest operators in the country -— verify this statement. Built ’ ° ° 
ver It’s all in the eight 


on a scientific principle, they require less power to pull a given weight o 


increasing your facilities and saving time. 





Eight Wheel Log Wagons Reduce Hauling Costs 40% 


the ordinary wagon and thereby 


save you money by wheel construction 


lentes y 


PANY, Sole Manufacturer J, AUREL, MISS. 











Examine It FREE 


The Standard Design Book contains 
400 pages of standard millwork hand- 
somely illustrated from actual 

photographs. All official lists 

‘ and mouldings revised to 

\ date Would you like to 
am examine this book 

American nN > 


free? Send the 
Lumberman ~ 


coupon to- 
431 So. Dearborn St. 
Chicago, Illinois N Qe 


You may send me the Stand- 7" Naa 
ard Design Book for free examina- N 
tion. Within 10 days I willsend you Bi 
$4.50 in full payment or return the book. 


> 
‘ _ 





ee ee ee 


Big Sales Help for Dealers 


How often have you had a customer who wanted 
something different, novel, attractive, and yet eco- 
nomical, in millwork? How easy it would have 
been to sell him if you had had a “Standard Mill- 
work Design Book.” In a few moments he could 
have picked out just the design he wanted. Scores 
of dealers are profitably using the Standard Design 
Book in just this way. You'll never spend $4.50 
more profitably. 

» 
CHICAGO, ILLINOIS 
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